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eel TY WEBSTER'S 


If fast turnover is what you're aiming for, you'll get 
there with Webster's. For it’s a complete line of dupli- 
cating supplies. It's fully advertised to draw customers, 
and it’s always gua/ity-built to keep them coming back 
for more. 










So to step up your profits, stock these —and the other Webster brands with 60 years 
of consumer acceptance behind them. 
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MULTIKOPY SHUR-FLAT CARBON MULTIKOPY PENCIL CARBONS. 
PAPERS. The finest buy in treated- Guaranteed 100-time minimum use, 
back carbons, Shur-Flat will resist plus unusually sharp, clear impres- 
wilting and curling under the most sions every time, makes this new 
trying climate conditions. carbon tops in its field. Available 

in blue, 15 Ibs. only. 





MULTIKOPY TYPEWRITER RIB- 
BONS give exceptionally sharp im- 
renga Are non-filling. Greater 
ength means less changing and 
added service. 









Within the Webster line, here’s a full line of dupli- 
cating winners: MultiKopy Spiro-Sets, Master Papers, 
Duplicating Fluid, and Star Skin Cleaner. 

FOR FASTER SERVICE remember Webster's ware- 
houses in key cities from coast to coast. 









F. S. WEBSTER COMPANY 


13 Amherst St., Cambridge 42, Massachusetts 
Webster's warehouses in key cities from coast to coast: 
New York, Philadelphia, Pittsburgh, Detroit, Chicago, San Francisco, Cambridge 


{ OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
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{ CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
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Entered as _ second - class 
matter, July 8, 1905, at the 
post office at Chicago, IIl., 
under Act of March 3, 1879. 
{ “Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 
offer their services in resolving any disagre ments which result from relations established 

through the journal. 


customers. They do, however, 
A 

Acco Products, Inc.__.--- 182 

Accurate Parts Mfg. Co._.212 

Ace Fastener Corp._.----- 69 


Adirondack Chair Co._--- 239 
Advanco Prod. Div. 


2) 4 ME aa 228 
Aizner, G. J., C0.....-.-- 215 
All-Steel Equipment, Inc._123 
ES > 229 
Allen, R. C., Business 

Machines, Inc. --.--.---- 101 
Allen-Wales Add. Mch. 

Re eer 163 
Allied Carb. & Rib. Mfg. 

a ee 124 
Alma Desk Co. -----.- 142, 143 


Amberg File & Index Co._.227 
Amer. Dictatg. Mch. Co._.162 


Amer. Gas. Mch. Co._---- 157 
Amer. Hair & Felt Co._._- 178 
Amer. Map Company- _--_- 237 
Amer. Number. Mch. Co._141 
Ames Supply Co.._-.-.-.--- 100 
Anderson-Hickey Co._..--~- 134 
Ard Mfg. Company--._-....232 


Arrow Fastener Co., Inc.. 95 
Art Metal Construction Co.147 
Art Steel Sales Corp...78, 79 
Assoc. Industr. Designers_150 
Atlas Specialty Mfg. Co...161 


CO See 231 
B 
Bainbridge, Kimpton & 

OT 220. 
Bankers Box Com any___137 
Barkley, C. L., eS 
Barrett Add. Meh. Div._.-112 
Bassick Company ---_-_---- 122 
Bates Mfg. Co., The_-.---- 89 
a a SE eee 242 
Bison Distributing Co._.-~- 103 
Bolta Product Sales___--- 61 
Bridgeport Pen Co._.-- --227 
mee Sees C0... one ue 240 
Browne-Morse Co.____---- 129 
Brush-Punnett Co.__.--~-- 244 
Buckeye Rib. & Carb. Co..227 

c 

C-Thru Ruler Co.____-..-..194 
Cardinal Sales, Inc.__---- 134 
Cardinell Corp.........--.- 228 
Cavanaugh, John, Co.___.238 
Cel-U-Dex Corp._.-----.-~-- 217 
Central Can Co........... 232 
Challenger, Inc._-_-- csnee 
Chicago Cash Reg. 

2 Se 237 
Clarotype Co., The__.....239 
Cees Bae. Corp... .cns--5- 192 
Cole Steel Equip. Co. 67, 68 
Collier-Keyworth Co.__...145 
Columbia Rib. & Carb. 

A ra ae 73 
Columbia Steel Equip. Co._113 
Commercial Furn. Co... _- 140 
Consolidated Stamp Mfg. 

| EE aE ae ae 175 
Consolidated Wire Prod. 

ES ae Fe = 


Corona Typewriter______ 
Corry-Jamestown Mfg. 
_ _ Rei oe 139 


237 
Cramer Posture Chair Co_236 
Crofoot, Nielson & Co.___216 
Cushman & Denison 


_ Ga ON: 2a 238 
D 

Darnell Corp., Ltd.._..__-. 164 

Dayton Stencil Works_-_-__ 237 

Dennison Mfg. Co..___.__- 183 


Dixie Chrome Products__ 93 
Dixon, Jos., Crucible Co.__126 


Downey, C. L., & Co....-.- 215 
E 

Eaton Paper Corp.......~- 209 
i OS . “eae 239 
Edwards Mfg. Co.....---- 218 
Elbe File & Binder 

3 EE RE Oe age 231 
Esterbrook Fountain Pen 

I ah aihdlidlees ah adnan exntendictiaaresuce 209 
Esskay Products____..._-_- 185 
Exline, William, Inc.______ 237 
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F 
Faber-Castell, A. W., 

.... Li? a 
Faber, Eberhard_______-_-_~- 117 
23 \ 231 
Farber, Louis H..........228 
le ee. eae 168 


Force, Wm. A., & Co.___- 231 
Fritz-Cross Co., The_____.224 
Fulton Specialty Co._____.216 


G 


Gavrin Press__-_-_- ace 
General Fireproofing a 
Gies, Walter G., Co.______239 
Glaro Machine Prod. Co.__130 
Globe-Wernicke Co., 

| ea ee 54, 55 
Graff, George B., Co......321 
Grand Filing Supply Co.__244 
Graphic Duplicator Co.__.219 
Gregory Fount-O-Ink Co._184 
Guide System & Supply 


_ aye, Sa eee 
Gunlocke, W. H. Chair 


. See — | 
Gunn Furn. Co ee 
H 
Hall-Welter Co. ee 75 
Hano, Philip, Co..........153 
Hanson Scale Co.._- _.219 
Harding, Milo, Co,__------ 191 
nenmeen Corp..............15) 
Harter ae a 
Hectrographia Corp. ame * i 

Herring-Hall-Marvin 

Safe Co._ ; —_ 
Herzog, H. ek“ alalmeaipies 238 
Heyer Corp., The_____--- 247 
High Point Bend. & 

Chair Co.__- .__-148 
Hunt, C. Howard, Pen Co._224 
Hunting-Roberts Co.______218 

I J 
Ideal Sch. Supply Co. _-- 213 
EE 238 
Imperial Desk “Co. ameaee ee 
Im “a Leather Furn. 
baiecniieanai canine ae 
nepestal Methods Co.____155 


Indiana Cash Drawer Co._146 
Indiana Desk Co._________207 
Ink Specialties Co., Inc._.220 
Int'l Business Mchs. Corp... 144 
Int'l Office Appliances____221 
Invincible Metal Furn. Co._115 


Jasper Chair Co._________190 

Jasper Desk Co., The ..169 

Jasper Office Furn. Co.___156 

Jasper Seating Co._- sath 
K 

Karl Mfg. Company ~--220 


Keystone Steel Equip. Co._218 
nage age once sam Co._.210 

bler & Company---_-__-_.236 
Koh-I-Noor Pencil Co, Inc.228 
Kol, Inc. Sales Div.______.214 


L 


Leopold Company----_---- 173 
Lewis Business Furn. Co._226 
— | eon Mach. 


aubines Edessa de itr cage 
Little, A. eet 188 
Lyon Metal 'Prod., a 119 


M 


Major Leather Goods. 

x ee 223 
Mandel, A., & Company --239 
Manifold Supplies eS 43 


OS. Si: a 
A Ee 218 
Markwell Mfg. Co._------ 132 
Marr Du EEOC ee 125 
Martens ype Cleaner Co._236 
Maso Steel Products_--~-- 225 
Master-Craft Corp. Div. 

gt SE Sa 58 
Mayfair Co., The... ----- 222 
Meier, Joshua, Co.__----~-- 106 
Meilicke Systems, Inc._--- 236 


Meilink Steel Safe Co.___- 152 
Metal Office Furn. Co.____195 
Metal Specialties Mfg. Co..233 
Meyer & Wenthe, Inc._--- 217 


Midwest Naturlite Co.____108 
Mitchell Corp..__._.._.---166 
Mittag & Volger, Inc._-_-- 63 
Moore Push Pin Co.__---- 215 
Monroe Cale. Mch. Co.___ 49 
Mosler Safe Co., The_-_--- 193 
Multistamp Company_-_--_-_208 
Murphy Chair Co.__--- ~-136 


Myrtle Desk Co._- 
N 


National Blank Book Co._133 
National Brief Case Mfg. 

iP eee ‘isin 
Nat'l Cash Register. Co.....koe 
National Desk Co., Inc.__-202 
National Engraving Co._..239 
Nat’l Postal Duplicator___151 
Nestler-Fields Mfg. Co.__.206 
New Indiana Chair Co.____205 
New York Stat’y Show__-_206 
Niagara Duplicator Co.___160 
Norta Distributing Co.____238 
Northern States Envelope 

Co. _116 
Northwest Metal Prod. Co._230 
Nu-Craft Products Co.___.240 


NuTone, Inc._____--__----109 
oO 
Off. Furniture Wholesale 
Ee 39 


Old Town Ribbon & 

Carbon Co._-_- FS aaa oe 
Operadio Mfg Company -__159 
Oxford Filimg Sup. Co.__.177 


P Q 


Pacific Carbon & Rib. 

Pee. Ginna. 
Peerless Imperial Co., Inc._121 
Peerless Steel Equip. Co..235 
Pelouze Mfg. Co. ies ee 





foreign dealers in 


services, 














proved value. 
PREETI orm 





THE SERVICE BUREAU 


of Office Appliances is maintained for the 
exclusive use of subscribers and adver- 
tisers. It answers by personal letters all 
inquiries upon matters germane to the 
field, supplies names of manufacturers of 
any article wanted, puts man and job to- 
gether, furnishes lists of desirable agents 
and dealers in nearly every country, aids 
securing U.S.A. lines, 
and in many other ways performs useful 
all without charge. Subscribers 
in every land have made, and are mak- 
ing, good use of this bureau. Manufactur- 
ers in every field have evidence of its 
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Pengad Mfg. Co._-_-_- —~eaane 
Perfect Rubber Seat 

RIS Ro init acs eatin nltircn i 227 
Permencte, . inc... i... 158 
Phillips Process Co.,___-~- 212 
Pike, EB. W., & Co...-... 171 
a. fh a ee 154 


Quality Park Envelope Co._234 
Queen Ribbon & Car. Co._111 


R 
Rapid Roller Co.........- 204 
Raymond Company--_-_---- 99 
Recordplate Co.__-..------ 215 
Regal Typewriter Co.__-_-- 224 
Remington Rand, Inc._--- 51 
Riteform Chair Co.___---- 203 
Rite-Line Corporation_-_-_-_- 212 
Rite-Rite Mfg. Co.__.210, 220 
Rivet-O Mfg. Co.___----- 198 
— Number. Mach. 
ea oe ae |} | 

Roberta. Weldon, Rubber 

EE a a ~235 
Rockwell-Barnes Co.____~_- 167 
Rose Ribbon & Carbon 

BN RE hss admis atl 243 
Ross-Gould Company---_-- 238 
Roto-Card File Co., Inc._.219 
Roto-Shear Company _-_ ~-239 
Royal Metal Mfg. Co.__--- 246 
Royal Typewriter Co.____ 47 

Ss 

Saresuerda Corp.........22 212 
Security Steel —"s 

*" “yh ae 135 
Seng Company, The-_----- 138 
Sengbusch Self-Cl. 

eS 104 
Service Products, Div., 

SS «naan 
Shaw-Walker Co. ______58,59 
Sheboyan Chair Co.___--~ 57 
Boespera, C. Z., Co... 6 201 
Sikes Co., Inc., The......~< 83 
Smead Mig. Co........- 85, 86 
Smith, L. C., & Corona 

BOOWTIITS 6644-2 nuns 45 


Smith, Larry, Industries__241 
Speed Key Corp._-_------- 2 

Speed-O-Print Corp._-_--- 
Speed Products Co., Inc._.189 


Squires Inkwell Co._----- 224 
Staedtier, J. S., Inc._..--.. 176 
Steel-Parts Mfg. Co.__....243 
Stewart, KR. A., & Co....... 110 


Storms, i. B., (oe........88) 
Sturgis Posture Chair Co._102 
Superior Marking Equip. -- ; 
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Taylor Chair Co., The____233 
Technygraph Co., The___.234 
Thomas Furniture Co.____ 61 
Toledo Guild Prod., Inc._.225 
Toledo Metal Furn. Co.___180 


yy 


Underwood Corp..Back Cover 
Union Rubber & 


ek ee 216 
U. S. Savings Bonds-_---..245 
U. S. Typewriter Rib. 

Mfg. er se ee 223 
| ee 87 


Victor Adding Mch. Co.__181 
Victor Safe & Equip. 


RED: pinaster ietanseitek actin en Stoudemire 200 
w yY Z 

Wabash Filing ogee} 

Wansco Paper Prod. Co...230 

Warshaw Mfg. Co..----- 333 

ae, 2. ey Sn 2 


Wells Furniture Mfg. Co._186 
Wells Office Furniture Co._199 
Western Mfg. Co._------- 172 
Wilson Jones Co.__------- 105 
Winslow Prod. Engineer’g 

0 Ye ae ere 236 
Wolber Dupl. & Sup. Co._174 
Wolcott Steel Prod., Inc._.237 
Wood Office Furn. Inst._76, 77 


Wood Processors, Inc._--- 238 
Wrenn Paper Co._.------- 226 
Co | einen 197 
Yawman & Erbe Mfg. 

gh a ee aie 91, 97 
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For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
are represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
communicate with the service bureau, through which the ape ane will be promptly and cheerfully furnished by letter, without 
obligation. 


Adding Machines 
Allen, R. C. Business Machs., 
Allen-Wales Add. Mech. Div 
Barrett Add. Mach. Div. 
E.C.A Mfg. Co. 
Monroe Cale. Meh. Co 
Nat'l Cash Register Co. 
Remington Rand Ine 
Smith, L. C. & Corona Typws 
Underwood Corp 
Victor Add Mech. Co 


Addressing Machines 
Multistamp Co 
Adhesives 
(See Inks. Adhesives, etc.) 
Air Circulators & Conditioners 
Mandel, A., & Co 


Albums : 
Amberg File & Index C¢ 
Kingsbacher-Murphy Co 


Arch & Clipboard Files 
Cushman & Denison Mfg. Co 
Globe-Wernicke Co., The 
Pengad Mfg. Co 
Service Prod., Div. Woodall 
Shaw-Walker Co 
Yawman and Erbe Mfg. Co 


Ash Trays & Stands 

Dixie Chrome Products 
Glaro Machine Prod. Co 
Herzog, H P. Cw 
Mayfair Co., The 

Wells Office Furniture Co 
Associations, Manufacturers 
Wood Off. Furn. Institute 


Autographic Registers 
Philip Hano Company, Ine 


Bank Supplies 
Downey, C mi Co. 

Exline, William, Inc 

Bankers Notecases 

Art Steel Sales Corp 

General Fireproofing Co. 
Globe-Wernicke Co., The 
Victor Safe & Equipment Co. 


Billing Machines 
Remington Rand Inc. 
Underwood Corp. 

Binders, Catalog & Periodical 
Acco Products, Ine 
Amberg File & Index Co \ 
Master-Craft Corp., Div. S-W 
National Blank Book Co. 
Sheppard, C. E., Co. 

Binders, Permanent Storage 
Bankers Box Co ‘ 
Master-Craft Corp., Div. S-W 
Sheppard, C. E., Co 
Wilson-Jones Co 

Blackboards 
Service Prod., Div. Woodall 

Blankbooks 
National Blank Book Co 
Wilson Jones Co 


Blotters 

Wrenn Paper Company 
Blue Print & Plan File Cabinets 
All-Steel Equipment Inc 
Anderson-Hickey Co., Inc 

Art Metal Construction Co 
Art Steel Sales Corp 
Browne-Morse Co 
‘ardinal Sales, Inc. 
‘ole Steel Equipment Co 
‘olumbia Steel Equipment Co 
‘orry-Jamestown Mfg. Corp 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Peerless Steel Equipment Co 
Shaw-Walker Co 

Yawman and Erbe Mfg. Co 
Bond Boxes 

(See Cash Boxes) 
Bookcases 

All-Steel Equipment Inc 
Art Metal Construction Co 
Browne-Morse Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing (Co 
Globe-Wernicke Co., The 
Gunn Furniture Co 

Peerless Steel Equipment Co 
Shaw-Walker Co. 

Wabash Filing Supp., Inc 
Yawman and Erbe Mfg. Co 
Book Ends 

Browne Morse Co 
Bookkeeping Machines 
Underwood Corp 
Box Letter Files 

Amberg File & Index Co 
Art Steel Sales Corp 


Cole Steel Equipment Co 
Globe-Wernicke Co The 
Mayfair Co., The 


Weis Mfg. Co 

Brief & Zipper Cases 
Elbe File & Binder Co Inc 
Major Leather Gds. Mfg. Co 
Master-Craft Corp., Div. S-W 
Meier, Joshua, Co 
National Brief Case Mfg. Co 


Business Forms 
Exline, William, Inc 
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Gavrin, Arthur J Press 
Grand Filing Supp. Co 
Hano Philip Co 


Calculating Devices 


Lightning Adding Machine Co. 
Meilicke Systems, Inc 
Victor Safe & Equipment Co 


Calculating Machines 
Allen, R. C Bus. Machines, Inc. 


Allen-Wales Add. Mech. Div 
Barrett Add. Mech. Div 

Monroe Cale Meh. Co 

Nat'l Cash Register Co 

Smith, L. ¢ & Corona Typws 
Victer Add. Meh. Co 


Call Systems. Sound 


NuTone, Inc 


Carbon Papers 


See Ribbons & Carbons) 


Card index Boxes & Trays 


All-Steel Equipment Inc 
Amberg File & Index Co 
Art Metal Construction Co 
Art Steel Sales Corp 

Cole Steel Equipment Co 
Columbia Steel Equipment (Co 
Corry-Jamestown Mfg. Corp. 
Farber, Louis H 

General Fireproofing Co 
Globe-Wernicke Co The 
Guide System & Supply Co 
Imperial Methods Co 
Invincible Metal Furn. Co 
Metal Office Furniture Co 
Peerless Steel Equipment Co 
Rockwell- Barnes 

Security Steel Equip. Corp 
Shaw-Walker Co 

Wells Office Furniture Co 
Yawman and Erbe Mfg. Co 


Card index Files, Revolving 


Roto-Card File Co Inc 


Cash Boxes 


Art Steel Sales Corp 


Central Can Co 

Cole Steel Equipment Co 
General Fireproofing Co. 
Globe-Wegnicke Co., The 
Guide System & Supply Co. 


Imperial Methods Co 
Invincible Metal Furn. Co 
Metal Office Furn. Co 
Peerless Steel Hquipment Co. 


Shaw-Walker Co 
Wells Office Furniture Co 
Yawman and Erbe Mfg. Co 


Cash Register Parts 
Chgo. Cash Register Parts Co. 
Cash Tills 


Indiana Cash Drawer Co. 


Casters, Caster Bearings, Slides 
Bassick Company 

Cavanaugh, John, Company 
Darnell Corp., Ltd 


Celluloid Envelopes 
(See Envelopes, Celluloid) 


Chair trons 

Bassick Company 
Collier-Keyworth Co 

Seng Co., The 
Chair Mats 

Bickett, L M., Co 

of Furn Wholesale Distr 
Polar Mfg. Co 

Service Prod., Div Woodall 


Chairs, Folding 

Adirondack Chair Co 

Ard Mfg Company 
Farber, Louis H 

Lyon Metal Prod., Ine 
Royal Metal Mfg. Co 
Wells Office Furniture Co 


Chairs, Office 
Art Steel Sales Corp. 
Bright Chair Co 
Cramer Posture Chair Co 
Dixie Chrome Products 
Esskay Products 
Fritz-Cross Company 
General Fireproofing Co 
Gunlocke, W. H Chair Co 
Harter Corp f ? 
High Point Bending & Chair Co 
Jasper Chair Co 
Jasper Seating Co 
Kol Sales Div. 
Metal Office Furniture Co. 
Murphy Chair Co Im 
New Indiana Chair 
KRiteform Chair Co 
Security Steel Equip. Corp 
Shaw-Walker Co 
Sheboygan Chair Co 
Sikes Co., In The 
Sturgis Posture Chair Co 
Taylor Chair Co 
Toledo Metal Furn, ( 
Welis Office Furniture Co 


Chairs, Posture 


Art Steel Sales Corp 


Bright Chair Co 

Cramer Posture Chair Co 

Dixfe Chrome Products 
Fritz-Cross Company 

General Fireproofing Co 

Gunlocke, W. H., Chair Co 
Harter Corp 

High Point Bending & Chair Co 
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Jasper Chair Co. 


Metal Office 


New Indiana Chair Ce. 
Riteform Chair 
Royal Metal Mfg. 


Security Steel 


Sikes Co., Inc, 
Taylor Chair Co 


Toledo Metal 


Wells Office Furniture 


Chairs, Tablet Arm 
Jasper Chair Co 


New Indiana 


Wells Office Furniture 


Checks, Stamped Metal 
Dayton Stencil 
Meyer & Wenthe, 


Checkwriters & Signers 
Hall-Welter Company 
Safeguard Corp. 


Clipboards 
(See Arch & 

Clocks, Office 
Nutone, Ine, 


Cein Bags, Trays, 
Art Steel Sales 


Downey, C 


Exline, William, 


Copyholders 
Acco Products, 


Bankers Box Co 
Hall-Welter Co. 
Int'l Off. Appliances 


Kobler & Co. 


Rite-Line Corp. 
Wells Office Furniture 


Correspondence Trays 
Art Metal Construction 
Art Steel Sales 
Corry-Jamestown Mfg 
General Fireproofing 
Globe-Wernicke Co., 
Imperial Methods 
Maso Steel Products 


Mayfair Co., 


Nu-Craft Products 


Peerless Steel 


Sengbusch Self-Cl 


Service Prod. 


Shaw-Walker Co. 
Steel-Parts Mfg. 
Wells Office Furniture 
Yawman and Erbe 


Crayons 


Dixon, Jos., Crucible 


Costumers 


Ard Manufacturing Co 
Glaro Machine Prod. C 
Globe-Wernicke Co., 


Peerless Steel 


Wells Office Furniture 


Cushions & Pads, 
Bickett, L. M., 


Perfect Rubber 
Polar Mfg. Co 


Cuspidor Mats 
Polar Mfg. Co 


Dating Stamps 


American Numbering Mech 
Bates Mfg. Co. 
Consolidated Stamp 


Force, Wm 


Fulton Specialty 
Meyer & Wenthe. 


Rivet-O Mfg. 
Stewart, RK. A 


Superior Marking 


Desk Bumpers 
Polar Mfg. Co 

Desk Lamps 
Dixie Chrome 


Faries Mfg. Company 


Glaro Machine 


Marks Mfg. Co 

Mayfair Co., The 
Midwest Naturlite 
Wells Office Furniture 


Desk Pads & Tops 
J. 


Aigner, G. 
Meier, Joshua, 


Off. Furn. Wholesale 
Polar Mfg. Co. 
Desk Pen & Ink Sets 
Sengbusch Self-Cl 


Desk Side Files 


Amberg File & 
Cole Steel Equipment 


Farber, Louis 


Northwest Metal 
Steel-Parts Mfg 


Western Mfg. 


Desk Work Distributors 


Advanco Prod., 


Art Steel Sales 


Globe-Wernicke 


Lyon Metal Products, 
Polar Mfg. Co. 

Victor Safe & Equipment 
Wilson Jones Co 


Desks 


Alma Desk Co. 
Art Metal Construction 


Browne- Morse 
Cardinal Sales, 


Commercial Furniture 
Corry-Jamestown Mfg 


Clipbard 


Dixie Chrome Products 
Farber, Louis 

General Fireproofing Co. 
Globe-Wernicke Co., The 
Gunn Furniture Co, 
Imperial Desk Co. 

Indiana Desk Co. 

Invincible Metal Furn. Co. 
Jasper Desk Co, 

Jasper Office Furniture Co. 
Leopold Co, 

Mayfair Co., The 

Metal Office Furniture Co. 
Myrtle Desk Co, 

National Desk Co., Ine. 
Peerless Steel Equipment Co. 
Royal Metal Manufacturing (Co 
Security Steel Equip. Corp. 
Shaw-Walker Co, 

Victor Safe & Equip. Co. 
Wells Furniture Mfg. Co. 
Wells Office Furniture Co. 
Yawman and Erbe Mfg. Co. 
Diaries 

(See Memo Books) 
Dietating Machines 
Hunting-Roberts Co. 


Dictating Machines, Used 
American Dietg. Mech. Co. 
Drafting Instruments & Equipment 
C-Thru Ruler Co. 

Cardinell Corp. 

Duplicating Machine Parts 


Rapid Roller Co. 


Duplicating Machines & Supplies 
Ames Supply Company 

Autocopy, Inc 

Bainbridge, Kimpton & Haupt, Ine. 
Challenger, Inc, 

Codo Mfg. Co, 

Columbia Rib. & Carb. Mfg. Co 
Graphic Duplicator Co, 

Harding, Milo, Co, 

Harglen Corp. 

Hectographia Corp. 

Heyer Corp., The 

Ink Specialties Co., Inc. 
Manifold Supplies Co, 

Marr Duplicator Co., Ine. 

Mittag & Volger, Inc. 
Multistamp Company. 

National Postal Duplicator 
Niagara Duplicator Co, 

Old Town Ribbon & Carbon Co 
Pengad Mfg. Co. 

Queen Ribbon & Carbon Co. 
Smith, L. C., & Corona Tws. 
Speed-O-Print Corp. 
Technygraph Co., The 

Victor Safe & Equipment Co. 
Wolber Dupl. & Supply Co 
Duplicating Machines, Used 

Graphic Duplicator Co. 

Engraving, Social 

National Engraving Co. 

Envelope Openers-Sealers 

Roto-Shear Company 
Envelopes 

Globe-Wernicke Co,, The 

Northern States Envelope Co, 
Quality Park Envelope Co 
Smead Mfg. Co 

Wilson Jones Co 
Envelopes, Plastic 

Aigner, G. J., “o, 

Ames Supply Co 
Cel-U-Dex Corp. 

Markilo Company 
Roberts, Weitcéor RublLer 
Erasers, Rubber 

Ames Supply Co 

Dixon, Jos Crucible Co. 
Faber-Castell, A. W., Co., Ine 
Faber Eberhard 

Koh-I-Noor Peneil Co. 
Roberts, Weldon, Rubber Co 


Eyelets & Eyelet Fasteners 
Bates Mfg Co 

Rivet-O Mfg. Company 
Fanfold Continuous Forms 
Hano, Philip, Co., Ine 
File Boxes, Fibre 

Bankers Box Co 

Barkley, C L., & Co. 
Globe-Wernicke Co., The 
Guide System & Supply Co. 
Oxford Filing Supply Co 
File Boxes, Metal 

Advanco Prod. Div. Ady. 8. B. 
Art Metal Construction Co. 
Art Steel Sales Corp. 

Cole Steel Equipment Co 
Corry-Jamestown . Mfg. Corp. 
Globe-Wernicke Co., The 
Keystone Steel Equipment Co 
Mayfair Co., The 

Peerless Steel Equipment (Co. 
Shaw-Walker Co 

Victor Safe & Equipment Co 
Filing Cabincts, Insulated 
Meilink Steel Safe Co. 
Shaw-Walker Co " 
Victor Safe & Equipment Co 
Filing Cabinets, Metal 

Advanco Prod. Div. Adv. 8S. B. 
All-Steel Equipment Ine. 
American Gas Mech. Co, 


(Continued on page 6) 
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(Continued from page 5) 


Art Metal Construction Co 
Art Steel Sales Corp. 


Cole Steel t Co. 
Columbia Steel t Co 
Corry-Jamestown Mfg. Corp 
General 

Globe- Wi 


Northwest Metal Prod. Co. 
Peerless Steel Equipment Co. 
Remington Rand Inc. 

Rockwell- Barnes 

Security Steel Equipment Corp 
Shaw-Walker Co. F 
Victor Safe & Equipment Co. 
Western Mfg. Company 

Wolcott Steel Products, Inc. 
Yawman and Erbe Mfg. Co. 


Filing Cabinets, 


Wood 
Bainbridge, Kimpton & Haupt, Ine 


Globe-Wernicke Co., The 
Yawman and Erbe Mfg. Co. 
Filing Drawer Dividers 
Cel-U-Dex Corp. 
Filing Supplies 

Acco Products, Inc 

Advanco Prod. -. Adv. S&S. B 
Aigner, G. J., 

Amberg File ‘_* Teter Co. 
Art Metal Construction Co. 
Art Steel Sales Corp. 

Barkley, C. L., & Co. 
Browne-Morse Co 

Corry- eg “am Mfg. Corp. 
Farber, H. 

Globe- Wernicke Co., The 
Grand Filing Supp. Co., The 
Guide System & Supply Co. 
Imperial Methods 0. 

Metal Office Furniture Co. 
Northern States Envelope Co 
Oxford Filing Supply Co. 
Quality Park Envelope Co. 
Rockwell - Barnes : 
Security Steel Equip. Corp. 
Shaw-Walker Co. 

Smead Mfg. Co. 

Victor Safe & Equipment Co. 
Wabash Filing Supp., Inc 
Warshaw Mfg. Company — 
Yawman and Erbe Mfg. Co. 


Finger Pads 
Speed Products Co., Inc. 


Fountain Pens 

Esterbrook Pen Co 
Furniture, Seale Model Office 
Com'| Furniture Company 


Gummed Cloth Rings 
Denrison Mfg. Co. 
Warshaw Mfg. Co. 


Gummed Tape & Sealing Meh. 
Dennison Mfg. Co 
Metal Specialties Mfg. Co. 


index Card Signals 

Cel-t’-Dex Corp 

Graff, George B., © 

Victor Safe & Equipment Co 


index Tabs 
Aigner, G. J., 

Amberg File & “7 Co. 
Barkley.C. L, & 

Cel-U-Dex Corp. 
Globe-Wernicke Co., The 

Guide System & Supply Co 
Markilo Company 

Master-Craft Corp., Div. 8-W 
Speed Products Co., Inc 
Shaw-Walker Co. 

Sheppard, C. E., Co. 

Vietor Safe & Equipment Co 
inks, Adhesives, Ete. 

Dennison Mfg. Co. 

Union Rubber & Asbestos Co 
inkstands 

Cushman & Denison Mfg. Co 
Sengbusch Self-Cl. Inkstand Co 
Squires Inkwell Company 
inter-Communiecating Systems 
Operadio Mfg. Company 

Labels 
Dennison Mfg. Co 
imperial Methods Co. 

Oxford Filing Supply Co 
Warshaw Mfg Company 

Ladders, a ae Stere & Vauit 
Cotterman, L. 

Leads for aatntiad Pencils 
Dixon, Jos., Crucible Co, 
Faber-Castell, A. W., Co., Ine 
Faber, Eberhard 
Rite-Rite Mfg. Co, 


‘ 


Leather Goods 

National Brief Case Mfg. Co 
Letter Sorters 

Wood Processors, Inc 

Letter T 


rays 

(See Cerrespondence Trays) 
Lithographed Continuous Forms 
Hano, Philip, Co., Inc. 
Leekers & Storage Cabinets 
All-Steel Equipment Ine. 
Anderson-Hickey Co., Ine. 
Art Metal Construction Co. 
Art Steel Sales Corp. 
Browne-Morse Co. 

Cardinal Sales, Inc. 
Globe-Wernicke Co, The 
Invincible Metal Furn. Co. 
Keystone Steel Equipment Co. 
Lyon Metal Prod., Ine. 
Security Steel Equipment Corp 
Shaw-Walker Co. 

Yeawman and Erbe Mfg. Co. 
Leese Leaf Books & Systems 
Amberg File & Index Co. 
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Elbe File & Binder Co 


Master-Craft © Div., 8-W 
National Blank Co. 
Recordplate Co. 


Sheppard, C. E., Co. 
Wilson Jones Co. 

Léese Leaf Metals 
National se Book Co 
Sheppard, E, Co. 
Wilson teas Co. 

Loose Leaf Sheet Covers, Plastic 
Aigner, G. J., Co 
Cel-U-Dex Corp. 
Kingsbacher-Murphy Co 
Markilo Co. 

Meier, Joshua, Co 

Mail Distributors 
Advanco Prod. Div. Adv. 8. B. 
Globe-Wernicke Co., The 3 
Victor Safe & Equipment Co 

Manifold Bks. & Bus. Forms 
Hano, Philip, Company 

Map Tacks 
Graff, George B., Co 
Moore Push Pin Co 

Maps, Globes, ete. 

Amer. Map Company 

Marking Devices 
Multistamp Company 

Matched Office Suites 
Com’! Furn, Company 

Memorandum Books ‘ 
Master-Craft Corp., Div. s-W 
National Blank Book Co 
Wilson Jones Co. 

Memorandum Devices 
Bates Mfg. Co. 

Permanote Co. 

Mending Tape 
Dennison Mfg. Co. 

Metal Badges, Checks, Tokens 
Dayton Stencil Works 
Meyer & Wenthe, Inc. 

Moisteners ' 
Metal Specialties Mfg. Co 
Pike, E. W., & Co. 

Rivet-O Mfg. Company. 3 
Sengbusch Self Cl Inkstand Co. 


Numbering Machines : 
Amer. Numbering Mch. Co 
Bates Mfg. Co. 

Force, Wm. A., : 
Roberts A sac. Co. 
Stewart, BR « Co. : 
Superior Marking Equip. Co. 

Office Partitions & Railings 
Globe-Wernicke Co.. The 

Office Printing Outfits 
Fulton Specialty Co 

Pads, Figuring 
National Blank Book Co 
Wilson Jones Co 

Paper . 

Eaton Paper Corp 

Wanseo Paner Prod. to 

Paper Clamps 
Acco Products, Inc. 
Cushman & Denison Mfg. Co 
Esterbrook Pen Co 
Graff, George B., Co 
Vail Mfg. Co 

Paper Clips 
Acco Products, Inc 
Cushman & Denison Mfg. Co 
Vail Mfg. Co. 

Paper Fastening Machines 
Ace Fastener Corp 
Arrow Fastener 
Bates Mfg. Co 
Markwell Mfg. Co 
Speed Products Co., Inc. ‘ 
Victor Safe & Equipment Co 

Parcel Post & Postal Seales 
Hanson Scale Co 
Pelquze Mfg. Company 

Paste 
(See Inks, Adhesives, ete.) 

Pencil Pointers for Draftsmen 
Crofoot, Nielsen & Co. 

Wood Processors, Inc 

Pencil Sharpeners 
Rite-Rite Mfg. Co. 

Pencils, Mechanical 
Rite-Rite Mfg. Co. 

Winslow Prod. Engineering Co 

Pencils, Weed Cased Lead 
Dixon, Jos., Crucible Co 
Faber-Castell, A. W., Co, Inc 
Faber, Eberhard 
Koh-Il-Noor Pencil Co 
Staedtler, J. S., Inc 

Penholders 
Dixon, Jos., Crucible Co 

Pens, Lettering 
Bridgeport Pen Co., The 

Pens, Steel 
Esterbrook Pen Co 
Sengbusch Self-Cl. Inkstand Co 

Pins & Pin Containers 
Vail Mfg. Company 

Platens, Typewriter, ete. 

Ames Supply Company 

Presentation Covers 
Amberg File & Index Co 
Barkley, C. L., & Co 
Meier, Joshua, Co 

Price & Sign Markers 
Fulton Specialty Ce. 

Stewart, R. A., 18. 
Superior Marking Equip. Co 


Metal Specialties Mfg. Co 
Mitchell 

National Blank Book Co. 
Wilson Jones Co. 


— Pins 
Moore Push Pin Co. 


Ribbens and — 

Allen & Compa 

Allied Carb. iy Rib. Mfg. Corp. 
Ames Supply Co. 

Buckeye ibbon & Carb. Co. 
Code Co 

Columbia” ‘Rib. & Carb. Mfg. Corp 
Little, A. P., Ine 

Manifold Supplies Co 

Mittag & Volger, Inc. 

Old Town Ribbon & Carbon Co 
Pacific Carbon & Rib. Mfg. Co 
Peerless Imperial Co., Inc. 
Pengad Mfg. Co. 

Phillips Process Co., Ine 

Queen Ribbon & Carbon Co 
Regal Typewriter Co 

Remington Rand Inc. 

Rose Ribbon & Carbon Mfg. Co 
Royal Typewriter Co. 

Underwood Corp. 

U. 8. Typewriter _ Mfg. Co 
Webster, F. S., 


Write, Ine. 
Rubber Bands 
Faber-Castell, A. W., Co Ine 


Faber, Eberhard 

Rubber Stamps 

Meyer & Wenthe, Inc. 
Stewart, R. A., & Co 
Rubber Type 

Force, Wm. A., Co. 

Fulton Specialty Co 
Stewart, R. A., & Co. 
Superior Marking Equip. Co 
Rulers, Transparent 

C-Thru Ruler Co 

Safes, Office 

Art Metal Construction Co 
Brush-Punnett Company 
General Fireproofing Co 
Globe-Wernicke Co., The 
Herring-Hall-Marvin Safe Co 
Invincible Metal Furn. Co. 
Meilink Steel Safe Co. 
Mosler Safe Co 

Remington Rand, Inc 
Security Steel Equipment Corp 
Shaw-Walker Co 

Victor Safe & Equipment Co 
Sand Urns 

Glaro Machine Products Co 
Scrapbooks 

Amberg File & Index Co 
Globe-Wernicke Co., The 
Wilson Jones Co 
Seals, Notary 

Meyer & Wenthe, Inc 
Secretary Desks 

Wabash Filing Supp., Ine 


Shows & Exhibitions 
New York Stationery Show 


Slide Rules 

C-Thru Ruler Ca, 
Smoking Stands, Office 

Dixie Chrome Products 
Glaro Machine Prod. Co 
Herzog, H. P., Co. 
Mayfair Co, The 
Nestler-Fields Mfg. Co., Inc 
Smith, Larry, Industries 
Wells Office Furntiure Co 
Serting Devices 

Assoc. Industrial Designers 
Spindle Files 

Wells Office Furntiure Co 
Stamps, Duplicating 
Multistamp Co 


Stamp Pads 

Bates Mfg. Co 

Fulton Specialty Co 
Meyer & Wenthe, Inc 
Phillips Process Co., Inc 
Rivet-O Mfg. Co. 

Stewart, R. A., & Co. 
Superior Marking Equip. Co 
Stands fer Office Machines 
Ames Supply Co. 

Art Steel Sales Corp 
Cardinal Sales, Inc 

Dixie Chrome Products 
Farber, Louis R 

General Fireproofing Co 
Harter Corp. 
Hunting-Roberts Co 

Karl Mfg. Company 

Kol Sales Diy. 

Maso Steel Products 
Mayfair Co., The 

Toledo Guild Prod., Ine. 
Toledo Metal Furn. Co. 
Wells Office Furniture Co. 
Staple Extractors 

Ace Fastener Corp 
Markwell Mfg. Co 

Metal Specialties Mfg. Co 


Staples & Stapling Machines 
Arrow Fastener 

Stationery 

National Engraving Co. 
Stenographers’ Notebooks 
National Blank Book Co 
Stools 

Harter Corp. 

Wells Office Furniture Co 
Storage & Transfer Cases 
All-Steel Equipment Inc. 
Amberg File & Index Co. 
Art Metal Construction Co 
Art Steel Sales Corp 
Bankers Box Company 
Barkley, C. L., & Co 
Browne-Morse Co. 
Cardinal Sales, Inc. 


OFFICE APPLIANCES, 


Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Guide System & Supply Co. 
Herring-Hall-Marvin Safe Co. 
Imperial Methods Co. 
Invincible Metal Furn. Co. 
Mayfair Co., 

Metal Office Furniture Co. 
Oxford Filing Supply Co. 
Peerless Steel Equipment Co. 
Rockwell - Barnes 

Security Steel Equipment Co 
Shaw-Walker Co. 

Yavman and Erbe Mfg. Co. 
Storage Fixtures & Equipment 
All-Steel Equipment Ine. 
Strong Boxes, Fire Protected 

Bison Distributing Co. 
Herring-Hall-Marvin Safe Co 
Meilink Steel Safe Co. 
Victor Safe & Equipment Co 
Tables 

Art Metal Construction Co 
Browne-Morse Co 

Cardinal Sales, Inc. 
Corry-Jamestown Mfg. Corp 
Dixie Chrome Products 
Edwards Mfg. Co., The 
Globe-Wernicke Co., The 
Lyon Metal Prod., Inc 

Maso Steel Products 

Mayfair Co., The 

Peerless Steel Equipment Co. 
Security Steel Equipment Co. 
Shaw-Walker Co. 

Victor Safe & Equipment Co. 
Wells Furniture Mfg. Co 
Wells Office Furniture Co. 
Tabulating & Statistic Machines 
Int'l Bus. Mehs. Corp. 
Remington Rand Inc 
Tags 
Dennison Mfg. Co 

Telephone Accessories 

Bates Mfg. Co 

Victor Safe & Equipment Co 
Thumb Tacks 

Graff, George B., Co 
Ticket Holders 

Aigner, G J.. Co 

Meier, Joshua, Co 
Time Clocks & Recorders 

Int'l Bus. Machines Corp 
Trimming Beards 

Ideal School Supply Co 
Type, Typewriter 

Ames Supply Company 
Typewriter Cleaning Material 
Ames Supply Company 


Bainbridge, Kimpton & Haupt, Ine 


Cardinell Corp 

Ciarotype Co., The 

Gies, Walter G., Company 
Martens Type Cleaner Co 
Mittag & Volger Inc 
Multistamp Company 

Norta Distributing Cv 

Regal Typewriter Co 

Rivet-O Mfg. Co 

Webster, F. 8., Co 

Typewriter Covers 

Atlas Specialty Mfg Co 
Typewriter Cushion Bases & Knobs 
Amer. Hair & Felt Co 
Peerless Steel Equipment (o 
Typewriter Cushion Keys 

Ames Supply Company 

Peerless Imperial Co., Ine 
Speed Key Corp 

Speed Products Co., Inc 
Typewriter Parts & Tools 

Ames Supply Company 
Typewriter Tabies 

(See Stands for Office Machines) 
Typewriters, Mfrs. of 

Int'l Business Mchs. Corp 
Remington Rand Ine 

Koyal Typewriter Co 

Smith, L. C., & Corona Typws 
Underwood Corp. 
Typewriters, Rebuilt & Used 
Regal Typewriter Co. 

Reliable Typw. & Add. Mach. Corp 
Upholstered Furniture Cleaner 
Lewis Business Furn. Co 
Upholstery Materials 

Bolta Products Co. 


Visible Systems Equipment 
Aigner, G. J., Co. 

Art Metal Construction Co 
Fandex Company 
Globe-Wernicke Co., The 
Master-Craft Corp. Div. S-W 
National Blank Book Co. 
Kemington Rand, Inc. 
Ross-Gould Company 
Shaw-Walker Co. 

Sheppard, C. E., Co 

Victor Safe & Equipment Co. 
Wilson Jones Co 

Yawman and Erbe Mfg. Co. 


Waste Baskets 

Art Steel Sales Corp. 

Bainbridge, Kimpton & Haupt, Ine 
Cole Steel Equipment Co. 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co 
Globe-Wernicke Co., The 
Hunting-Roberts Co 

Imex Corporation 

Mayfair Co., The 

Shaw-Walker Co. 

Steel-Parts Mfg. Co 

Wells Office Furniture Co 
Wholesale Stationery 

Bainbridge, Kimpton & Haupt, Inc 


April, 1948 
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EWAN] AND LOR SALE 


The rate for classified advertisements is ten cents a word, minimum charge $2.00. 


SITUATIONS WANTED 


SALESMAN WHO HAS SERVED as branch manager in two large cities and led 
nation-wide organization as salesman is available to serve as Chicago sales agent 
for some meritorious mechanical office specialty. Good in individual sales, also in 
building organization. Will consider any type of computing equipment, typewriters 
‘uplicators, peifurators ot other specialty for office use. Experience includes both 
‘ealer and direct operations. Top references’. Address 1)-105, care Office Appliances, 
(rieago 6 


TERRITORIES AVAILABLE for factory representatives to handle Duplicating 

Machine Stencils, Ink, and Correction Fluid. Manufactured by an old and 

— company. Commission basis. Challenger, Inc., 125 Winder St., Detroit 1. 
cn. 





SALES REPRESENTATIVE WITH SYSTEM experience to sell or establish 
dealers for Roto-Card File line of equipment and supplies. (See our advertisement 
page 219. Write Roto-Card File Co., Inc., 125 West Commerce 8t., Youngstown 3, 
Ohio. Phone 6-2231. 





SALESMAN WHO ALSO HAS had long experience as branch sales manager 
‘esires to serve as factory representative for office specialty manufacturer. Interested 
particularly in Chicago and vicinity. Will give full time to whatever connection 
is made and work on straight commission Has excellent record of results. 
Thoroughly responsible. Send particulars to D-102, care Office Appliances, Chicago 6. 





SALES EXECUTIVE WELL ACQUAINTED with dealers throughout the United 
States, now directing sales for nationally known manufacturer, is" available for 
new connection, Has excellent record of results. Interested particularly in Middle 
West or West Coast but will gladly consider whatever location offers suitable 
opportunity. Thoroughly experienced in equipment lines, systems and stationery. 
Competent to handle sales of any merchandise sold by retail office equipment 
and supply dealers. Address D-109, care Office Appliances, Chicago 6 





SITUATION WANTED: Twenty years experience selling and buying commercial 
stationery and office equipment, also managing store. Can give best of references. 
Reasonable amount of capital to invest Age 48. Married. Address D-111, care 
Office Appliances, Chicago 6 





POSTGRADUATE SALESMAN with twenty years in industry with three firms, 
wide acquaintance and can handle both franchise and open selling. Finest refer- 
ences on request Address D-101, care Office Appliances, Chicago 6. 








SALESMEN WANTED 


SALESMAN WANTED on carbon, typewriter ribbons. Must be experienced with 
ee ag | in commercial wholesale stationery. Kores, 49 Bleecker St., New York 





LEATHER FURNITURE SALESMEN WANTED for strong line for Southern 
states. Experienced only. Address R-252 care Office Appliances, Chicago 6. 








EXECUTIVES WANTED 





MANAGER: Rare opportunity for experienced alert Typewriter and Adding 
Machine man capable of full charge of old established business in large eastern 
city. State age, experience etc. All applications treated confidentially. Box R-242. 
care Office Appliances, 100 E. 42 St., New York 17, N. ¥. 





EXPERIENCED OFFICE MACHINE OR CASH REGISTER MAN to invest 
$10,000.00 with services as Vice-President and General Manager in a new cash 
register manufacturing business. In answering, please state experience and quali- 
fications. References required. Write Shaper Cash Register Co., P. 0. Box 599, 
Austin, Texas. 








MECHANICS AND REPAIRMEN WANTED 





BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on Bur- 
roughs Bookkeeping Machines and Moon Hopkins. Permanent postion, good pay. 
All applications strictly confidential Write R-253, care Office Appliances, 
Chicago - 6. 





MR. SALESMAN: Interested in selling an item that brings repeat orders? Our 
patented BUCK-L-BINDER for storing loose-leaf records, once adopted, becomes 
part of the user's filing system, insuring repeat business. Exclusive territory 
allotted to desirable representatives. Write: The Reb-Wal Hunt Co., Box 208, 
Royal Oak, Michigan 





WANTED FACTORY REPRESENTATIVE by nationally known midwestern man- 
ufacturer of office equipment and supplies Excellent opportunity. Must have 
experience selling dealers; be able to conduct sales meetings; evaluate markets: 
open up new dealerships. The position is full time and permanent. Give complete 
hackground and details of experience. Eastern territory open. All letters shall 
he kept confidential. Write R-263, care Office Appliances, Chicago 6. 





FACTORY REPRESENTATIVE: Leading Eastern Manufacturer has openings for 
several territory men to call on stationers in Midwestern and Southern States. 
Our men receive commission on all sales in their territory, have a drawing 
account, and we pay their traveling expenses. Send complete information including 
photo if possible, and personal interview will be arranged. Write Old Town 
Ribbon & Carbon Company, Inc., Brooklyn 17, N. Y 





SALES SUPERVISOR WANTED for nationally known carbon paper and inked 
ribbon manufacturer. The man required must possess sales experience preferably in 
the carbon paper field or in systems and office appliances. He must travel extensively 
and be able, through intelligent approach and analysis, to assist retail salesmen 
in boosting sales in designated territories. Stop-overs in various cities may extend 
to three or four weeks as factory representative with co-operation of branch man- 
gers. Activities will be under the direct supervision of our general sales manager 
in New York. Please give full details, present salary and enclose photo not return- 
ible Advise where interview is most convenient, if not possible in New York. 
Address K-250, care Office Appliances, 100 East 42nd St., New York 17, N. Y. 





TRANSPARENT PLASTIC SHEET PROTECTOR SALESMAN WANTED 
Line of 11”x8%" punched protectors together with other demanded plastic items. 
Handled by every office supply dealer, used by stationers, commercial accounts, 
ete. Commission basis All territories. Excellent repeat business side line. Box 
RK-256. care Office Appliances, Chicago 6 





WELL ESTABLISHED DEALER in the Southwest will pay good salary and 
commission to experienced store salesman, also full time outside man who will 
ravel. Company has full iine of stationery and furniture and valuable office 
machine agencies including A. B. Dick Mimeograph. Send complete information 
including references Address K-244, care Office Appliances, Chicago 6 








WORLD FAMOUS CALCULATING AND ADDING MACHINES, both man- 
ufactured in Sweden, are now being imported to this country. Available from 
stock. Salesmen of office equipment, who sell directly to offices, will find these 
machines an interesting and profitable sideline. Write room 501, 210 Fifth 
Avenue. New York 10, N { 





WANTED EXPERT TYPEWRITER repairman, excellent opportunity for a man 
who wants to live in California’s most desirable residential city. Permanent 
position and advancement with large. Royal dealer. Prefer one with some electric 
typewriter experience. Address Mr. Cleveland, 735-Broadway, San Diego 1, Calif. 





MECHANIC: Experienced, for typewriter, adding and office machines; dealer 
established for nearly 20 years in a city of over 40,000; must be sober and 
reliable. Give age and experience.. Will afsist in obtaining living quarters. All 
applications strictly confidential. SCHARPF’S, INC., Oshkosh, Wis. 





EXPERIENCED TYPEWRITER MECHANIC WANTED—All makes. Steady 
position for steady man. Will assist in obtaining living quarters. Address 
R-254, care Office Appliances, Chicago 6. 





WANTED AT ONCE combination sales & service man for Remington Rand 
Agency, located in fast growing territory in Pacifie North West. Attractive offer 
to one who can qualify. State experience, must have references. Address R-249, 
care Office Appliances, Chicago 6. 





WANTED—TYPEWRITER AND ADDING MACHINE mechanic—outside and 
inside work. Must have car—group insurance—bonus plan good wages. Write, 
giving full details and experience in first letter. Bismark Tribune Company, 
Bismarck, N. D. 





EXPERIENCED COMBINATION Adding Machine and Typewriter Mechanic. 
Good salary and permanent position. Portland Typewriter Company, 406¢«=8S8CUW. 
Fourth Ave., Portland 4, Oregon 





SHOP FOREMAN FOR ROYAL agency located in middle west—prefer someone 
with experience on all machines. Address R-246, care Office Appliances, Chicago 6. 
TYPEWRITER & ADDING MACHINE combination repairman and salesman. 
The job has paid over $140 weekly. Muncie Typewriter Exchange, Muncie, Indiana. 











FOR ATTENTION .OF MANUFACTURERS 





ATTENTION MANUFACTURERS OF DUPLICATING SUPPLIES 
Are you interested in expanding your business to include complete line of 
DUPLICATORS. |! have several patents pending, covering such a fine—plus 18 
year background in charge of engineering for nationally known manufacturers in 
field of general and systems duplicating machines. Am open to business proposition 
from reputable and progressive manufacturer of supplies, or from company seeking 
new products. Write Box R-260, care Office Appliances, Chicago 





AUSTRALIAN MANUFACTURERS of Letter Files, Filing Systems, ete., wish 
to contact American manufacturers and exporters with a view to manufacturing 
their products under licence for Australasia. Please reply in confidence, stating 
full particulars to Box No. 208 Oxford Chambers, 473, Bourke Street, Melbourne 
ee 








REPRESENTATIVES AVAILABLE 





TOP FLIGHT STEEL FILING and office equipment line now in production 

require experienced salesmen. All territories. Liberal Commission and exclusive 

ide td arranged. Write fully Standard Industries, 327 So, LaSalle St., Chicago 
i 





SALES REPRESENTATIVE 

FOR MIDWEST TERRITORY. Old established manufacturer seeks young, ener- 
getic, intelligent man for substantial exclusive territory. Future for serious, hard 
working, capable young man, selling repeat Office Stapling Machines, Staples and 
other office specialties to retail office supply dealers and fully developing dealer 
set-ups. Full time connection, extensive traveling required (away from home half 
to two-thirds time). Trips often 2-4 weeks’ duration, car needed. Auto expense, 
plus drawing account against liberal commissions. Interviews granted only to 
applicants who give complete details of background and experience in sales and 
sales promotion work in their first letter. Can stand strictest advance investigation 
= start promptly. Box R-251 care Office Appliances, 100 East 42nd St., New 
ork 17, N. ¥ 
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SALESMAN WELL KNOWN to dealers everywhere, established as manufacturers’ 
representative, has capacity for a major line. Territory Middle West. Experience 
includes everything sold in commercial] stationery store from pins and pens to 
desks and chairs. An expert on office systems. Active in association work. Pre- 
pared to give first-class representation to some product which offers gocd 
volume in return for conscientious, intelligent sales effort. References that will 
convince. Address D-108, care Office Appliances, Chicago 6. 





MISSOURI, NEBRASKA, KANSAS, Oklahoma, Arkansas constitute the terri- 
tory of a former well known sales executive now establishing himself as 
manufacturers’ representative in the states which comprise the Eighth District 
NSA. A good sales producer, prepared to sell any worth while line of good, 
potential volume whether it be stationery, filing equipment and supplies, loose 
leaf or furniture. Has sales ability and reputation which assure good volume. 
Best of references. Address D-110,.care Office Appliances, Chicago 6. 
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DUPLICATING SUPPLIES 








HAVE Yot \ REPRESENTATIVE in greater 
Columbus, Indianapolis, Louisville, 
administered any line of office supplies 

Adjustments. Create mailing 
special representative on special 


Cincinnati territory embracing 
Lexington Huntington 
fixtures, vaults 
addresses for 


Parkersburg 
Charleston Special calls 
Collections on delinquent accounts 
your adds, mail forwarded daily. Act as your 
calls. Saves your hetel and railroad expense. Charges nominal. Address M \ 
Moers, 510 Edwards Bldg Cireinnati, Ohio. Bond furnished 


SALESMAN WELL ACQUAINTED IN MIDDLE WESTERN states and with 
serve as manufacturers’ representative Has capacity 
to be sold to the trade in ten 
related merchandise 
performance 


excellent record plans to 
for a good furniture line—desks, chairs or files 
states. Interested also in desk accessories, filing supplies and 
Will work out of Chicago. Top references for dependability and sales 
Address D-107, care Office Appliances, Chicago 6 





STATIONERY LINE WANTED by salesman traveling Illinois and _ eastern 
half of lowa. Glad to consider any line of merit. Will cover the field thoroughly 
and frequently Capable and reliable Address 1-103, care Office Appliances 
Chicago 6 





WELL ESTABLISHED AND WELL RATED New York distributor is interested 
in line of desks. chairs. filing and storage cabinets on distributorship or jobbing 
basis Address 1-106, care Office Appliances, Chicago 6 


EXPERIENCED SALESMAN calling on office supply and equipment, department, 
and «furniture stores in Indiana, Obi Michigan, and Kentucky wishes to add 


another manufacturer's line applicable to this fleld. Write tox D-104, care 


Office Appliances Chteago 6 


REPRESENTATIVES WANTED 
DUPLICATING SUPPLIES SALESMAN 4 Few Desirable Territories Still 
Available! Old established, well known mfr. offers increased earning opportunity 


to hustler now contacting business offices. Excellent line; proven demand; very 
liberal commission arrangement and _ protection Cumulative income possibilities 
from repeat business, with exclusive arrangement if you are right man. Outline 
previous experience and include business references Immediate action wanted 





Rox R-247, care Office Appliances, Chicago 6 
REPRESENTATIVES WANTED Representation need in 29 States including 
some of the best. We are looking for men established in these territories, and 
who call on large and small office supply stores regularly Attractive proposition 
on excellent product. Mite Postal Scales. B-T Company Inc., 277 East Erie 
Street Milwaukee 2, Wisconsin 





SALES REPRESENTATIVE WANTED to handle well known stationery line in 
Wisconsin, Minnesota, and Illinois Product well known and well accepted. Give 
complete information including territory lines covered and references Letters 
will be held in striet confidence. Address R-258, care Office Appliances, Chicago 6 





MANUFACTURER'S REPRESENTATIVES WANTED for new marking fountain 
pen that writes like a brush. Product perfected and backed by 10 years experience 
Liberal commission, repeat orders protected territories Radix Company of 
America, 19 Washington Street, East Orange, N 





SALES REPRESENTATIVE WANTED FOR SIDE LINE New type Coin 
Wrapping Machine patented. Exclusive territory available. Reply R-248, Office 


Apnlionces Chicago 6 





WANTED—-MANUFACTURERS AGENT calling on the stationery trade to 
represent America largest manufacturers of commercial map Hearne Brothers, 
25th Floor National tank «Building, Detroit 26, Michigan 


PROMINENT OFFICE EQUIPMENT manufacturer reopening pre-war territories 
Complete line steel files. Seeks established representatives Address Box R-259, 
eare Office Appliances, 100 E. 42nd St., New York 17, N. Y¥ 








MANUFACTURER OF OUTSTANDING FOAM Rubber Office Cushions opening 
new territories, Want sideline representatives thoroughly acquaint stationers and 
office furniture trade Write details Address R-261, care Office Appliances 
Chicago 6 


RETAIL BUSINESS FOR SALE 





FOR SALE. Office Machine and Supply business. Good franchises and clean stock 
Located in Southwest. Will sell or take in machine serviceman with capital as 
partner Excellent opportunity for a hard worker Write R-262 care Office 
Appliances, Chicago 6 


Remington Rand franchise 


FOR SALE—Well established office supply store. Full 
Sill 


Center business district, Lawton, Oklahoma Population 40,000 and Fort 
nearby. Modern new fixtures. Will earn $600 to $800 month on $16,000 investment 
Two stores too great responsibility Address Bentz Typewriter & Office Supply 
Vernon, Texas. Wanted—Experienced salesman Vernon store 





FOR SALE: My half of Office Supply Store now doing over $70,000.00 per year 
over $35,000.00 new stock (invoice cost). $12,000.00 buys this. Controling contract 
also General manager and purchasing agent power, several exclusive Franchises 
Address R-257, care Office Appliances, Chicago 6 





OFFICE MACHINE BUSINESS FOR SALE: Western city 18,000 population 
complete Remington Rand franchise, well equipped shop. Well established, growing 
fast. Cash deal only. Price will be quoted interested, qualified buyer who applies 
to R-255, care Office Appliances, Chicago 6 














WANTED TO BUY RETAIL BUSINESS 











WANTED TO BUY office equipment or furniture business by experienced salesman 
Also partnership considered in established business or might start business with 
partner similar qualifications Northern California Bay Areca preferred Write 
R-245 care Office Appliances, (Chicago 6 

















PARTNERSHIP WANTED 


QUALITY LETTERS from new type of stencil! “Plastic-Coated’”" PROCEL 
stencils make copies so Stygian Black they seem to be- almost printed 
PROCEL works with any ink, gives maximum legibility, minimum cut outs 
and type clogging. Let PROCEL improve your letters! Write to Remington 
Rand, PROCEL Dept., Duplicator Supplies Div., Bridgeport 1 Conn., for 
free information 








ADDING MACHINE PARTS FOR EXPORT 





RURROUGHS ADDING AND BOOKKEEPING MACHINE PARTS _exported 
Foreign inquiries invited. Dearborn Equipment Co., 605 S. Dearborn St., Chicago 5 








ADDING MACHINE PARTS, TYPE, ete. 


Adding and Calculating Machine Parts 
upon request A. Dehn, Jr 





LARGE STOCKS of new and used 
available. Quotations furnished on specific parts 
1643 10ist Ave., Oakland, Calif 








TYPEWRITER PARTS 





TYPEWRITER PARTS TYPE ETC., Good used typewriter parts, type etc. The 
hard to get kind Large stock. Will do my best to get your part if not it 
stock. Bright's Tyneewrt.er Exch., 604 S. Brand, Glendale. California 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 


Hopkins, Adding and Calculating 














ELLIOTT-FISHER, Burroughs, Moon Mu 





chines, Comptometers Electromatic Typewriters nd fanfold§ machines, bhoug't 
rm sold. Chicago Office Annliance Co 1920 West ?lst St Chicago 8 
NLLIOTT- FISHER Machines, Adding Machines Comptometers, Burroughs 


and Monroe Calculators, Typewriters and all office machines bought and sold 
Teeter-Warsh Co., 849 N. 3d St., Milwaukee 3. Wis 
un 1O9TT-FISH machines, calculating machines, adding machines—all office 
equipment, bought and sold. W. J. Crowley Company, 906-908 NM. Water St., 
Milwaukee 2. Wis 














WANTED TO BUY Late model Elliott Fisher bookkeeping and billing machines 





Must be over 200.000 serial number Accounting Machine Service Co., 605 W 

Washington St Chicago 6 

BURROUGHS, MOON HOPKINS, Elliott-Fisher, Remington Accounting Ma 

chines, and everything in the office machinery line. State model, serial number 
29-31 


and we will quote highest cash prices. International Office Appliances, Inc., 
4 : ¥ 


Kast 22nd St New York 10, N 





WANTED TO BUY—Sundstrand bookkeeping machines, Models A, C, and D, 


and 8142P. Give complete model number, serial, size carriage and whether 
front feed or back feed. International Office Appliances, Inc 29-31 East 22d 
St New York 10. N. ¥ 





BURROUGHS MOON HOPKINS, ELLIOTT-FISHER We buy, sell, repair, 
rebuild. Comprehensive service for dealers. Adding and Bookkeeping Machine 
Service Co., 1307 Grand, Kansas City 6. Missouri 





BURROUGHS, MOON HOPKINS Billing and Bookkeeping Machines, Comp 
tometers. Calculators, ete. Bought and Sold. Dearborn Equipment Company, 695 
So. Dearborn. Chicago 5. Tl 





WANTED—AIIl makes calculators and adding machines. State make, model, serial 
number and adding capacity International Office Appliances, Inc., 29-31 East 
22nd St New York 10, N. Y 





rough, com 


QUANTITY of Monroe and Marchant Calculators, hand or electric. 
Business 


plete. Inquiries solicited on all types of other machines. American 
Machines. 135 Grant St New York 13. N. Y 


RURROUGHS, MOON HOPKINS, Elliott -Fisher Bookkeeping Machines 
I 





Comptometers all makes calculators bought and sold A Dorrell Office 
Machine Co., 93 So. 11th. Minneapolis, Minn 





BURROUGHS PRODUCTS our specialty, get our higher cash prices for calev 
lators bookkeepers billers, comptometers A L Steen, 60 West Harrison, 
Chicago 5, Tilinois 





BURROUGHS SPECIALISTS Also buy, sell and rebuild all types office 
machines. Comprehensive dealer service. Nelson Adding Machine Service, 537 
Ss Dearborn Chicago 5 Illinois 








For Sale: COMPTOMETERS model ‘“‘K’’ 8 column electrics, reasonable. Adding 
Cleveland, Ohio 


Machine Sales & Service Co 119) Prospect Ave.. a 
DICTA PHONES—EDIPHONES—Foremost specialists n rebuilding, sales and 
purchases of dictating equipment. Write for catalog. American Dictating Ma 
chine Co., 235 Fifth Ave New York 3. N. Y 














WANTED—HAMMOND portable typewriter instruction book, service manual 
and type plates. H. E. Bolsius, 716 Fifth St., Lancaster, Penna 


WANTED—TYPEWRITERS, Adding Machines, calculators, from dealers or 
jobbers. Typewriter Parts Company, 407 East Travis St., San Antonio 5, Texas. 
TYPEWRITERS SOLD—Select Rough, Reconditioned, Rebuilt—all sizes, type 
faces, languages. Also Bought. All Languages Typewriter Co., 119 West 23rd 
St.. New York 11. N. Y 











cS and tables, less than cost. F.O.B. Southern 
6 





NEW BUTLER WALNUT DE 

Michigan. Box R-243 care Office Appliances, Chicago : 

all types. Ready buyer. Columbia 
ma. Ee 





WANTED TC BUY Surplus equipment of 
Trading Coro 7 Waverly Place, New York 





KARDEX, ACME POSTINDEX, etc. visible filing equipment of all types 
bought and sold. We specialize in this field and offer full cooperation to dealers 
Commercial Card System, 135 Grand St., New York 13, N. Y 


REMINGTON RAND KARDEX BOOK UNITS 
For 10x8 cards. Book covers of semi-flexible fibre, covered in heavy neutral O.D 
new, war surplus item, packed one per 
title inserts. Excellent dealers 





canvas, heavily machine stitched. Brand 





box including 100 ruled forms, and 50 permanent 

item. Write for prices. Federal Office Equipment Co., 1120 Pine Street. St 

Louis 1, Missouri 

ACME (Insite) &x5-14-and 23-drawer units; also 6x4 and 5x3 size. Quantity 
Panels. Commercial Card System Co., 135 Grand St., 


of McCasky Production 
New York 13, N. Y ™ 
KARDEX, ACME, all makes used visible filing equipment. Thousands of re 
conditioned cabinets, panels, books, always on hand. Special service and prices 
to dealers for purchase or sale. Get our quotations, Chas. S. Nathan, Ine., 548 
Rroadway, New York 12, N. Y 








PARTNERSHIP DESIRED in established California business by aggressive young 
man with extensive mechanical and executive experience in office equipment and 
supply field. I am interested only in firms that can make full use of my abilities 
care Office Appliances, Chicago 6 











FOUNTAIN PEN REPAIRING 








WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Pens, Pencils, etc. 
= ac - .———— prices—time now averages 3 to 21 days, and improving 
© especially feature “CONKLIN,"’ SWAN, WATERMAN, WAHL, PARKER. 
bs vga — ot oa oe, but can repair all other makes. We feature 
told “ oints and Kepairing. Mail all makes to ONE place for better service 
ASK ABOUT NEW WELTY PENS, $1.50 to $10.00 LIST Welty Pen and 


5) 


Repair Co., (Est. 1904), 38 So. Siate St., Chicago 3 


VISIBLE EQUIPMENT bought, sold and exchanged. We specialize in rebuilt 
Kardex, Acme and International Visible Factograph cabinets, as well as other 
makes. Write and tell us what Visible Equipment you need or have for sale 
Special prices to dealers. E. H. Heineman, 4 North Eighth St., St. Louis 1, Mo 


WANTED 
INTERNATIONAL Visible Factograph cabinets, in 6-and 12-drawer 8x5 size, 
complete with card holders. We are also interested in extra 8” International 
eard holders in any quantity. Advise what you have available. E. H. Heineman, 
Box 552, St. Louis 1, Mo 
VISIBLE FILES, KARDEX, ACME, POSTINDEX and GLOBE 

WE HAVE ON HAND and offer for immediate delivery all types and sizes 
Dealers inquiries welcomed. Universal Business Equipment Co 537 S. Dearborn 
St Chicago 5 








OFFICE APPLIANCES, April, 1948 


ve 


1h 











PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for 25 cents each in cash, postoffice 

money orders or certified check. Stampa and 

personal checks not accepted. Copies of design 
patents are ten cents each. 





2,436,105. Suspended Pocket. William 0. Fisler, 
Normandy, Mo., assignor to Skinner & Kennedy 
Stationery (€o., St Louis, Mo., a corporation of 
Missouri. Application February 7, 1946, Serial No 
646,121. Granted February 17, 1948 


2,436,126. Apparatus for Recording or ee 
Intelligence. Henry L. Tholstrup, Rochester, x. 
axsignor to International Business Machines Corpora - 
tion, New York, N. Y a corporation of New York. 
Application June 30 1943, Serial No 492,895 
Granted February 17 1948 

2,436,168. Sheet Feeding Mechanism. Sherlie E 
Gregory, Aurora, Ul. Application December 29, 1945, 
Serial No, 638,257. Granted February 17, 1948 
2,436,352. Caleulating Device. Alfred Buckingham 
Downs, Jr Columbus Miss Application February 
13, 1947, Serial No, 728,932. Granted February 17, 
1948. 
2,436,437. 
Feed. August 
tion January 11, 1945, 
February 24, 1948 

2, 436,473. Stapling 
Brooklyn, N. Y 
No 719,728 Granted 
2,436,668. Control Register for Calculating Ma- 
chires. Holger Orla Vodenphant, Copenhagen Den- 
mark. Application August 7, 1945, Serial No. 609, 
365. In Denmark. August 8, 1944. Granted February 
24, 1948 

2,436,763. Writing 


Pencil with Magazine and Push Type 
K. F. Koch, Detroit, Mich. Applica 
Serial No 72,397, Granted 


Gilas 
Serial 


Machine. Anthony D 
Application May 22, 1947, 


February 24 1948 


Wing, 
Serial 


Instrument. Russell T 
Excelsior, Minn. Application March 23, 1946, 
No 656,627 Granted February 24, 1948 
2,436,790. Adding Machine. Benjamin 
Jersey City, N. J. Application June 26, 1940, 
No 312,505. Granted March 2, 1948. 
2,436,836. Information Posting Board. Warren 
Thorpe, Lawrence, N. Y. Application December 19, 
1945, Serial No. 635,966. Granted March 2, 1948 
2,437,039. Staple Driving Implement. Roy E 
Peterson, Norwalk, and Howard M _ Larsen, Fair- 
field, Conn., assignors, by mesne assignments, to 
Hotchkis Realty Corporation, Norwalk, Conn., a 
corporation of Delaware. Application March 4 1945, 
Serial No. 583,108. Granted March 2, 19 
2,437,102. Index Device. Raymond B. tao, Los 
Angeles, Calif., assignor of one-half to Leonard 


Cooper, 
Serial 


J Hull, Los Angeles, Calif. Application December 
29 1945, Serial No. 638,021 Granted March 2, 
194 

2,437, 226. Smoker’s Stand. Louis Fischer, Plain- 
field J assignor to Fischer Casting Company 
P selation 1, N J.» a copartnership Application 
April 1, 1946, Serial No. 658,672. Granted March 
2, 1918 


illuminated Telephone Stand 
Beitch and Samuel 


2,437,237. Combination 
and Memo Pad and Pencil. Sol J 
Fine, Brooklyn, N Y Application November 30, 
1945, Serial No. 631,836. Granted March 9, 1948 

2,437,360. Loose Leaf Binder. Judson A. Purvis, 
Chicago, Il Application October 28, 1944 Serial 
No. 560,750. Granted March 9, 1948 

2,437,469. Parallel Ruler. Julius Lachmund, San 
Francisco, Calif. Application December 4, 1944, Ser- 
jal No. 566,412. Granted March 9, 1948 

2,437,617. Post Binder Mechanism. John 
Holyoke, Mass assignor to National Blank Book 
Company, Holyoke, Mass., a corporation of Massa- 
chusetts Application April 15, 1946 Serial No 
662,252. Granted March 9%, 1948 

2,437,621. Deviee for Computing Lapse 
Carl F, Strate, Chieago, Ill. Application 
2, 1916, Serial No. 707,470. Granted March 9, 1948 
2,437,640. Strip of Severable Reinforcing Tabs 
for Loose Leaf Sheets. (Charles E. Hedrick, Sr., 
Alexandria, Va Application November 17, 1944, 
Serial No Granted March 9%. 1948 
Coin Counting Machine. Walter A. Barganz and 
Earl W Quirk, Watertown, Wis., assignors to 
Brandt Automatic Cashier Company Watertown, 
Wis a corporation of Wisconsin. Application No- 
vember 26, 1945, Serial No. 630,763. Granted March 
18 1948 

2,437,722. Slide Rule. Oscar E. Batori, 
N Application March 16, 1946, 
March 16, 1948 
Pencil with 
Denver, Colo 

590,035. Granted 


Schade, 


of Time. 
November 


563,873 


New York, 
Serial No 
654,951. Granted 
2,437,769. Mechanical 

Feed. John B. Traylor 

April 24, 1945, Serial No 
16, 1948 

2,437,804. End Thrust Type Bar 
writing Machines. Claude Wellington 
Leicester, and Arthur Pateman, Rothley, 
assignors to The Imperial Typewriter 


Step-by-step 
Application 
March 


Action for Type- 
Brumhill, 
England, 
Company, 


L imited, Leicester, England. Application September 
7 1945, Serial No 614,898 In Great’ Britain 
September 14, 1944. Granted March 16, 1948 

2,437,940. Pivoted Spring Back Rest. Roy A 
Cramer Harold W. Cramer, and Roy A. Cramer, 
Jr., Kansas City, Mo. Application March 16, 1944, 
Serial No. 526,734. Granted March 16, 1948 

2,438,036. Plural Storage Device Accounting Ma- 
chine. Fred M. Carroll, Binghamton, and Alfred B 
Benson Union N assignors to International 
Business Machines Corporation, New York, } 


December 


a corporation of New York 
, March 16, 


1913, Serial No. 515,374 


Application 
. Granted 
1918 


REISSUES 
Tape Dispenser and Cutter. 
, Y assignor, by 
Shel 
Original 
Serial No 


22,981. Automatic 
Harold L. Fitch, Rochester, ? 
mesne assignments, to Better Packages, Inc 
ton Conn., a corporation of New York 
No. 2,298,360, dated October 13, 1942, 


273,089, May 11, 1939. Application for reissue 
September 17 1943, Serial No 502,833. Granted 
March 9, 1948 

22,986. Calculating Machine. Arthur J. Fettig, 
Detroit, Mich., assignor to Burroughs Adding Ma- 
chine Company, Detroit, Mich a corporation of 
Michigan. Original No. 2,261,242, dated November 
4, 1941, Serial No. 97,091, August 21, 1936. Appli- 
cation for reissue June 1, 1942, Serial No. 445,355 
Granted March 16, 1948 
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DESIGN PATENTS 


148,737. Design for a Fountain Pen Desk Stand. 
Edward J. Vogel, Belleville, N. J. Application July 
3, 1946, Serial No, 131,293. Granted February 17, 
1948 

148,774. Design for a Desk. Benton L. Fay, St. 
Joseph, Mich. Application August 17, 1946, Serial 
No. 132,605. Granted February 24, 1948. 

148,775. Design for a Desk. Benton L. Fay, St. 
Joseph, Mich. Application August 17, 1946, Serial 
No. 132,606. Granted February 24, 1948. 


148,985. Design for a Combined Typewriter and 
Support Therefor. Frederick 8S. Grover and Kenneth 


D. Maier, Rochester, N. Y., assignors to Inter- 
national Business Machines Corporation, New York, 
N. Y., a corporation of New York. Application 
November 7, 1946, Serial No. 134,598. Granted 
March 16, 1948. 


1948 


148,973. Design for a Penholder. Boris Blecher, 
Philadelphia, Pa. Application November 1, 1946, 
Serial No. 134,446. Granted March 16, 1948. 


148,915. Design for a Revolving File. Otto Decker, 


New York, N. Y. Application: November 27, 1946, 
Serial No, 135,129. Granted March 9, 1948. 
148,986. Design for a Combined Typewriter and 


Desk Support Therefor. Frederick §. Grover, Ko- 
chester, N.Y., assignor to International Business Ma- 
chines Corporation, New York, N. Y., a corporation of 


New York. Application November 7, 1946, Serial 
No. 134,599. Granted March 16, 1948. 
148,987. Design for a Combined Typewriter and 


Desk Support Therefor. Frederick 8. Grover, Rochester, 


N. Y., assignor to International Business Machines 
Corporation, New York, N. Y., a corporation of 
New York, Application Serial 


November 7, 1946, 


No. 134,600. Granted March 16, 1948 
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“Now,” the lecturer asked, “is there a man in the audience 
who would let his wife be slandered and say nothing? If so, 
stand up.” 

A meek little man rose to his feet. 

The lecturer glared at him. “Do you mean to say you would 
let your wife be slandered and say nothing?” she cried. 

“I’m sorry,” the little man apologized. “| thought you said 
slaughtered.” 

—Commerce. 

An American resident in China remonstrated with her house- 
boy for her taking linen into her room without knocking. 

“That all right, Missy,” said the native. “Every time come, | 
lookee through keyhole. Nothing on, no come in.” 

—Factory Chairman. 
—_ 

Two businessmen met after work one evening and one of 
them remarked, “Say, Joe, you oughtta see my new television 
set.’ 

“That so,” was the response. “I didn’t know you'd bought 
a tavern.” 
—cc— 

A young husband wired home from his new job, “Made 
foreman. Feather in my cap. A few weeks later he telegraphed 
again, saying, “Made manager. Another feather in my cap.” 

After some weeks he wired again, “Fired. Send money for 
train fare home.” 

His wife unfeelingly wired back, ‘Use feathers and fly home.” 

—cec— 

Magistrate: “What induced you to strike your wife?’ 

Husband: “Well your honor, she had her back to me, the 
broom was handy and the back door was open. So | thought 
I'd take a chance.” 

It seems the gate broke down between Heaven and Hell. 
St. Peter appeared at the broken portal and called out to the 
devil, ‘Hi, Satan, it’s your turn to fix it this time.’’ 

“G'wan,” replied the voice of the land beyond the Styx, 
“my men are too busy to go about fixing a mere gate.” 

“Well, then,” grumbed St. Peter, “I'll have to sue you.’ 

“O, yeah,” replied the devil, “where are you going to get 
a lawyer?” 

—cc— 

One of our pals remarked the other day, “Russia wants the 
atomic bomb so badly we ought to give it to ‘em—one at a 
time.” 


—c<cc— 

















“| wish that undertaker next door would stop using our spare files.” 











CORPORATION REPORTS AND 
FINANCIAL NOTES 





National Cash Register Company, Dayton, Ohio—Sales and production 
in 1947 were the largest ever reported, Edward A. Deeds, chairman, and 
Stanley C. Allyn, president, said recently in the report of the company’s 
operations last year. Total sales in 1947 were $144 million, compared with 
$81 million in 1946 and $57 million for the biggest pre-war year. The 
report revealed that the company started 1947 with a backlog of orders 
in excess of $100 million, Because of the increase in orders received during 
the year, this backlog remained approximately the same at the end of 1947, 
even though there had been a substantial increase in production, the 
chairman and president stated. The report asserted that adequate supplies 
of the 125,000 different kinds of parts which go into the company’s prod- 
ucts are now available and assemblies can now proceed without interruption. 
Stockholders were informed that, notwithstanding exchange restrictions 
abroad, orders received from overseas countries were an important factor 
in 1947. Sales made in foreign countries during the year amounted to 
$35,129,296, compared with $17,550,330 during 1946. (Wall Street Journal, 
March 10) 

International Business Machines Corporation, New York, N. Y.—Net 
profit for 1947 totaled $23,553,951, equal to $16.44 a share on 1,432,407 
shares of capital stock outstanding at the year end, Thomas. J. Watson, 
president, announced in the annual report March 9. For 1946, net profit 
was $18,766,433, or $13.10 a share. Although production for 1947 was the 
largest in the company’s history, unfilled orders at the year end were at a 
new og Mr. Watsun reported. Output, he said, is being increased when 
possible to meet the continued high level of demand. Gross volume of sales, 
service and rentals for the United States and Canadian companies for 1947 
was $144,543,141. The report notes that the quarterly cash dividend of 
$1 a share on the recently-increased capitalization, payable March 10, is 
the company’s 132nd consecutive quarterly cash payment. Reflecting the 
issuance of three-quarters of a share additional me each share held the 
preceding month, the present outstanding stock totals 2,506,712 shares. 
(New York Herald-Tribune, March 10) 

Burroughs Adding Machine Company, Detroit, Mich.—Operations of 
the company and its subsidiaries during 1947 resulted in a total income 
of $69,326,121, an increase of 49 per cent over 1946 and 66 per cent over 
1941, the last pre-war year, John S. Coleman, president of the company, 
announced February 25. Net earnings for 1947 were $6,763,486 or 10 per 
cent of sales, as compared with $1,992,149 or 4 per cent of sales in 1946 
and $5,332,267 or 13 per cent of sales in 1941. Earnings in 1947 were equiv- 
alent to $1.36 per share of capital stock, as compared with $.40 per share 
in 1946 and $1.06 per share in 1941. As a result of expansion and improve- 
ment of manufacturing facilities completed during the year, unit production 
was 45 per cent over 1946 and 19 per cent over 1941. In 1947, Burroughs 
stockholders received $3,735,000 or $.75 per share, as compared with 
$2,747,300 or $.55 per share in 1946 and $3,500,000 or $.70 per share 
in 1941. 

Underwood Corporation, One Park Ave., New York 16, N. Y.—The 
thirty-eighth annual report to the stockholders, issued February 16, lists 
net earnings for the year 1947 as $6,102,808.26, compared with 
$1,954,538.69 for 1946, over provision for depreciation, taxes, reserves and 
all other charges. This is equivalent to $8.31 per share on the 734,300 
shares of outstanding common stock, compared with $2.66 per share in 
1946. During the year, dividends of $4.00 per share were paid on the 
common stock, amounting to $2,937,200.00. Substantially more Underwood 
products were manufactured and sold in 1947 than in any year of the 
corporation’s history, with, of course, comparable expansion of sales and 
service organizations, manufacturing personnel and facilities. 


Pitney-Bowes, Inc., Stamford, Conn.—Peacetime records in sales and 
production and all-time record levels in employment, wages and profits 
were recorded in annual report of Pitney-Bowes, Inc., of March 23. The 
report is for the nine months ended December 31, instead of the usual 
12 months, because of the re-establishment of the calendar year as the 
fiscal year. Net profit for the nine months was $1,012,000 or 9% per cent 
earned on record net sales and rental income of $10,628,000, compared to 
$1,015,000 or 10.2 per cent on an income of $9,907,000 for the previous 
full year. The earnings are equal to $1.02 per share of common stock 
after provision for preferred stock dividends, or at the rate of $1.36 per 
share against $1.10 for the previous full year. 
in this industry. 

Marchant Calculating Machine Company, Oakland, Calif.—The company 
reports 1947 net earnings after taxes and all charges of $1,243,756 or $5.49 
a share, according to the annual report released March 10, by Edgar B. 
Jessup, president. Net earnings for 1946 were $1,715,916 or $7.57 a share. 
Increased costs of doing business and two months’ loss of production 
because of a strike were cited as the main causes for the decrease. During 
1947 regular quarterly dividends were declared at the rate of 50 cents 
a share, or $2.00 for the year, in effect continuing the 1946 dividend dis- 
bursements which consisted of regular dividends totalling $1.50 and a 
year-end extra dividend of .50 cents a share. 


The General Fireproofing Company, Youngstown, Ohio—A report 
of the company and its activities as of December 31, 1947, shows a_net 
profit of $3,137,773.40 after provision for federal taxes, estimated. Cash 
dividends declared were $7.00 per share on preferred stock and $3.00 per 
share on common stock. Net sales for 1947 amounted to $27,822,818.07. 
The common stock payment in 1946 was $1.50 per share compared to 
$3.00 for 1947. 

Wilson Jones Company, 3300 Franklin Blvd., Chicago, Ill.—This 
manufacturer of loose leaf devices on February 27 announced plans to 
offer 32,937 additional shares of $10 par common stock to present share 
holders at $12 a share. The company said proceeds will be added to general 
corporate funds. 

Old Town Ribbon & Carbon Company, Inc., Brooklyn, N. Y.—Common 
stock scrip certificates of this company are redeemable at the rate of 66 
cents for each 1/20 share at the Guaranty Trust Company. (New York 
Times, March 7) 


NEW TRADE LITERATURE 


_ G. J. Aigner Company, 503 S. Jefferson St., Chicago 7, IIl., has just 
issued a new price 7 to be attached to the AICO temporary catalog, 
dated October 1, 1947. The new prices, effective March 1, reflect material 
costs making it necessary to increase the prices of some items in the line. 
Should a price reduction take effect between the time any order is received 
and the time it is shipped, the order will be billed at the reduced prices, 
it is announced. 
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Milwaukee Chair Company, 3022 W. Center St., Milwaukee 10, Wis., 
has just issued a handsomely-printed 48-page brochure presenting the 
complete line of office chairs with specifications and illustrations to assist 
the salesmen in identifying styling and quality for customers. The brochure 
is augmented by price list No. 90 covering patterns that are manufactured 
at the present time. 

The Carter’s Ink Company, Cambridge 42, Boston, Mass., has just 
issued a time-saver catalog designed to bring the trade up to date on 
the catalog numbers and list prices of Carter’s inks, adhesives and special- 
ties. Extra copies of the brochure are available for salesmen. 

Hydrawlik Company, Roselle, N. J., has just issued a new price schedule 
concerning its products and information céncerning improvements to the 
new No. 164 automatic Hydrawlik moistener. 











Wanted Abroad 


Firm in India Seeking to Add Numerous Lines 
Mehta Parikh & Co., 45-47 Apollo St., Bombay, India, general 
importers of textiles and varied lines, are particularly inter- 
ested in adding the following stationery items: cash boxes, ash 
trays, albums, typewriters, fountain pens, pencils, papers, 
pads, envelopes, visiting cards, erasers, inkstands, paper cut- 
ters, table sets, paper weights, carbon papers, typewriter 
ribbons, files and plastic wares. Financial references include 
The Eastern Bank, Ltd., London and Bombay; The Chartered 
Bank of India, Australia & China, Bombay and London; The 
Central Bank of India, Ltd., Bombay. 


Bombay, India, Firm Wants Trade Catalogs, Price Lists—Warsh & 
Company, P. O. Box 1536, Bombay, India, import merchants, desire to 
receive trade catalogs and price quotations from American manufacturers 
of typewriters, standard and portable, new and rebuilt; typewriter ribbons 
and carbon papers, duplicating machines and supplies, typewriter-cushion 
keys, erasers and eraser shields, with advertising imprints; fountain pens ; 
propelling pencils and accessories ; writing and duplicating inks; correcting 
fluids; desk pads and calendars; office furniture; lithographing, offset and 
type printing machines; printers and embossers of office stationery; en- 
velopes; paper bags; and paper tags. 

Trade Literature Wanted for German Publication—Peter Basten, editor 
of Der Buromarkt, Lindenstrasse 2, (22c) Laurensberg-Aachen, Germany 
(British Zone) desires to receive trade literature from American manu- 
facturers of typewriters, adding and bookkeeping machines, other office 
machinery, and office supplies. This information is sought in order that 
the German publication can give a complete report of American production 


Wanted at Home 


Connections Wanted for Export Department—Regent Office Equip- 
ment, P. O. Box 265, Grover City Calif., is building up an export depart- 
ment and has a mailing list of foreign representatives who desire to sell 
American-made merchandise in their respective countries. The California 
firm desires to make contacts with manufacturers desiring such foreign 
connections, will answer foreign inquiries for them and take care of the 
documents necessary in shipping the merchandise. 

Trade Catalogs, Price Lists Wanted by New Firm—Geo. J. Nelken & 
Co., 487 Broadway Terr., Hartford 6, Conn., a new firm established after 
the proprietors had been for 15 years established in Montreal, Canada, as 
commercial stationers, desires to secure trade catalogs and price lists 
covering products for such a stationery business. 

Agency Sought by Cleveland Firm—-Hanson Business Machines Com- 
pany, 303 Buckeye Building, Cleveland, Ohio, operated with Christ E. 
Keldorf by Walter ‘“‘Doc’’ Hanson, is seeking the agency for a line of office 
appliances in the Cleveland territory. Mr. Hanson was long associated with 
the Ralph C. Coxhead Corporation, manufacturers of Vari-Typer. 

Aid of Suppliers Needed for Burned-Out Firm—Doubleday Brothers & 
Company, Kalamazoo, Mich., suffered heavy loss to store, furniture de- 
partment, printing plant and general offices in a fire February 15. Help of 
manufacturers and suppliers in building up the stock would be appreciated. 
Sales representatives are asked to call at the firm. 

Distributorships Sought for Office Furniture Line—Stern Brothers, 
dealers in excess and surplus property at 219 N. Holt St., Montgomery, 
Ala., are interested in installing a line of medium-priced office furniture 
such as desks, tables, chairs and filing cabinets. Distributorships for such 
products are sought. 

Chicago Firm Notifies Manufacturers of New Location—Economy 
Office Supply & Equipment Company, Chicago 5, IIL, is notifying manu- 
facturers to change their records to new address of 1132 S. Wabash Ave., 
effective May 1, the change being made from 1018 S. Wabash Ave. 

Kansas Firm Wants Connections with Manufacturers—Dehart Type- 
writer Company, 111% E, Third St., Pratt, Kansas, wishes to make 
connections with manufacturers of office furniture and filing equipment. 

Contacts with Manufacturers Sought by Georgia Firm—Connections 
with manufacturers of office furniture and filing equipment are desired by 
Central Office Supply Company, Inc., Second St., Cochran, Ga. 








MISSING MACHINES 


The Universal Carloading & Distributing Company, Oklahoma City, 
Okla., recently missed a number of typewriters from the warehouse. Some 
of the machines have been recovered but a number of others are believed to 
have been moved to some other state. Missing are the following, all Royals : 
Standard machine model KMM with pica type and No. 105 keyboard, 
serial number 3406137 ; standard machine model KMM with pica type and 
No. 105 keyboard, serial number 3388653; one model MM14 with small 
elite type 14P, specially-made machine with serial number 3424086; one 
model KMM 11 with pica single Gothic 10 pitch and No. 105A keyboard, 
serial number 3415371; and one standard machine model KMM 14 with 
No. 105 keyboard and standard elite type, serial number 3435490. In the 
event any of these machines are located or recovered, information would be 
appreciated by E. H. Wilson, chief special agent of St. Louis-San Fran- 
cisco Railway Company, St. Louis, Mo.; Sheriff J. W. Strain, Chief of 
Police L. J. Hilbert or Special Agent C. R. Flynn, all of Oklahoma City. 

Oliver Office Equipment, 203 W. Dominick St., Rome, N. Y., has 
announced that a Remington Rand model 17, 13-inch carriage typewriter 
with serial number 5903928 is missing from the office of one of the firm’s 
customers in Rome. 
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IN APRIL OF 1878, WHEN: 


A simple autographic process involving use of a film of gelatine 
was reported being developed in England. . . . Lockwood's Directory 
of the Paper Trade was issued for 1878. . . . Branch offices of the 
American Stationer were established in Chicago and Boston. J. Fred 
Waggoner headed the Chicago office. . . . ]. E. Magee & Company, 
Philadelphia, Pa., offered Bank of England writing fluid. . . . From 
Cincinnati, Ohio, it was reported, “The stationers of the city all 
wear the national appearance of prosperity.” . . . (From files of the 
American Stationer). 


IN APRIL OF 1888, WHEN: 


The Cross Pen Company and the Samuel Hano Company, both 
of Boston, reported good business. . . . A combined paper knife 
and stamp holder was patented by Bernard Rice of New York, N. Y. 
... Alvah Bushnell, Philadelphia, Pa., took a contract for number- 
ing one order of upwards of 500,000 lithographed cards, a pile of 
cards “higher than the Washington monument if piled flat.” . . . 
George L. Pease was elected president of the Stationers Board of 
Trade, New York, N. Y.. . . (From files of the American Stationer). 


IN APRIL OF 1898, WHEN: 


Lewis I. Cohen was referred to as “One of the most picturesque 
characters in the American stationery trade . . . the man who made 
the first American lead pencil and who accumulated a fortune in 
the stationery business on Williams St. in New York City.” .. . The 
Samuel C. Tatum Company, Cincinnati, Ohio, reported an active 
demand for its order sheet binders and holders. . . . The Parker 
Pen Company conducted a beauty contest, the awards being the 
new Parker with “the lucky curve and new spring lock nozzle” and 
cash. ... The Globe-Wernicke Co. called attention of the trade to 
its new line of sectional cabinets which can be contracted or ex- 
panded to fill all requirements. . . . (From the files of the American 
Stationer). 


IN APRIL OF 1908, WHEN: 


The passing of George H. Patterson, founder of Office Appliances 
magazine, on March 28, 1908, was chronicled. Mr. Patterson died 
at the Reid Memorial Hospital, Richmond, Ind., at the age of 36... . 
The general offices of the Elliott-Fisher Typewriter Company were 
removed from New York City to Harrisburg, Pa. .. . The J. K. Gill 
Company, stil flourishing in Portland, Ore., observed its fortieth 
anniversary. . .. H. H. Benedict was elected president of the Rem- 
ington Typewriter Company. . . . Milwaukee, Wis., held its first 
business show. (From files of Office Appliances). 


IN APRIL OF 1918, WHEN: 


The S. P. Richards Company, stationery house of Atlanta, Ga., 
observed its seventieth anniversary. ... R. S. Bauer of R. S. Bauer 
Company, Lynn, Mass., was elected president of the Boston Sta- 
tioners Association. . . . Report of the Remington Typewriter Com- 
pany for the year 1917 revealed a net income of $1,677,134 
compared with $1,415,460 for the preceding year... .G. J. Aigner 
& Company, Chicago, moved to more commodious quarters at 552- 
554 W. Adams St. . . . Forty members attended the first regular 
meeting of the newly-organized Connecticut Valley Stationers Asso- 
ciation. . . . (From files of Office Appliances). 
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“OH FOR 
-BOYHOOD’S 
me ..- 


“Blessings on thee, little man, 
Barefoot boy, with cheek of tan! 
With thy turned-up pantaloons, 
And thy merry whistled tunes, 
With thy red lip, redder still 
Kissed by strawberries on the hill... “ 


— John Greenleaf Whittier 
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HIS is a swell place to do 

business!” When you hear one 
or two office equipment dealers 
make such a statement experi- 
ence soon points to the necessity 
of accepting it with a liberal 
amount of civic pride. But when 
you hear the same thing every- 
where you go, then even the most 
hardened reporter soon begins to 
catch on and he starts digging 
for reasons to support the con- 
tention of Indianapolis office 
equipment and supply dealers that 
they have the best city in the 
United States in which to do 
business. 

Whether or not Indianapolis is 
the very best is a point beyond 
our ability to decide, but we do 
join with the dealers in the 
Hoosier capital in attesting to its 


“Office Appliances” Surveys 





Indianapolis 


merits as one of the best metro- 
politan cities in the United States 
in which one can do business. 

There are many reasons per- 
tinent to the general business 
picture and those exclusive to the 
office equipment and supply field. 
Within the first-named category 
are such things as its facts and 
figure business story on retail 
and wholesale sales as shown in 
an accompanying box, on its ef- 
fective buying income’ which 
places the city in second spot 
among 30 largest cities of the 
country, and other business sta- 
tistics. 

Then there’s its central loca- 
tion in the state where it sets as 
the hub of a wheel whose spokes 
reach to every corner of Indiana 
and into parts of Ohio and Illi- 





FACTS ABOUT INDIANAPOLIS 


Indianapolis, largest city in the 
state of Indiana and second larg- 
est state capital, was settled in 
1820 and today has a population 
of over 420,000 people. It has 
over 950 diversified industries 
with the second largest per capita 
buying power among the nation’s 
30 largest cities. 

While ranking twenty-second 
in population, Indianapolis holds 
a second spot in per capita effec- 
tive buying income with $1,878 
being surpassed only by Portland, 
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Ore., with $1,982. Per family ef- 
fective buying income has been 
estimated at $6,191 for a similiar 
spot and its effective net buying 
income as a city places Indianap- 
olis in the eighteenth spot with a 
figure of $788,700,000. The city’s 
gross buying income before taxes 
is estimated at $860,163,000. 
Retail sales totaled $475,153,000 
in 1946. Wholesale sales were 
$954,315,000,. food sales were 
$89,747,000 and general merchan- 
dising sales were $100,344,000. 


April, 1948 


By Ennest W. Jair 


Field Reporter 


nois and which spokes are one of 
the finest highway networks in 
the country. Then there’s the ab- 
sence of nearby large competitive 
cities . . . nearest are Cleveland, 
Cincinnati, Louisville and Chica- 
go. Location on comparatively 
flat country making easy access 
for business movement is anoth- 
er factor. And the fact that In- 
dianapolis itself is in the center 
of a vast highly productive agri- 
cultural territory in addition to 
serving as the business mentor 
for many score small and medium 
sized Indiana industrial commu- 
nities .. . all of these are much 
desired assets for any business 
community. 


Enjoy Pleasant Competition 


Within the office equipment and 
supply field the presence of the 
foregoing factors are all most 
favorable assets. In addition to 
these above mentioned there ex- 
ists a very pleasant competitive 
situtation wherein members of the 
trade are most co-operative with 
one another. The balance be- 
tween number of dealers and 
available business seems to be 
fairly level and outside competi- 
tion is not great. A few factory 
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agencies are established at India- 
napolis but in far less number 
than similar-sized cities are ex- 
periencing today. 

Labor conditions are good; the 
area seems to always have a 
ready source for good salesmen, 
men with ideas, and even general 
business within this area does not 
have much labor trouble. Wages 
are good and that makes for a 
very prosperous community of 
small business institutions; note 
that effective per capita buying 
income here is $1,878 . . . second 
largest for major metropolitan 
cities. 

Most dealerships are overall in- 
stitutions; they carry full lines of 
office supplies, office furniture and 
equipment and of office appli- 
ances. Their salesmen are trained 
to sell all lines. A little speciali- 
zation is practiced but the aver- 
age salesman is a good all-around 
man capable of presenting al- 
most everything the store has to 
sell. 

There is no grouping of stores 
in a business block or two but 
the Indianapolis firms have top- 
notch stores spotted all about the 
city. Locations have been chosen 
not only with an eye for possible 
business accessability but as to 
how much of an area the firm 
can expect to serve exclusively. 
This is indeed good evidence of a 
co-operative spirit among the 
dealer fraternity membership. 

Most stores carry sideline ven- 
tures and are profiting thereby. 
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AERIAL VIEW OF INDIANAPOLIS 
MONUMENT CIRCLE IS IN CENTER FOREGROUND 


One has a reputation throughout 
the entire state as the best place 
to go for party materials such as 
social stationery, favors and dec- 
orations, playing cards and greet- 
ing cards. It devotes a 25x75 foot 
space within the store to this en- 
terprise. Another has, to reverse 
a procedure noted _ previously, 
branched into book stores and 
general stationery and has four 
units well spotted about the city. 
Printing services are offered by 
others and one is engaged in op- 
eration of one of the areas top- 
notch printing plants. 

Chief merchandising efforts of 
the trade here in Indianapolis 


~ 
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are at present being expended on 
pushing general supplies and on 
office furniture. One dealer told 
us that he believed the greatest 
opportunity for profits was in 
selling replacement of old style 
office equipment and furniture 
(which should be branded as 
out-dated’ and ‘inefficient’, in his 
words) with new and modern 
desks, chairs, files and machines. 
Supply problems have deterred 
most such efforts in the past but 
most dealers are in good shape 
in that respect today. The selling 
job is definitely with the India- 
napolis office equipment and sup- 
ply dealers and not set up for the 
distant future. 

Indianapolis has many old busi- 
ness institutions and a good busi- 
ness reserve made up of nearly 
1,000 small and _ well-diversified 
manufacturers and jobbers. Most 
of these firms are small or me- 
dium-class operations and their 
needs are handled directly by the 
city’s dealers. There’s little “buy- 
ing direct” or from factories by 
business here in Indianapolis. 
One hears a complaint here and 
there about the practice even to- 
day but the amount of this busi- 
ness lost to the local dealers is 
very small as compared with that 
dropped by dealers in other large 
cities we have visited. 


Outside Competition Not Great 


Competition from outside of 
the industry is not great here, 
either, in fact there is no defined 
competition at all. The usual sta- 
tionery departments exist in de- 
partment and variety stores but 
these have only a minute effect 
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on the local trade. They are 
hardly worth considering in the 
opinion of most dealers with 
whom we talked. 

Some mail-order competition 
exists from Chicago but this has 
not been large yet. It is generally 
felt here that as soon as supplies 
become greater, prices start com- 
ing down and everyone begins to 
scramble for business, Indianapo- 
lis dealers will have to compete 
with the mail-order problem. 
That was a factor in pre-war 
merchandising days when price 
factors were of tremendous im- 
portance to customers. 

The local dealers beat back this 
competition fairly effectively by 
personalised service to their cus- 
tomers; something the mail-order 
operator cannot offer. They will 
probably follow the same tactics 
if and when the condition arises 
again. 

Several of the city’s dealerships 
are old established firms; one 
dates back to 1822, for example, 
and the accumulated experience 
of such old firms is always a good 
influence upon the trade general- 
ly. 

Office furniture occupies a ma- 
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STATIONERS, INC., LOCATED 
NEAR CITY’S CENTER 
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jor position in the selling plans 
of most Indianapolis dealers for 
the year ahead; they believe the 
opportunity for sales is great in 
this field. The bugaboo of what 
to do with trade-ins on a market 
demanding new equipment is be- 
ing solved by one dealer who has 
plans for merchandising all such 
old trade-ins in small cities and 
towns surrounding Indianapolis. 
Ship Out Used Items 

“All of us want to keep used 
equipment off the market,” he 
points out, “and the best way is 
to ship it out. Used equipment 
can very well be a drag on us if 
a minor recession should set in 
on general business next year. 
Besides I always figured it was 
never good business to mix new 
and used equipment selling out 
of the same store .. . I figure it 
takes two different selling tech- 
niques and you can’t do a good 
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" BURFORD’S—STATIONERS, ENGRAVERS AND OFFICE EQUIPMENT 
DEALERS IN THE DOWNTOWN AREA 


TWO NATIONAL ORGANIZATIONS SHARE N. MERIDIAN ST. LOCATION 
NEAR MONUMENT CIRCLE 

























job on both at the same time.” 

Indianapolis dealers have also 
found that it pays to dress up 
their show rooms. The number of 
dealers with the old familiar 
jumbled floor displays are few 
and far between. The average 
local equipment and _ furniture 
dealer exercises a great deal of 
care in arranging floor, stock 
and window displays. He has 
found in years passed that this 
pays dividends. Most office furni- 
ture is displayed in combination 
units ...a piece is seldom set 
up alone. In today’s market the 
average Indianapolis dealer has 
found that extra sales are very 
easy to make and he is creating 
these by related displays when he 
sets up equipment and furniture 
units. 

Most dealers also make a de- 
termined effort to have wide 
variety in their lines: their mer- 





KIGER & CO., A DOWNTOWN STORE SPECIALIZING IN DUPLICATORS, 
SCHOOL AND OFFICE SUPPLIES 


chandising appeal is directed to 
all business rather than any se- 
lect group. One dealer ably illus- 
trates this with his slogan on 
office furniture, “From the High- 
est in Quality to the Lowest in 
Price,” which just about covers 
the field as well as customer 
wants. Manufacturers’ trade 
name merchandise is also given a 
big play in this area; Indianapo- 
lis dealers long ago learned the 
lesson that it pays to cash in on 
brand merchandise well known to 
their customers. The familiar 
names built up through years of 
general merchandising and good- 
will building and through current 
advertising, are all used in deal- 
ers’ own advertising and displays, 
and in sales talk by salesmen 
themselves. 


THE INDIANAPOLIS 
TRADE ROSTER: 
Bookkeeping & Accounting Machines: 
Adding Machine Sales & Service, 215 
S. Meridian 

Borrughs Adding Machine Co., 102 S$ 
Pennsylvania 

International Business Machines Corp., 
346 N. Delaware 

McBee Company, 417 Illinois Bldg 

Monroe Calculating Machine Co., Inc 
1616 N. Mlino*’s 

National Cash Register Co. 422 N 
Meridian 

Petery-Heddin Co.. ‘Ohmer Cash Reg- 
isters), 1511 E. Michigan 

Remington Rand, Inc., 1535 N. Meri- 
dian 

Underwood Corp., 1301 N. Meridian 

Office Furniture—New: 

A & B Typewriter Supplies & Service 
Co., 2423 Massachusetts 

Al'-Steel Equipment Co., 122 S. Penn- 
sylvania 

Art Metal Steel Desk Agency, 38 N 
Pennsylvania 

J Worth Baker & Son, 122 S. Penn- 
sylvania 

Bremwood Press, 121-127 W. North St 

William B. Burford Printing Company. 
10 E. Market St 

William B. Burford Printing Company 
603 E. Washington 

R. C. Burnett, 437 East 10th 

Business Furniture Co., 112 E. Mary- 
land 
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Sidman Office Equipment Co., 223 N 
Alabama 

Cecil R. Dillon Office Equipment Ex- 
change, 143 E. Maryland. 

File House, Inc., 421 E. Market 

General Fireproofing Agency, 352 S 
Illinois. 

Globe-Wernicke Co., 114 Chamber of 
Commerce Bldg 

Hiller Office Supply Co., 132 E. Wash- 
ington. 

Indianapolis Office Furniture Co., 114 
Chamber of Commerce Bldg. 

Indianapolis Office Supply, Inc.. 352 S 
Illinois 

Indianapolis Store Fixture Co., 329 W 
Washington. 

Jasper Chair Co. 114 Chamber of 
Commerce Bidg. 

Metropolitan Business Service, 122 S 
Pennsylvania 

Ceril S. Ober, 112 E. Maryland 

Remington Rand, Inc. 

Sentinel Printing Co., 437 E. 10th 

Shaw-Walker Company, Monumental 
Circle 

Stationers, Inc., 38 N. Pennsylvania 

Office Furniture Repairing: 

Business Furniture Co 

Dillon Office Equipment Exchange, 143 
E. Maryland. 





-s 





Furniture Reconditioning Co., 518 
Transportation Bldg. 

Hiller Office Supply Co 

Indianapolis Store Fixture Co. 

Sentinel Printing, Inc. 

Office Furniture—Used: 

Bramwood Press 

William B. Burford Co. 

Business Furniture Co. 

Dillon Office Equipment Exchange. 

Hiller Office Supply Co. 

Indianapolis Store Fixture Co 

Sentinel Printing, Inc 

Office Supplies: 

A B Typewriter Supplies & Service 
Co., 243 Massachusetts. 

Acme Office Supply Co., 237 N. Illinois 

Addressing Machine Elliott Agency 

Avenue Office Supplies, 240 Massachu- 
setts. 

J. Baker Worth & Company 

Bank & Office Stationery Co., 220 E 
Ohio 

Barron's Office Supply Co., 25 East 
Maryland 

Berger Mfg. Division, Republic Steel 
Corp., 800 Circle Tower. 

Bostitch Supply Co., 2941 Washington 
Blvd 

Bowman Office Machinery and Equip- 
ment Co., 14 N. East St 

Bramwood Press. 

W. C. Brass & Associates, 211 S. Meri- 
dian. 

Wm. B. Burford Printing Co. 

Burroughs Adding Machine Co 

Diebold Inc., 15 E. Maryland. 

Glad-Mier School Supply Co., 235 N 

Delaware. 

Hampton Printing Co., 121 W. Georgia 

Hess Duplicator Co., 224 N. Meridian 

Hiller Office Supply Co. 

Indianapolis Office Supply Co., Inc. 


Indianapolis Typewriter Co, 25 E 
Maryland. 
Kautz Stationery Co., 124 N. Pennsyl- 


vania. 

Kiger & Co., 52 W. New York. 

Elmer T. Lefferson, 514 Peoples Bank 
Bldg. 

Metropolitan Business Service, 122 S 

Pennsylvania. 

Monument Ink Co., 5120 E. Walnut. 

Paper Service & Office Supplies, Inc., 
33 S. Delaware 

Remington Rand, Inc. 

Charles Sawin & Associates, 136 N 
Delaware. 

Sentinel Printing, Inc. 

State Stationers 420, Penway Bldg. 

Stationers, Inc 

Stewarts, Inc., 109 E. 34th, 4217 Col- 
lege, 5539 E. Washington, 44 E. Wash- 
ington. 

Thoronton-Levey Co., 628 N. Illinois 

Underwood Corp. 

Visible Records Equipment Co., 15 E 
Maryland. 

Visible Records Service Bureau, 106 E 
Market. 


(Next month: Houston, Tex.) 
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Sales Potentials in Distribution of 


Well-Planned Promotion in Advertising, 
Radio and Window Displays Leads to 


Air Circulators 


Direct Contacts by Salesmen Whose Sales Thrive on Hot Weather Demonstrations 


OOKING FORWARD with 

eager anticipation to the 
happy selling days which we be- 
lieve are now speedily dawning 
upon us, it is our endeavor to 
put our house in order. 

Our activities in the field of 
ventilating equipment is confined 
almost exclusively to the air cir- 
culator type of units which we 
find are best suited to the needs 
of the majority of our customers. 
We have found these units to 
be readily salable, genuinely ser- 
viceable and efficient in every 
respect. 

Manufacturers have now been 
able to secure and install new 
and improved machinery for the 
production of these items, and 
the supply should not be too 
great a problem. However, one 
may be sure the demand for 
choice items will be great, and 
orders must be placed in advance. 

Difficulty will develop for any 
dealer whose house is not in 
order: 


First, the dealer who has not 
screened his sources of supply 
for the better values, the more 
salable items. 

Second, the dealer who has not 
made a survey of his outlet and 
anticipated his demand accord- 
ingly. 

Third, the dealer who “hides 
his light under a bushel.” 


Fourth, the dealer whose sales 
people have not had the ad- 





vantage of proper instruction in 
selling air circulators. 

I know a dealer who bought 
12 air circulators. He wasn’t sure 
they would sell; they didn’t. He 
made an unwise selection of the 
lower-priced models which would 
not produce the desired results. 

Our experience in the air cir- 
lator field has been most satis- 
factory and profitable. We think 
that we know air circulators, we 
believe in air circulators, we talk 
air circulators and we sell air 
circulators. We have sold them 
two, six or 12 to a single cus- 
tomer and as many as 70 in a 
single day. : 


Promotion Builds Up Gradually 


As the season begins to open 
we display a few air circulators 
on counters and in the window; 
we also enclose imprinted circu- 
lars in the monthly statements 
as a reminder to our customers 
that we will be able to serve 
them in this field. A few sales 
will result but as the tempera- 
ture rises we run small timely 
newspaper advertisements and 
make larger displays. Big busi- 
ness comes, of course, when the 
temperature reaches 90 to 100 
degrees and it is at this propiti- 
ous moment that we give air 
circulators all the publicity we 
have in spot radio announcements 
larger newspaper advertisements, 
window and counter displays 
with the circulators in operation, 
and crepe paper streamers flying 





POUND & MOORE’S IMPRESSIVE STORE AT CHARLOTTE, N. C. 
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by H. C. Young 


Pound & Moore Company 
Charlotte, N. C. : 








MR. YOUNG 


from all sides to illustrate the 
extent and direction of air cir- 
culation, while effective posters 
furnished by the manufacturers 
tell the story. 

We offer a choice of the in- 
expensive air circulators or high- 
power circulators but usually sell 
the high-power jobs, for the in- 
expensive ones only demonstrate 
the value of the better ones. We - 
also offer a choice of designs 
and finishes for the purpose of 
closing sales. Seventy-five percent 
of our customers choose the 
same item. Our boy will go with 
a customer to his car or office 
.n the downtown area and deliver 
the purchase. Our truck delivers 
in his vicinity twice daily. Of 
course, it is too hot to be with- 
out a circulator another hour, 
he has bought an air circulator, 
we appreciate his business and 
we wiil see that he gets it im- 
mediately. 

Our city salesmen carry dem- 
onstrators in their car and liter- 
ature in their pockets. They will 
leave a demonstrator on trial or 
in an office while they make 
other calls. Usually when they 
return the circulator has sold 
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itself. They also reter prospects 
to other satisfied users in the 
same building or near by. 

Our out-of-town salesmen car- 
ry several air circulators with 
them for immediate deilvery. 
People have very little sales re- 
sistance on a hot day when an 
air circulator is placed in their 
office. 

We do not encourage over- 
enthusiasm to the extent of bi- 
zarre statements which may lead 
to doubt or dissatisfaction. It is 
our policy to confine our sales 
talk to the exact truth, the dem- 
onstrable features, and sell the 
circulator on its merits, its air 
circulating capacity and the re- 
sulting comfort. This is very im- 


portant, not alone so that this 
circulator may stay sold but that 
it may act as a silent salesman 
for others. We have known one 
satisfied customer to sell many 
circulators for us. Therein lies 
the world’s greatest source of 
free advertisement — word of 
mouth. If this customer should 
be dissatisfied it would work ad- 
versely. Should we say that this 
unit will cool a specified space it 
might connote a cooling power 
which it does not have. We would 
rather say this unit will not 
lower the temperture in your 
room but it will lift the cooler 
air from the floor area up to your 
level and circulate 4500 cubic feet 
of it in your room every minute 


so that you are cooled by the 
evaporation of moisture from 
your body. In this manner it will 
promote efficiency in your office 
by keeping you and your employ- 
ees happier and more comfortable. 
It will not blow the papers from 
your desk or ashes from an open 
ash tray; it will not give anyone 
a cold for it blows no draft. (Of 
course, if it is for a home it will 
make your living room more 
livable for you and your family 
and more hospitable. to your 
friends). As Elmer Wheeler tells 
us, “don’t sell the steak; sell the 
sizzle.” After all, people are not 
buying a gadget; they are buying 
comfort. You have it in a good 
air circulator—tell ’em; sell ’em. 





Separate Blank Book and Loose Leaf Departments 


and loose leaf books into sep- 
arate departments is a_ policy 
which pays excellent dividends at 
Halsey & Griffith, office supply 
firm in West Palm Beach, Fla. 

James Waugh, head of the 
store, devotes an unusually large 
amount of space to blank books 
on the theory that “mass dis- 
play” will tend to create more 
sales than leaving it up to the 
customer to figure out what type 
of book he wishes, and then 
come in and ask for it. 

There is. still a substantial 
market for blank books, particu- 
larly 11x17 column journals, ac- 
cording to Mr. Waugh, although 
many firms have _ transferred 
bookkeeping into the loose leaf 
form. “We find that many men 
still prefer the bound blank 
book, probably because at one 
time Florida courts would not 
permit a loose leaf book to be 
used as evidence in law suits 
and trials,”’ Mr. Waugh said. “Al- 
though loose leaf may now be 
entered with qualifications into 
court, this fact still has much 
to do with the preference.” 

The store devotes eight feet 
of shelving, and eight shelves to 
standard lines of blank books, 
giving approximately 50 or 60 
choices. There is no “custom 
service” whatsoever, the stand- 
ardized blank book forms having 
been found satisfactory for all 
except the most exceptional cus- 
tomer. 

While it might be possible to 


, epg of blank books 


“merchandise” the blank book 
stock by setting up bookkeeping 
systems for customers, Mr. Waugh 
has found it wiser for his sales 
people to transfer this responsi- 
bility. “We recommend that the 
businessman in search of a more 
efficient bookkeeping system go 
to a certified public accountant 
for advice,” he pointed out. 
Three outside men promote the 
blank book stock in making office 
calls, looking over the bookkeep- 
ping methods of the customer, 
wherever possible, and indicating 
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where various types of ledgers, 
column journals, or _ specialty 
blank books would help. This 
follows the same routine as pro- 
motion and sale of loose leaf 
equipment. Blank books are still 
particularly popular with men 
who keep their own books with 
a fountain pen. For this reason, 
Halsey & Griffith has found that 
the best place to show blank 
books is behind the fountain pen 
case, where customers stop to 
look at new fountain pens and 
ball-point pens. 
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MODERN DISPLAY tor the 


OFFICE EQUIPMENT DEALER 


—New Monthly Feature on Visual Promotion— 





The “OA” Display 
Section Is Conducted 


By George D. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 


The “WHY” of the New Section 


fice Appliances presents this new service to its readers for two funda- 

mental reasons, namely: 

1. To warn of the dangers of window neglect in the modern era of mer- 
chandising. 

2. To provide workable ideas for the independent merchant in planning 
his window displays. 

If “the honeymoon is over’ in selling and stiff competition is ahead, as 
has been predicted by the merchandising experts, the matter of proper 
presentation cannot be ignored. The dealer must become window-conscious 
and that is properly a main reason for this section. 

Realizing the difficulties faced by most dealers in the planning of proper . 
window displays, we are offering the advice and experience of George D. 
Taylor, Long Beach, Calif., a man who has been specializing in display for 
years and one who is still engaged in the office supply and equipment business. 

Questions will be accepted and also answered on window display methods 
which will aid in getting the best merchandising results. 

Articles bearing on display will be included in this special section in order 
that it might serve as clearing house of ideas. From time to time will be pre- 
sented plans, sketches and photographs helping the small merchant in his 
problem of window dressing—a “new look’’—to use a currently-popular ex- 


pression. 





Give Your Displays the NEW LOOK 


HE HOUSEHOLD furniture 
een in Los Angeles have 
developed to a degree that seems 
almost impossible. There are 
thousands of persons in southern 
California who make it a point 
to plan trips every month for no 
other purpose than to view the 
lovely displays and to dream or 
plan the home they hope to have 
in the not too distant time to 
come. 

Household Furniture Window 

Charm 

Everything possible has been 
done by the display departments 
of these stores to charm the po- 
tential customer. There are com- 
plete batteries of windows in 
most of the larger stores and 
even the smaller stores have cre- 
ated something guaranteed to 
challenge the imagination of the 
passer-by and to create within 
him or her the desire for addi- 
tions to the comfort of the home. 

You will see a display of kit- 


chen furniture shown in an at- 
mosphere that urges the viewer 
to step right into the window and 
start to prepare a meal on the 
stove with the utensils displayed. 
Next you will view a beautiful 
living room in period furniture 
displayed in a dignified manner 
just as it would appear in the 
home. Living rooms, rumpus 
rooms, dens, playrooms and nur- 
series all receive very charming 
treatment, which causes a tre- 
mendous amount of comment and 
is the means of creating millions 
of dollars worth of sales. 

Not So With Office Furniture 

Windows 

Now, if a business man in this 
vicinity decided to do likewise 
and shop around to see what he 
could find in the way of office 
furniture and chose window shop- 
ping as his medium, what a dis- 
appointment he would be in for. 
Likely as not he would see a desk 
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looking as if it were put in the 
window just to get it out of the 
way. The background of the win- 
dow would in no way represent 
the background he would be like- 
ly to choose for his office walls 
and besides being dark and diffi- 
cult to see into would most likely 
be soiled and unattractive. The 
$400 desk would look like $300 
and would require much more 
salesmanship than the same desk 
would have demanded had it 
been shown in an attractive sur- 
rounding. The same thing would 
apply to any merchandise he 
might display. It would be cheap- 
ened by the surroundings and its 
appeal to the buying public would 
be minus. 
Reason for This 

Why is it that there are so few 
Striking displays which can be 
credited to the office furniture 
business? 

I think it can be blamed ex- 





clusively on the fact that there 
has never been an educatjonal 
plan which has successfully serv- 
ed to keep the office furniture 
dealers on their toes. I do not 
think that they are window con- 
scious. This is bad for the mer- 
chant because the windows, when 
properly handled, are a tremen- 
dously profitable advertising me- 
dium. Window displays are the 
greatest sales producers that the 
independent merchant (especially 
the merchant who has just start- 
ed in business) has at his com- 
mand. 


Stiff Competition Ahead 


In the months to come the in- 
dependent merchant is going to 
be faced with much stiffer com- 
petition than has been his lot 
for many years. One of the best 
ways, in fact one of the most im- 
portant ways, to meet this com- 
petition is to put the new look 
into the window displays. As 
business gets harder to obtain, 
the chain stores will use every 
method at their command to take 
it away from the little fellow, 


and not least of these methods 
will be a scientific approach to 
the window display problems. 


The New Look 


In order to combat this the 
smaller merchant should give the 
new look to his window displays. 
Get away from old ideas; get 
away from no ideas. Plan the 
most up-to-date window displays 
your budget will allow. If you 
have no budget, start one now 
and add to it as you go along. 
We must wake up to the impor- 
tance of window display in the 
years to come. The small dealer 
should change his windows more 
often and show a variety of his 
merchandise. 


Let’s Adopt Their Ideas 


Office furniture business execu- 
tives will have to wake up to 
what is going on around them. If 
they do not, then it will not be 
long before the chains will be 
out-selling them in their own 
field. There is no reason why the 
office furniture merchant should 
not take as much pride in the 





presentation of his merchandise 
as the household man does. There 
should be more, many more, 
beautiful displays of office furni- 
ture revealing to the businessman 
as he drives by in his car just 
how far behind he really is in 
his office set-up, creating within 
him the desire to modernize. This 
is the most dramatic method you 
can use, and remember, it works 
for you 24 hours a day, 365 days 
a year. Create different office set- 
ups in your window displays, 
make them look just as attractive 
in your window as they should 
be in your customer’s office, re- 
ception rooms, executive offices, 
doctor’s offices, filing rooms, con- 
ference rooms and so forth. Metal 
furniture also should receive very 
carefully planned treatment in 
the show window. If the office 
appliance merchant could get his 
prospective customers as enthu- 
siastic about his window displays 
as the home lover is about the 
beautifully decorated household 
furniture windows, he would have 
his battle for sales half won. 
Merchandise well displayed is 
half sold!! 





Typewriter Window Display Commands 


Giant Tilted Checkerboard, with Portables Mounted on 
White Squares, Gives Passer-by Full View of Display 


Attention 














ERE IS an outstanding dis- 
play that won third prize in 
a recent national contest. It 
caused a lot of very favorable 
comment in Long Beach and 
vicinity recently. It consisted of 
a display of Royal portable type- 
writers and appeared in the win- 
dow of the Belcher & Schacht 
Company, Long Beach, Calif. 
The display involved a plat- 
form like a checkerboard, with 
just enough squares to accommo- 
date 12 typewriters. Only six were 
shown on the board however, be- 
cause the attention getting effect 
was obtained by painting the 
squares black and white. The 
typewriters were shown on the 
white spaces. 


“Royal Owl’ Featured 


The board was slanted in the 
window, the back of it resting on 


A PEDESTRIAN’S-EYE VIEW OF THE BELCHER & SCHACHT “ROYAL” WINDOW.—The 

effectiveness of the window is due primarily to its simplicity and limited number of elements. 

The curved, fluted background, plus the adroit use of the “Royal Owls” and appropriate 
signs, assures attention-getting value. 


a support approximately two feet 
high. This gave everyone a good 
view of the display and each 
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typewriter could be seen in detail 
very clearly. The entire back of 
the window was in giant white 
curve. An exceedingly outstand- 
ing effect was obtained by cutting 
out the “owl” from one of the 
national Royal typewriter dis- 
plays and perching him on a 
branch of manzanita artistically 
placed at the back of the display. 
Another branch was included in 
the arrangement on which were 
placed signs telling about the 
important features of the ma- 
chines on display. Included was a 
small unit trim of typewriter sup- 


plies. Displays of this nature are 
not too hard to prepare, do not 
cost a fortune and yet they stamp 
the merchant as very progressive 
to the passer-by. 


Lighting Excellent 


The lighting on this display 
was excellent. Spotlights were 
used to very pleasing advantage. 
Enough emphasis cannot be plac- 
ed on the value of correct light- 
ing. Good light at night, at least 
until sidewalk traffic ceases, is a 
must. If your windows are dark 


or show reflection in the daytime, 
counteract this by burning plenty 
of light all day long. This is bet- 
ter advertising than you can get 
in newspaper space and costs a 
great deal less. 


Belcher & Schacht have evi- 
denced their faith in Long Beach 
by expansion into considerably 
larger quarters. Their store in 
Long Beach presents a very mod- 
ern appearance, is roomy and has 
been the cause of much favor- 
able comment among the trade 
in the vicinity. 





Make It Easy on Yourself 


HE INDEPENDENT merchant 
i aie has a tough time 
planning any sort of window dis- 
play, but most of the trouble 
comes when he puts together a 
display of small, staple goods. 
Then it is that he gathers to- 
gether some old boxes, crepe pa- 
per and everything which, be- 
cause of its very nature, prevents 
him from turning out the type 
of display he should have. 
There is one thing which will 
bear repeating and will be re- 
peated time and time again in 
this column. You cannot create 
an attractive display of mer- 
chandise without spending a little 
time, money and thought. 


Helpful Display Stand 

I want to discuss a display 
stand which will help mightily 
in displaying small merchandise. 
The accompanying sketch will 
provide a vivid idea of how it 
looks and will give you a better 
chance to visualize its uses. 

It can be built in your own 
stock room or you can have a 
mill make one or two. As most 
of my displays are installed in 
an 8’ x 8’ space, I will record here 
the dimensions approximately as 
I use them for my window. There 
may be little differences in height 


because of window variations, but 
the dimensions mentioned will 


suffice in most cases. 
Construction Described 


The base of the display is a 
wooden frame faced with ply- 


By George D. Taylor 


Display Specialist 
Long Beach, Calif. 
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BUILD-IT-YOURSELF DISPLAY STAND 
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wood. Two by four lumber was 
in this construction in order to 
give the base enough weight to 
support the complete display. The 
base is exactly the same size as 
the base of one of the smaller 
“Quink” floor displays. The up- 
right frame is fastened to it by 
means of strong bolts and nuts. 
This frame is made of plywood 
because of its top design. It 
would be difficult to cut the half 
circle from heavier lumber. The 
dowels holding the glass shelves 
are 18 inches above each other 
and are one inch in thickness. 
The glass shelves are 10 inches 
deep and three and one-half feet 
long. The stand should be paint- 
ed white. If a color effect is de- 
sired, it can be attained by put- 
ting a strip of colored crepe pa- 
per or “Reycurve” behind, show- 
ing through the stems of the 
stand. 


Value Recognized 


It is easy to see the value of 
such a stand. In the first place, 
you don’t have to bother with 
boxes and crepe paper unless you 
use the crepe paper artistically as 
a decoration. You don’t have to 
build up the window. You save a 
lot of time this way. Just place 
the stand in the center of your 
small window and trim on and 
around it. In a larger window 
you can use several stands. Two 

(Turn to page 23, please) 
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Horder’s Stages Strong March 
Promotion of Heyer Products 


COMPLETE, co-ordinated promotional program 

featuring Heyer products for stencil duplicators 
was an outstanding March-long event in the eight 
downtown stores of Horder’s, Inc., Chicago. 


Highlighting the promotion were windows in each 
of the stores devoted exclusively to the display of 
Heyer products, backed by special duplicating supply 
departments within the store. Pointing out these de- 
partments to customers entering the stores were 
fluorescent-lighted plastic signs bearing the Heyer 
name and the familiar slogan, “Order from Horder.”’ 
Kick-off of the campaign was a special Heyer cover 
on the Horder monthly sales plan for March going to 
250 of the organization’s sales people. Each store was 
supplied with 400 Heyer catalogs for distribution to 
customers. Special training for Horder salesmen and 
information and technical helps for customers were 
provided by Charles Lee of the Heyer organization, 
who spent the entire month in the eight Horder 
stores. Further technical information was provided 
all outside Horder salesmen on a special tour of 
the Heyer plant early in March. 


Publicity for the campaign was provided by two 
ll-inch on four column advertisements appearing in 
the Chicago Tribune of March 10 and 17. Two thou- 
sand reprints of each were made available for store 
distribution. Approximately 20,000 planographed hand- 
bills were also used as store and metropolitan sales- 
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men passouts, envelope enclosures and package in- 
serts. 

Gratifying results were reported throughout the 
campaign by Horder officials, who stated that a 
similar merchandising effort would be made during 
the fall. 








NEWSPAPER ADS WHICH SPARKED THE CAMPAIGN.—Two 
“Tribune” advertisements, each 11 inches on four, gave the 
promotion its original impetus. The first. emphasizing the 
completeness of the Horder duplicating supply departments. 
appeared on March 10; the second, angled toward the quality 
of the Heyer line, was run one week later. Several thousand 
pass-out handbills supplemented the newspaper advertising. 


TYPICAL HORDER WINDOW DURING HEYER CAMPAIGN IN MARCH 


Attractive, forceful presentation of Heyer duplicators and 
duplicator supplies was emphasized in ali eight Horder 
downtown stores during the promotion which lasted through- 
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out March. This particular window, similar to those set up in 
all Horder stores, was located in the Bankers Building at 
111 W. Adams St. Unusual customer response was reported. 
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MARCH WAS A HEYER MONTH AT HORDER’S, INC., IN CHICAGO 


Customer reaction was favorable and immediate in all the 
Horder stores. Upper left: W. P. Schmidt, Western Newspaper 
Union, is shown a box of Lettergraph stencils by Miss June 
Ross of Horder’s. Circle: Louise F. Wiley, clerk at Horder’s 
Merchandise Mart store, talks Heyer to Larry Brandt, Irving 
Brandt & Co. Upper right: Bernard Miller, assistant manager 
of Horder’s Mart store. and Mrs. Edith Glaberson, Interstate 
Store Buying Corp. Lower left: Miss Marilyn Rosenberg, 


Myer Rosenberg Co., is shown a duplicator by Charles H. 
Lee of Hever Corp. Lower center: Charles Lee of Heyer Corp.., 
conducts a sales meeting. Left to right: Louise Neuhaus, 
Manager Ruland Mergler of the Jefferson St. store, Ed Kuhl- 
man, Tom Roberts, Gene Hefner, George Boehm, Mr. Lee, and 
Bob Wagner. Lower right: C. D. St. Clair of the Jefferson St. 
store demonstrates a Heyer Lettergraph stencil duplicator for 
Mrs. Selma Remling of Railway Purchases and Stores. 





MAKE IT EASY ON YOURSELF 


which is high enough to be seen 


looks. Make changes until you 


(Continued from page 21) 


of several arrangements are: the 
stand in the center with a filing 
cabinet on each side; two stands 
with a desk in between. In fact, 
in the larger window there is no 
end to the variety of arrange- 
ments you can use. 


Merchandise Arrangement 


In arranging the merchandise 
be sure to select the type of item 


from the stand. For instance, it 
would not do any good to place 
a box of stationery in a flat posi- 
tion on the top shelf, but if you 
raised it to an upright position it 
would be seen by everyone. It is 
all right to place smaller mer- 
chandise in front of the taller, 
and toward the edge of the glass. 
Always when decorating a win- 
dow, go outside every once in a 
while to see how the merchandise 


have it the way you want it. Aft- 
er the first change or two you 
will become expert at picking out 
the products that will look the 
best. After you have trimmed all 
the shelves you can place mer- 
chandise around the base in a 
very attractive manner to com- 
plete the showing. 

Make it easy on yourself. Grad- 
ually buy some new fixtures. 





Simple to call a spade a spade, but the reality is that there 


is none so likely to be violently misunderstood and misrepresented 
as the man who does so. There have been none more vilified 
and persecuted through the ages than those who have stood for the 
fundamental and simple truths, and have been indifferent to—or worse, 
contemptuous of—outward form and show, ritual and make-believe, the 





shadow of things rather than their substance. 
~— oa —Maurice C. Moore. 
ng at 
orted. 
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for Large Volume Despite 


Space Limitations 


SERIES OF cleverly-developed 

merchandising steps have 
combined to produce an excellent 
sales volume in desks, tables, 
chairs and other office furniture 
for Ritter’s Office Furniture Com- 
pany, West Palm Beach, Fla. 

S. Ritter, head of the firm, has 
had to exercise plenty of 
engineering ingenuity to show 
large-sized office furniture effici- 
ently in a store limited badly for 
space. The Ritter organization is 
located in the arcade of a down- 
town Palm Beach business build- 
ing, with a long hallway extend- 
ing through the center of the 
building, such as is typical of 
many Florida commercial struc- 
tures. As the result, there has 
been little or no room to expand, 
and Mr. Ritter has been forced 
to incorporate a cdémplete office 
supply department, office furni- 
ture department and stationery 
department in a space only 15x45 
feet. 


Outside Sales Stressed 

“Because our arcade walk loca- 
ation takes us somewhat away 
from the beaten path, we have 
been forced to get out and sell 
furniture energetically,” Mr. Rit- 
ter said. “In fact, we began as- 
siduous selling a long time before 
it was actually necessary, due to 
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Ritter's Office Furniture Company, West Palm Beach, Fla., Uses Engineering Ingenuity 


Time for Salesmanship 


in Office Furniture is NOW 


the shortage of new furniture 
and the steady over-all demand. 
However, since we are_a compar- 
atively new firm in the district 
we felt that order-taking would 
have very little advantage when 
compared to getting out and 
selling the customer in his own 
office. Therefore, we have been 
making outside calls on furniture 
for the entire two years since the 
end of the war.” 

Ritter’s Office Furniture Com- 
pany sells an excellent volume of 
desks, and has made deluxe wal- 
nut, oak, mahogany and other 
hardwood desks more or less a 
“calling card.” To keep up this 
atmosphere, the right front side 
of the store, immediately upon 
entering, has been transformed 
into one of the most compact 
desk display units in the South. 
One leading example of modern 
desk styling is always set up in 
the window, with a row of three 
more, spaced only a few inches 
apart, occupying the straight-line 
space behind. There is _ just 
enough room for a customer to 
squeeze in, and “get the feel’ of 
a desk, open the drawers and ad- 
mire its finish, according to Mr. 
Ritter. “Again, because of limited 
space, we have attempted to 
make our desk display as self- 
sufficient from a selling stand- 
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By Bert Merrill 


Special Correspondent 


point as possible,” he said. “Thus 
every desk display is very com- 
plete. Each of the desks is ar- 
ranged with a matching chair 
and desk pad, with matching 
leather album, scratch pad, ash 
tray, personal file, dip-pen, letter- 
case and calendar neatly laid out 
on top. At the side of each desk 
we show an open suspension type 
file and wastebasket. A briefcase 
is tossed on one corner of the 
desk to give it a “natural appear- 
ance.” 


Customers Always Shown 
Latest Models 


Mr. Ritter and his sales staff 
make a point of urging custom- 
ers coming in for office supplies 
to look at new-model desks, with 
extra drawers and extra pullout 
tray space, and to sit down and 
get the feel. “The type of chair 
which we show with the desks 
has a lot to do with making 
sales,” Mr. Ritter said. “Even the 
most beautifully-finished desk 
will not appeal to a businessman 
if the chair does not feel com- 
fortable. Therefore all of the 
chairs which we match up with 
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each of the four desk displays 
must be an extremely comfort- 
able type—leather, if possible— 
and always a posture variety.” 

Tables, chairs, lamps, and. other 
accessories are _ distributed in 
small individual departments 
around the store. Since January, 
furniture sales have been excel- 
lent, according to Mr. Ritter. 
“Our chief difficulty has been in 
finding experienced sales people,” 
he said. “I am training one young 
salesman under the G. I. Bill of 
Rights, and he will spend plenty 
of time calling on the outside. 
Until this training program is 
over, however, we are not able 
to make enough outside con- 
tacts.” 

Mr. Ritter joined the Palm 
Beach Chamber of Commerce 


shortly after setting up his store, 
and has been made _ secretary 
of the merchandising division. 
Through this contact he has 
been able to build up many 
large-scale accounts like the re- 
cent installation of a battery of 
18 counter-files for an insurance 
agency, complete equipping of 
many new small offices, and so 
on. “I formerly did some office 
engineering in Chicago, with one 
of the largest office furniture 
firms there,” Mr. Ritter said. 
“That experience taught me that 
it is far easier to engineer a 
complete office, and include in 
the presentation every piece of 
furniture needed, than to sell 
two or three pieces of furniture 
in the hope of a modernization 
job. I have sold every office 


furniture installation on a pre- 
sentation basis, with a sketch 
and explanation of why each 
piece is installed.” 

The Palm Beach and West 
Palm Beach area is growing 
rapidly, and many new business 
offices are being established in 
the area. Both these new offices 
and long-established business 
agencies are proving excellent 
prospects for sales presented in 
the right way, according to Rit- 
ter. For example, he _ recently 
found a busy executive whose 
desk was too small, requiring the 
man to get up several times a 
day, walk across the room to a 
file, and return. When Mr. Ritter 
demonstrated a desk with a built- 
in file, an immediate sale re- 
sulted. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of :— 


CONFIDENCE .. . COUR. 
AGE .. . CO-OPERATION 


UTRIGHT hard-selling,” 
O comments SELL, “has become 
the order of the day.” Contests, 
premiums and combination offers 
are again most commonplace... 
and, looking at the other observ- 
ations of this pert monthly coun- 
selor regularly, greeting us in 
BUSINESS BUILDERS’ mailbag, 
we find: 

*Spur yourself on today and 
you wont be kicking yourself 
tomorrow. 

*“Today,” headlines the Chil- 
ton Company, in a double-page 
ad, “it’s fashionable to sneer at 
Horatio Alger — but it’s. not 
smart!” Well, they waited a long 
time to sneer, anyway. 

*Too many advertisements say 
“buy” without telling why!” says 
Howard W. Newton. 

*To be good, your headline 
message must tap the reader’s 
self-interest. If it doesn’t, it’s a 
dud—no matter if they do chirp 
“How clever!” 

*A St. Louis washer dealer 
asks new washer owners to round 
up friends and neighbors for a 
demonstration of their new ma- 
chine. All in :the spirit of clean 
fun, no doubt. Seriously, not a 
bad idea when your salesmen 
demonstrates business machines 
to round up some business neigh- 


bors of your prospects. IT PAYS 
OFF! 

*A fad is a flash on fashion’s 
horizons. True fashions dawn. 
ascend to their zenith and de- 
cend as unhurriedly as the sun. 
OFFICE OUTFITTING BUSINESS 
HAS ITS FADS, TOO. WATCH 
YOUR STEP! 

*Try to get an extra item on 
every sales check. It will increase 
your total unbelievably. 

*If you think. that we are in 
a business of Bright Ideas ,you’re 
right! But the Bright Ideas that 
pay off are RIGHT IDEAS as 
well. Corny as it may sound, 
these Right-Bright Ideas spring 
more frequently from Perspira- 
tion than Inspiration. 

*A Good Display makes passers 
stop, stoppers look and lookers 
buy. 

* * * * * a * 

We interupt this broadcast to 
bring you a typical scene in a 
daily opening of the morning’s 
mail here at “BUSINESS BUILD- 
ERS,” attention of the co-ordi- 
nator of this page, Address: care 
Shaw & Borden Company, Box 
2153, Spokane 2, Wash. 

In this mail are 12 letters 
directed to the IDEA EXCHANGE. 
Two of these have been relayed 
to us from OFFICE APPLIANCES; 
the other ten were dispatched 
direct to our Box Number 2153. 
Half of the 12 have enclosed an 
IDEA in exchange in advance as 
is our fixed rule of keeping the 
IDEA EXCHANGE perking, the 
other half note they will send 
later. To each of the 12 we 
mailed immediately in acknowl- 
edgment a “thank you” letter, 
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enclosing an actual mailing piece 
that we know pulled effectively. 
To the six who sent us a real 
honest workable  pass-on-able™ 
IDEA we wrote a personal letter 
and enclosed that portion of the 
file number asked for that most 
closely applied to their specific 
problem. 

Let’s look a step further at the 
12 friendly letters greeting us, 
irrespective of whether they 
sent in their IDEAS first, as is 
the rule. Let’s see here in the 
studio audience if we can offer 
some suggestions of value: 

First coming to the BUSINESS 
BUILDERS’ microphone is a nice 
crisp letter jumping out of the 
envelope from The Cummins 
Typewriter & Office Equipment 
Company of 2309 Chase St., Falls 
City, Nebr. The smart two-color 
letterhead tells us also, in addi- 
tion to the signer of the letter, 
Sam J. Cummins, that associated 
with him is G. Fred Cummins. 

The theme of Mr. Cummins’ 
letter is that he wants suggestions 
on a direct-mail campaign that 
he is planning. Here is a chance 
for you listeners-in to this 
month’s BUSINESS BUILDERS’ 
broadcast to really help a fellow 
Office Outfitter either by ex- 
changing with Mr. Cummins at 
the address noted, or sending in 
to us to relay to him, your ideas 
on direct mail promotions per- 
tinent to his and your businesses. 


Office-efficiently yours, 
RALPH B. ORTEL 


3, 2 R, 
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N.O.M.D.A. Midyear Meet Well Attended 


Largest Registration Ever to Attend Mid- 
year Sessions Recorded—Dealtlers and 
Mechanies Visit 0.A.M.I. School 


HE LARGEST and certainly one of the most suc- 
cessful midyear meetings from an nformative 
standpoint was the gathering of the National Office 
Machine Dealers Association held in Springfield, Mo., 
February 22-24. Focal point of interest during all 
three days was the Office Appliance Mechanical Insti- 
tute, where the visiting dealers and manufacturers 
were shown how this well-organized institution func- 
tions and how ailing typewriters and adding machines 
are rebuilt and reconditioned, together with a de- 
tailed analysis of shop costs for the various processes. 
In addition to the open house held at the school, 
the 310 registrants garnered a wealth of useful in- 
formation at the two business sessions held at the 
American Legion Auditorium. Ample opportunity was 
also provided visiting dealers to contact their sup- 
pliers, many of whom maintained rooms at the Colo- 
nial Hotel, official convention headquarters, for the 
entertainment of customers and the showing of mer- 
chandise related to the office machine field. 

Nor was the entertainment department overlooked 
by General Chairman C. LeRoy (Rocky) Jones, and 
his hard-working committee, who arranged a motor 
trip ‘complete with food and entertainment) to Ozark 
Lodge, Rock-a-Way Beach, for Sunday evening, gen- 
eral luncheons with top-notch speakers for Monday 
and Tuesday, special entertainment for the ladies, 
and a banquet and dance climaxing the three-day 
meeting on Tuesday evening. 

Attendance at the three-day meeting represented 
a nation-wide coverage, two pullmans arriving from 


New York, two from Chciago, and one from Kansas , 


City, which brought delegates from the Far West. 
Though the official registration was announced as 310, 
an attendance peak of nearly 500 was reached at the 
banquet on the final evening. 


Sunday, February 22 


The convention officially got under way early Sun- 
day with the opening of the regisration desk at the 
Colonial Hotel. Well attended was the opening func- 
tion, the Mechanics and Bosses Breakfast at 9 A. m. 
in the Ozark Room of the Colonial. “Rocky” Jones, 
general convention chairman, introduced Irving R. 
Ritchie, Earl DeGroot and R. H. Koch, president, 
vice-president and secretary, respectively, of N.O.M.- 
D.A. He also introduced the O.A.M.I. staff members, 
who were to serve as co-hosts during the three-dav 
visits at the school—Paul Kegevic, retyping; Ed Ebert, 
paint and electrical equipment; R. O. Lindenmeier, 
instructor; Joe Kaprowicz, adding machines, and 


Byron L. Wolfe, noiseless typewriters. 
Following the breakfast, the group adjourned to 
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. A California group: G. E. Miller, 


. C. E. Seymour, 


. Andy Hays, 


ON OPPOSITE PAGE— 


- Tom Riendl, Peerless-Imperial Co.; Alfred Honour, Honour Type- 


writer Co., Denver; Liston Jackson, Typewriter Supply Co., Fort 
Worth, Texas. 

R. A. Currie, Memphis, Tenn.; Irving Ritchie, 
tributors, Inc., New York, president N.O.M.D.A. 


Typewriter Dis- 


. W. AA. Johnston, W. AA. Johnston Sales & Service Co., Nash- 


ville, Tenn.; Paul Cockrell, Indianapolis Typewriter Co., India- 
napolis, Ind.; Clarence E. Bush, General Typewriter Co., Wash- 
ington, D. C.; James P. Ward, Shipman-Ward Manufacturing Co. 


- Jack Teeter, The Typewriter Man, Hammond, Ind.; J. L. McGrath, 


McGrath Office Equipment Co., Joliet, Ill.; Joe Greenley, Standard 
Adding Machine Co., Detroit; E. P. Sachs, General Office Ma- 
chines Co., Aurora, Ill.; Louis Sommer, Sommer Typewriter Co., 
Chicago. 


- Bertan R. Swanger, Metropolitan Typewriter Co.; Mrs. J. P. Ward, 


Chicago; Mrs. Swanger: Roy Z. Johnson, Cities Service Oil Co., 
—o Okla.; Mrs. Johnson; Mrs. Irwin Vincent, Topeka, 
ans. 

Mr. and Mrs. Rock Jones, with their 14-year-old daughter, Emilee. 
M. L. Rudin and E. A. Bulger, both Portable Division, Remington 
Rand Inc. 

Southern California Adding 
Machine Co., Los Angeles; E. E. Noakes, Noakes Typewriter Co., 
Sacramento; F. M. Swann, Southern California Adding Machine 


Co. 

Seymour Office Equipment Co., Corinth, Miss.; 
Howard S. Marts, Ohmer Corp.; Miller Huggins, Anderson, Ind.; 
Kyle W. Leeds, Federal Cash Register Co.; E. A. Bulger, Rem- 
ington Rand, Inc.; G. H. Waterbury, Remington Rand, Inc.; Elmer 
C. Beutler, The Typewriter Specialists, Chicago. 


. C. R. Chappell, Peter Paul Mechanical Service, Pittsburgh; L. N. 


Mauch, American Typewriter Exchange, Richmond, Va.; Earl De- 
Groot, DeGroot Typewriter Exchange, Kalamazoo, Mich.; Sam 
Stein, Quality Office Equipment Corp; W. AA. Johnston, W. AA. 
Johnston Sales & Service Co., Nashville, Tenn.; Ed E. Noakes, 


Ed E. Noakes Typewriter Co., Sacramento, Calif.; Tom Stack, 
Stack Typewriter Co., Chicago. 
. C. B. Spence, Kingsville, Texas; Fred Gamrod, Adroit Office 


Equipment Co., Chicago; P. F. Southern, Southern Sales & Service, 
San Antonio, Texas; Herman Fink, Remington Rand, Inc., front; 
John Q. Adams, Adams Typewriter & Equipment Co., Peoria, IIl.; 
R. A. Currie, Memphis, Tenn. 


. Robert Goldbjatt, Star Typewriter Co., head of the Chicago dele- 


gation, and Mrs. Goldblatt. 
Remington Rand Agency, Okmulgee, Okla.; L. E. 
Bartlesville, Okla., director of 
Oklahoma association; E. P. Sachs, General Office Machine Co., 
Aurora, Ill; C. F. Shaffer, Shaffer’s Office Machine Co., Pitts- 
burgh; Fred Standley, Standley Office Machines, Chickasha, Okla. 


Scott, Remington Rand Agency, 


. A Detroit group: John Stifter, Allen Typewriter Co.; Joe Greenley, 


Standard Adding Machine Co.; Walter Klimas, Typewriter Service 
Shop; Bertan R. Swanger, Metropolitan Typewriter Co.; Tom 
Riendl, Peerless Imperial Co.; Jim Brainard, Duplicating Sales & 
Service. 


. Some of the Chicago visitors: Joe Schmidt, Woodstock Typewriter 


Co.; Louis Sommer, Sommer Typewriter Co.; O. W. O'Hara, Peter 
Paul Mechanical Service; Jack Weiner, Belmont Typewriter Ser- 
vice; Tom Stack, Stack Typewriter Co.; Jim Ward, Shipman-Ward 
Manufacturing Co.; H. N. Webster, Woodstock Typewriter Co. 


. A Denver group: J. E. Berlin, Typewriter Emporium; Paul Honour, 


Archenhold Typewriter Co.; Louis de Sciose, I. X. L. Typewriter 
Co.; Alfred Honour, Honour Typewriter Co.; Louis Santangelo, 
J. S. Stahl & Co. 

Ivan M. Fifield, Waterloo Typewriter Exchange, Waterloo, 
Standing: W. AA. Johnston, W. AA. Johnston Sales & Ser- 
vice Co., Nashville, Tenn.; C. R. Chappell, Peter Paul Mechanical 
Service, Pittsburgh; Irving R. Ritchie, Typewriter Distributors, 
Inc., New York, president N.O.M.D.A.; Charles S. Meyers, Charles 
S. Meyers, Inc., Miami, Fla., treasurer N.O.M.D.A.; Jessie I. Tay- 
lor, Globe Typewriter & Adding Machine Co. Inc., New York; 
J. W. Densford, Shawnee Typewriter Co., Shawnee, Okla.; Tom 
Stack, Stack Typewriter Co., Chicago; Charles Krause, attorney 
for N.O.M.D.A.; Dick Koch, secretary N.O.M.D.A. 

Franz Schreyer, General Typewriter Co., Salt Lake City; Art W. 
Yarnell, Scottsbluff Typewriter Co., Scottsbluff, Nebr.; Louis San- 
tangelo, J. S. Stahl & Co., Denver; John Ehrmantrout, Bismarck, 
Tribune, Bismarck, N. Dak. 

Mrs. Tonkin; W. F. Tonkin, W. F. Tonkin Distributing Co., Kansas 
City, Mo.; J. W. Densford, Shawnee Typewriter Co., Shawnee, 
Okla. 





OPENING SESSION OF NOMDA MIDYEAR MEETING AT AMERICAN LEGION AUDITORIUM ON MONDAY. FEB. 23 
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the Office Appliance Mechanical Institute at 429 W. 
Walnut Street for an all-day educational program 
for mechanics. Included in the demonstrations by 
regular classes were the following operations: retyp- 
ing, painting, masking and transferring, cleaning, re- 
building, adjusting, adding machine assembly, assem- 
bly and repair of noiseless machines, packing of type- 
writers, and inspection of the school’s model shop and 
modern parts cabinets. Cost analysis charts were also 
provided all visitors. 

At 4 Pp. mM. a general assembly of all O.A.M.I. stu- 
dents was called to hear comments by well-known 
figures in the industry. Briefly commenting were J. 
M. Hackney, sales manager of Remington Rand’s 


portable division; W. G. Turquand, sales manager of 
Underwood’s portable division; Veterans’ Administra- 
tion Schoo] Officer Masters; Hazen Ames, Ames Sup- 
ply Company, and others. Following the assembly, 
most of the delegates joined the motorcade to Rock- 
a-Way Beach, where the remainder of the evening 





SCENES AT THE O.A.M.I. DURING OPEN HOUSE, SUNDAY, FEBRUARY 22 


First graduating class of Office Appliance Mechanical 
Institute. Thirty-two received their diplomas on Monday, 
Feb. 23. 

C. LeRoy Jones, Office Appliance Mechanical Institute, 
Springfield, Mo.; Hazen Ames, Ames Supply Co.; James 
P. Ward, Shipman-Ward Manufacturing Co.; O. S. Traylor, 
Office Appliance Mechanical Institute; Tony Doepke, Peer- 
less-Imperial Co. Ames, Ward and Doepke addressed the 
students of the Institute including the graduates, and 
presented gifts on behalf of their companies. Irving 
Ritchie, who arrived after this picture was made, also 
spoke on behalf of N.O.M.D.A. and presented each student 
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was spent in the enjoyment of Ozark scenery, excel- 
lent food and entertainment. 


Monday, Febriiary 23 


The first general assembly of the midyear meeting 
was called to order at 10 a. m. at the American Legion 
Auditorium by “Rocky” Jones, following the presen- 
tation of a number of tunes by a local hillbilly orches- 
tra. C. C. Williford, Springfield weather forecaster, 
was then introduced and entertained the crowd with 
some humorous comments anent Springfield’s climate. 
The invocation was by Dr. Sears Riepma, pastor of 
the Christ Episcopal Church of Springfield. Greetings 
to the delegates were given by Mayor Carr of Spring- 
field, the response being made by Mr. Jones. 

Irving R. Ritchie, N.O.M.D.A. president, was then 
presented, and after a few remarks introduced the 
first feature of the program, a sales skit emphasizing 
the lack of salesmanship to be found in a poorly- 
organized typewriter store and in the portable type- 
writer department of the average department store. 


a magnet particularly useful in picking up loose parts. 
3. A student demonstrates his retyping technique. 
4. Machines are repainted by sprav method in a hooded 
cabinet. 
An assembly job in process in the adding machine de- 
partment. 
Students assemble various makes of noiseless machines. 
Assembly work on Royal standard machines. 
A representative demonstrates a typewriter washing ma- 
chine in the school’s model shop, outfitted by Ames. 
Two students demonstrate masking and _ transferring 
process. 
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Comments and criticism on the lack of selling tech- 
nique demonstrated were made by Dr. Lucas F. Sterne, 
head of the department of business administration, 
Central Missouri State College. 

Next on the program was an enlightening and 
humorous talk, “How To Build Your Business Through 
Advertising,” by Emery K. Johnson, professor of ad- 
vertising of the University of Missouri’s school of 
journalism. After ripping a number of well-known 
radio and magazine advertisements to pieces, Profes- 
sor Johnson outlined several suggestions on how to 
make the typewriter dealers advertising successful. 
Included in his recommendations were: 

1. Have mentally sound basic ideas. 

2. Don’t repeat the same ad too often. 

3. Use direct mail to reach more prospects. 

4. Prepare ads that people like to-read, not bro- 

mides. 

Gordon Miller, Southern California Adding Machine 
Company and president of the recently-formed South- 
ern California Office Machine Dealers Association, was 
next introduced. He presented President Ritchie with 
a check for 615 dollars covering the costs of affiliation 
of his association with N.O.M.D.A. and extended an 
invitation to the association to hold their 1948 meet- 
ing in Los Angeles. 

President Ritchie exhibited a new mailing piece to 
the members, announcing that this well-prepared ad- 
vertising would shortly be available to members of the 
association through the office of Secretary Koch. 

Final action of the Monday assembly was the intro- 
duction of Frank Amey, Ream’s, York, Pa., who 
exhibited a handsome plaque now being used by a 
national real estate dealers’ association. He announced 
that the same type of plaque, designed for N.O.M.D.A.., 
would be available to members of the association, 
through the office of Secretary Koch, if the sale of at 
least 500 could be assured. The plaques, he announced, 
would sell at $5.00 each, a portion of the proceeds to 
go to the association treasury. 


Monday Luncheon 

At the Monday luncheon in the Colonial’s Ozark 
Room, Irwin Vincent opened activities by introducing 
several well-known members of the industry, includ- 
ing a number of past presidents. He then introduced 
Dr. L. E. Meador, head of the political education de- 
partment of Drury College, Springfield, who covered 
in some detail “The International Situation; How It 
Affects the Office Machine Dealer.” He told of the 
division of Germany after the war, outlined Hoover’s 
report, and elaborated on the theory of how the 
Marshall plan is expected to operate. Described in de- 
tail was the story of how the U.S.S.R. and her eight 
satellite states had blocked the plan in every conceiv- 
able way. He concluded by outlining the factors that 
are necessary to accomplish true world recovery, 
stressing that this can be accomplished only by gain- 
ing markets in progressive countries with purchasing 
power. But to consummate this, he insisted, the vari- 
ous currencies must be put in order and a number of 
international boundary tariffs eliminated. 

Dr. Meador’s talk was followed by a question-and- 
answer period, a number of those present asking 


HERE AND THERE AT THE MIDYEAR MEETING 

1. The registration desk, center of activity during the early 
hours on Monday. 

2. OAMI graduates help out at hotel reservation and infor- 
mation desk. Seated: C. E. Raidy. president of class. 
Standing, left to right: B. B. Brownfield, H. R. Majors, B. 
Goldfarb, A. J. Pruitt and Gene L. Wingo. 

3. Gordon Miller, Southern California Adding Machine Co., 

is congratulated by President Irving Ritchie after pre- 

senting check for $615 in payment for a large number 
of new memberships in the Los Angeles area. 

The Chicago delegation poses outside the meeting hall. 

The hillbilly band which entertained the group before 

all sessions began and at the Monday and Tuesday 

luncheons. 


al a 
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queries that are uppermost in the minds of business- 
men today. The luncheon closed with the awarding of 
three Remington Five electric shavers as prizes, two 
of them being won by students at the O.AML.L, the 
third going to John Ehrmantraut, Bismark Tribune 
Company, Bismark, N. Dak. 


ames SUPPLY CO? 
CLARY MULTIPUER CORP. 
MF6. CO. 

eiare posTane CHAIR CO. 

FEDERAL CASH REGISTER CO 

HALL WELTER CO 

1.C. SMITH - CORONA 

Z/X CORPORATION 

MER CORP 

oe raess-imntnial co 
QEMINGTON - RAND 
ROVAL FHPEWRITER CO 
cwipman waro MP6 CO 
TFFANY STAND CO 
unpERwoOD CORP 
UNIVERSAL BUSINESS 
yicTOR ADDING MACHT 
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NUMEROUS BREAKFASTS AND LUNCHEONS HIGHLIGHT 
MIDYEAR MEETING —Top, Mechanics and Boss breakiast 
which opened convention activities on Sunday morning at 
the Colonial Center: a part of those who assembled for the 
men’s luncheon on Monday. Luncheon chairman was Irwin 
Vincent, Topeka, Kans. Bottom, Ladies’ luncheon on Monday 
at Kentwood Arms Hotel. Hillbilly band in background did 
overtime service at various events. Members of the group 
were all OAMI students. 


The remainder of the afternoon was spent by most 
of the dealers at the O.A.M.I., where service demon- 
strations on “How To Do It” and “What It Costs” 
were offered on all phase of typewriter rebuilding and 
repair. Meanwhile the ladies were engaged in a shop- 
ping tour of Springfield’s downtown area, including 
a tea at Heer’s department store. 

Graduation Exercises 

Promptly at 8 p. m. the commencement exercises 
for the first class to graduate from the O.A.M.I.’s 65- 
week course got under way with the singing of the 
national anthem. Mr. Jones then introduced the 
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Standing, left to right: Robert Randazzo, Maurice Newmark, 
Irwin Vincent, Allen B. Connolly and Clarence Bush. Seated 
rear table, left to right: W. J. Garrison, Miller Huggins, Earl 
DeGroot, Charles F. Krause, Irving R. Ritchie and R. H. Koch. 
Seated left, left to right: R. C. Goldblatt, Edward Pfitzenmaier, 
E. J. Toussaint, H. E. Steinke, Mrs. Jessie Taylor and Charles 
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speaker of the evening, Mr. O. Myking Mehus, chief 
of the Vocational Rehabilitation and Education Di- 
vision, Veterans’ Administration, Kansas City, Mo., 
who spoke at length on “Training Veterans for Em- 
ployment.” Among the surprising facts listed by Dr. 
Mehus was the revelation that trained disabled vets 
were proving even superior to normal, unhandicapped 
vets in efficiency. He also stated that 2,000,000 of 15,- 
000,000 eligible vets have taken advantage of the 
government’s educational program. 

““Rocky” Jones then presented the graduating class 
to N.O.M.D.A. President Ritchie, who responded briefly. 
O. S. Traylor and Training Officer Masters of the 
Veterans’ Administration then jointly passed out di- 
plomas to the 32 graduates. Following this ceremony, 
an excellent speech of acceptance was delivered by 
Clarence E. Raidy, president of the class. 

Names and addresses of graduates: 


James E. Arnold, Centralia, IIl. 


Vernon I. Buck, Sebastopol, Calif. 


Harry F. Ball, Ozark, Mo. 


Ralph T. Blevins, Springfield, Mo. 


Loren O. Combs, Strafford, Mo. 
Carl H. Fair, York, Pa. 


H. F. Ferguson, North Anson, Me. 


Joseph D. Gour, Turin, Mich. 


Robert H. Hanson, Turin, Mich. 
John F. Hermann, Springfield, Mo. 


Earl E. Hight, Springfield, Mo. 


]. R. Hildebrand, Springfield, Mo. 
Robert N. Hill, Ishpeming, Mich. 
Edgar M.Howard, Pierce City,Mo. 
Phillip L. Kelso, Springfield, Mo. 


Lester L. Kelso, Springfield, Mo. 


Russell Kenyon, Aurora, Mo. 
Robert J. Kile, Willard, Mo. 
Floyd C. Kim, Honolulu, T. H. 
Charles E. Lewis, Springfield, Mo. 
Jess P. McJarvis, Springfield, Mo. 
William R. Null, Nixa, Mo. 
Clarence E. Raidy, Malone, N. Y. 
John D. Roberts, Springfield, Mo. 
Gene C. Stewart, Ash Grove, Mo. 
Eugene E. Tindle, Springfield, Mo. 
Pete Van Meter, Richmond, Mo. 
Everett R. Van Wey. Carthage, Mo. 
Elbert E. Wade, Wadesville, Ind. 
C. K. Wooldridge, Lynchburg, Va. 
Lynn R. Young, Springfield, Mo. 
J. E. Robinson, Springfield, Mo. 


Tuesday, February 24 

Prior to the opening of the general assembly on 
Tuesday morning, the entire student body of the 
O.A.M.I. was called to order at the school to receive 
a number of gifts from manufacturers. From Tony 
Dopke, representing Peerless-Imperial Co., Inc., each 
student received a supply kit, containing a ribbon, 
carbon paper, typewriter pad, twirlers and Key covers. 
Hazen Ames, Ames Supply Company, presented each 
student with a courtesy card good for $5 in mer- 
chandise at any Ames store. From Jim Ward, 
Shipman-Ward Manufacturing Company, every mem- 
ber of the school received a zipper tool kit with his 
name embossed, and from Irving Ritchie, N.O.M.D.A. 
president, came handy magnetic pickups for retriev- 
ing small parts. Two large leather tool kits and a re- 
magnetizer were presented to lucky students by Jim 
Ward. In addition to brief talks by the above donors, 
short addresses were made by C. R. Chappell, Peter 
Paul Mechanical Service, Pittsburgh; Nick Fucci, Bus- 
iness Machines Service Co., New York, and Jessie I. 
Taylor, Globe Typewriter & Adding Machine Co., New 
York. 

The general session opened at 10 a. m., with Earl 
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MEETING OF BOARD OF DIRECTORS AT COLONIAL HOTEL, SPRINGFIELD, MO., SUNDAY, FEB. 22 





S. Meyers. Seated center, front to back: Jack Weiner, Nick 
Fucci, Gene Taylor, Wilbur Walker, C. R. Chappell and Ivan 
M. Fifield. Seated right, front to back: John Dannenfelser, 
L. N. Mauck, J. W. Densford, Sam Payne, Fred Standley, 
W. AA. Johnston and Harriet Stephenson. James P. Ward, 
Gordon E. Miller and E. E. Noakes, pro tem, not in photo. 
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HIGHLIGHTS AT BANQUET CLIMAX 


1. At the speakers’ table: Irving Ritchie, president of N. O. M. 
D. A.; C. LeRoy Jones, chairman of local committee; Mossy 
Newmark, master of ceremonies at the banquet. 

2. Joe Harding, Joe Harding Co., Joplin, Mo., president of 
Missouri State Office Machine Dealers Association, accepts 
charter for that group from Irving Ritchie at N.O.M.D.A. 
banquet. 

3. Louis F. Wood, Lamont Wood, Midwest Typewriter Co.. 


De Groot, vice-president, in charge. He introduced 
John M. Dannenfelser, Jr., Petery-Hedden Co., New 
Albany, Ind., who spoke convincingly and in some 
detail on the subject, “Capital, Credit, Collections for 
the Office Machine Dealer.” Mr. Dannenfelser em- 
phasized the importance of selecting a good partner 
for the successful operation of a business, a partner 
preferably with congenial basically different ideas than 
your own, thus increasing the tendency to strike a 
balance and hold each other in check. He also touched 
on the inadvisability of trying to carry one’s own 
paper, stressing that such a procedure would in- 
evitably result in spending too much time in collection 
work. 

Mr. Dannenfelser was followed on the program by 
Charles F. Krause, N.O.M.D.A. counsel, who spoke on 
some of the most important legal aspects facing the 
office machine dealer today. Included were excise 





ING MIDYEAR MEETING ACTIVITIES 





Kansas Citv, Mo.; Mr. and Mrs. Irwin Vincent, Western 
Typewriter Co., Topeka, Kans. 

4. A gang of quaintly coiffured ruffians (?) invades the ban- 
quet hall for a pre-banquet banquet of cheese and crack- 
ers, bologna and bananas 

5. The cast of “Korns-A-Krackin’,” who staged a complete 
playback of one of their previous radio shows for the 
appreciative banqueteers. 


taxes, wage-hour laws, trade practices, workmen’s 
compensation laws, and other regulatory subjects. His 
talk was followed by a question-and-answer session, 
covering not only questions from the floor but em- 
bracing a number which had been submitted by mail 
as well. 

At this point it was announced that the annual 
meeting of the National Office Machine Dealers Asso- 
ciation would be held in New York City on July 19-21, 
and all members were urged to attend. 

James Densford, Shawnee A-C Typewriter Com- 
pany, Shawnee, Okla., chairman of the legislative 
committee, was then introduced. He spoke on the pro- 
gress that had been and is being made on the matter 
of recovering for dealers who participated in the pro- 
curement program the differential in the price paid 
for machines early in the campaign and that estab- 

(Turn to page 130, please) 





RESOLUTION ATTACKING FEDERAL 


EXCISE TAX ON OFFICE MACHINES 


(Adopted at Springfield, Mo., February 24, 1948) 


WHEREAS, National Office Machine Dealers Associ- 
ation, a national trade association of more than 
1400 dealers of office machines throughout the 
nation, is vitally interested in the progress of such 
industry and all matters concerning the consuming 
public, and 

WHEREAS, said trade association has made an 
exhaustive and extensive study of the imposition of 
the excise tax on office machines, and 

WHEREAS, such excise taxes are imposed on such 
office machines as a so-called “luxury tax,” when, 
in fact, such office machines are vital tools of in- 
dustry and business, and 

WHEREAS, such excise tax was imposed on such 
office machines, not to produce national revenue, 
but to lessen sales and production of said office 
machines during the recent war period, and 
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WHEREAS, the purpose and intent of such imposi- 
tion of said excise tax on office machines no longer 
exist, and 
WHEREAS, such tax is discriminatory in that it im- 
poses no such excise tax on cash registers, which 
come within the category of machines in this in- 
dustry. 
Now, therefore, the undersigned National Office 
Machine Dealers Association in convention as- 
sembled at the City of Springfield, State of Missouri, 
on the 24th day of February, 1948, most respect- 
fully urges and requests the Congress of the United 
States, in its coming consideration of tax laws to 
repeal that portion of the existing tax law imposing 
an excise tax on office machines. 
J. W. DENSFORD, Chairman 
Legislative Committee. 


31 





Editorial 





OA 





The State of 
the Industry 


@ LOOKING AT THE horizon and present 
realities in the business which this journal 
represents: Despite signs in recent weeks 
of some let-up in new order bookings for 
typewriters, oifice equipment manufacturers 
generally expect another record sales year 
for the months remaining in 1948, a recent 
survey by the New York Journal of Com- 
merce indicates. Typewriter manufacturers, 
despite some evidence of the supply catch- 
ing up with the demand, declare that they 
have sufficient business for all-out opera- 
tions for the balance of the year. Cost 
reductions that can be achieved by business 
firms through use of new types of equip- 
ment, during the present high-wage period, 
have resulted in a record demand for ac- 
counting, bookkeeping and_ calculating 
machines. 

® SOME CLOUDS in the horizon have been 
the result of the coal strike. The full impact 
of the impeded mine production, and re- 
sultant lowered steel supply, will be felt 
in weeks to come. At the same time, the 
industry is watching the U S. Steel situation 
with interest. In the face of new demands 
for wage boosts, the steel mills have an- 
nounced lower prices for the product and 
a hold-the-line wage policy. Such tactics, 
if followed through with a strike, can 
be of considerable effect on office equip- 
ment makers who use steel. 

@ WHAT OF EXPORTS? The Magazine of 
Wall Street makes this interesting observa- 
tion: “Recent developments whereby some 
23 nations lowered tariffs at the beginning 
of the year should stimulate demand for 
most types of office equipment with the 
United Kingdom the most important taker; 
and whatever benefits eventually will re- 
sult from the Marshall Plan in rehabilitating 
Europe may further lift the ultimate export 
potential.”—COS. 








Looking Ahead of the Marshall Plan 


@€ WE MUST LOOK past our cash resources to our 
productive resources—our power to produce . 2 

Thus, Ira Mosher, chairman of the finance commit- 
tee of the National Association of Manufacturers, ap- 
praises ‘‘Freedom’s Bankroll and the Future” in a 
recent address concerning the Marshall Plan for Euro- 
pean recovery. 

Developing his premise that Uncle Sam’s bankroll 
is not cash money but rather his productive power, 
Mr. Mosher says: ‘We have become the greatest na- 
tion because of one thing, and one thing only, and that 
is our productive power. And how did we become the 
producingest people God ever created? We did it be- 
cause of our economic system—enterprise, incentive, 
competition—capitalism, if you please, the system 
where everybody can become a capitalist and most 
everybody does. That is why we are the only nation 
which might possibly ‘bankroll’ the fight for freedom 
in the world today.” 





Deflating the Inflation 


@@ GENERAL ELECTRIC, which recently an- 
nounced reduced prices for its utility products, has 
prepared a brochure of information for employees 
and communities on the subject of “inflation and de- 
flation”’. Concisely, this message, worthy of consider- 
ation in any industry, is that we can rapidly get the 
excess out of prices: 

—by everyone producing more. 

—by business cutting prices. 

—by individuals putting the difference away in 
savings, and going on to make further new savings by 
frugal buying and some self-denial. 

—by both business and individuals going at. this in 
the same spirit that has enabled us to meet every 
national emergency of the past. 





Here and There 





WOMAN MAKES A SUCCESS 
OF FURNITURE INDUSTRY 
IN HIGH POINT, N. C. 

The furniture center of the South 
is High Point, a thriving city of 
50,000 people located in the heart 
of the beautiful Peidmont section of 
North Carolina. This is a fact which 
many of our readers are already 
familiar. One of the many modern 
furniture plants is the Alma Desk 
Company, manufacturers of wood 
office furniture, owned and operated 
by Myrtle H. Barthmaier. 
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During the first 30 years of her 
life, Mrs. Barthmaier had no thought 
of engaging herself in business. !n 
fact, the task of raising a family 
of four boys, the eldest of whom 
was then 13, was a full-time job for 
any woman. 

Then came the passing of her 
husband, the late Charles E. Hay- 
worth, and Mrs. Barthmaier at 30 
suddenly found herself with the 
responsibility not only of raising a 
large family but with the added 
responsibility of operating the Hay- 


worth Industries made up of the 
Alma Desk Company, the Hayworth 
Roll and Panel Company and the 
Liberty Veneer Company, the latter 
two engaged in the manufacture 
of veneer and plywood. But let her 
tell the story in her own charming, 
modest way: 

“| was married at an early age 
with little knowledge of the furni- 
ture industry. However, my husband 
always talked to me about his 
business—so during his lifetime | 
was able to gain some knowledge 
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of the woodworking industry. This 
knowledge was to help me tremen- 
dously later on.” 

“One thing | did discover early. 
Because | was a woman, | had to 
prove myself in a man’s world. In 
order to gain acceptance among 
them, | had to try to do things 














¥ . 
Re 
MYRTLE H. BARTHMAIER 


better than they. So | adoped a 
motto which is still the force that 
drives me on—’To Do Better What 
Others Do Well.’ ” 

It is with no little pride (and the 
records proves her pride justified) 
that Mrs. Barthmaier relates her 
experience in managing the busi- 
ness as well as her famliy. Today 
she is assisted in the operation of 
the Hayworth Industries by her two 
eldest sons, Charles and Richard 
Hayworth, both of whom served 
Uncle Sam with distinction during 
World War II. The other two boys, 
Joseph and David, are still in col- 
lege. 

Mrs. Barthmaier regards the new 
Alma Standardizer Desk as _ her 
crowning business achievement be- 
cause, as she says, “We think an 
office can be a lovely place with 
modern desks and chairs, and if the 
equipment is comfortable, people 
can do more work with less fatigue. 
We think office desks should be 
adapted to desk workers and not 
the workers to desks.” 





HONOLULU FACES TRAFFIC 
STRANGULATION, CLAIMS 
FRED P. ALEXANDER 

Downtown Honolulu business will 
have to give its patrons better 
streets than they have now if it is 
to save itself from traffic strangula- 
tion, claims Fred P. Alexander, 
president of Alexander Bros., Ltd., 
prominent firm in the industry at 
Honolulu, Hawaii. 

Mr. Alexander, at the same time, 
announced that he plans to erect 
a four-story office and store prop- 
erty at Merchant and Alakea Sts. 

“My own building plans do not 
affect my judgment as to the need 


for wider streets running inland 
from the waterfront to Vineyard St 
to link up our future arterial high- 
ways,” he said. 

“Whether it is Alakea St. or 
Richards St., or some other that may 
be decided upon, will make no 
difference in the income | anticipate 
from long-term leases. The impor- 
tant thing is to widen at least one 
of our makai-mauka streets without 
delay to afford relief from a traffic 
congestion that will surely strangle 
downtown business if it is permitted 
to continue and to grow worse.” 

His new building at Alakea and 
Merchant Sts. will be Class A con- 
struction with store space on the 
upper three floors, each of which 
will provide from 3,350 to 3,500 
square feet. 


BREAKING AND ENTERING 
NEW VERSION—A ROBBER 
LEAVES ADDING MACHINE! 
Police of Dennison, Tex., shook 
their heads in amazement when 
they answered a call to the home 
of Roger S. Foster. The Dennison 
man had a new slant on a complaint 
of breaking and entering. Someone 
had broken into his home during 
the night and left him an adding 
machine.—EEG. 


TYPEWRITER FIRM HAS NOVEL 
AD CATCH LINE 

The Chicago Red Book of classi- 
fied advertising lists for the Evers 
Supply Company, typewriter repair 
firm: 

“Don’t Tinker. Call Evers—You 
Take No Chance!” 

This should strike a response with 
baseball fans remembering the 
famed Tinker to Evers to Chance 
double play combination. 





THE WINNAH.—Dick Button, (right), 
first American to win the Olympic 
figure skating crown as well as the 
European and world titles, gets a 
hearty handshake from Carl (Mutt) 
Ray, former All-American center from 
Dartmouth College, Ray is an assis- 
tant to the president of Underwood 
Corporation, and Button is planning 
to enter Yale University in the fall. 
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HORSE SENSE FROM OLLIE THE OWL 


Oucié 2 WHO STREET 
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Dear Editor: 


For many years,”’Think it over” 
Martin has been running a little 
restaurant in Birdland and al- 
though he puts a lot of hours on 
the job, he hasn't got a feather in 
his nest. 


Everybody calls him “Think it 
over” because that's his big line 
of barter.He tells every salesman 
who calls on him, “I'll think it 
over.” When an ddvertising man 
suggests an investment in space 
and copy or someone advises 
him to join a trade association, 
Martin is sure to.“think it over.” 


His restaurant ought to be done 
over, his kitchen equipment 
should be given the hot foot, his 
window front needs a face-lifting, 
his lighting equipment should 
have more “see power,” but he 
keeps losing the business that 
these improvements would pro- 
duce because he always says 
he'll “think it over.” 


If his customers ask him why 
he doesn’t change his menus 
once in a while, Martin comes 
back with the same old clincher, 
“T'll think it over.” Comes Easter 
or Christmas, he never has the 
right seasonal dishes on the 
menus or seasonal displays in his 
restaurant or windows. He serves 
ham on Christmas and egg nog 
on the Fourth of July. “Think it 
over’ Martin knows better but he 
takes so much time to think things 
over that he never gets anything 
done right. 


Many businessmen are like 
this bird. Somebody once told 
them that there was a proverb, 
“Look before you leap,” and so, 
to play safe, they look and never 
leap. The weak link in their brain 
is that they are never thinking 
anything over. They just forget it. 


He who hesitates too often says 
good-bye to many a good buy. 


Very wisely yours, 


“OLLIE THE OWL” 
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Henry L. Guth, manufacturers’ representative from 
Allentown, Pa., visited with Orrice APPLIANCES by 
telephone February 25. Henry is well known in the 
field of office furniture and particularly in the middle 
eastern states where he has operated for many years. 
His specialty is selling quality merchandise, price be- 
ing a secondary consideration. From Chicago he plan- 
ned to go to Evansville before returning to his terri- 
tory. 

Walter J. Niles of Frederick Hart & Company was 
in Chicago for several busy days and took time to 
visit with Orrice APPLIANCES by telephone February 
26. He and Norman Collister made the trip from 
Poughkeepsie together and divided their calls between 
them. Both are aggressive businessmen who estab- 
lished excellent records in the IBM organization and 
have been applying the principles used so many years 
in their more recent capacities as officials of the 
Frederick Hart organization. 

John A. Crow of The Hall Stationery Company, To- 
peka, Kans., signed the Guest Book March 2. A regu- 
lar attendant at NSA’s annual conventions as well as 
meetings in the Eighth District, Jack is well known by 
manufacturers and by dealers in the middle western 
states. His February visit in Chicago had to do with 
plans for expansion of the company’s activities. While 
business occupies most of his time, he finds oppor- 
tunity to pursue his favorite hobby, which is golf. 

Charles Forbes of Forbes Products Company called 
upon OFrFice APPLIANCES March 4. He was on a quick 
trip from Rochester to Indianapolis, Chicago and De- 
troit, and back to Rochester again. He has a line of 
transparent protective covers for price lists, pictures 
and other uses; transparent plastic typewriter covers, 
and related products. Formerly with Eastman Kodak 
Company, he finds himself quite at home selling office 
articles to dealers. 

A pleasant visit with Mr. and Mrs. Floyd Ransome 
of Mexico City, Mexico, was experienced at luncheon 
on March 4. A citizen of the United States, Mr. Ran- 
some has lived in Mexico for 25 years, operating as an 
importer and distributor of office equipment and ma- 
chines from the U. S. His business, Proveedor de Ofi- 
cinas, was recently moved to new and larger quarters. 
Mr. Ransome’s favorite topic is Mexico. As a well in- 
formed enthusiast, he dispenses interesting data and 
voices sound opinions. In this country for personal 
as well as business reasons, Mr. and Mr. Ransome will 
visit their children attending schools in Indiana and 
Connecticut. Recent changes in Mexican tariff regu- 
lations are involved in Mr. Ransome’s business rea- 
sons for currently visiting the several U. S. producers 
he represents in Mexico. 

Sibley Smith of Wholesale Office Equipment Com- 
pany, San Francisco, Calif., signed the Guest Book 
March 5. He had passed through Chicago a week or 
two earlier to visit factories in upstate New York and 
New England. Among the furniture companies whom 
he represents in a wholesale capacity are W. H. Gun- 
locke Chair Company, Standard Furniture Company, 
Doten-Dunton Desk Company, Shaw-Walker Com- 
pany and several southern manufacturers. He has an 
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aggressive organization covering seven western states 
thoroughly and frequently. Sib Smith, transplanted 
to the city at the Golden Gate not so long ago from 
the rose city of Portland, is a genial gentleman with 
a real capacity for friendship, organization and get- 
ting the job done. 

Jack Kennedy of Trussell Manufacturing Company 
signed the Guest Book March 16. Starting from Pough- 
keepsie, he traveled 7,000 miles by automobile in a 
little more than a month, covering the Southeast from 
the Atlantic to New Orleans. Chicago was included in 
his itinerary as a stop on his return. He reported ex- 
cellent volume in both college and commercial bind- 
ers and other Trussell specialties. 

Tom Harris of Accurate Parts Manufacturing 
Company called March 19, his particular interest be- 
ing the sale of the company’s postal scale. He was 
in Chicago on a sales mission. He reported an excel- 
lent response from dealers with a consistent increase 
in volume. 

Mary C. Wittstein, manufacturers’ representative 
from Cincinnati, Ohio, visited us March 20. She had 
finished a successful trip through Michigan and 
came on to Chicago to see two of the companies 
for whom she travels the Fifth District—Midwest 
Naturlite Company and the J. L. Hanson Company. 
She also represents Columbia Steel Equipment Com- 
pany, Philadelphia, Pa. Mary Wittstein is well known 
by the dealers in ‘the five states she covers, having 
attended many trade gatherings with her late hus- 
band, Herbert, over a long period of years. She is 
capable, dependable and has the faculty of developing 
genuine friendships. 

Martin Untenberg of Mason Stationery Products, 
Inc., signed the Guest Book March 23. With his wife 
he was completing a long business trip which took 
him south from New York to Florida across the 
southern states to California and back through the 
Middle West. A partner in a business in desk acces- 
sories established since the war, he is gratified by 
the progress made in dealer acceptance of his mer- 
chandise. 

E. J. “Gene” Mitchell, manufacturers’ representa- 
tive from St. Louis, Mo., stopped for a visit March 
25. He had finished working Wisconsin and was 
about to start calling upon Chicago stationers. Gene 
is as well known in the nine states he covers as 
anyone calling upon commercial stationers. He never 
misses a regional in the Seventh and Eighth Dis- 
tricts. He and his son, Barrett, frequently travel 
different sections of the territory but were together 
in Chicago and were to so continue until they 
returned to their home base. 

A. J. Wright of Master Addresser Company, Minne- 
apolis, Minn., signed the Guest Book March 29. Mr. 
Wright is hardly new to the office appliance industry, 
having been associated with one of the first dupli- 
cator enterprises in the Northwest. He is developing 
a new product, to be sold through dealers, which he 
hopes to have in production by early summer. 


HOWARD D. HAPPY OPENS PADUCAH STORE 


The thirty-fourth anniversary of the founding of 
Howard D. Happy Company, operating stores at Hop- 
kinsville, Paducah and Mayfield, Ky., was observed 
with the opening of a new store at 120 S. Fourth St., 
Paducah, Ky. 

Grand opening was held on March 10, at which time 
latest in office equipment was on display, including 
Dictaphones, Mimeographs, Victor adding machines, 
Friden calculators, Ohmer cash registers, Royal port- 
able typewriters and Art Metal office furniture. 

Jerry S. Daughaday is manager of the Paducah 
store, assisted by Imogene Driskill, Richard W. Moss, 
James Barnett, Carolyn Cole and Allie Daughaday. 
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NSA STARTS REGIONAL CIRCUIT 
WITH WASHINGTON, D.C., MEET 
Troupers Furnish Splendid Business Program— 


Registration Totals 251—Renominate 
Runnels for District Governor 





HE EAST ROOM of the Mayflower Hotel in 

Washington, D. C., was the scene of the three- 
day regional meeting of the NSA Third District held 
on March 11, 12, and 13, beginning the circuit which 
will take leaders of the National Stationers Associa- 
tion into every section of the nation. 

The 251 total registration included 128 manufac- 
urers, 74 dealers and 49 ladies. 

A large audience was present for the first session 
on Thursday afternoon, March 11. The morning 
hours had been devoted to registration and at 10:30 
A. M. the executive committee meeting, attended by 
the governor, lieutenant governors and presidents of 
local associations, was in session. 

The Troupe this year consists of all new members, 
who presented a well-balanced program consisting 
of a variety of pertinent subjects. Their remarks 
were well received. 

In the early afternoon, starting at 2:00 Pp. mM. a 
tour of the city was arranged for the ladies, fol- 
lowed by a visit to the quaint and attractive Water 
Gate Inn on the Potomac River, where refreshments 
of tea and hot popovers were served. 

The first session was called to order by Governor 
Joseph C. Runnels, Commercial Office Furniture 
Company. Washington, D. C., who extended a 
cordial welcome to all present and expressed the 
hope that the ladies would have an enjoyable time 
during their stay in Washington. 

Richard B. Vail, Vail Manufacturing Company, 


Congressman of District No. 2, Illinois, whose ad- 
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1. Rose Cushman, Mrs. Shirley Saulich and Alice Rich, National 
Stationers Association. , 

2. Mrs. Louise Runnels, Mrs. Marge Taylor, Mrs. Ann Sinisgalli 
and Mrs. Olive Caswell. 

3. Mrs. Charles W. Lipman, Rose Cushman and Mrs. Ethel DeTrude. 

4. Mrs. R. A. Jonas, Jr., Mrs. A. B. Abrams, Mrs. G. J. Aigner, 
Mrs. J. J. Kerns and Mrs. W. H. Fehl. 

5. Mrs. Irene Stecher, Mrs. Dave Price, Mrs. Stan Woodruff, Mrs. 
Emily Jaffer and Mrs. Eleanor Prior. 
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dress was entitled, “From One of Us—A Welcome,” 
extended a hearty welcome to the nation’s capital. 
Declaring that the stationers were entitled to the 
highest respect as gentlemen of free enterprise, he 
remarked that he was glad to greet one group that 
was not seeking some Government subsidy. Con- 
gressman Vail then outlined his reasons for enter- 
ing politics, saying that since politics has gone 
into business, businessmen should go into politics. 
In this connection, he strongly urged all business- 
men to keep well informed of the activities of 
our Government and, if possible, to take an active 
interest in politics. In conclusion, he gave an inter- 
esting account of the workings of congressional 
committees and subcommittees. 

Governor Runnels then appointed the following 
committees: Nomination—chairman, Charles V. Sin- 
isgalli, R. P. Andrews Paper Company, Washington, 
D. C.; Charles W. Lukens, Yeo and Lukens Company, 
Philadelphia, Pa.; and Dan Smith, Jr., Smith Print- 
ing Company, Williamsport, Pa. Resolutions—chair- 
man, William H. Cravens, The Wolcott-Taylor Com- 
pany, Washington, D. C.; Samuel S. Rosendorf, Jr., 
Southern Stamp and Stationery Company, Richmond, 
Va.; and George Wustner, William F. Murphy’s Sons 
Company, Philadelphia, Pa. Sergeant-at-arms—Ed- 
gar F. Brown, Richardson, Inc., Baltimore, Md. 

Governor Runnels then read a letter from Dan 
MacDougall, Stationers Loose Leaf Company, NSA 
vice-president, field division, expressing his regrets 
at being unable to attend the meeting. He also read 
a telegram from L. R. Kendrick, Kendrick-Bellamy 
Stationery Company, Denver, Colorado, expressing 
his- regrets at not being able to attend. Both sent 
their best wishes for a successful meeting. 

The next speaker was Fred Downs, Downs- 
Randolph Company, Tulsa, Okla., president of 
National Stationers Association, whose topic was, 





THE LADIES, BLESS ‘EM! THEY TURNED OUT IN FORCE AT THE THIRD REGIONAL 


6. Mrs. Martin Escoffier, Mrs. McDonald, Mrs. Hunt and Mrs. J. E. 
Dugan. 

7. Mrs. M. H. Jackson, Mrs. F. W. Milner and Mrs. Monroe Stockett. 

8 Mrs. Harry U. Bittman, Mrs. F. W. Samson, Mrs. Harry Trout, 
Mrs. Howard Sanders, Mrs. J. A. Mallory, Mrs. Frank R. Curtiss 
and Mrs. Harry Tehan, Jr. 

9. Mrs. J. C. Roberts, Mrs. Charles Lukens, Mrs. William Vogel and 
Mrs. Earl Prentzel. 








“Getting More From What We Have.” Mr. Downs, 
who is a successful dealer himself, gave a colorful 
talk full of good advice to dealers. He covered such 
subjects as store improvement, both inside and out, 
sales training, parking privileges, creating good im- 
pressions through courteous attention, high inven- 
tory, store locations, proper lighting and display 
of merchandise in stores and windows. In speaking 
of the National Stationers Association, he declared 
that the NSA stands ready at all times to help deal- 
ers. In conclusion, he urged dealers to give their 
stores that “new look”, both inside and out, and to 
put forth greater efforts because greater efforts will 
build a bigger and better industry. 


Paul E. Burbank, general manager of NSA, whose 
whose topic was “Inside NSA,” was the next speaker. 
He told of the important functions and activities 
of the NSA, covering such subjects as increased 
membership, weekly desk sheet, The “National Sta- 
tioner,’”’ research, monthly sales figures, annual cost 
of operation and salesmen’s compensation. He told 
of the importance of regional conventions and the 
growth in attendance each year, showing an increase 
of interest in those meetings. Declaring that a bigger 
and better program would be presented at the annual 
NSA convention, he urged all those who planned to 
attend to make their hotel reservations as early as 
possible. 

R. A. Jonas, Jr. Talks on Filing 


R. A. Jonas, Jr., president, Oxford Filing Supply 
Company, vice-president, manufacturers’ division, 
NSA, spoke on “Selling Filing Service.” Declaring 
that what every dealer needs is a filing ‘“snooper,” 
he pointed out that the dealer’s salesmen could very 
easily fill that role by tactfully finding out his cus- 
tomer’s filing needs and recommending suitable im- 
provements. 

Informing his listeners that in selling filing sup- 
plies the successful salesman sells the installation of 
a filing service to fit his customer’s requirements, he 
warned against selling filing equipment as a com- 
modity. In the very interesting and informative talk 
that followed, he showed, by the use of charts, the 
various methods of filing from cards to folders and 
the numerous systems of indexing used. 

The next speaker on the program was Leo V. 
Downey, vice-president in charge of sales, Boorum 
& Pease Company, talking on “The State of the 
Blank Book and Loose Leaf Industry.” 

“Sales have increased very substantially,’ declared 
Mr. Downey, “and all indications point to a continued 
demand for bound book and loose leaf merchandise, 
at least in the immediate future 

“During the past five years, we have witnessed a 
most unusual demand for all kinds of merchandise 
in the blank book and loose leaf line. And at this 
time we find inventories still out of balance. So it 

(Turn to page 201, please) 


FLASHOTS OF THE THIRD REGIONAL 


1, J. E. Dugan, J. E. Dugan Co., Pittsburgh, Pa.; John G. Kolb and 
George E. Bartel, III, C. Howard Hunt Pen Co. 

2. W. E. Horner, National Blank Book Co.; Martin E. Escoffier, 
Clinton Stationery Co., Newark, N. J.; Bill Lindenberger, National 
Blank Book Co. 

3. James Grecco and Al Johnson, E. H. Hotchkiss Co.; Frank H. 
Palmer, Eaton Paper Corp. 

4. M. H. Stockett, Stockett-Fiske Co., Washington, D. C.; G. J. 
Aigner, G. J. Aigner Co.; Norman Stockett, Stockett-Fiske Co., 
Washington, D. C. 

5. Joseph C. Runnels, Commercial Office Furniture Co., Washington, 
D. C.;: Charles W. Lukens, Yeo & Lukens, Philadelphia, Pa.; 
Paul E. Burbank, National Stationers Association. 

6. John D. Horne, Lou M. Brown and Franklyn H. Eichhorn, Eberhard 
Faber Pencil Co. 

7. George S. England, Eberhard Faber Pencil Co.; Stan Woodruff, 
Weis Manufacturing Co., and R. A. Jonas, Jr., Oxford Filing Sup- 
ly Co. 

8. Eaeer Hirsch, Tower-Crossman Corp., New York, N. Y.; L. M. 
Brown, Eberhard Faber Pencil Co.; Rose Cushman, National 
Stationers Association and George Wustner, William F. Murphy’s 
Sons Company, Inc., Philadelphia, Pa. 

9. Walter Nichols, Weis Manufacturing Co.; Henry Stewart, Preston 
H. Smith and Dan Smith, Jr., all Smith Printing Co., Williamsport, 


Pa. 
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- Harvey P. Reckwell, 


. R. L. Watkins, 


. George C. Holt, 
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At registration desk: S. S. Rosendorf, Jr., Southern Stamp & 
Sia‘ionery Co., Richmond, Va.; R. L. Watkins, Victor Safe & 
Equipment Co.: John Link, Jr., Lucas Bros., Baltimore, Md.; J 
Moriarity, E. Morrison Paper Co., Washington, D. C. 
Yawman and Erbe Mfg. Co.; 
George B. Graff Co. 


Charles W. 
Lipman, 


. B. L. Roberts, W. H. Cravens, Ward Taylor, Ben Okin and J. W. 


Wardman, all Walcott-Taylor Co., Inc., Washington, D. C. 


- Dan C. Smith, Smith Printing Co., Williamsport, Pa.; R. M. Graff 


and R. N. Wood, Esterbrook Pen Co.; O. G. Lange, Charles G. 
Stoit & Co., Inc, Washington, D. C.; J. B. Basford, Esterbrook 
Pen Co.; Howerd Gatewood, Wood Office Furniture Institute. 
Victor Safe & Equipment Co.; W. P. Reinhardt, 
A. Pomerantz & Co., Philadelphia, Pa.; Gene Rosenberry and 
Mark Kenna, American Pencil Co.; Karl Castle, Invincible Metal 
Furniture Co.; Herb Walsh, Ace Fastener Corp. 


. Harvey P. Rockwell and Henry J. Mehserle, Yawman and Erbe 


Mfg. Co. 

Earl H. Prentzel, manufacturers’ representative, president Penn- 
Mar-Va; F. W. Samson, Moore Push-Pin Co. 

- A ballet—and we use the term in its broadest sense: Earl 
Prentzel, manufacturers’ representative; Jim Shearman, Acco 
Products, Inc.; Jack Kerns, Stationers Loose Leaf Co.; Hank 
Mehserle, Yawman and Erbe Mfg. Co.; Bill Vogel, Sengbusch 


Self-Closing Inkstand Co.; Stan Woodruff, Weis Mfg. Co. 

W. A. Sheaffer Pen Co., and Harry Tehan, 
Higgins Ink Co. 

Paul E. Burbank, National Stationers 
Fling, Wood Office Furniture Institute. 


Association, and Gloria 


- W. B. Mallorey, Mallorey Office Supply Co., Washington, D. C.; 


Leo Downey, Boorum & Pease Co.; J. F. Emhardt, Columbia Steel 
Equipment Co.; Joe H. Roberts, American Stamp & Stationery Co., 
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CAUGHT BY THE CAMERA AT NSA’s DISTRICT 3 


13. 


14, 
15. 


19. 
20. 


. A. Rennet, Gregg Publishing Co.; 





Allentown, Pa. 
12. C. E. Swartz, Cooper & Swartz,. Pittsburgh, Pa.; Bill Fehl, E. W. 
Curry Company, Pittsburgh, Pa.: president, Stationers Association 


of Western Pennsylvania; Leo Downey, Boorum & Pease Co.; 
F. S. Steinmiller, J. R. Weldin Co., Pittsburgh, Pa.; Gordon 
Earle, Edwin Earle Co., Salisbury, N. C. 

Richard Pomerantz, A. Pomerantz & Co., Philadelphia, Pa.; E. 


Kilfeather, Boorum & Pease Co.; George D. Leonard, Koh-I-Noor 
Pencil Co.; E. M. Izan and Ira Kaplan, Markwell Manufacturing 
Co.; Lester Pomerantz, A. Pomerantz & Co., Philadelphia, Pa. 
Richard B. Vail, Vail Manufacturing Co., at the mike. 

F. P. Harriss, Hompton Roads Paper Co., Norfolk, Va.; J. L. 
Haines, William F. Murphy’s Sons Co., Philadelphia, Pa.; Frank R. 
Curtiss, Neva-Clog Products, Inc.; Al Johnson, E. H. Hotchkiss Co.; 
Fred Downs, Downs-Randolph Co., Tulsa, Okla. 


. Fred Voight, Parker Pen Co.; C. A. Stott, Charles G. Stott & Co., 


Savage and C. J. Tom‘ord, Carter’s Ink 


Washington, D. C.; J. J. 
Charles G. Stott & Co., Washington, 


Ccmpany; L. J. Milliken, 
D. C 


. Mark Kenna, American Pencil Co.; F. P. Harriss, Hampton Roads 


Paper Co., Norfolk, Va.; Harry Tehan, Higgins Ink Co.; Mrs. 
Harry Tehan, Jr.; Charles W. Sinisgalli, R. P. Andrews Paper 
Co., Washington, D. C.; Harry Tehan, Jr., manufacturers’ repre- 
sentative. 

Fred A. Treher, 
R. L. Jacobus, Edw. Madison Co., Montclair, N. J.; 
Colonial Staty. & Supply Co., Newark, N. J. 
C. M. Falconer, Falconer Co., Baltimore, Md., 
Downs-Randolph Co., Tulsa, Okla. 

J. H Asthalter and Charles P. Nicolai, W. A. Sheaffer Pen Co.; 
Dottie Lehman and Paul E. Burbank, National Stationers Associa- 
tion. 


Easton, Pa.; 
A. Siminoff, 


and Fred Downs, 
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NSA FIRST DISTRICT HOLDS 
ANNUAL CONVENTION IN BOSTON 


New England Stationers Meet At Somerset Hotel 
—Troupers Furnish Good Program— Courtney 
F. Bird Nominated for Governor 

In the city of Boston, Mass., the fashionable Som- 
erset Hotel was the scene this year of the two-day 
annual convention of District No. 1, National Sta- 
tioners Association, held on Monday and Tuesday, 
March 15 and 16, with Governor Stanley F. McGar, 
J. F. Molloy, Meriden, Conn., presiding. Registration 
totaled 190. 

The program was divided into three sessions, with 
NSA Troupers presenting a well-rounded program. 
The Troupers present were Fred Downs, Downs- 
Randoph Company, Tulsa, Okla., president, NSA; 
Paul E. Burbank, NSA general manager; John F. 
Pierce, National Office Management Association, 
Griffin & Pierce, Boston, Mass.; Howard Gatewood, 
director of trade relations, Wood Office Furniture 
Institute, Washington, D. C.; L. S. Cooke, General 
Electric Company, Boston, Mass.; Frank R. Curtiss, 
Neva-Clog Products, Inc.; R. A. Jonas, Jr., Oxford 
Filing Supply Company, vice-president, manufactur- 
ers’ division, National Stationers Association; and 
John D. Horne, Eberhard Faber Pencil Company. 
Their remarks were reported in some detail in con- 
nection with a story of a previous regional meeting. 

Monday morning was devoted to registration and 
friendly greetings between old friends and acquaint- 
ances until luncheon was served in the Grand 
Ballroom at 12:30 P. m. 

All registrants were supplied with a leatherette 
covered notebook, courtesy of John B. Dwyer, manu- 
facturers’ representative, and a leather bookmark, 


courtesy of Roland W. Butters, Amberg File & Index 
Company, while an abundance of book matches were 
distributed by the New England Travelers Club, 
marking their twentieth anniversary. 

As luncheon drew to a close, Governor McGar arose 
and, after expressing his pleasure at seeing such a 
large attendance, 


extended a cordial welcome to 





fs oe 





1. E. P. Johnson, James T. Towhill Co., Boston, Mass.; Folger Fel- 
lowes, Bankers Box Co.; Thure Bengston, Adkins Printing Co., 
New Britain, Conn. 

2. Paul E. Burbank, National Stationers Association; Fred Downs, 
Downs-Randolph Co., Tulsa, Okla.; Stan McGar, John F. Molloy 
Co., Meriden, Conn. 

3. Barbara Dell; Garry Dell, Burt & Dell, Hartford, Conn.; John B. 
Dwyer, manufacturers’ agent. 

4. Seated: H. P. Rockwell, Yawman and Erbe Mig. Co.; George 
B. Samuel, L. C. Smith & Corona Typewriters, Inc., Boston, Mass.; 
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18, 


19. 
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- John F. Molloy, John F. Molloy Co., Meriden, Conn.; 


ON OPPOSITE PAGE— 


Walter P. Nichols, Weis Mfg. Co.; Ben Willander,: Thomas Groom 
& Co., Inc.; Harry Tehan, Higgins Ink Co.; T. M. Hargen, Yaw- 
man and Erbe Mig. Co. 


. R. A. Maish, Dennison Mfg. Co.; Fred Downs, Downs-Randolph Co., 


Tulsa, Okla.; F. H. Caswell, F. S. Webster Co.; Frank R. Curtiss, 
Neva-Clog Products, Inc. 


. Arthur L. King, Ward's, Boston, Mass.; E. F. Dooley, Wilson Jones 


Co.; Courtney F. Bird, M. T. Bird & Co., Boston, Mass. 


. Cal Cameron, Oxford Filing Supply Co.; Leo Burt, Burt & Dell, 


Hartford, Conn.; R. A. Jonas, Jr., Oxford Filing Supply Co. 


. Courtney F. Bird, M. T. Bird & Co., Boston, Mass., governcx-elect, 


lst Region, NSA; Stanley McGar, John F. Molloy Co., Meriden, 
Conn., governor, Ist Region, NSA. 


. Earl L. Canfield, Sight Light Co.; Horton Frisbie, Roberts Office 


Supply Co., Portland, Maine.; M. G. Wheeler, Bainbridge, Kimp- 
ton & Haupt, Inc. 

James T. 
Towhill, Jas. T. Towhill Co., Boston, Mass.; Fred W. Sattlee, John 
F. Molloy Co., Meriden, Conn. 


- J. Ed Conlon, Rockwell Barnes Co.; W. E. Barbier, Weldon Roberts 


Rubber Co.; O. T. Johnson, Thomas Groom & Co, Boston, Mass.; 
L. Mitchell, Elbe File & Binder Co.; E. F. Stockwell, American 
Pencil Co.; Nat P. Blish, Reyburn Mfg. Co. 


. J. E. Johnson, Security Steel Equipment Corp.; G. D. Windsor, 


manufacturers’ agent; W. F. Kobera, Carter’s Ink Co.; Jack 
Asthalter, W. A. Sheaffer Pen Co.; Al Gibney, National Blank 
Book Co. 

David McGilvray and James Grecco, both E. H. Hotchkiss Co. 
W. F. Kobera, Jr., G. L. Pippette, and Al F. Pecor, Carter’s Ink 
Co.; D. J. Casey, D. J. Casey Paper Co., Haverhill, Mass.; James 
P. Inman, Carter’s Ink Co. 

Arthur C. Shearman, Boorum & Pease Co.; 
Weis Mig. Co. 

Dick Kilpatrick, Plimpton’s, Hartford, Conn.; Bud Fisher, Plimp- 
ton’s, Hartford, Conn.; Jack Witte, Mittag & Volger, Inc.; Harry 
Ferry, National Blank Book Co. 

Paul E. Burbank and daughter, Betty Blue. 

D. F. McQuesten, McQuesten’s, Lawrence, Mass.; C. E. Johnson, 
Reyburn Mfg. Co.; J. G. Sargent and H. A. Sweatt, G. C. Prince 
ser’s Des Moines, Iowa. Third row: Wallace R. Butler, Standard 
Co., Lowell, Mass. 

E. E. Kern, Ed Lang, and R. E. Johnson, Parker Pen Co.; H. B. 
Crosby, Thorp & Martin Co., Boston, Mass.; Dick Stanwood and 
W. J. McDonald, Parker Pen Co. 

Walter Nichols, Weis Mig. Co.; A. F. Rebhan, Blake & Rebhan 
Co., Boston, Mass.; Tom Stonhouse and Jack Asthalter, W. A. 
Sheaffer Co.; Howard Gatewood, Wood Office Furniture Institute. 
Bob Spencer, Spencer Rubber Products Co.; L. M. Brown, Eber- 
hard Faber Pencil Co.; M. G. Wheeler, Bainbridge, Kimpton & 
Haupt, Inc.; C. K. Richardson, Spencer Rubber Products Co. 
A. T. Hunt, Art Metal Construction Co.; Garry Dell, Burt & Dell, 
Hartford, Conn.; Ernest Child, W. H. Gunlocke Chair Co.; Horton 
Frisbie, Roberts Office Supply Co., Portland, Maine. 

Stanley Webb, Speed Products Corp., and family. 

Courtney F. Bird, M. T. Bird & Co., Boston, Mass.; Mrs. E. Child; 
James R. Armington, Eberhard Faber Pencil Co.; Ernest Child, 
W. H. Gunlocke Chair Co. 

Harry Tehan, Jr., manufacturers’ agent; Mrs. Inez Ellis, daughter 
of Harry Tehan, Sr., Higgins Ink Co. 


Walter P. Nichols, 






6 Pap. 2 


SEEN AT THE FIRST REGIONAL, NSA, SOMERSET HOTEL, BOSTON, MASS. 


Samuel B. Groom, Thomas Groom & Co., Boston, Mass.; T. A. 
Hargen, Yawman and Erbe Mfg. Co. Standing: B. Mathews, Harter 
Corp.; L. G. Morris and Frank H. Palmer, Eaton Paper Corp.; 
Frank R. Curtiss, Neva-Clog Products, Inc. 


. R. E. Daley, R. E. Daley Co., Waterbury, Conn., president, Con- 


necticut Valley Stationers Association. 


. Seated: Harry Tehan, Higgins Ink Co.; Frank R. Fargo, Frank R. 


Fargo Co., Bridgeport, Conn. Standing: R. A. Jonas, Jr., Oxford 
Filing Supply Co.; John D. Horne, Eberhard Faber Pencil Co. 
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that 
in honor of Saint Patrick’s 


those present. Declaring the program was 
printed on green paper 
Day, he gave his audience a brief outline of the 
splendid program in store for them. After telling of 
some of the hardships that had to be overcome in 
making arrangements for the meeting, he expressed 
his thanks and appreciation to his committees and 
all those who had contributed toward making the 
meeting a success. 

Promptly at 2 o’clock the convention was called to 
order by Chairman E. P. Johnson, The James T. 
Towhill Company, Boston, Mass.,, president, Boston 
Stationers Association, who introduced the first 
speaker. Fred Downs then gave his talk on the sub- 
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ject, “Getting More From What We Have,” in which 
he offered some good advice to stationers and pre- 
sented some worth-while ideas in the hope that they 
might be beneficial to dealers for use in their own 
business. He was followed by John F. Pierce, whose 
topic was “The Equipment Man Gives and Takes,” 
wherein he gave the point of view of office managers 
regarding suppliers’ salesmen. Informing his listen- 
ers of the results of a “true or false” survey made 
by the Boston Chapter of NOMA, he concluded with 
a word of advice to suppliers to instruct their sales- 
men in the maintenance of their products so as to 
be able to render a better service. 
(Turn to page 116, please) 
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. G. F. Griffiths, Jr., Noesting Pin Ticket Company, 
NSA DISTRICT 13 HOLDS TWO- DAY reported that “small wire goods and related items” 
woon T T Ty. rT y 4 sas oe Ve , j ; M 
Shs‘ | | ) 8) > are now in plentiful supply. fds 
SESSION IN NEW YORK ¢ mr’ Irving M. Levy, Art Steel Company said in a talk 
ions read in his absence by William I. Lampel of Art Steel 


More Than 250 Heer Troupers and Other Company, that a continued steel shortage could be 
Exce Manufacturer vs. Dealer expected and he could see no assurance of a free 


Discussion Is Feature—J. S. Libien supply of steel before the end of 1986. 
Renominated as Governor P. M. Session, Monday, March 22 


ee The afternoon session got under way as Governor 

At the Pennsylvania Hotel in New York City there  Libien introduced the first speaker, Paul E. Burbank, 
gathered over 250 to attend the two-day regional con- General Manager, NSA., who gave his talk on “Inside 
vention of the National Stationers Association, Dis- NSA.’ He was followed by other Troupers J. D. Horne, 
trict No. 13, held on Monday and Tuesday, March 22 Eberhard Faber Pencil Company, who gave his talk 


and 23, with Governor J. S. Libien presiding. ON OPPOSITE PAGE— 


NSA Troupers present were Fred Downs, Downs- 
Rando © ‘ : si , 1. J. F. Emhardt, Columbia Steel Equipment Co.; John McQuaid and 
: Ilph Company, Tulsa, Okla., NSA president, who Gordon Steinmetz, Sanford Ink Co.; Louis Bergman, National 





gave his talk on “Getting More from What We Have”; Stationers, Inc., New York, N. Y.; Ralph Gerard, Sanford Ink 

Paul E. Burbank, general manager, NSA spoke of ‘ “ig! ee F. gg ge aS ee 

$6 Wicinell Men ”. F . J. H. Asthalter, + ie eaffer Pen Co.; Franklyn H. Eichhorn, 

Inside NSA”; J. D. Horne, Eberhard Faber Pencil Eberhard Faber Pencil Co.; Paul E. Burbank, NSA; L. M. Brown 

Company, related his story of “A Good Man to Know and J. C. Musser, Eberhard Faber Pencil Co. 

Better—Yo tioner”: Theodore Lemcke, St 3. C. Richard Goldsmith, Goldsmith Brothers, New York, N. Y.; 
ee ur Statio : “SA o e, S andard Charles W. Lipman, George B. Graff Co.; J. P. Glaser, Goldsmith 

Brands, Inc., gave his address on The Equipment Bros., New York, N. Y.; D. D. MacLeod, Spencerian Pen Co.; 

Man Gives-Takes”: Frank R. Curtiss, Neva-Clog wont Bowman, American Pencil ee — Canad 

>» .» . ‘6 ~f P a 4. Sam Jason, manufacturers’ agent, ontreal, uebec, nada; 

Products, Inc., spoke on Extension of Related Mer H. B. Van Dorn, Joseph Dixon Crucible Co.; Frank R. Curtiss, 

chandise and Missed Opportunities”; R. A. Jonas, Jr., Neva-Clog Products, Inc.; Mortimer Libien, Libien Press, New 

Oxford Filing Supply Company, vice-president, manu- ae hap . pe gm Jr., Noesting Pin Ticket Co.; Henry 

facturers division, NSA, gave his address on “Selling 5.4 G. ocennor, W. HL Gunlocke Chair Co.; Louis F. Caracci 

Filing Service’; and Carroll L. O’Shea, General Elec- Nor-Wood Co., New York, N. Y.; R. W. Mueller, Esterbrook Pen 
if ‘ , ic ~o ae > ; ; Co. 

~ “ a: discussed Planned Store Lighting to 6. Former Governor M. H. Chute, Jr., Bainbridge, Kimpton & Haupt, 

oe olationery. Inc.; Governor Sam Libien, Libien Press, New York, N. Y., with 

A. M. Session, Monday, Mare 292 the Hansell Trophy won during the governorship of Chute. 
Gow - Libi eer d ed E ” mes M 7. Governor J. Sam Libien, Libien Press, New York, N. Y.; Fred 
yovernor Libien first intoduce &x-governor Mor- Downs, Downs-Randolph Company, Tulsa, Okla., president NSA; 
imer H. Chute, Jr., who gave a brief address of wel- W. H. Greenleaf, Bainbridge, Kimpton & Haupt, Inc. 

come 8. E. R. Manning, National Brief Case Co; Nat Drate, manufacturers’ 
“rial . ; agent; Morris Drate, S. Rubin & Co.; Albert Drate, David Kahn, 
Next to follow was Fred Downs talk on “Getting Inc.; Walker G. Hall, W. A. Sheaffer Pen Co. 

More from What We Have.” 9. J. Ed Conlon, Rockwell-Barnes Co.; A. L. Sloan, Goldsmith Bros., 
Murray Shi ae The B k of Manh: . : New York, N. Y.; Sig H. Engleberg, Eagle Pencil Co.; Irving O. 
Murray ule S, e Bank O anhattan Company, Lasner, Goldsmith Brothers, New York, N. Y.; Chalers W. Lipman, 

New York, N. Y., then gave a short address on “The - + aang Grett Co. ia at nee ie 

of _ ” 4 thi _— dnb - - Harry Tehan, Higgins In ©.; Robert Benet, Robe ress, New 

Business Outlook in which he advised stationers that Youk. MU. ¥.: Henry Poask. Mency Feonk. tac. Mow York. M. ¥.2 

the key to success in business is straight thinking, William Rossway, Eberhard Faber Pencil Co. 

careful Jlannin n ar work. Em James Somol, Globe-Wernicke Co.; Harry Ww. Lynn, Esterbrook Pen 

a 3 = and ha - k ae ; Co.; Abe Bierponch, Central Stationery Co, Hartford, Conn.; How- 
Many Reports on Market Conditions ard Shoemaker, Eberhard Faber Pencil Co. 


Charles E. Reynell, Oxford Filing Supply Company, 12. Charles Frohman, Champion Staty. & Ptg. Co., New York, N. Y.; 
Charles Wansker, Wansker Paper Co.; J. J. Savage and Joe 


informed his listeners that the supply of paper for Seed Gites tee Go. 

filing supplies such as manila, manila kraft and _ 13. Ted Garfield, The Garfield Corp.; Henry Levy, Silver Stationery 

others, fluctuate according to mill conditions. Ses Bon eetemen, Sevme & AED Co; Sen Sandate, Le Payee, 
Walker Hall. W. A. SI ff P C ee d Inc.; Ed Mead, Standard Diary Co. 

a ker Hall, W. 4. onea er ren Company, reporte 14. Moe Turman, Metwood Office Equipment Co., president National 
there is still a big market in the writing instrument Office Furniture Dealers Association, New York, N. Y.; E. F. 
field and declared that if dealers are to get their a a a a a 
share of the business and hold their own against 15. Louis F. Caracci, Nor-Wood Co., New York, N. Y.; Robert Reich- 
other outlets > wi > ‘ ‘ r- man, Mooney’s, Inc., New York, N. Y.; W. H. Greenleaf, Bain- 

‘ they will have to do a pl anned me bridge, Kimpton & Haupt, Inc.; Henry Frank, Henry Frank, Inc., 


chandising and selling job. New York, N. Y 
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on “A Good Man to Know Better- 


Your Stationer,” 
and Theodore Lemcke, Standard Brands, Inc., who 
gave his talk on “The Equipment Man Gives-Takes.” 
He was followed by Frank R. Curtiss, Neva-Clog 
Products, Inc., who spoke on “Extension of Related 
Merchandise and Missed Opportunities.” 

The last speaker of the afternoon session was Rob- 
ert Isaacson, The Garfield Corporation, New York, 
talking on “Advertising and the Retail Stationer.” 


OFFICE APPLIANCES, April, 1948 





15 


A. M. Session, Tuesday, March 23 

Governor Libien opened the morning session by 
introducing Carroll L. O’Shea, General Electric Com- 
pany, who gave his talk on “Planned Store Lighting 
to Sell Stationery.” 

Next on the program was the showing of a sound 
moving picture entitled, “The Gift of TS’AI LUN”, 
courtesy of Hammermill Paper Company, depicting 

(Turn to page 232, please) 
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GOV. HEINRICH NOMINATED FOR 
RE-ELECTION AT ROCHESTER 


Enthusiasm High At District No. 2 Meeting ... 
New Record Set for Dealer Attendance... 
NSA Troupers Make Big Hit 


There was plenty of evidence that dealers in Dis- 
trict No. 2, NSA are up on their toes at the Hotel 
Sheraton, Rochester, N. Y., March 19-20, by the 
enthusiasm they displayed for the entire program. 
And it was a program which rewarded well those 
who searched for knowledge. With the able Governor 
Kenneth C. Heinrich at the helm, the program pro- 
gressed with the smoothness of a well-oiled machine 
—a tributed to his leadership and the faithful and 
tireless efforts of his committees. At the closing ses- 
sion the meeting’s high regard for this competent 
leader was demonstrated by unanimous vote for 
Governor Heinrich’s re-election for the coming year. 
Sensing the keen interest of their listeners, the 
NSA Troupers exceeded their usual good efforts. The 
Troupers and their subjects, which are discussed 
briefly in other accounts in this issue, were: “Getting 
More From What We Have,” by President Fred Downs, 
Downs-Randolph Company, Tulsa, Okla.; “Your 
Stationer—A Good Man To Know,” by John D. Horne, 
Eberhard Faber Pencil Company; “Extension of Re- 
lated Merchandise and Missed Opportunities,” by 
Frank R. Curtiss, Neva-Clog Products, Inc.; “Selling 
Office Furniture Creatively,” by Howard Gatewood, 
Wood Office Furniture Institute; “Selling Filing 
Service,” by R. A. Jonas, Jr., Oxford Filing Supply 
Company; “Planned Store Lighting to Sell,’ by 
Dean M. Warren of General Electric Company, Buf- 
falo, N. Y.; “The Equipment Man Gives and Takes,” 
handled by Lawrence E. Isaacson of the Eastman 
Kodak Company, representing the National Office 
Management Association, and “Inside NSA” by Paul 
E. Burbank, general manager of NSA. 


Hear Talk On Business Outlook 


By noon of the first morning registration was com- 
pleted and the convention assembled for lunch, at 
which Professor William E. Dunkman, chairman of 
the Department of Economics and Business Admin- 
istration of the University of Rochester, discussed 
“The Business Outlook.” “Economists had forecast 
depression for the year of 1947,” he reminded, and 
added, “If that was depression, surely we are in dire 
need of new definitions.” He then went on to explain 
to his listeners that forecasting is a hazardous under- 
taking during peace and under a normal economy, 
but in the absence of both it is well-nigh impossible. 
“Why did 1947 look black?”, he asked. “We were told 
that rising prices would drive buyers out of the 
market, that labor costs would increase prices, that 
exports would decline seriously and that the year 


AMONG THE REGISTRANTS AT ROCHESTER 


1. W. Bruce Ellsworth, Corry-Jamestown Mfg. Corp.; George King, 
and E. S. Howard, E. S Howard Company, Oswego, N. Y.; J. H. 
Asthalter, W. A. Sheaffer Pen Co. 

2. Harry Tehan, Higgins Ink Co.; H. F. Sanner, Jr. and H. F. Sanner, 
Sanner Office Supply Company, Erie, Pa.; J. A. McCormick, Victor 
Safe & Equipment Co., Inc. 

3. Larry Avanzino, Eberhard Faber Pencil Co.; Herbert J. Brauer, 
Louis C. Oelwang and Louis A. Sardisco, all Scrantom’s, Ro- 
chester, N. Y. 

4. Murph Cohen, Heinrich-Siebold Staty. Co., Rochester, N. Y.; 
William F. Vogel, Sengbusch Self-Closing Inkstand Co.; G. J. 
Aigner and J. G. Aigner, G. J. Aigner Co. 

5. Joe Arendos, J. Hillsberg Safe Co., Syracuse, N. Y.; George 
Schmieg, Syracuse Office Supply Co., Syracuse, N. Y.; John D. 
Horne, Eberhard Faber Pencil Co.; Laddie Koehn, The Sikes Co. 

6. Larry Avanzino, Eberhard Faber Pencil Co.; David H. Eaton and 
Paul H. Jackson, Eaton Office Supply Co., Buffalo, N. Y.:; W. R. 
Kane, Oxford Filing Supply Co.; Walter P. Nichols, Weis Mfg. 


7. Al “Bud” Preston, Utica Office Supply Co., Utica, N. Y.; Harry 
W. Lynn, Esterbrook Pen Co.; J. H. Kennedy and Al Preston, 
Utica Office Supply Company. 

8. P. J. Murrett, Ryan & Williams, Inc., Buffalo, N. Y.; Harry Tehan 
Higgins Ink Co.; Clayton L. Williams, Ryan & Williams, Inc.; 
Charles G. Neidel, American Writing Paper Co. 
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would end in a bad inventory situation. But actually 
the adjustments were made throughout the year 
without any general disturbance.” At the end of 1947 
the situation suggested that we were at the peak and 
that 1948 would not go up. Important indices have now 
been stable for several months and the question 
arises, “Are we going to continue along on this level 
or do we approach a decline?” 

The general business situation is the result of, and 


depends on four basic factors: 

1. Spending by the consumer. 

2. Spending by business. 

3. Spending by government. 

4. Export market. 

The professor then went on to analyze these four 
points and reached these conclusions: (1) there may 
be a little more for the consumer to spend in 1948; 

(Turn to page 120, please) 





AMONG THE REGISTRANTS AT THE NSA SECOND REGIONAL AT ROCHESTER 


1, At the registration desk. Back of table: Philip H. Yawman, John 
R. Bourne Co., Rochester, N. Y.; Ford H. Kirker, Remington Rand, 
Inc.; ladies from Rochester Chamber of Commerce. J. J. Savage, 
Carter’s Ink Co., signs the register. Other two men are: J. A. 
Hickey and Stanley Cooper, Pfleeger Business Equipment Co., 
Utica, N. Y. 

2. Fred Downs, Downs-Randolph Co., Tulsa, Okla.; Ken C. Hein 
rich-Siebold Staty. Co., Inc., Rochester, N. Y.; R. A. Jonas, Oxford 
Filing Supply Co.; Paul E. Burbank, NSA. 

3. Howard W. Gunlocke, W. H. Gunlocke Chair Co.; Hy Goldstein, 
Rochester Staty. Co., Inc., Rochester, N. Y.; Ken F. Davis, W. H. 
Gunlocke Chair Co. 

4. Empire State Travelers officers for 1948: 
Ink Co., vice-president; W. Scott Purvis, 
Co., president; L. F. Fitzpatrick, Wilson Jones Co., 
treasurer. 

5. Hugh Wharton, Swan Ptg. & Staty. Co., Buffalo, N. Y.; Ken C. 
Heinrich, Heinrich-Siebold Staty. Co., Inc., Rochester, N. Y.; Har 
old W. Gale, Swan Ptg. & Staty. Co., Buffalo, N. Y. 

6. Professor W. E. Dunkman, University of Rochester; Hy Goldstein 
Rochester Staty. Co., Rochester, N. Y. 

7. J. Sidmey Croke, National Blank Book Co.; H. C. Olson, Security 
Steel Equipment Co.; Frank R. Curtiss, Neva-Clog Products, Inc.; 
Herb Walsh, Ace Fastener Corp.; W. F. Seibold, Heinrich-Siebold 
Staty. Co., Rochester, N. Y.; J. H. Asthalter, W. A. Sheaffer Pen 
Co 

8. Vernon R. Evans, Vernon R. Evans Co., Utica, N. Y.; Frank Bacon, 


George Parry, Carter’s 
Joseph Dixon Crucible 
secretary 
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The Sikes Co. 

9. Lee C. Paddock, American Pencil Co.; Arthur Shearman, Boorum 
& Pease Co.: M. G. Wheeler, Bainbridge, Kimpton & Haupt, Inc.: 
Paul Buckwalter, Nationai Blank Book Co.; Harold Cochs, Bain- 
bridge, Kimpton & Hauyst, Inc.; Harold Graves, Wilson Jones Co. 

10. Lou Hoelscher, Hoelscher’s, Inc., Buffalo, N. Y. 

ll. Wayne Petrie, Bob Beekman and G. J. Aigner, all G.'J. Aigner 
Co.; Allan Murray, Victor Safe & Equipment Co., Inc.; Hal 
Sheldon and Tom Sheldon, Sheldon Office Equipment & Supply 
Co., Syracuse, N. Y.; J. G. Aigner, G. J. Aigner Co. 

12. Howard Roquet, Central Office Supply Co., Troy, N. Y.; Walter 
H. Miller, Otto Ulbrich Co., Buffalo, N. Y.; M. T. Morgan, George 
H. Courter Co., Niagara Falls, N. Y. 

13. Fred Smart, Secretary, Stationers Guild, Toronto, Ontario, Cana- 
da; Paul E. Burbank, general manager, NSA. 

14. Walter Green, Art Metal Construction Co.; D. I. Whitfield, Kopp 
Office Equipment Co., Syracuse, N. Y.; Walter Hazelton, Hazel- 
ton’s, Elmira, N. Y.; Fred Searles, F. A. Searles estate, Elmira, 
N. Y.; R. G. Kopp, Kopp Office Equipment Co., Syracuse, N. Y.; 
Dan Fox, Eagle Pencil Co. 

15. Harry Tehan helps the photographer. David McGilvray, E. H. 
Hotchkiss Co.; L. Sardisco, Scrantom’s, Rochester, N. Y.; Fred 
Salmen, manufacturers’ agent; James Grecco, E. H. Hotchkiss Co. 

16. John Henning, Hoelscher’s, Inc., Buffalo, N. Y. 

17. Howard L. Pfau, Globe-Wernicke Co.; Philip H. Yawman, John 
R. Bourne Co., Rochester, N. Y.; Vernon R. Evans, Vernon R. 
Evans Co., Utica, N. Y.; E. Thacker, Globe-Wernicke Co. 
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Smith-Corona ‘*8M’*’ Adding Machine 
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CREATE NEW PROTECTO SECURITY BOX 


Bison Distributing Company, 1202 Hertel Ave., Buf- 
falo 16, N. Y., has created an improved fire-resistant 
Protecto deluxe security box. The new box has a 
Yale lock of more than 500 key changes installed in 
the lid instead of the front of the box. This is declar- 





NEW PROTECTO SECURITY BOX 


ed to provide better accessability in that the user can 
open the box without removing it from the drawer of 
the desk. Two keys are provided with each of the 
boxes, which have a new type of plastic finish called 
Hammer-tex. The colors are office green, office gray 
and tan. 

These boxes are individually cartoned for dealers, 
then packed five of one color in a master carton, tot- 
al weight about 60 pounds. Retail selling price is 
$11.95, slightly higher in the West 


LISTO CREATES NEW DRAFTING PENCIL 


A new mechanical drafting pencil has been created 
by the Listo Pencil Corporation, Alameda, Calif., so 
designed that the draftsman has full vision of the 
pencil point at all times. The leads are propelled 
through a spring tension point which keeps them 


——— 
LISTO DRAFTING PENCIL 


from turning, wobbling or slipping. This point is also 
declared to hold the lead tight at the point of writing. 

It is only necessary for the user to unscrew the 
point of the pencil to insert a new lead, inserted in 
the point from the back. 

The tops of the Listo pencils are colored to indicate 
the degree of hardness of the leads being used. For 
example, a blue top would indicate that the pencil 
is loaded with F lead. Drafting leads are available 
in six degrees of hardness—F-H-2H-3H-4H-5H. 
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MAJOR MARKETS NEW ZIPPER PORTFOLIO 

The Major Leather Goods Manufacturing Company, 
1840 S. Michigan Ave., Chicago, has placed on the 
market a new model plastic-finished leatherette 
three-way zipper portfolio. This new standard-size 
item is designed as a multi-pocket portfolio for the 
use of the salesman or student and comes within 
the popular price range. The same model also is 
available for immediate delivery in smooth deep buff 
cowhide at a slightly higher price. 


WELLS INTRODUCES SWIVEL POSTURE CHAIR 

Wells Office Furniture Company, 725 S. LaSalle St., 
Chicago 5, Ill., has announced a new swivel chair 
No. 7605, offering the product in oak, limed oak and 
walnut. The height of the back is 14% to 17 inches 





WELLS NO. 7605 CHAIR 

adjustable. Back rest is cotton field. The seat is 
16 x 15 inches with no-sag springs and is cotton and 
moss filled. Back post is 1% x 1% inches in size. 

Shipping weight is 34 pounds packed two to a 
carton and available in Terson (fabric-backed plas- 
tic), $36.95; Duran, $40.40; and top grain leather 
$56.30. 


MONROE INTRODUCES THREE NEW MODELS 

Monroe Calculating Machine Company, Inc., Orange, 
N. J., recently announced the introduction of three 
new models—the electric adding-listing machine 
Model 410-11-011, the Monro-matic CAA, and the 
Monroe CST. 

Features of the new adding-listing machine are 
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Oregon Typewriter Co. 
Portland, Ore. 
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Samuel Cohen 
Union Business Machine Co. 
Union City, New Jersey 


. E. Thornton 
core aaa Typewriter Exchange 
543 South Spring Street 
Los Angeles, California 


Finger Form Keys and 
Proving to be bi 
Portable typewr 


Speed Spacer are 
& new features with 
iter buyers. 


Addressing Machine and Equipment Co. 
29-31 East 22 Street 
New York, New York 


In all my thirty years in the typewriter 
business, I have never seen a portable type- 
writer that has as many features and such 
value as the new Royal Portable. We do not 
hesitate to recommend it to all our customers. 


Johnny Romano 
Valley Typewriter Company 
Fresno, California 
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declared to include “velvet touch” keys; 





ADDING-LISTING MACHINE 


set close to the keyboard so that refocusing of the 
eyes is reduced to a minimum. 

The Monro-matic CAA is an improved version of 
the first fully automatic calculator built by Monroe 
for full-scale figuring. Fully automatic features in- 





MONRO-MATIC MODEL CAA-10 


clude a new squaring operation; positive, negative 
or accumulative multiplication; carriage shift and 
tabulation; split lower dial to aid in balancing pro- 
rations or certain individual and accumulative cal- 





CST CALCULATOR 


culations. Programming is not required for either 
automatic multiplication or division. 

The new CST is a semi-automatic calculator built 
along the lines of the Monro-matic and is produced 
for the operator who does intermittent figuring, when 
full scale figuring is not necessary. Features include 
a key-controlled automatic clearance and carriage re- 
turn; split lower dial to aid in balancing of prorations 
or for certain individual and accumulative calcula- 
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an entire 
keyboard set up so that all keys and operating bars 
are within easy reach of the hand span; and tape 


ions; safety modern design keyboard to prevent de- 
pressing of two keys simultaneously; and tabulating 
keys which cause the carriage to return to any posi- 
tion required. 
CARTER’S CARTEX AGAIN AVAILABLE 

The Carter’s Ink Company, Cambridge 42, Boston, 
Mass., recently announced that Cartex, a rubber paste, 
is again available. The adhesive, while designed es- 
pecially for flexible materials such as cloth, felt, can- 
vas and leather will join any two materials, it is de- 
clared, if one of them is slightly porous. No. 286, a 
2%-ounce bottle, retails for $.35. The adhesive is 
claimed to be waterproof. 





NEW SHADE PROTECTS WINDOW DISPLAYS 

A colorless plastic shade claimed to protect window 
merchandise against sun-fading but one that does 
not distort colors is being released to the industry by 
the Transparent Shade Company, Box 2135-M48 Ter- 
minal Annex, Los Angeles 54, Calif. 


As the name Infra-Chem implies, the protective 
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PLASTIC SHADE TO PROTECT DISPLAYS 














action is declared to depend upon a chemicalizing L 
substance with which the clear acetate material is © 


impregnated. 

The manufacturers assert that the new material 
completely eliminates all ultraviolet rays, but stops 
short at 4100 Angstrom units, which is the wavelength 
marking the borderline of visible light. Hence, sun- 
light is stripped only of its invisible and harmful rays 
but passes through otherwise unaltered, and with its 
natural lighting qualities unimpaired. 





ALMA PRESENTS A NEW STANDARDIZER 
Alma Desk Company, High Point, N. C., has intro- 
duced the Alma Standardizer as a desk with the 
standard functions of a practical desk, plus design 
innovations for modernization and streamlining. Of 
modern design in the leg style, it is ultra modern 
in the new island base design, declare the manufac- 








NEW ALMA STANDARDIZER 


turers. The inset leg, they state, guarantees support 
and rigidity, yet is out of sight and way. 
Innovations include adjustable ferrules in the 
island bases of 29- and 30%-inch heights, deep 
drawer in top left pedestal on ball-bearing drawer 
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YEARS AHEAD 





small size, silence, speed and 
simplicity NOW COMBINED 
in a really full-automatic 
calculator 





It remained for Monroe to achieve this 


Outstanding engineering triumph—a radically NEW 
full-automatic calculating machine whose modern 
design, remarkable flexibility and amazing speed are 
reaching standards of performance heretofore un- 
heard of. 

The MONRO-MATIC occupies only the space of a 
letterhead . . . is so light it can readily be passed from 
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desk to desk. So simple to learn it is the operator’s 
preference. It has instant appeal because of its smooth 
. one-hand 
. and the “Velvet Touch” that 


rhythmic action . 
finger-tip control . 


restful quietness . . 


never tires. 

The unusual flexibility of the MONRO-MATIC 
encompasses every phase of figure work. It gives new 
meaning to TRULY automatic multiplication and 
division (can be used semi-automatically when pre- 
ferred) and is useful in straight addition and subtrac- 
tion. It is far and away the fastest handler of business 
figures ever offered and brings important operating 
economies to offices everywhere. 

The MONRO-MATIC has features and advantages 
it is the Machine 
of Tomorrow! See and compare—then decide. Call 


that are unique and outstanding... 


the nearby Monroe-owned branch or write to Monroe 
Calculating Machine Company, Inc., Orange, N. J. 


ROE 


roe Sustmess 





CALCULAT'NG © ADDING * ACCOUNTING MACHINES 


ors” 


OFFICE APPLIANCES, Apri, 1943 


49 








guides and an adjustable typewriter platform in the 
pedestal typewriter desk. The finish is new Softone 
oak or walnut, or standard oak or walnut. 

The Standardizer is offered in standard-size double- 
pedestal flat, single-pedestal fiat, pedestal typewriter 
desk, single- and double-pedestal center-drop type- 
writer desk and tables to match. 

FORCE ANNOUNCES BASE-LOCK TYPE CASE 

Wm. A. Force & Company, Inc., 216 Nichols Ave., 
Brooklyn 8, N. Y., recently announced a new base- 
lock type case 12% inches square and equipped with 





FORCE BASE-LOCK TYPE CASE 


49 compartments, each of which is indexed for 
speedy storage. The lid is held on firmly with strips 
of base-lock rubber base. 

Neatly finished and attractively stained, this case, 
which will sell for $3.50, can be used for steel as well 
as rubber type. Rugged fibre-board construction is 
used. 


SOUNDSCRIBER MARKETS NEW STAND 
Something new in recording equipment stands was 
recently introduced by the SoundScriber Corporation 
of New Haven, Conn. The new item, the SoundScriber 
Roll-Aside Stand, is being produced by Kol Sales Di- 
vision, 220 S. 10th St., Minneapolis, Minn., but is mar- 
keted through the SoundScriber sales organization. 
The stand is of rugged tubular and sheet steel con- 








KOL’S SOUNDSCRIBER ROLL-ASIDE STAND 


struction finished to match the walnut finish of the 
cabinet. It is mounted on free rolling casters and the 
front casters are fitted with brake levers. 

A large, room compartment just below the machine 
provides storage space for desk folios and discs. The 
microphone is mounted directly on the stand for the 
user’s convenience. The telephone recording attach- 


ment may be mounted on the rear of the stand, out 
of sight. The executive’s complete dictation and busi- 
ness recording service can be rolled aside when not 
in use. 

Full information regarding the new product can be 
secured by writing to the SoundScriber Corporation, 
146 Munson St., New Haven 4, Conn. 

TAYLOR INTRODUCES CLERICAL CHAIR 

The Taylor Chair Company, Bedford, Ohio, has in- 
troduced to the industry a new all-wood clerical 
chair, No. 8845%, designed for every machine-user 
requirement. The chair is declared to be constructed 
for hard office usage and one that requires a mini- 
mum of upkeep and daily service. 

This model is a posture chair with all comfort ad- 





TAYLOR CLERICAL CHAIR 


follow-through, pivotal back is said 
full support when he or she is at work 


justments. A 
give the user 
or relaxed. 
The chairs 
mahogany or 
Dimensions 
justable from 


are available in quartered white oak 
walnut finish; or gray or green finish. 
inches; sitting depth, 15 


14% to 17% 









include height of back from seat, ad a STAR 


inches; width of seat at front, 17 inches; and seatton Qui 
adjustment from floor, 16 to 21 inches. typing s 
Prices are $45.50 for quartered white oak; $44.50 forboard I 
walnut or mahogany finish. to give 
Endicatc 


SHEAFFER DESIGNS NEW TROPHY SET 
Another addition to the trophy line of desk sets 


proach t 


was recently announced by W. A. Sheaffer Pen Com-$'ey fini 
light, re 
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NEW SHEAFFER TROPHY SET 


pany, Fort Madison, Iowa. The set consists of Sheaf- 
fer’s regular jet crystal base with three writing in- 
struments—a Triumph pen, a desk pencil, and a desk 
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1, “(9A STAND-OUT FOR YOU, THE OPERATOR. The Reming- 


seatton Quiet DeLuxe KMC Typewriter is designed to do your 
typing smoothly, quietly, efficiently. Exclusive KMC (*Key- 
0 forboard Margin Control) requires only a flick of your fingers 
to give instant-set, precision-set margins. Exclusive Page- 
Endicator instantly flashes a red warning signal when you ap- 
setshroach the end of your paper. The new light-neutral two tone 
Com-8'ey finish was scientifically color-engineered to absorb glary 
light, reduce eye-fatigue. 


_ 


A STAND-OUT FOR YOU, THE EXECUTIVE. Added to the 
tight Plus Values that make every Remington KMC a prime 
vorite with executive and typist alike, is Executype .. . It 
Wdds its own distinctive note to your correspondence, gives 
you letters and reports you can be proud to sign. 

| The handsome color combination blends smartly but un- 
btrusively into any type of office setting . . . and its measur- 
ly quieter operation makes the whole office a pleasanter 
lace in which to work. 








IN TYPEWRITERS 


THE FIRST NAME 





heaf- 

g in- Before replacing any of your Proof Test . . . let its results 
k typewriters, call your nearby prove to you that the Remington 

, des Remington Rand representative. Quiet DeLuxe KMC is the type- 


Ask him to give you a Plus Values writer for your office! 
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Stratowriter. The sockets carry a 14-karat solid gold 
autograph band suitable for engraving. There is also 
a 14-karat solid gold nameplate on the desk set in 
addition to the bronze Canadian goose superimposed 
on a smaller jet crystal base. 


R. C. ALLEN INTRODUCES NEW MACHINE 
A portable electric statement machine has been 
introduced by R. C. Allen Business Machines, Inc., 
Grand Rapids, Mich., who state that the product 





R. C. ALLEN ELECTRIC STATEMENT MACHINE 


is duo-purpose in that it possesses both adding and 
statement machine features. During the month it 
can be used for general office figuring such as adding, 
substracting, multiplying and dividing. At the end 
of the month, statements can be swiftly and ac- 
curately produced. 

Incorporated into the 
such features as 81-inch 
variable line spacer, nine columns for adding and 
subtracting work, visible dials, non-add, correction 
and repeat keys. The machine is finished in a neutral 
duo-tone gray and is powered by a Universal electric 
motor. 


ten-column machine are 
roller-bearing carriage, 





SIX NEW AMFILES INTRODUCED 
Amberg File & Index Company, Kankakee, IIl., re- 
cently announced the completion of six new photo- 





abi 


NEW AMFILE PHOTOGRAPHIC FILES 


graphical Amfiles for both amateur and professional 
use. 

The series is bound with saddle tan fronts and 
brown box calf grain covers, box style. Each file con- 


52 


tains a listing card or a book of contents. 

Included in the set are the slide file with 15 com- 
partments each having a maximum capacity of 20 
35-mm. mounted slides; filmstrip files, one with room 
for 12 metal containers for roll film with a diameter 
of 1'5 inches, the other file with room for 16 metal 
containers; negative files for miniature rolls holding 
20, 18 or 36-exposure 35 mm. rolls; files for flat nega- 
tives 35s x 5 inches, and one for 5 x 7-inch negatives, 

Interested dealers can obtain information from 
Amberg. 


COLE STEEL MARKETS A NEW SAFE 


Cole Steel Equipment Company, 285 Madison Ave/ 


New York, N. Y., has placed upon the market a ne 
safe, No. 2906, which is complete with two safety vault 











NEW COLE STEEL SAFE NO. 2906 


boxes under extra lock and key, the same as in the 
vault of a bank. The product is sturdily constructe¢ 
of heavy gauge furniture steel and is equipped with 
a Yale three-wheel screw wedge combination loci 
with three locking bolts. Finished in Cole gray ao 
olive green, the safe is 30% inches high, 1434 inche 
wide and 285 inches deep. 

DEVICE FOR FREEING HANDS WHILE PHONING 

Utilifone, a new device for holding the transmitter. 
receiver of a cradle type telephone, is being placed ol 
the market by the Utilifone Company, 364 E. 23rd St 
Chicago, Ill. It consists of a steel base into which th 
phone base fits, an arm extendable to 18 inches, ant 
an unbreakable Pli-lastic cup shaped to hold thi 
phone at a desired angle without a clamp. The ex 
tension arm is fully adjustable for swinging, raising 
lowering and angling. A small metal bar serves as! 
weight to depress the contact buttons of the phon 
when it is not in use. Finished in black enamel # 
harmonize with the phone, Utilifone is available i 








several models to fit each size and shape of ee HET 


base. List price is $8.95. 
VICTOR ANNOUNCES NEW INDICATOR 

The Victor Safe & Equipment Company, Nort 
Tonawanda, N. Y., recently announced the additioi 
to their line of a new type in-and-out indicator panéd 
This is declared to be an effective directory showin 
which individuals are absent and when they wi 
return and a device that can be used to good ad 
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1500 Record Cards 
at her fingertips 


MODEL 1058 
CARD SIZE5x8 


mF 
NO SPECIAL CARDS NEEDED Any 5 x 8 card will do. 
Your prospect can simply lift his present 5 x 8 cards 
out of cumbersome drawer files and into this space- 
saving Rotary File . . . without punching holes. . . 
without threading cards onto holders. (1500 plain 
white cards included with each file. Models for 3 x 5, 
4 x 6 cards available. Electrically operated, larger 


capacity floor models, too.) 





COMPANION SALE IN THIS ROTARY RECORD DESK TRAY 


You'll make another sale when you show how this 
handy metal tray helps on rush jobs. Assisting clerk 
simply picks a 350-card segment from the Rotary and 
places it in the tray. She works at her own desk. No 
confusion, no crowding. Work gets done faster. 
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in the new HHM Table Model 
ROTARY RECORD FILE 


A huge and practically untapped market awaits your sales efforts on this 
modern card record file. 

This new time-saving, labor-saving device antiquates all older types of card 
filing systems. At the touch of a finger any one of 1500 cards is fully visible 
at correct reading height. Each card or section of cards can be instantly re- 
moved for convenient posting or reference. There are no fastenings to struggle 
with, yet the cards are securely held in any position of the wheel. 






Almost every store and office is a prospect. But don’t wait for customers to 
come in—take out a Rotary Record File and demonstrate it on the spot. 
Its advantages will be seen immediately. For Stock Control, Purchases, Cost, 
Production, Sales, Personnel, Payroll, Inventory, Credit and other card 
records ... this modern device offers time-saving money-saving advantages 
that make it as fine an investment as anyone can make for his business. 














Write now for folder and prices! 
GENERAL OFFICES: 


ff ae 


BRANCH OFFICES: In New York, Chicago, Boston, Wash- 
ington, St. Louis, Atlanta, Houston, Philadelphia, 
San Francisco, Los Angeles, Detroit, Pittsburgh, 
Omaha, Indianapolis, Minneapolis, Charlotte. 
OTHER AGENCIES ALL OVER THE WORLD. 
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@ When you stock Globe-Wernicke “SAFE- 
GUARD?” Filing Outfits, you can be sure they 


will sell — and keep selling. Dealers who use 
and tie in with the 6 Selling Aids shown on 
this page, build many extra sales, extra profits, 


Put this money-making promotional package 
to work for you! 
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This Ad is Typical of 
Those Appearing in 
Business Papers 
Such as... 


NEWSWEEK 
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BURROUGHS’ 
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SAVINGS AND LOANS 
NEWS 
INDUSTRIAL 

ae EQUIPMENT NEWS 


Circulation: 


977,428 bh 


Readership: 


2,443,700 
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Visible Record Systems 

Office Furniture 
Bookcases 

FILING EQUIPMENT AND SYSTEMS 


Stationers’ Supplies 
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CLOBE-WERNICKE helps yous 


Everything Dealers Need 
To Keep Cash Registers Humming! 
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yusell SAFEGUARD SYSTEMS! 
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FIND-I-TIS BOOKLET 


300,000 already distributed. Available to dealers free. 
Small charge for imprint of store name and address. 
Interesting and informative. Contains rules of filing and 
alphabetizing. 


FASTER FILING AND FINDING CIRCULAR 


Explains in detail the ‘Safeguard’ System. A compan- 
ion piece to the Find-i-tis booklet. Four colors. Free to 
dealers with imprint. 


LOCAL NEWSPAPER MAT TIE-UP 


A thirteen-week newspaper advertising campaign. En- 
ables dealer to tie up with national advertising. Tests 
prove effectiveness. Mats FREE. 


PACKAGED OUTFITS—READY TO DELIVER 


No need to figure number of folders, guides — or their 
cost. “‘Safeguard” comes packaged in outfits for 1, 2, 3 
and 4 drawer file. 


STORE AND SALESMEN DEMONSTRATORS 


Four styles of “Safeguard” demonstrators for store dem- 
onstration or for salesmen to carry and give office dem- 
onstration. Nominal charge. 





GLOBE-WERNICKE CO., Norwood, Cincinnati 12, Ohio 


Globe - Wernicke aterm” 
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FILING EQUIPMENT AND SYSTEMS Stationers’ Supplies 
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vantage in offices, schools, clubs and hospitals. 

A green signal moving over a printed time scale 
at the right of each name indicates in quarter-hour 
periods the time each person will return. When the 






































VICTOR IN AND OUT INDICATOR 


person is present the signal is placed over the word 
“in”. Typed names are easily changed and all in- 
formation is protected from dust or dirt by celluloid 
tubes. The indicator is available in single, duplex 
and triplex panels. 


INTRODUCE NEW ROTO-CARD FILE 


Roto-Card File Company, Inc., 125 W. Commerce St.,? 


Youngstown 3, Ohio, is now offering the new Roto- 
Card file in metal. The Roto-base turntable with seal- 
ed oil bearings houses three removable individual 
card trays and a three-sided identification stand to 
make a complete unit. 

The file is portable and each tray is equipped with 
adjustable and stationery rods so any size, combina- 





NEW ROTO-CARD FILE IN USE 


tion and multiple sizes up to 8!» x 11 inches, and one, 
two or more rows of cards can be housed in the trays 
and unit. 

Posting and reference operations can be made 
from any side of the unit simultaneously without 
interference to operators, claim the manufacturers. 
It is not necessary to remove the cards for posting or 
reference although cards can be quickly inserted or 
removed. 


PACEMAKER DESK ELIMINATES KNEE DRAWER 


Among the new desk models offered without the 
center or knee drawer is the Pacemaker line, now 
in production by the Myrtle Desk Company, High 


Point, N. C. The manufacturers point out that aside 
from providing more knee room, the elimination of 
this drawer makes it structurally possible to build 
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a more comfortable and useful desk. An adjustable 
foot-rest is installed and it is claimed that absence of 
the center drawer gives full use of the device in 
any position, providing much needed relaxation 
through change of foot position. : 

A simple and tamperproof system of side locks? 
is provided for drawers ordinarily locked through? 
the center drawer. Other features are the installa- 
tion of a writing slide in the back side of the desk 


i 
i 
e 
S 





PACEMAKER NO. 6064 DESK 


for use of secretary or visitor, and a removeable 
iconvenience tray placed in the top right drawer, 
where it is readily accessible without the moving of 
the desk user’s chair back and forth to reach it. 
HARTER ADOPTS NEW “R” BASE 
Harter Corporation, Sturgis, Mich., recently an- 
nounced adoption of the new “R” base on three mod- 


els in its line of steel office chairs. The new base is 
now furnished as standard equipment on Harter’s 


stenographer’s posture chair No. E-15R. It is also 


available on the firm’s 56-R and 59-R spring-back © 


“Comfit” chairs. 

The new base features simplified design and func- 
tional lines and comprises only four parts as compar- 
ed to 17 in Harter’s old base, the manufacturer as- 


NY) 


HARTER POSTURE CHAIR WITH NEW “R” BASE 


serts. Dust-catching surfaces are reduced to a mini- 





mum and superstructure around the chair controls 


is eliminated. 

Made of 114-inch cold rolled, electric-welded tubing, 
the “R” base withstood two tons of pressure in fac- 
tory tests without breaking, company officials declare. 
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= SHEBOYGAN CHAIR COMPANY, INC. 


bing, Designers and builders of good chairs since 1868—for homes, offices, schools and institutions 


a SHEBOYGAN, WISCONSIN 
are. 
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THE MASTER-CRAFT LINE Includes Thong Binders . . . Sectional | \ 
Post Binders . . . Transfer and Storage Binders . . . Ring Binders 
... Catalog Binders... “Sight-Saver’’ Ruled Forms and Pads... 
Visible Record Equipment . . . Mechanized Accounting Binders 
and Forms... Tailor Made Forms, Checks, Binders and Indexes. 
Master-Craft Corporation, Kalamazoo, Michigan—Division of 


The Shaw-Walker Company 
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IMMEDIATE DELIVERY immediate shipment from Mus- 


kegon will become commonplace again, when some semblance 


of normalcy returns. Until we can render prewar service we 
will continue giving our entire production to the established 
Shaw-Walker exclusive dealers. The Shaw-Walker 8,000-item 
franchise is the trade’s most valuable. It's worth waiting for. 
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NEW NUMBERER AND DATER ON MARKET 

The American Numbering Machine Company, At- 
lantic and Shepherd Avenues, Booklyn 8, N. Y., has 
just announced two new light-weight models—the 
Numberette numbering machine and the Daterette 
dater. 

The Numberette is said to be the smallest stock 
numbering machine made, standing but 3 inches 
high and weighing but seven ounces. Of sturdy 








asec ff 
" | : a} 
NOV 18772 654371 
NOV 18°72 


AMERICAN DATERETTE AND NUMBERETTE 





construction, it has easily read, all-steel engraved 
wheels. A quick-change lever permits instant use 
of three movements—consecutive, duplicate or repeat. 
Triplicate or quadruplicate movements are available 
at a slight extra charge. 

The Daterette, designed to simplify the dating of 
office forms, books and cards, is of all-metal con- 
struction with deeply engraved brass wheels. Auto- 
matic inking is provided by a felt pad which rests 
against the type wheels. The Daterette is available 
in choice of standard or tiny type. 

Additional information, iiterature and prices may 
be obtained by writing direct to the manufacturer. 


HANO ADDS SNAP-A-PART HOLDERS TO LINE 

Philip Hano Company, Inc., Holyoke, Mass., has 
introduced a new all-aluminum holder for ease in 
carrying hand-written Snap-a-part forms. This hold- 
er is clasp type in design and written forms are ex- 





HANO ALL ALUMINUM HOLDERS 
tracted by snapping the entire set of forms from un- 
der the clasp. Full length piano-type hinges are de- 
clared to assure strength and long wear 
The holder is manufactured in five standard sizes 
for Snap-a-part forms 4% x 7 inches, 5% x 8% 
inches, 8% x 7 inches, 8% x 8% inches, and 8% x 11 
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inches. The holder is only nine-sixteenths of an inch 
wider and one and five-sixteenths of an inch longer 
than the form it carries. 

One inch in thickness, the holder handles 25 sets 
of forms. The clip-style form holder may be used 
either on the stub of a top stub Snap-a-part or is 
equally convenient for bottom or side stub forms. 
Neither the forms nor the stub need to be punched 
for the holder. Either the detached copies or com- 
pleted forms may be stored under the hinged filing 
clip in the lid. When closed, the two smaller-size 
holders can be carried conveniently in a coat pocket. 
Special sizes can be supplied for orders of six or more 
of the devices. 





COLLATOR INTRODUCED BY CUMMINS 

The Cummins collator has been introduced to the 
industry by the Cummins Company, Cleveland 14, 
Ohio, a desk-type of device with a series of holders 
or pockets designed to make it easy for a seated oper- 
ator to rapidly collect and sort documents, interleave 
carbons and fill envelopes. 

One girl seated in a posture chair besides the de- 
vice, it is claimed, can assemble units up to 24 pages, 
comfortably and without over-reaching. It is said to 
be of particular value in assembling duplicated ma- 
terials. 

Finished in flecked office gray, the device has tubu- 
lar steel construction and composition desk top. Other 





THE NEW CUMMINS COLLATOR IN USE 


features include a quick disposal chute to catch bin, 
light-weight holders and sidearms which may be 
quickly detached and stored in desk compartment. 
Full desk and holders occupy 30 x 60 inches. The oper- 
ator is seated during the entire job and materials 
are held in holder pockets for easy pick-up. 

The designer is A. B. Cummins, chairman of the 
department of industrial organization and manage- 
ment, Western Reserve University, Cleveland 14, Ohio. 
He has prepared an extensive research report on aids 
to collating, detailing research upon the probem since 
he first became interested in it during his senior year, 
1930-31, at the University of Iowa. 


NORTHWEST METAL OFFERS NEW FILE 

Northwest Metal Products Company, 1337 E. Mason 
St., Green Bay, Wis., has just brought out a new steel, 
four-drawer, non-suspension type tariff file with in- 
side drawer dimensions nine inches wide by twelve 
inches high. The unit is equipped with ball-bearing 
rollers, guide rods and follower blocks and is being 
offered in olive green or gray with bronze finish hard- 
ware. Recently, 140 of the files were installed in the 
Milwaukee offices of the Wisconsin State Tax Com- 
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Beauty plus Duty... 


with Thomas Furniture 


covered with Pollo 


ALL- PLASTIC UPHOLSTERING MATERIAL 


Dignity without austerity . . . Beauty without fragility . .. both are yours in these Lawson. 
designed modern pieces by Thomas Furniture Company .. . covered in durable BOLTAFLEX 
all-plastic upholstering material. 

Only BOLTAFLEX offers you the combination of strength and beauty that gives long years 
of unblemished wear. Washable, stain-resistant Boltaflex looks fresh and smooth long after other 
materials have faded and sagged. 

Built by the Thomas Furniture Company, long known for its superior construction and skillful 
craftsmanship, your smart Lawson-designed set is a dependable investment. 

It’s good business to choose good quality ... may we suggest you choose from the Thomas 
Furniture line? Our new catalog will be put in the mail as soon as your request is received. 


The new 1948 Thomas Furniture Company Catalog is ready and will be 
forwarded to you upon request. Send for your copy at once. 


MAS FURNITURE CO. BOLTA PRODUCTS SALES, Inc. 
POINT, NORTH CAROLINA LAWRENCE, MASSACHUSETTS 





T OR 4 REFUND 
ll. Gated. 
©" Guaranteed by 
Good Housekeeping 
Shop ~ 
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mission and banks are finding the file of particular 
use to their type of business. 

The Green Bay firm also manufactures two, three 
and four-drawer conventional type Northwest brand 
steel files in both letter and legal sizes, as well as the 
managerial steel two-drawer file. 





KWIK LIST IS NOW IN PRODUCTION 
Kwik List, a new automatic telephone index, is now 
in production by Sainberg & Company, Inc., 37-43 
W. 26th St., New York 10, N. Y., and is available for 
immediate delivery. Two styles are offered—No. 200, 





KWIK LIST TELEPHONE INDEX 


which is all plastic with recessed panel, and No. 300 
with genuine leather top, tooled with 24-kKarat gold 
border. The leather mode] is suitable for individual 
names or initials in gold or as a premium item im- 
printed with company name or message. 

Made of Catalin, Kwik List is available in ebony, 
mottled walnut, ivory and burgundy. List prices are 
$2.00 for No. 200 in ebony, with other colors at $2.50. 
The No. 300 ebony lists at $2.50, with other colors 
$3.00. 

PRESENT LUXURY-LOUNGE POSTURE CHAIR 

Luxury-Lounge, Inc., (an affiliate of Murphy-Miller 
Company) Box 516, Owensboro, Ky., is presenting the 
Write-Type posture chair claimed to offer the maxi- 
mum in adjustment controls plus comfortable styling. 

Seasoned oak frame is painted to match conven- 
tional metal finishes or in office mahogany, light duil 





NEW LUXURY-LOUNGE WRITE-TYPE CHAIR 


oak and walnut. The Duran seat and backrest cover- 
ing is available in red, green, blue, brown, black or 
gray. 
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VICTOR ANNOUNCES TWO NEW MODELS 
Two new desk model adding machines incorporat- 
ing completely automatic credit balances have been 
announced by the Victor Adding Machine Company, 
3900 N. Rockwell St., Chicago 18, Ill. These machines 





VICTOR FULL-KEY ADDER 


are electrically operated and available in both full- 
key and ten-key keyboard models. They have identi- 
cal features and are priced the same. 

A credit balance is printed automatically when the 
single TOTAL and/or SUB-TOTAL control key is en- 
gaged. A TC symbol is printed on the tape to indicate 





VICTOR 10-KEY ADDER 


a total credit balance and an SC is printed for a sub 
total credit balance. 

The credit balance is incorporated in the same con- 
trol key with total and sub total operations—one key 
performing four distinct operations. There is only 
one other control key and this operates the subtract 
and repeat function. The keyboards on both models 
have a listing capacity of eight columns and total 
nine. They are powered by a General Electric AC-DC 
motor to give 150-160 machine strikes a minute. 

Other new feaures include an automatic paper feed 
for inserting a new roll of paper; a new snap-on 
paper roll holder to facilitate changing paper rolls; 
and multi-color key tops for visibility and smoothness 
of touch. 

KOBLER INTRODUCES NEW COPYHOLDER 

Kobler & Co., 81 Fenimore St., Lynbrook, N. Y., has 
introduced the Kobler Model 90 copyholder designed 








KOBLER MODEL 390 COPYHOLDER 
for easy focal adjustment and recommended for use 


in connection with key punches, typewriters and 
electric writing machines. Easy focal adjustment is 
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MATCHED MASTERPIECE 


Since 1881, the M& V Guild of Master Craftsmen have concentrated on 
producing masterpieces of precision workmanship in the carbon paper and 
inked ribbon field. Each M & V ribbon and its companion box of carbon 
paper is so carefully made and perfectly matched that even inexperi- 
enced fingers find it possible to produce letters and copies of unrivaled 
excellence and appearance. This also is why discerning users find these 


products of established quality most satisfactory and economical to use. 


Now available in Ultra Modern ‘‘Curl-Less’’ 





MITTAG AND VOLGER, INC. 


ESTABLISHED 1881 


FINE CARBON PAPERS & INKED RIBBONS + PARK RIDGE, NEW JERSEY 


OFFICE APPLIANCES, April, 1948 63 








claimed to result in reduction of the user’s eye strain. 
Features include a vibration proof sheet metal plate 


9 inches wide by 11% inches high, with a three- 
fourths inch shelf along the bottom edge; a hand 
operated line guide and paper clamp, easily inter- 


changeable for either right or left hand operation; a 
heavy iron base with non-skid rubber mat; and an 
adjusting mechanism that permits setting the read- 
ing angle and height of the plate. The plate may be 
tilted backwards to a perfectly horizontal position. 


CARDINAL ANNOUNCES ISLAND BASE, 
SINGLE PEDESTAL STEEL DESK 
Cardinal Sales, Inc., 5631 W. Madison St., Chicago 
44, Ill., now has ready for the market a neatly de- 
signed, single pedestal steel desk. Its size—42x30 





CARDINAL SINGLE-PEDESTAL DESK 


inches, with variable height from 29! to 30 inches— 
makes it suitable for a variety of uses where floor 
space is at a premium. The new desk, equipped with 
a linoleum top, is offered in gray or green finishes, 
harmonizing with almost any color scheme. Features 
include a box drawer, one letter drawer, current 
work or knee space drawer, and a dictation slide. 
A brushed alumnium band edges the linoleum top. 
Further details are available from Cardinal Sales. 
SANFORD MARKETS NEW DIP PEN SET 
A new dip pen desk set has just been placed on 


the market by Sanford Ink Company, Bellwood, I]! 
The set is being sold virtually at cost, according to 





NEW SANFORD DIP PEN DESK SET 


manufacturers, to introduce the new three-fourths- 
ounce Ink-Well bottle and to assure steady repeat 
sales. 

The set, Known as Sanford’s Dip Pen Deskette, 
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sells for $1.50 and is particularly designed for use 


with the Penit ink in the “100,000-word Ink-Well 
bottle.” 
The Deskette is molded of walnut-mahogany 


Lustron and holds the bottle bottom up. The low 
center of gravity is declared to prevent tipping. The 
pen is equipped with a genuine Iridium tip and said 
to write a page between dips for most writers. The 
set includes two hobnail glass Ink-Well bottles of 
Penit. Packaging is done in a gift carton, designed 
for attractive display. 


a 


A NEW WEAREVER 1948 PEN.—Designated the No. 903, the 

new $1.00 pen features a gold-plated cap, outstanding beauty 

of design and excellent writing characteristics. The pen is 
manufactured by David Kahn, Inc., North Bergen, N. J. 


ELBE INTRODUCES NEW TELEPHONE INDEX 

The Elbe File & Binder Company, Inc., Fall River, 
Mass., recentiy announced that its new deluxe 2-Dex 
Classified telephone index and address book is now 
ready for immediate shipment. 

Covers are richly padded in a choice of red, blue, 
green pin seal or brown Spanish-grain simulated 








a 


| lve 








ELBE 2-DEX TELEPHONE INDEX 





leather. The embossed front cover design has title 
stamped in gold. Other features include bronze-plated 
three-ring booster mechanism with flappers and gen- 


II 


uine red leather-tabbed classified index with gold- 
lettered A to Z tabs. Sheets are printed in neutral 
gray color-with space for names, addresses, phone 


numbers and individual names. Sheet size is 8% x 515 
inches with space for 1400 listings. 


OFFER MAJOR-ART LETTERING SYSTEM 

Major-Art Service, 3510 W. Palmer St., Chicago, 
Ill., through the Major-Art lettering system has in- 
troduced what he claims is a new technique and an 
mechanical process for the creation of 
letter designs. Without previous experi- 
ence the user of the Major-Art system can, it is 
claimed, make attention-getting headings and title- 
lines. The standard lettering guide is used for the 
process. 

In explanation, Mr. M. A. Jacobson, owner of Major- 
Art Service, states, “We have developed a simple 
technique whereby a great variety of styles of letter- 
ing can be accomplished with one single guide. We 


entirely 


distinctive 





(Turn to page 209. please) 
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MODEL E-I15R 
(formerly E-15D) 





THE NEW R BASE on 
HARTER POSTURE CHAIRS 





itle 





Notice the clean beauty and 

ited The NEW at ee Se Harter rings the bell again with a striking improvement in design. The func- 

a ere ae See tional beauty of Harter’s “R’’ base adds another great feature to a great line. 

tral There are only 4 parts in Harter’s new base, compared to 17 in the old one. 

oe Dust-catching surfaces have been eliminated, eye appeal is stepped up tremen- 

“— dously. There’s no ungainly superstructure, nothing to get out of whack. It’s clean 
and simple and good to look at! The base is strong, too. Made of 1%” cold 
rolled, electric-welded tubing, it took 2 tons of pressure in factory tests without 

20, a whimper. 

in- You can have immediate delivery of the E-15R posture chair with Harter’s 

an new base. The same is true of Harter’s 56-R and 59-R spring back “Comft” 

tee chairs (formerly the 56-D and 59-D). Put these chairs on display. They will sell 


and sell fast. They are convincing proof that Harter Quality Stands Out. 






_~ 
le- All the strength of this old 
e base is retained in Harter’s 
the new version. But look at the 
MRED 
ae a | 


difference in appearance! Li 
: HARTER 
r- rm n ein 
er- 
we : rT 
S G S 4 Mm tS Bt eee 
POSTURE CHAIRS - STEEL CHAIRS 
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Representatives of office equipment concerns abroad, usiting the United States, are cordially invited to make the offices 


of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff at 

the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 


London, England, March 1. 

Bernard Lowthrop, president of the Typewriter 
Trades Federation of Great Britain and Ireland, gave 
a complimentary dinner in the Dorchester Hotel, 
London, on February 11 The dinner commemorated 
the silver jubilee of the Federation, which was or- 
ganized on February 7, 1923, in a restaurant in the 
west end of London. 

Present were members of the present council, past 
presidents and chairmen, members, and guests from 
the sister association, the Office Appliance Trades 
Association. The latter guests included E. H. Gardner, 
president; J. A. Cumming, immediate past president; 
Edgar Smith, honorary secretary, and W. G. Gledhill, 
chairman of the International Union of Office Ap- 
pliances Trades Association. 

Incidentally, this year also marks the silver jubilee 
of the president’s firm, Lowthrop & Company, Ltd., 
Hull. 

Some 65 guests were present, including such stal- 
warts in the industry as Arthur Pateman, “Bill” 










Sleath, J. H. Goddard, N. W. R. Mawle, Mancell Gut- 
teridge and H. V. Schofield. One whom all were de- 
lighted to see was Alderman A. H. Bryning, who 
recently attained his eightieth birthday and who 
recently was honored with the freedom of his native 
city, Rochdale, from whence hails Miss Gracie Fields. 
Quite a fair sprinkling of old-timers was in evidence 
and many nostalgic memories leaped to mind. This 
spirit was fostered by the lantern slides and record 
of past events and personalities which A. E. “Tommy” 
Low presented to the gathering as part of the enter- 
tainment. 

The toast of the Federation was proposed by Basil 
O’Brien, whose father, the late Frank O’Brien, was 
one of the pioneers of the early days and beloved 
throughout the trade. Basil’s speech looked to the 
future and in happy contrast the reply by the presi- 
dent dealt with outstanding personalities of the past, 
with an anecdote here and there of historical interest. 
His reference to Alfred K. Haye, who later proposed 
the toast of ‘Absent Friends” and who had been the 


DINNER DANCE.—Scene at the Type- 
writer Sundries Co., first annual staff 
dinner and dance at Westminster. 
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‘ COLL STEEL EQUIPMENT COMPANY 


DESK-HEIGHT UNITS 


for extra 
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COMBINATION CABINETS 


A safety compartment with lock and 
key for storing important documents, 
books, confidential records, etc. Lower 
half is a letter size Air-Flo file drawer 
equipped with double cradle suspen 
sion for smooth, quiet operation. Heavy 
gauge furniture steel construction. Takes 
hanging or regular folders. 


No. 5002 $43.50 


All units shown above are: 


oo} & 








STEEL SAFES 


Complete with 2 Safety Vault boxes 
under extra lock and key, same as your 
bank vault. Sturdily constructed of 
heavy gauge furniture steel. Equipped 
with a Yale 3 wheel screw wedge com 
bination lock with 3 locking bolts. 


No. 2906 $49.50 


work space 





DESK HIGH “AIR-FLO” FILES 


Equipped with a suspension cradle 
within a suspension cradle — giving 
drawers silent, feather-touch operation. 
For hanging or regular folders. 


No. 1002 $45.00 


30%" high, 14%,” wide, 28%” deep. In Cole gray or olive green. 
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STURDY CONSTRUCTION — so that Prontos will stand 
all abuse, they are built of 275-lb. test corrugated board 
and reinforced with steel not only on the shell but at the 
four corners of the drawers as well. 


SAVE FLOOR SPACE — they are constructed so that you 
can interlock them into solid units and stack them as high 
as the ceiling thereby saving valuable floor space. 


LOCATE YOUR RECORDS EASILY—no more need of 
fussing and fuming. When Pronto files are used you can 
get at all records just as easily as if they were in your regu- 


lar active files. 


BEAUTIFUL APPEARANCE — Pronto files are beautiful 
in appearance, finished in an attractive olive green. The 
steel drawer front matches your regular active office files. 


























Ne, Suagested Uses —————___ caste Dimensions _ ee 
Width Height Length Single Carton 
1210L tLetter Size 12% 10%, 24 $3.85 $3.75 
15104 tLlegal Size 15% 10% 24 4.85 4.75 
109L Invoices 10%, 83/, 24 3.40 3.30 
108L *2 Rows 8x5 Forms 107/s 83, 24 3.65 3.55 
T941L Drofts or Checks 9%, 4% 24 2.60 2.50 
1941M Checks 9M AY, 18 2.55 2.45 
1841L Deposit Slips 85%, 4, 24 2.60 2.50 
T731L Tabulating Cards 7% 3%, 24 y B| 2.45 
T961L Record Cards oV. 6 24 3.10 3.00 
TO7IL Freight Bills OV 7 24 3.10 3.00 
1B51L 5x8 Forms 83, 5% 24 2.85 2.75 
1245L *4x6 Cards (2 Rows) 12%, 5 24 3.40 3.30 
1031 *3x5 Cards (2 Rows) 10%, 3%, 24 3.35 3.25 
1212M tledger Sheets 12% 12%, 18 5.80 5.70 


*These numbers hove divider portitions which ore removable. 
+Packed 6 to a carton—oll others pocked 12 to a carton 





FORM 1083 








PRONTO 


“STEEL FRONT” | 
Storage Files 






FOLLOW BLOCKS 


75¢ 
ADDITIONAL 


MADE FOR 
ANY SIZE 
FILE 








LETTER SIZE 
No. 12101 







LEGAL SIZE 
No. 1510L 





for all size files 


$3.10 W 


\ 







Prices 20% higher in Denver and West of the Rockies” 






PRONTO FILE CORPORATIONG 


285 Madison Avenue 





New York 17, N. Y. oF 


When a customer returns a Stapler that has jammed and 
clogged his first reaction is to place the blame on the machine. 
If his Stapler was made as accurately as an ACE, built of the 
best materials obtainable, by precision engineers he would 
understand that his troubles are due to the use of inferior 
FIG. 1 shows cross section of Staples and can be eliminated by using ACE .. THE FINEST 
an ALL-ROUND steel wire. 
Ace uses only premium, pre- STAPLES EVER MADE! 
cision- made, accurately 


ize steel wire. " ; - 4 - = 
In the production of Ace Staples only premium quality wire is 


used, absolutely uniform in size, strength and temper. Long ago 
Ace engineers developed a process which gives Ace Staples 
the exact degree of hardness and rigidity needed to insure 





greater tensile, penetrating strength. 


DEALERS! When your customers need Staples suggest ACE.. 
the finest and most satisfactory Staple ever made. 





S Y 
FIG. 2 shows the ALL-ROUND SOLD BY DEALERS EXCLUSIVEL 
wire after being treated by 
the ACE PROCESS. This gives 
maximum strength on the 
outer edge where it is most 
needed. 


ACE PILOT ACE SCOUT ACELINER 
Precision built by skilled A durable, long-life stapler. “Watid's finest stapler.” 
workmen. Staples and pins. Staples, pins, ond. tacks. Staples, pins, tacks and 

hand fastens. 





IN CANADA e ACE FASTENER (CANADA) LTD., 504 ST. LAWRENCE BLVD., MONTREAL 
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founding honorary secretary of the Federation, 
brought forth prolonged applause. This was intensi- 
fied when President Lowthrop proposed life honorary 
membership of the Federation for “Alfie.” This sug- 
gestion was duly adopted by the council at its meet- 
ing on the following day. 

A sketch of the jubilee dinner would not be com- 
plete without reference to the genial “Tommy” Low, 
an old-timer himself and for many years unofficial 
honorary social secretary of the Federation. 

Typewriter Sundries Company Entertains 

The Typewriter Sundries Company held its first an- 
nual staff dinner and dance at Westminster on 
Monday, January 26. Present were 100 members of 
the staff and their wives and friends. Only the gov- 
ernment restrictions on such functions kept down 
the attendance. 

E. M. Markus, the managing director, presided over 
the dinner. The toast of “The Company” was pro- 
posed by R. Jones, the manager of the typewriter 
repair department, who, on behalf of the staff, ex- 
pressed appreciation of the efforts of the manage- 
ment to provide pleasant and comfortable working 
conditions. Mr. Markus briefly replied to this toast, 
supported by Frank Simpson who, accompanied by 
Mrs. Simpson, referred to the early history of the 
company when it occupied no more than one room 
on Queen Victoria St., E. C., not many years ago. 
The toast of the visitors was proposed by H. W. D. 
Buckeridge and a charming response was made by 
Mrs. Jack Hood, the wife of the manager of the parts 
department. 

Dancing to the music of an excellent band occupied 
the greater part of the evening and many favors 
were distributed. 

The M. C. was R. K. Edney, a member of the type- 
writer sales department, who arranged the whole 
entertainment._S.S.E. 


BRITISH PLEAD REMOVAL OF STATIONERY TAX 
Major headache and irritation to British stationers 
and users alike—and not least of all to business con- 
cerns using large quantities of commercial stationery 
is the fact that the government persists in main- 
taining a purchase tax on this essential material. 

This form of taxation was imposed during the war 
years as a brake on expenditure on luxury goods. 
Since then it has been applied ever more widely and 
is now a method of at once limiting national spend- 
ing and securing taxation, with the manufacturer 
in the unpleasant position of taxpayer. The rate of 
payment varies from 125 per cent on luxury goods 
to nothing on utility goods. Stationery is taxed fairly 
heavily and at varying rates. 

A plea for relief has now been advanced by H. L. 
Morbey, chairman of the purchase tax joint standing 
committee of the paper, printing and stationery 
trades. Mr. Morbey argues that the tax on commercial 
stationery enters into the costs of all production. 
Although foodstuffs and utility goods are exempt from 
purchase tax, some tax enters the price paid by the 
public through this tax on commercial stationery. 
This also applies to export goods, which are similarly 
free of purchase tax. He argues that it is most unfair 
to exempt the materials of the factory from tax while 
imposing tax on office materials. Unregistered organi- 
zations may be evading the tax, too, since it is not 
levied on “flat” paper. 


TEL AVIV FIRM MARKS TWENTY-THIRD YEAR 
The Palestine Orient Company, Ltd. Tel-Aviv. 
Palestine, observed the twenty-third anniversary 
of its establishment on April 1. 
During the whole period of its 23 years existence. 
the Palestine Orient Company has been on the 
same premises, which at the beginning consisted 
of only one shop in a single-story building. The 
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structure is now a three-story one and consists of 
ten shops on the ground floor and 100 office rooms 
on the upper floors. While the firm does not yet 
occupy all of the spacious building, it is planned 
to do so in the future. 

The Tel-Aviv firm has been representing the 
Underwood Corporation since 1934 in Palestine and 





Myanni” INIW:-poIN 113aNn 


“T11°T TIN 
UNDERWOOD 


THE PALESTINE ORIENT 











AT TEL AVIV.—Head offices of the Palestine Orient Co., Ltd., 
located at Tel Aviv. 


Transjordan and previous to that time handled 
lines of well-known European firms. 

When the Palestine Orient Company, Ltd., was 
first established, bookkeeping and calculating ma- 
chines were practically unknown in the territory 
but the industry has developed to such an extent 
that the demand has increased to large _ propor- 
tions. It has become necessary to send the com- 
pany’s technical representative to a special course 
of training at the Underwood school at Hartford, 
Conn. 

The managing director of the company, David 
Wengrinowitch, is preparing to make his third 
trip to the United States this spring in order to 
further strengthen the ties and develop business with 
the firm’s American friends. 


BRITISH FREEZE STATIONERY PRICES 
Stationery and office equipment figure strongly in 
the list of goods which the British government has 
‘frozen’ as the first step to combat inflation. Accord- 
ing to the Board of Trade, some 160 items in every- 
day use and their accessories are involved in the 14 
orders which aim at freezing prices at the levels 
which applied in December and January. These orders 
and the new lower prices — take effect as of 
March 15. The government has admitted that mere 
fixing of prices at a given level will not limit profits 
—which is one of the main ideas behind the scheme— 
since more efficient production of goods would per- 
mit a higher level of profit for some firms than for 

others. 

Among the goods involved are office equipment, ink, 
typewriters, diaries, calendars, greeting cards, note- 

paper, stationery and picture postcards.—SATNA 
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NJOY restful relaxation at your 

desk with a Goodform Comfort 
Master—the adjustable aluminum 
office chair designed especially for 
executives. 


Five simple adjustments fit the 
chair to your own personal require- 
ments, whether you are tall or short, 
thin or heavy. You sit on luxurious 
foam rubber, which cushions the 
shaped seat, arms and back. It 
gives you good seated posture, with 
much less fatigue at the end of each 
busy day. 


The frame of welded aluminum is 
permanently strong. It will not bend 
or dent, split or splinter, or develop 
rough edges to tear clothing. The 


GOODFORM ALUMINUM 
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sparkling, satin-smooth anodic fin- 
ish contrasts pleasingly with color- 
ful plastic-coated upholstery fabric, 
retaining its brilliance and beauty 
through the years. 


Goodform Comfort Master No. 
3129 is a prime investment for prac- 
tical working comfort. You can see 
it at the showroom of the local GF 
dealer or branch. It is available for 
prompt delivery. 


METAL 
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This is the Goodform 
Comfort Master No. 3129. 


GOODFORM 
Adjustable 


ALUMINUM CHAIRS 


A product of THE GENERAL 
FIREPROOFING COMPANY 


425 East Dennick Ave. 
YOUNGSTOWN 1, OHIO 
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LIBIEN HONORED AT TESTIMONIAL DINNER 

J. S. Libien, Libien Press, New York, N. Y., gov- 
ernor of District No. 13, National Stationers Associa- 
tion, was the guest of honor at a testimonial dinner 
at the Hotel Belmont Plaza in New York City on 
March 3. As would be expected, the dinner was a 
sell-out as Sam’s friends wanted to be on hand to 
welcome him personally. 

Toastmaster H. S. Sanders, Stationers and Pub- 
lishers Board of Trade, remarked that it was “a grand 
occasion to have one of our own in New York City 
the recipient of our homage.” 

Paul E. Burbank, general manager of NSA, said he 
was proud to represent the Association in honoring 
Governor Libien, who had earned the respect of his 
fellow men. He emphasized that fellowship is the great 
heritage behind this industry and expressed the ap- 
preciation of NSA for the honor paid Governor 
Libien’s region. 

L. F. Caracci, Nor-Wood Company, New York, 
N. Y., as president of the Stationers Association of 
New York, offered the congratulations and best 
wishes of that organization. He commented on the 
willingness of Sam to serve on any movement for 
furthering the well being of the industry. He said the 
guest of honor had made his mark in all walks of 
life. 

A. J. Kerin, Tower-Crossman Corporation, New 
York, N. Y., said he considered it a privilege and an 
honor to be able to testify to the deep appreciation 
he had for Governor Tibien. “We are all proud of his 
success and wish him the best,” he concluded. 

M. H. Chute, Jr., Bainbridge, Kimpton & Haupt, 
Inc., said it was a proud moment for him to be pres- 
ent. “It’s a great industry,” he said, “but one has to 
really start at the bottom and work his way up to 
fully appreciate it.” He pointed to Sam as an out- 
standing example of one who had done that. 


Rabbi Burnstein said he was exceedingly gratified 


that Sam’s associates in business have the same high 7 
regard for him which they have in his religious life. 


George F. Griffiths, Noesting Pin Ticket Company, 
representing the Stationers Golf Association of New 
York, expressed his pleasure at being able to take 
part in the testimonial. 

J. J. Savage, Carter’s Ink Company, representing 
Stationers’ 12:30 Club; Harold Whittemore, as sec- 
retary of Wholesalers Stationers’ Association, and 
Mortimer Libien, Libien Press, New York, N. Y., as 
president of the Stationers’ Square Club of Greater 
New York, added the best wishes of their respective 
organizations 

J. J. Walder, Rollit Pen Division, Diversey Machine 
Works, presented Sam with a magnificent traveling 
bag as a token of esteem from the assembly. 

Governor Sam Libien then expressed his deep ap- 
preciation for the best wishes of all and launched 
into a plea for the co-operation to make the coming 
regional convention a huge success. “If I get 261 
stationers to register at this convention it will really 
be something I will remember the rest of my days,” 
he said. He rededicated himself to work for a co- 
operative industry “wherein everybody helps to make 
it the type of business we would like to leave to our 
sons who follow us.” 


NEW ENGLAND OMDA MEETS AT BOSTON 

The New England Office Machine Dealers Associa- 
tion convened at the O Sole Mio restaurant in Bos- 
ton, Mass., on Thursday night, March 18 for one 
of the most successful meetings in the history of 
the organization. An interesting and informative 
discussion of the Fair Trade Law was part of the 
program. Following this, the members were given 
a demonstration of the new Underwood electric 
typewriter. 





TESTIMONIAL DINNER AT NEW YORK CITY FOR NSA GOVERNOR J. S. LIBIEN 
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DELIVERY RECEIPTS 


IN 
ocia- SALESMEN’S BOOKS 

Bos- 

one : PACKING & SHIPPING ORDERS-- 
y of = ge . . 
ative " and countless other uses that require pencil 
the Col 3) 7. is written carbon copies that must be read- 
tote UMBI . able, clean and smudge-resistant, even 


under extreme conditions of handling and 
exposure. 


ctric - a 2 
k N (} N STIC 7 y NONSTICK test samples will bring you quick, 


profitable sales results — excellent volume on a 
specialty item that will get you in to hard-to-sell 
accounts. Write us for prices and sales suggestions, 


RIBBON & CARBON 


MANUFACTURING CO., INC. 
Main Office & Factory: Glen Cove, L.1., N. Y. 
New York Sales & Export: 58-64 West 40th St. 
Kansas City, Mo. « Chicago ¢ Detroit « Mil- 
waukee ¢ Minneapolis * Nashville « Philadelphia 
* Pittsburgh « Portland, Oregon ¢ Cincinnati 
Harris-Moers Co.) » Fort Worth « Atlanta 


CARBON 
PAPER 






Also: Toronto, Canada « London, England 
Milan, Italy © Sydney, Australia 
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PENN-MAR-VA HOLDS ANNUAL MEETING 


The annual meeting of the Penn-Mar-Va Travelers 
Club was held on Wednesday afternoon, March 10, 
at the Mayflower Hotel, Washington, D. C., preceding 
the NSA District No. 3 convention, March 11-12-13, 
with President Jerome J. Savage, The Carter’s Ink 
Company, presiding. 

President Savage introduced Fred Downs, Downs- 
Randolph Company, Tulsa, Okla., president, National 
Stationers Association; Paul E. Burbank, genera! 
manager of NSA; and Joseph C. Runnels, Commercial 
Office Furniture Company, Washington, D. C., gov- 
ernor, NSA District No. 3. 

Hear Reports of Officers 

Secretary Al Williams, Stationers Guild of America, 
was on hand with his well-kept book of records from 
which he read the minutes of the last meeting. Need- 
less to say, they were approved as read. Treasurer 
Rose Cushman, NSA, declared there was a substan- 
tial balance in the treasury. George Harscheid, 
National Blank Book Company, chairman of the 
auditing committee, announced that the club now 
has a total of 176 members. He was followed by Wil- 


liam F. Vogel, Sengbusch Self-Closing Inkstand 
Company, who was pinch-hitting for Ralph G. 
Henriques, Bates Manufacturing Company, chair- 


man of the membership committee, who was unable 
to attend. Mr. Vogel reported the addition of 18 new 
members. Stanley Woodruff, Weis Manufacturing 
Company, chairman of the entertainment committee, 
reviewed for his listeners the number of outstanding 
events run by the club during the year, all of which 
were a huge success. He took occasion to thank 
members of his committee and all those who had 
contributed their time and talents toward making 
entertainment history for the club. 

Retiring Editor Kip Edwards, manufacturers’ rep- 
resentative, received the thanks of President Savage, 
and a rising vote of thanks for doing a fine job in 
publishing the club’s bulletin, “Chit Chat of the 
Road.” Mr. Edwards, in acknowledgement, declared 
he had had a fine time as editor and enjoyed every 
minute of it. Wishing his successor the best of luck, 
he urged members to support their new editor by 
sending in articles frequently. 

The next order of business was the election of 
officers, all of whom were nominated from the floor. 
They are: president, Ear] H. Prentzel, Speed Prod- 
ucts Company; first vice-president, George Leonard, 
L. E. Waterman Company; second vice-president, 
R. T. Gemmell, Binney & Smith Company. 

Secretary Al Williams and Treasurer Rose Cushman 
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were unanimously re-elected to fill their respective 
offices. 

President Savage, in conclusion, declared he had 
greatly enjoyed serving as president and offered his 
full support to his successor. 

President-elect Prentzel expressed his apprecia- 
tion for the honor accorded him and declared that, 
with the usual fine support of members, he was sure 
they would go on to maintain the splendid traditions 
of the club. 

Dave Price, Eagle Pencil Company called for a 
rising vote of thanks for Retiring President Savage 
which was promptly and enthusiastically given. 

Members assembled in the evening to attend the 
annual dinner on the occasion of the club’s nine- 
teenth anniversary. An excellent chicken dinner was 
served and good fellowship prevailed for the balance 
of the evening. 


0. E. D. HOLDS OLD-TIMERS’ NIGHT 


Nearly 200 members and friends of the Office 
Equipment Dealers of New York celebrated Old- 
Timers’ Night at the regular March meeting, March 9, 
at Hotel Sheraton, New York, N. Y. 

Seated at a separate table in the center of the 
dining room, more than 40 men who have been 
selling office equipment for over 35 years were the 
guests of honor. 

President Jack Schwander, Desks, Inc., New York, 
N. Y., welcomed the honored guests who had spent 
sO many years in this business. “What we younger 
men know of the business, these men taught us 
and taught us well,” he said. 

Moe Turman, Metwood Office Equipment Company, 
New York, N. Y., president of the National Office 
Furniture Dealers Association, upon introduction by 
the chair, said, “It takes a heap of living to work 
in one industry for 35 years. It is fitting that we 
extend to these, our honored guests, a tremendous 
ovation.”’ Mr. Turman went on to tell the assembly 
of some of the successes the national association 
was experiencing, all of which would be of benefit 
to the industry at large. 

The dean of the “old-timers” was E. S. Delamater 
of Danes, Dancher & Sellew, New York, N. Y. Un- 
fortunately, he was unable to attend. 

H. A. Clemetsen, Office Furniture Warehouse Com- 
pany; James Glen, Manhattan Desk Company, New 
York, N. Y., and George Wray, manufacturers’ agent; 
on behalf of the “old-timers,” expressed their ap- 
preciation for the honor. Each went back into his- 
tory to tell something of their early experiences. 


OLD TIMERS NIGHT, OFFICE EQUIPMENT DEALERS OF NEW YORK. MARCH 9 
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ADD EXTRA PROFITS 





tart 


Alert dealers are making good money... 





Pe 


ceil R COMPANY 


us without ch 
Ship us Imme 


Dealer's Name 


Address 


Your regular customers — and a lot who now 


are not — will need these famous Hall-Welter 


products before this years ends! Someone will 


sell them — at a nice profit. Why not you? 


Dealers are amazed at the ease with which 


Speedrite Checkwriters, Error-No Copyholders 


SPEEDRITE Checkwriter 


Giving absolute protection agaist 
forgery, against rich Ot bad check 
loss, or dissatisfaction with inferior 
“gadgets”, Speedrite mechanical 
checkwriters are needed by thou- 
sands of firms right now. Each pur- 
chaser receives a $10,000 forgery 
bond, proof of Speedrite’s positive 
protection. 


CHEXSIGNO Check Signer 


No busy executive should waste 
time at tedious hand signing of 
checks—and he readily understands 
this when you take the trouble to 
tell him. Chexsigno’s serrated signa- 
ture—the world’s safest signature 
—absolutely defies reproduction. 
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ERROR-NO COPY 





h our name. 


ising } snted wit 
"4 * Ravers ri ted with our name. 

rset Advertising imprint sae 
es ks for Demonstrate gner 

vs 1 e 
res on the CHEXSIGNO 

cr) Intor 
diately: 


E Checkwriters 2-inch width 


SpEEDRIT \ders, 12 
ERROR-NO copy ie ders. 16-inch width width 
ERROR-NO holders. 


and Chexsigno Check Signers gain them access 
to offices throughout their territories, at the 
speed with which sales follow demonstrations. 


Start now to catch up on profits you may be miss- 
ing. Ask for free imprinted advertising, demout- 
stration material, sales aids. There’s plenty of it. 


fr No uine-sy-tine 


COPYHOLDER 


Wherever copying is done with 
makeshift props or no props at all, 
Error-No speeds the work, raises ef- 
ficiency, cuts errors, saving office 
production costs. Thousands of of- 
fices are “getting by” without Error- 
No—simply because they have not 
seen it demonstrated. There are 
plenty of new profits to be plucked 
by selling Error-No right now, to- 
day, in your territory. Why not go 
after them? 


H1ahk Welter 


*ROCHESFER 7. N 





COMPANY, I 





ADDRESS: 40 MT. HOPE AVENUE 
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TIME tested 





for durability 


RESEARCH tested 





for buyer-preference 


Old as history, rich in tradition—yet modern 
as tomorrow’s Stratoliner, adaptable as a 
designer’s imagination! That's wood, the 
enduring material for commercial desks and 
chairs. Throughout the centuries nothing has 
been found to equal wood for fine furniture. 
It has earned leadership by providing utility 


and beauty for millions of users. 


Wood office furniture, given reasonable care, 
will outlast the purchaser and his successor. 
Thousands of desks and chairs are in use today 
at which several generations have worked. 
Over a period of years the equipment may 
become obsolete because of scientific advance- 


ment in design. But the wood itself endures. 


Longevity is merely one of wood’s many 
advantages. It is warm, inviting. appealingly 
beautiful to see and use. It is equally at home 
in the general or executive office. It expresses 
the craftsmanship of period designers and is 


ideal for contemporary, functional design. 
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Island base desks in efficient, space-saving 
sizes reaffirm wood’s adaptability to modern 
engineering techniques. Softone, the new 
scientific color finish for wood office furniture, 


available only on wood, reaches a new high 


by eliminating unnecessary eye-fatigue. 


WOOD IS PREFERRED 


Dealers who provide durable, handsome wood 
office furniture do their customers a genuine 
service—and meet less sales resistance. In a 
survey conducted among purchasing agents 
and office managers in 24 cities (among both 
large and small companies) MORE THAN 
69% VOTED FOR WOOD office furniture. 
© 
For beauty — for permanence — for utility — 
wood office furniture is best for your cus- 


tomers, more profitable for you. 


Woop OFFICE FURNITURE INSTITUTE 


AMERICA’S PROGRESSIVE MANUFACTUREKS OF COMMERCIAL 
. Fosterinc Propuct ResearRcn, 
FURNISHING INFORMATION AND ASSISTANCE FOR DEALER 


DESKS AND CHAIRS . 


MERCHANDISING AND ADVERTISING. 


807 American Security Bldg., Washington, D.C. 


77 











F3264 








3F3285 3F3296 





| 36’2 in. High=16 in. Deep 
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JFS264 — Three (3) Steelmacter 6 x 4 Double 


Drawer Higher-Than-Wide Card Cabinets on base. Capa- 
city: 9000 Cards. Depth: 16’. Total Height: 3614”. 


P3264 — One (1) Sé&celmadter 6 x 4 Double Drawer 
Higher-Than-Wide Card Cabinet. Capacity: 3000 Cards. 
Depth: 16’. (Not illustrated. 


— One (1) Steelmacter 6 x 4 Single Drawer 
Higher-Than-Wide Card Cabinet. Capacity: 1500 Cards. 
Depth: 16’. (not illustrated). 


9F3285 — Three (3) Steelmacfler 8 x 5 Double 
Drawer Higher-Than-Wide Card Cabinets on base. Capa- 
city: 9000 Cards. Depth: 16’. Total Height: 3614”. 


One (1) Steelmacter 8 x 5 Double Drawer 
Higher-Than-Wide Card Cabinet.Capacity: 3000 Cards. 
Depth: 16’. (Not illustrated. 


F385 —~ One (1) Steelmaster § x 5 Single Drawer 
Higher-Than-Wide Card Cabinet. Capacity: 1500 Cards. 
Depth: 16’’. (not illustrated). 


K364 


P3285 


EAST 





E3296 Three (3) Steelmaster 9 x 6 Double 


Drawer Higher-Than-Wide Card Cabinets on base. Capa- 
city: 9000 Cards. Depth: 16’. Total Height: 5614”. 


- One (1) Steelmaster 9 x 6 Double Drawer 


3000 Cards, 


Higher-Than-Wide Card Cabinet. Capacity: 
Depth: 16’’. ( Not illustrated. 


One (1) Steelmaster 9 x 6 Single Drawer 
Higher-Than-Wide Card Cabinet. Capacity: 1500 Cards, 
Depth: 16’’. (not illustrated). 


396 


BASES 


— For 6 x 4 Double Drawer Higher-Than-Wide 
Card Cabinet. Height of Base 11 inches. 


B 564 


B385 For 8 x 5 Double Drawer Higher-Than-Wide 
Card Cabinet. Height of Base 614 inches. 


B396 — For 9 x 6 Double Drawer Higher-Than-W ide 


Card Cabinet. Height of Base 314 inches. 


145TH STREET : 


NEW YORK 51, N. Y. 
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4F3692 
4F3582 
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5F3462L 






6F3352 









6F3352 ~ Six 3 x 5 double drawer card cabinets on 
base. Capacity 19200 cards. 16” deep — total height 
3614”. 

6F3352L ~ Six 3 x 5 double drawer card cabinets each 
with lock on base. Capacity 19200 cards. 16” deep. Total 
height 3614”. 

— Double drawer 3 x 5 card cabinet. Houses 


app. 3200 cards. 16” deep. (Not illustrated.) Available 
individually for additional build-ups. 


— Five 4 x 6 double drawer card cabinets on 
base. Capacity 16100 cards. 16” deep. Total height 3614”. 


3462L ~ Five 4 x 6 double drawer card cabinets on 
base. Capacity 16100 cards. 16” deep. Total height 3614”. 


462 — Double drawer 4 x 6 card cabinet. Capacity 
app. 3200 cards. 16” deep. (Not illustrated.) Available 
individually for additional build-ups. 


{P3582 — Four 5 x 8 double drawer card cabinets on 
base. Capacity 12800 cards. 16” deep. Total height 3614”. 


{F35821, — Four 5 x 8 double drawer card cabinets 
with locks on base. Capacity 12800 cards. 16” deep. 


Total height 3614”. 


F3582 — Double drawer 5 x 8 card cabinet. Capacity 
app. 3200 cards. 16” deep. (Not illustrated.) Available 
individually for additional build-ups. 


1F3692 — Four 6 x 9 double drawer card cabinets on 
base. Capacity 12800 cards. 16” deep. Total height 3614” 


{F3692L — Four 6 x 9 double drawer card cabinets 
with lock. Capacity 12800 cards. 16” deep. Total height 
3614”. 


3692 — Double drawer 6 x 9 card cabinet. Capacity 
app. 3200 cards. 16” deep. (Not illustrated.) Available 
individually for additional build-ups. 


ALSO AVAILABLE IN STANDARD OLIVE GREEN 
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WARD'S CONDUCTS FILING, INDEXING SCHOOL 

Arthur King, general manager of Ward’s, Bos- 
ton, declares that the growth of business in the 
direction of filing systems and their housing, gave 
them the idea for the filing and indexing school 
which was held at their store recently. 

Mr. King said, “We helped .so many business 
offices in our trading area with their filing prob- 
lems that we were anxious to acquaint others with 
our ability to serve them too.” 

He then went on and explained that plans for 


the school began four months in advance. First, 
Arthur R. Frey, nationally-known filing expert, 
and head of the filing and systems division of The 


Globe-Wernicke Co., Cincinnati, Ohio, was obtained to 
conduct the school. Then arrangements were made to 
hold the school on the second floor of the store build- 
ing. One official of the store pointed out that by hold- 
ing the school on the premises, it was possible for the 
sales force to play host to the customer-students, and 





WARD'S, BOSTON, FILING SCHOOL, MARCH 4 


at the same time much of the material used in the 
filing school was quickly available. The furniture 
which is normally displayed on this floor, was taken 
out and it was found that approximately 75 people 
could be comfortably seated. 

Since the school began at 9:30 in the morning, and 
was not dismissed until 4:00 in the afternoon, Ward’s 
provided a free buffet luncheon for the customer- 
students. This was taken care of by a local catering 
service, which handled all of the details. 

Enrollment of the students was obtained by mail- 
ing out printed application cards and a prospectus. 
The list used was left pretty much in the hands of 
the salesmen, although the company insisted that 
candidates for the course not be confined to custom- 
ers of the store only. As Arthur King said, “One of 
the chief objectives of the school was to broaden the 
company’s selling base, and to get more prospects in- 
terested in filing and indexing”’. 

The results were extremely gratifying. When ail 
applications were in, it was found that 177 men and 
women from the offices of leading banks, insurance 
companies, hospitals, and manufacturing establish- 
ments, were interested enough to spend an entire day 
studying modern filing methods. Every class had a 
substantial number of office managers, and filing su- 
pervisors, in addition to regular file clerks. 

At the conclusion of his series of talks, Arthur Frey 
complimented the Ward organization on the efficient 
way they handled the arrangements for the school. 
He also pointed out that not every retailer is ready 
for such a school. “Ward’s salesmen”, Mr. Frey said, 
“are safeguard system specialists. Many of them ser- 
vice well over 100 filing systems. In addition, the store 
maintains a filing and indexing department which 
does a brisk over-the-counter business. Because of 
this setup and background of accounts, Ward’ will be 
able to cash in on the interest aroused by the filing 
school”’. 
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Already the tangible evidence of the success of the 
school is indicated in the form of numerous compli- 
mentary letters, and also the comments of the custo- 
mer-students after they had completed the course. 


TSA’S “TOWN MEETING” A LIVELY PROGRAM 


The Transcription Supervisors’ Association held its 
first “Town Meeting” program at the George Wash- 
ington Hotel, New York, on Monday, March 8. The | 
subject was “How Can Our Departments Best Serve 
Our Organizations?” Miss Ethel Bendixen of New 
York University, Mrs. Sybil Neale of Home Insurance 
Company, Miss Mabel Coulter, Raymond Concrete 
Pile Company; and Mrs. Mary Berendes, Consolidated 
Edison Company, were members of the panel, with 
Miss Madeline Gorman of Calco Chemical Division 
of American Cyanamid Company acting as moderator. 

Table microphones were supplied each of the 
speakers for the special recording of the program 
by the Dictaphone Corporation. 

Miss Gorman was an excellent moderator and each | 
of the problems raised provoked a lively discussion. 


LONE STAR ROUNDUP DONE IN TEXAS WAY— 
BIG, OUTSTANDING, SUCCESSFUL! 

Texas has a way of doing big things. NOMDA’s 
Ninth Regional Conference or, as the Texas boys 
named it, “The Lone Star Roundup,” can really be 
termed a “huge success!” Those who might have 
expected “just another meeting” came in for a big 
surprise—in fact, for a number of surprises. When 
the registration was completed, 196 names were on 
the cards! At the banquet, over 300 were on hand! 

It was a wholly gratifying affair, and one which 
Rus Brewington, Tom Boyce, Roy Malone, D. L. 
Keeney and the rest of the staff can be justly proud. 
The program was excellent and moved forward with 
dispatch, starting on and holding to schedule. The 
speakers were well chosen, knew their subjects, and 
gave much of vaiue to listeners. Surrounding the 
ample meeting place were 20 display booths where 
machines, equipment and supplies were effectively 
displayed for a maximum of attention. 

Many were on hand for the Sunday social and get- 
together hours. Old friends met and renewed friend- 
ships. New acquaintances were made. Dealers met 
suppliers. All took advantage of the fellowship op- 
portunities offered. 

Monday morning after the preliminaries, W. G. 
Turquand, Underwood Corporation, gave an especial- 
ly appropriate talk on the value of the association, 
breaking it down from the standpoints of profit, 
prestige, and protection. NOMDA President Ritchie 
followed with remarks on the FTC Trade Practice 
Rules. Jim Hackney, Remington Rand, Inc., dealt 
with the portable market and left much good advice. 
A. F. Bakewell, Victor Adding Machine Company, 
took up selling from the adding machine viewpoint 
and pointed out definitely and clearly what can and 
should be done. 

At the luncheon, a style show enhanced a good 
meal. Strangely enough, the predominantly male 
attendance seemed to enjoy this innovation. 

The afternoon session found Paul Cockrill, In- 
dianapolis, and Elmer Wheeler effectively handling 
the subjects of advertising and selling. Paul’s remarks 
were especially helpful, treating with dealers’ prob- 
lems. Only a short time was available for questions. 
To end the conference, an appealing banquet and 
floor show, with a long list of door prizes, filled the 
night hours. 

Enthusiasm was abundant and especially notice- 
able. When the subject of a state association was 
brought before the members, an almost immediate 
motion was forthcoming for the formation of such 
an organization. Without a dissenting vote, the mo- 
tion was passed and the Texas State Office Machine 

(Turn to page 102, please) 
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OLD TOWN Gaclustve FRANCHISE 


iend- An Old Town 
met Exclusive Franchise Means: Do you want to sell rings around every competitor on 


PRODUCTS: ribbons, carbons and duplicating supplies? The Old 
.. & deal 


nownt A complete line, simplified, grade- 
ae marked and trade-marked. do it. Not just advertising talk, but a power-packed, 


Town Exclusive Franchise is guaranteed to help you 


wre PROFITS: can't-miss program—complete from scientific merchan- 
ictice 


dealt Priced right to give you liberal margin 
of profit. Quicker turnover of com- 100% proven plan was developed after long years of 
a pect stock. in-the-field experience by Old Town merchandising 


PROTECTION: men—who know this business from the ground up; 


You are the only Old Town dealer in 
your area. All orders go through YOU. 


dise planning to sales-building training service. This 


You can cash in on it —now. 


dling PROMOTION: 
larks 
yrob- Hard-hitting dealer helps. Local selling 
ions. aids, consistent advertising. 

and 


| the +. 


al Write for FREE copy of OLD TOWN's 


diate comprehensive, 44 page book on prod- 
ucts, uses, markets, etc. 





RIBBON & CARBON CO., INC. 
Foremost makers of Spirit Carbon for Every use 
750 Pacific Street * Brooklyn 17, New York, N. Y. 








CONNABLE, JR. HEADS MONROE BOARD 

Alfred B. Connable, Jr., recently became the first 
chairman of the board of Monroe Calculating Ma- 
chine Company when directors elected him to that 
newly-created post. 

The 44-year-old investment counsel, who lives in 
Kalamazoo, Mich., has been a director at Monroe for 
four years. 

His election saw another second-generation mem- 
ber of the firm’s founding families in top direction at 
Monroe. Son of A. B. Connable, a director of the 
company 35 years, Connable, Jr., was teamed with 




















ALFRED B. CONNABLE, JR. 


Malcolm Monroe, secretary of the company and a 
member of its executive committee. The latter is the 
son of the late Jay R. Monroe, founder of the manu- 
facturing concern. 

Mr. Connable has a long record of friendship for 
labor, especially in the educational] field. He long ago 
decided labor and management would get along bet- 
ter in an atmosphere of understanding of mutual 
problems. 

As a regent of the University of Michigan, he was 
among the first to seek state funds for the adult 
education of workers. Now Michigan is regarded out- 
standing in the field of workers’ education and has 
classes throughout the state in collective bargain- 
ing, health and accident prevention, the United 
Nations, analysis of legislation and current events. 


CLARY ESTABLISHES FACTORY BRANCH 


A factory branch of the Clary Multiplier Corpor- 
ation has been established at 2060 Park St., Beau- 
mont, Tex., under the management of Sam F. Wilson, 
formerly of Houston, Tex. In addition to Beaumont, 
the branch will serve Orange and Port Arthur, Tex. 

JHR 
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NIAGARA ANNOUNCES COMPLETE STENCIL LINE 

A complete line of stencils for every use in blue, 
white and yellow and in all sizes has been announced 
by the Niagara Duplicator Company, San Francisco 
5, Calif. 

The announcement states that Niagara now manu- 
factures all types of cellulose stencils. Along with 
complete specifications, a price list is issued as of 
December 1, 1947. 


JASPER TABLE COMPANY, INC., ORGANIZED 


A new entry into the office equipment field is the 
Jasper Table Company, Inc., 206 Main St., Jasper, 
Ind., now in production and expecting to have an 
office table on the market very shortly. 

Officers of the firm and their affiliations are: 

President—Albert M. Schaaf, superintendent of the 
New Indiana Chair Company, Jasper, Ind. 

Vice-president—Cletus J. Krodel, affiliated with the 
Jasper Office Furniture Company, Jasper, Ind. 

Secretary and general manager—Omer O. Sturm. 

Treasurer—Rudolph E. Sturm, secretary and treas- 


urer of the Jasper Office Furniture Company, Jasper, i 


Ind. 


officers’ training in the Navy after graduation from 
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OMER STURM 


Notre Dame University. He completed a Navy course 
of supply and disbursing at Naval Supply Corps 
School, Wellesley College, and received his medical 
discharge from the Navy in 1944. He was employed 
as an accountant with the firm of Seidman & Seid- 
man of Grand Rapids, Mich., before becoming associ- 
ated with the Jasper Table Company, Inc. 

The new firm plans to make various styles of office 
tables in the standard sizes and will offer them in 
walnut and oak finishes. School desks will be made to 
supplement the line. 





OFFICE APPLIANCES, 


April, 1948 





Secretary and general manager Sturm went into 
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‘7 OPENS A WHOLE NEW VISTA OF 


Profitable 
CHAIR SALES! 


Bigger, broader, huskier, “he-man” 
clerical posture chairs. With all 
the Sikes ‘‘customized’”’ comfort 
features, including’ exclusive 
“Fixed-Floating’ Seat and Kradl- 
Tilt back. A ‘whale of a lot of 
, LINE chair,” popularly priced. In Birch 
1 blue, finished in Walnut or Mahogany 
ounced or to match metal desks. Also in 
anciscO Quartered Oak. 
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WHAT A CHAIR! ANY 
MAN DOING CLERICAL 
WORK CAN'T HELP BUT 
FEEL BETTER AND WORK 
BETTER IN THIS WON- 
DERFUL CHAIR. 
\ 
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Luxuriously upholstered 
seat and back. 
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8 Xui%yL 
Seating comfort deluxe! 
KOOLCUSHION seat and 
upholstered back. 





SALES REPRESENTATIVES 




































F. J. BLOEMPOT H. W. KOEHN, Jr. 
1 Park Avenue 122 Columbia Drive 
New York, N. Y. Williamsville, N. Y. 
cours’ R. W, BUTSON 
Corps Ri ha dV H. WRIGHT JOHNSTON 
\edical mene i 
‘ 4 (Temporary address) 1724A Merchandise Mart 
pioye The Sikes Co., Inc, Chicago, Ill. 
Seid- Buffalo, N. Y. 
LSSOC1- R. T. MALONE ROSS R. WEST 
Route 1, Box 596 115 Front Street 
office 
em in X141% Dallas 8, Texas San Francisco, Calif. 
ade to Roomy seat. 18 inches wide and 15 Please address all inquiries to Buffalo. 
inches in depth, specially shaped for 20 Ch i 
i urchill St. 
comfort and fully adjustable. Th SIKES C | 
y adj t 0. inc. Buffalo 7, N. Y. 
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ROGOW NAMED PRESIDENT OF EVERSHARP 


Arthur H. Rogow, vice-president in charge of mer- 
chandising and research engineering of Eversharp, 
Inc., was recently elected president and a director of 
the company. 

R. Howard Webster, Montreal fur merchant and 
financier, has been named a member of the executive 
committee; Louis A. Stone, vice-president and treas- 
urer, was elected senior vice-president and treasurer; 
Thomas Emerson, a vice-president, has been appoint- 
ed general sales manager of domestic and export 
sales; and Leo Strauss, assistant secretary and assis- 
tant treasurer, has been named vice-president in 
charge of administration and assistant treasurer. 


BERT M. MORRIS NAMES SALES CHIEF 


The Bert M. Morris Company of Los Angeles, manu- 
facturers of the Morriset line of office equipment, re- 
cently announced the promotion of Wally Jones from 
Pacific Coast representative to general sales manager. 

Mr. Jones is making an extended trip visiting all 
sections of the country, making surveys toward ob- 
taining broader distribution for the large line of 
office items now being manufactured by the Bert M. 
Morris Company. 


UTICA FIRM REOPENS AFTER FIRE 
Purvis Stationers, located at 84 Genesee St., Utica, 
N. Y., have reopened for business following a recent 
fire which damaged the store—GET 





URMSTON OFF TO EUROPE FOR STAEDTLER 


R. J. Urmston, president of J. S. Staedtler, Inc., 
immediately after returning from his usual trip 
through the western territory, expected to fly to 
Europe. The purpose of his trip will be to complete 
arrangements for the reintroduction and sale in the 
United States of the Mars-Lumograph line of drawing 
pencils, artist pencils and leads. 

J. S. Staedtler, Inc., was a pre-war importer of this 
merchandise. Mr. Urmston says that quality has been 
maintained and that he believes these old-time 
brands will again find a large demand in the Ameri- 
can market. 


RAY W. FRITZ INJURED BY TAXICAB 

Ray W. Fritz, sales manager of the Fulton Specialty 
Company, Elizabeth, N. J., was struck by a taxicab 
on March 10 while in New York en route to a sta- 
tioners’ convention in Washington. Mr. Fritz was 
thrown some 20 feet and was badly bruised and 
shaken. Raymond R. Fritz, vice-president of the 
Fulton Specialty Company, says that his son is mak- 
ing good recovery. 





INCORPORATE BINGHAMPTON FIRM 
Signet Stationery, Inc., 7 Main St., Binghampton, 
N. Y., has been incorporated as dealers in stationery 
with capitalization of $25,000. The firm is authorized 
to issue 250 shares of stock with par value of $100 a 
share. Incorporators are Keith W. Hull, Mary E. Brew- 
er and Etta Knapp.—GET 
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NOT METROPOLITAN BUT ONE OF THE NATION’S FINEST 


Extremely modern and amazingly well-stocked is the con- 
sensus of all who visit Judd’s, Longview, Wash. Though the 
city has a population of but 18.000, the store would do 
justice to any of the nation’s largest cities. Upper left: the 
impressive, all glass front, surmounted by a large neon sign. 
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Upper right: the store’s beautiful island counter of writing 
instruments. Lower left: massive displays assure the customer 
that he can always find what he wants. Lower right: the 
office furniture department, with a wide choice of filing 
equipment and supplies along the left side of the floor. 
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Export Representatives: UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 























Smead’s new Household File answers a 
specific need in both the city and farm 
home. 


It is compact and takes little space on a 
shelf or in a drawer. The printed parti- 
tions make it easy to divide correspond- 
ence, canceled checks, receipts, and dis- 
bursements. 

it has a special partition for filing depre- 
ciation schedules on machinery, build- 
ings, etc. 

The best time for Mrs. Housewife to file 
a receipted bill is at the very moment 
when it is presented and paid. Mr. 
Householder can properly allocate and 
file his canceled checks at the end of 
each month—when the transaction is 
still fresh in his mind. 
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find the job is done much easier, and NAD 
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nated — by using a Smead Household color 
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PRICE EACH DOZEN _ : 

um 

No. FH—117A $2.75 $30.00 upp 


It has been “HOME TESTED” 


“EVERY FAMILY A PROSPECT” V 


THE Sot MANUFACTURING CO., INC., HASTINGS, MINN. 


Export Representatives: UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 
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John Doe & Co. Stationery 













Your Name, Address and Phone Number 


GO HERE 





Every dealer wants more of the prestige 
created through advertising. Here is one 
practical way in which to achieve it— 
WITHOUT COST. Sell the MONARCH 
BRAND Quality Paper Fastening Devices 
in YOUR OWN Special IMPRINT BOXES. 
Reorders flow in to you naturally. 

You can have your Own Imprint Package 
WITHOUT CHARGE by merely ordering 
a minimum quantity of staples, clips or pins. 
The minimum quantity is: STAPLES—200 
boxes; CLIPS—100,000 of a single size; 


PINS—100 pounds of one type. Stock 
your shelves with quality products in eye- 
compelling packages, imprinted with your 





ACE, BOSTITC;;" 


NAME, ADDRESS and PHONE NUMBER. 
Boxes for staples and pins available in a variety of 
) colors, Remember—you can sell your firm name 
WITHOUT ANY EXTRA CHARGE if you buy a 
minimum quantity of STANDARD Staples, Clips 
and Pins. Your requirements of brass fasteners, 
thumb tacks and industrial type staples can also be 
supplied. 
Write for samples and price list 


- 
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» VAIL MANUFACTURING COMPANY 


900 EAST 95th ST., CHICAGO 19, ILL. 
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CREATE NEW DIVISIONS AT HORDER’S 

Creation of new purchasing procedure in the estab- 
lishment of four divisions for Horder’s, Inc., and As- 
sociated Stationers Supply Company, is announced by 
President Horder. In detailing the procedure for the 
task of buying the products sold by the two com- 
panies, the executive states: 

“All the merchandise we carry has been divided 
into four major divisions. One of these divisions has 
been assigned to each of the four division merchan- 











~ CORTLAND B. HORR CARL H. CARLSON 


dise managers. Each will function with his own staff 
of rebuyers, cost and other clerks to properly ‘follow- 
up’ the purchase and sale of the merchandise for 
which he is responsible. 

“Although the group will be responsible to me and 
to C. W. Harris, our executive vice-president, they will 
co-ordinate all their buying activities with respect to 
the sales plans of A. R. Skibbe, our vice-president in 
charge of sales, and his staff of sales managers. Fur- 
thermore, Mr. Harris and I will devote much of our 























A. J. (TONY) PETERS 


time to the important task of buying and we plan to 
contact personally many of our fine sources of supply. 

“Tt will be evident that this pattern will enable us 
to operate more efficiently as our selling organization 


GEORGE KUHFUSS 


grows and our need for merchandise expands. 
Through it our sources can co-operate with us in 
planning our complete merchandising program—buy- 
ing, packaging, advertising, sales promotion and sell- 
ing, and this should prove mutually beneficial during 
the years ahead.” 

Named as division managers are: Division I, furni- 
ture and equipment—Carl H. Carlson. Division II, 
loose leaf and filing—Cortland B. Horr. Division ITI, 
writing accessories and gifts—George W. Kuhfuss. 
Division IV, general accessories and paper—Anthony 
J. Peters. 

In charge of gifts, greeting cards and social sta- 
tionery is Irma M. Schroeder. Francis Marra heads 
printing and engraving. Other aides to division man- 
agers are announced as Robert B. Evans, Karl W. 
Schultz, Frank J. Rainey and Joseph J. Corbino. 


A. B. DICK COMPANY SETTLES SUIT 

One of the government cases against leading 
American businesses was settled in the U. S. District 
Court in Cleveland, Ohio, by the entry of a consent 
decree and a plea of nolo contendere, concluding the 
anti-trust suits against A. B. Dick Company, Chi- 
cago. 

Under this settlement, all the defendants agree 
to the entry of a civil judgment and a plea of nolo 
contendre without trial or adjudication of any issue 
of fact or law and without any admission of guilt. 

In the civil action C. H. Dexter & Sons, Inc., 
Windsor Locks, Conn., and John A. Manning Paper 
Company, Troy, N. Y., were enjoined from enforc- 
ing their stencil paper patents. 

The A. B. Dick Company was fined $15,000. Fines 
of $10,000 each were imposed on Mimeograph 
Company, Ltd., Chicago; C. H. Dexter & Sons, Inc., 


John A. Manning Paper Company and Aldine Paper | 


Company, New York, N. Y. 
Individuals fined 
president of A. B. Dick and Mimeograph companies, 
$15,000; Edison Dick, son of A. B. Dick and vice- 
president of the two companies, $15,000. Officials of 
the other companies were fined a total of $14,000. 
Preferred Settlement To Litigation 
The A. B. Dick Company chose this method of 
settlement to avoid prolonged litigation which might 
have seriously hampered the building of a new 
factory and general office at Niles, Ill., and the con- 
solidation of manufacturing facilities there, accord- 
ing to A. B. Dick, III, president. Construction work 
is already well under way at the new plant, and 
it is expected that within the year certain manufac- 
turing functions will have been transferred there, 

Mr. Dick said. 
In addition, it was felt that the company’s con- 
tinuing program of product research and the de- 


velopment of new products would be slowed and | 


interrupted by court appearances, appeals and liti- 
gation extending over a period of time which might 
run to five or more years. 

Under the terms of the decree, the company, in- 








EG 





included Albert B. Dick III, 


RRR ng Me NEA 





ventors of the stencil duplicator and pioneers of | 
the duplicating process under the brand name | 


“Mimeograph,” relinquishes six months from the 
date of the decree the exclusive right to that name. 

According to Mr. Dick, the company’s products 
will now be known as “A. B. Dick Mimeographs,” 


a 


“A. B. Dick Mimeograph stencil shevts,” and “A. B. | 


Dick Mimeograph supplies,” rather than by the 


trade-mark “Mimeograph” alone 


A. B. Dick Company retains full trade-mark rights © 


to its other trade-marks including the brand name 


“Mimeotype,” which has been used for its top qual- 


ity stencil sheets, and the brand name “Mimeoscope,” 
which designates its illuminated drawing board. 


Names Grow in Generic Use 

For many years the words “Mimeograph” 
“Mimeographing” have been growing in generic use, 
as applied by the public to the entire process of 
stencil duplicating, regardless of whether A B. Dick 
Company’s branded products or competitive dupli- 
cators and supplies were involved. Generic use of 
the brand names became particularly widespread 
during World War II when the use of Mimeograph 
duplicators and supplies became such an essential 
part of military and factory procedures. 

The company for several years has recognized the 
possibility that its trade-mark would go the way of 
cellophane, aspirin, shredded wheat and other brand 
names which became part of the language through 
general public use. 

Therefore, the company has put growing empha- 
sis on the trade name “A. B. Dick” as identifying 
its products. Loss of the trade-mark and the ex- 
clusive use of the word “Mimeograph” as a brand 
name is not regarded as serious, because recent 
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BATES NUMBERING MACHINE 


The acknowledged leader 
throughout the world for 
more than half a century. 


QUALITY FIRST 
ae aN ---and ALL-WAYS 


5,000 in one loading. 
Can‘t jam or clog. 


BATES FILE FASTENERS 


Lay flat, bind tight. No 
sharp edges. Positive slide 
locks. Neat, efficient. 


ee ates 
a a 
PRODUCTS 





BATES EYELETER 


Feeds, inserts and crimps 
eyelets in one instantane- 
ous automatic operation. 











BATES TELEPHONE INDEX 


Spin the knob and follow 
the red line. Finds 720 
names or numbers, presto! 


BATES PERFORATOR 


It’s the quality of Bates Products 
Easiest action, largest 
waste container. Compact. that makes for lasting satisfac- 
Economical. 


tion, repeat business, and the 


knowledge: that you have sold 
BATES LIST FINDERS 
Simplest listing devices 


ever made. Ideal for home 
or office use. 


your customer the best there is. 


The Bates Mfg Co., Orange, N. J. 
New York Office, 30 Vesey St., NewYork7 
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surveys indicate that a large majority of distributors 
and users are now accustomed to refer to the com- 
pany’s products under the name “A. B. Dick” rather 
than by the trade-mark alone. Additional support 
for this change will now be given in national adver- 
tising. 

Future Policy Is Explained 

The company will release certain non-basic pat- 
ents, but this will not interfere with the company’s 
business as basic patents have long since expired. 
The company will no longer operate its 20 branch 
sales offices, but will expand its sales organization by 
adding independent distributors in those areas where 
it now operates branch sales offices. The company has 
never followed a policy of selling exclusively at re- 
tail, Mr. Dick pointed out. The majority of users 
have always bought A. B. Dick products from inde- 
pendent distributors located in more than two 
hundred markets throughout the United States. 

The word “Mimeograph” was coined by A. B. 
Dick, Sr., inventor of the stencil duplicator and 
founder of the company, more than 60 years ago. 
As the senior Mr. Dick himself told the story, he 
took two Greek roots, “mime” meaning “to copy,” 
and “graphos” meaning “writing,” and put together 
a-new word to identify his products. In working out 
his invention, Mr. Dick was aided by the suggestions 
of the great inventor, Thomas A. Edison, and in its 
early years the first duplicator was known as the 
“Edison-Dick Mimeograph.” Word-of-mouth adver- 
tising produced the first few orders, until the large- 
scale marketing possibilities were recognized by Mr. 
Dick. National advertising followed until the Mime- 
ograph brand duplicator became the best-known 
duplicator on the market and the brand itself be- 
came, in actual fact, a “household word.” 

“We expect to continue as the strong, stable 
factor in the field which we have pioneered for 
more than 60 years,” Mr. Dick III, president, said. 
“Settlement of the suit means that our building 
program and product development can go forward 
without hindrance.” 

UARCO, INC., ELECTS DIRECTORS 

Stockholders of UARCO, Inc., Chicago, manufactur- 
ers of business forms, at the annual meeting of the 
corporation elected the following directors: W. R. 
Barker, Lewis Barker, Charles Passmore, Andrew J. 
Dallstream, Raymond J. Koch and Edward Lucius, all 
of Chicago; and G. L. Barker of Hadlyne, Conn‘; 
George Buffington of Cleveland, Ohio; and Albert H. 
Sauer, Jr., of Cincinnati, Ohio. 

At a directors meeting following the stockholders’ 
meeting, W. R. Barker was re-elected president; W. 
J. Thompson, vice-president, and Charles Passmore, 
secretary and treasurer. 





SWAN COMPANY CHANGES LOCATION 

The Swan Printing & Stationery Company, Inc., 
has moved to the former Keller Building at 123-129 
Franklin St., Buffalo, N. Y., where the company has 
leased more than 10,000 square feet of space. Hugh 
Wharton, Jr., secretary-treasurer, said about $50,000 
has been spent for extensive remodeling of the in- 
terior of the Franklin St. building. The exterior of 
the building will soon undergo alterations. 

Twice as much space will be available in the new 
quarters as in the building at 54 Swan St., where the 
company has been located since it was formed in May, 
1940.—_-GET 





FLORIDA FIRM TAKES NEW LOCATION 
The Gilman Stationery Shop of Lake Wales, Fla., 
was moved from its former location on First St., op- 
posite the post office to room 23 in the Alcoma Arcade. 
A color scheme of grey and red is used as an effec- 
tive background for the display of the various lines 
of merchandise.—JL 
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SANFORD MAKES SALES APPOINTMENTS 
Coincident with the occupancy by the Sanford Ink 
Company of new offices at 500 Fifth Ave., New York 
City, announcement was made of new appointments 
to the sales organization. Both moves are in line with 
the policy of providing maximum service to custom- 


ers, which recently led to the opening of a new main 


plant in Bellwood, Il. 


The new offices are centrally located at 42nd St. 7 


and Fifth Ave. They are modern and functional in 





























GORDON STEINMETZ Jj GEORGE A. RAMSDELL 


design, with a showroom that displays the products | 


well. Teletype units keep this office in constant com- 
munication with the main plant at Beliwood, to speed 
service to customers. 

The three men who have been appointed to new 
posts in the eastern territory include Gordon Stein- 
metz, who has been named eastern sales manager. 























JOHN J. McQUAID 


RALPH GERARD 
George A. Ramsdell will cover Brooklyn, Long Island, 
New Jersey, and eastern Pennsylvania. Ralph Gerard 
has been appointed to cover the New England terri- 
tory. 











SATE 





F/T NMR RS 


PRTC Cee 
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Mr. Steinmetz is now rounding out his sixteenth | 


year with Sanford. As eastern sales manager, he will 


continue to make New York City his headquarters. 

Mr. Ramsdell comes to the firm with a good back- 
ground for serving the New England states. He has 
had 15 years of varied experience in calling on the 
stationery and jobbing trade. 

Mr. Gerard, who served as an officer in the Army 
Medical Corps during the war, brings to Sanford a 
good combination of youth and experience. He has 
traveled the eastern seaboard states, and has had a 
wide variety of merchandising experience before and 
following World War II. 

John J. McQuaid will continue to cover the metro- 
politan area of New York City. He has just completed 
his twenty-first year with Sanford. 








GARDEN CITY FIRM CHANGES LOCATION 
The Walker Office Machines Company recently 
moved into new offices in the bus depot building at 
Garden City, Kans. James Walker is the proprietor. 
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You give your customers fast serv- 


ice and good service when you stock 


the “Y and E” complete line. It is the 


kind of service that builds repeat 


customers because your customers 


know they can depend on "Y and E” 


quality filing supplies. 


a ETON, 
a EE} 










DIRECT NAME SYSTEM 


It makes sales because it 
makes sense. The Direct Name 
System makes filing simple, 
fast and economical. It is 
well known — accepted, and 
that makes sales for you. 
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CARDS 


A complete line of plain, 
ruled, or printed form cards 
for every type of business. 
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CARD GUIDES 


Plain tab guides in three 
grades, also flat metal tab 
guides, celluloid insertable 
tab guides in two styles, 
“Direct Vision” Triangle tab 
guides—these arejust afew 
of our complete line of card 
guides for every filing need. 
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GUMMED FOLDER 
LABELS 
Perforated for easy separa- 
—_— tion, we supply these handy 
——— pads of labels either printed 
or unprinted and with or 
without color bands. These 
gummed labels are also 
available in rolls. 


IN PADS 





FOL 


DERS 


























"Y and E” Durafile folders 
have Triangle tabs for ex- 
cellent visibility. They are 
made for every filing pur- 
pose. We furnish these with 
four 44” scores so you can 
provide 4%”, %2”, %4” or 1” 


capacity. 
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YAWMANOTE 


These 


expanding type en- 


velope wallets or file pockets 
have many uses in a modern 
office. We furnish these in a 
variety of styles and capacities. 
Each item is made of rugged 
paper specially designed for 


its purpose. 


Write for complete information on 
the “Y and E” line of filing supplies. 





91 








SPRITZ EQUIPMENT COMPANY MOVES AHEAD 
The Spritz Equipment Company was founded in 
Cincinnati, Ohio, by Stanley R. Spritz last June, when 
offices were opened in the Carew Tower in that city. 
The company was set up with the idea of specializing 

















S. R. SPRITZ 


in the distribution of dictating and recording equip- 
ment with its principal product being the distribu- 
tion of the Mail-A-Voice dictating equipment made 
by the Brush Development Company of Cleveland. 


Mr. Spritz founded the company, after having 
been very successful in the security sales business 
in Cincinnati. His sales background has been fea-/ 
tured by a policy of service to his customers, and he; 
now carries that same idea into the dictating ma-/ 
chine business. : 

The Spritz Equipment Company’s distribution of) 
the “Mail-A-Voice” for their first eight months of/ 
existence has marked them as one of the leading 
dealers in the country, and their association with’ 
the Bratton Corporation of Columbus, Ohio, as dis-’ 
tributors for a large part of Ohio, West Virginia, | 
Kentucky and Indiana, has given the Mail-A-Voice} 
one of the strongest outlets of any dictating machine} 
in this area. 





FIRE HITS KANSAS CITY FIRM 
Fire which started on the evening of March 16 com- 
pletely destroyed a two-story brick building owned by 
the Colonial Fixtures Company, Kansas City, Mo. 
makers of desks, chairs and showcases. i 
The company occupies the second floor and base-/ 
ment and-a part of the first floor. 
The loss on the building and the contents of the/ 
fixtures firm was placed at $150,000 by David Schul-/ 
teis, executive secretary and treasurer. Total damage) 
to both companies was placed at $400,000—GMH : 





TWO CORRY-JAMESTOWN DESK IN- 
STALLATIONS BY J. D. LEBLANC, INC. 
—Sold and installed by E. D. Gisclard. 
secretary-treasurer of the LeBlanc or- 
ganization, was this modern installation 
at the New Orleans branch of Bins- 
wanger & Co. Above, one of the four 
private offices outfitted with walnut 
grained steel desks with linoleum tops. 
Below, the general office, with gray 
steel desks, linoleum tops. 
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There. a Keady Market... 
... and STEADY PROFIT with 
DIXIE CHROME PRODUCTS 


your sure sales builder! 


When you have the complete DIXIE CHROME OFFICE FURNITURE 
line prominently displayed it commands attention...and creates 
the buying urge. The fast-moving tempo of today’s mode of living 
finds this popular, profitable line keeping full step in the march 
of New Design, Skillful Craftsmanship and Sturdy Construction. 


DIXIE CHROME Office Furniture fulfills every demand for 
Efficiency, Style and Comfort. Each piece is made with the care 
that gives it the stamina necessary to withstand wear and tear 
over an extra-long period of years. 





DIXLE “DEB” DESK—1015 


... Excellent Profits . . . New Customers 
STOCK THIS STEADILY. SELLING tiwe 


For Fast Turnover 





DIXIE POSTURE CHAIR—600 


DIXIE CHROME 


> | i a ae : 


STOCK THE COMPLETE LINE TO 


INCLUDE OUR ‘‘SMO-KING’’ SMOKERS 
Designed for SMARTNESS and DURABILITY in Chrome, Copper, B 
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DIXIE PRINCESS CHAIR—SO1 











SMOKER No. 25 
Ash compartment in 
tube, 18 in. long, 
height 26 in., base 
8 in. (One piece 
solid steel.) Tray 8 
in. Finish: chrome, 
copper or bronze. 


SMOKER No. 22 


Cocktail Smoker. 
Ash compartment 


SMOKER No. 12 SMOKER No. 20 
All chromium, heavy Ash compartment in 


; tube, 18 in. long, 
metal base, 8 inch Height 26 in., Base 
amber tray, height 10 in. (One piece 
28 in. Also avail- solid steel.) Tray 
10% inches. Finish 
chrome, copper or 
bronze. 


in tube, 18 in. long, 
height 26 in., base 
10 in. (One piece 
steel.) Tray 14%4 
in. Finish: chrome, 
copper or bronze. 


able in copper fin- 


DIXIE SHELF TABLE—T-402 ish or bronze. 


DIXIE CHROME PRODUCTS 
2815-17 Main Street * Dallas, Texas 


HROME 


DIKIE CHROME PRODUCTS 
DALLAS 
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APEX STATIONER MOVES TO NEW QUARTERS 

The Apex Stationery Company, declared to be the 
only exclusively wholesale office supply company in 
Texas, recently moved to larger quarters at 2115 Grif- 
fin St., Dallas. 

The company was incorporated in 1930 when it be- 
came apparent to its organizers that such an institu- 





APEX STATIONERY CO. NEW HOME 
tion was needed to serve the office supply dealers of 
the Southwest. 

A policy during the war years of making every ef- 
fort possible to supply hard-to-get merchandise made 
many friends. Many manufacturers recognize the 
advantageous distribution facilities and have made 
the company their exclusive representative in Texas 
and surrounding states. Among these firms are Bank- 
ers Box Company, Boorum & Pease Company, Colum- 
bian Art Works, C. L. Downey Company and Phillips 
Process Company. 

Officials of the firm are A. A. Hopkins, president; 
John F. Ford, vice-president and general manager; 
and Miss Carmen Campbell, secretary and treasurer. 





TOP SPEED ON A ROYAL PORTABLE.—World’s Portable 

Typewriter Champion Cortez Peters demonstrates on an office 

Royal in the Royal Typewriter Company booth at the Pur- 
chasing Agents Industrial held in Indianapolis recently. 
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FARIES CLOSES FACTORY AT DECATUR; 
MANUFACTURING TO CONTINUE ELSEWHERE ~— 
The Faries Manufacturing Company has announced’ 

plans to shut down its factory in Decatur, Il., on May) 
31. Decatur will be retained as the headquarters of. 
its executive and sales forces at 1036 E. Grand Ave. 

Instead of making its own products, Faries plans 
to have its line of lamps for this industry and other) 
products made for it by other manufacturers on 4) 
contract basis. 

Arrangements for the manufacturer of the Faries_ 
lines of lamps and cuspidors have not yet been com-' 
pleted but are underway, C. A. Laystrom, executive 
vice-president, said. 

All of the Faries products will be produced by the 
contract manufacturers according to Faries’ patents} 
and specifications, and the company will retain the 
special products it has developed. 

A deal has been concluded under which LePage’s) 
Inc., purchased Faries Plant No. 2 at Decatur. The# 
LePage’s company plans to convert the plant into aj 
factory making corn dextrine, an adhesive produced, 
from corn starch. 








NEW SANFORD OFFICES IN NEW YORK CITY.—Located at 
500 Fifth Avenue, the new quarters are attractively furnished, 
a pastel motif distinguishing the modern and functional ar- 


rangement. Top, the well-planned, attractively outfitted 
showroom. Below, one corner of the new sales offices. 








PAUL BRYANT JOINS JUST & SON STAFF 
Recently, Paul Bryant became an employee of Just 
& Son in Chicago. Mr. Bryant has had some experi- 
ence in the office equipment field and will work on 
the inside for the time being. President Eldon Just 
indicates that the new staff member will engage in 
active sales work later on. 


CLARY OPENS BRANCH AT BUFFALO 
The Clary Multiplier Corporation, Los Angeles, 
Calif., has opened a factory branch sales office at 49 
Niagara St., Buffalo, N. Y., with Bernard T. Sweeney 
named branch manager. He formerly was a sales rep- 
resentative of the company in New York City.—GET 
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A STAPLER + A TACKER 
A PLIER 


ARROW HELPS YOU SELL 
The curtain is up for a new high in profits with 
/ Through our expanding program of National Ad- 
vertising and Sales Promotional activities, we are 
helping our dealers to sell by creating increased 
consumer demand. 


a stapling machine that sells itself 
Precision-built of steel with a rich chrome finish 
in massive design. A sensational product to boost 
your sales and sell on sight. 

Guaranteed for long life and smooth operation by - Now! Mr. Dealer, with this latest additional to 
the traditional quality of ARROW products. the ARROW family, you have a complete line 
of stapling machines for every purpose and every 


Genuine 3105 Staples are packed 105 in a strip ; 
price range. 


and 2500 in a box. 


SEE IT! ADMIRE IT! GET YOUR ORDER IN! Don't wait till a salesman calls. Send in your 
order today. Write for our new catalogue sheets. 


5 > 


#200 ; #A-44 #11 STAPLE REMOVER 
List. . .$6.50 List. . .$4.50 List. . .$2.50 List. . .$1.00 List. . .39¢ 


Deluxe Wrist Action Stapler All Chrome Stapler & Tacker Combination Stapler & Tacker All Purpose Stapler Does Not Tear Paper 


SW Qereow FaAsTENeER COMPANY., /NC. 


=—, 


WS 30-38 MAUJER STREET ec EVergreen 17-5144 @© BROOKLYN 6,N. Y. 
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DESK MAKES APPOINTMENTS 
Imperial Desk Company, manufacturers of wood 

office furniture at Evansville 7, Ind., recently an- 

nounced three new eastern representatives—Fred J. 


IMPERIAL 





HENRY L. GUTH FRED J. BLOEMPOT 





H. W. KOEHN. JR. 
Bloempot, One Park Ave., New York, N. Y.; Henry L. 


Guth, Wescoeville, Pa.; and H. W. Koehn, Jr., 122 
Columbia Dr., Williamsville, N. Y. 

Mr. Bloempot’s territory consists of northern New 
Jersey, Metropolitan New York and the New England 
states. The area served by Mr. Guth consists of east- 
ern Pennsylvania, southern New Jersey, Delaware, 
Maryland, District of Columbia and Virginia. Mr. 
Koehn will represent western Pennsylvania and New 
York state, exclusive of the metropolitan area. 

All three men have been active in the sale of office 
furniture for a number of years and will presently 
introduce Imperial Desk Company’s new desk line, 
Wiltshire Modern, in the East. 


KNOW MORE TO SELL MORE 
EFINING THE professional salesman as having 
the proper attitude toward the job, Robert 
S. Wilson, vice-president in charge of sales for the 
Goodyear Tire & Rubber Company, properly ranks 
him above the peddler, the drummer, and hit-and-run 
salesman 
Mr. Wilson’s views, relayed to OrriceE APPLIANCES 
by Al Aigner, vice-president of G. J. Aigner Com- 
pany, include these worthy-of-repetition requisites 
for the salesman who sells to the user: 
1. Knowledge of the product. 
2. Knowledge of how it should be used. 
3. Knowledge of the needs of the user. 
4. Knowledge of the market. 
competition—strong 


5. Knowledge of 
points. 

6. Knowledge of the company he represents—finan- 
cial, historical, and so forth. 

7. Knowledge of the concern or person to whom he 
is selling—financial, capacity for growth, and so forth. 

Possession of such knowledge, plus a militant spirit 
of service, will help any salesman to climb out of the 
amateur ranks. 


and weak 
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OPEN BEAUMONT MIMEOGRAPH OFFICES 
The Wilson Stationery and Printing Company, 
Houston, Tex., has opened a Mimeograph sales and 
service department at 2060 Park St., Beaumont, Tex. 
Raymond Hawa is manager. The branch will handle 
a complete line of Mimeograph duplicating machines, 
accessories and supplies —JHR 


WILSON APPOINTED MANAGER OF BUFFALO FIRM 


Ernest T. Wilson has been appointed manager of 
the Wassell Buffalo Company, with offices in the Mor- 
gan Building, Buffalo, N. Y. The firm deals in visible 
filing and control systems. Mr. Wilson previously was 
with the Colonial Radio Corporation.—GET 


COMFORTABLE 





LATE PHOTOS OF EXHIBITS AT OFFICE MANAGEMENT 
ASSOCIATION CONVENTION IN CHICAGO.—Arriving too 
late for use in the March issue were the above exhibit pic- 
tures taken during the annual business show, at the Stevens 
Hotel, February 2-4. Top, the Sturgis Posture Chair Co. ex- 
hibit, staffed by J. L. Mann, sales manager, and Holt Pilking- 
ton, Chicago representative. Center, the Standard Business 
Machines Co. booth, where the Dicta-Wire wire recorder was 
featured. Bottom, the Clary Multiplier Corp. exhibit. 


Story appeared in the March issue, page 132 
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DESIGNED FOR SELLING 


Desk 


SAVES HIGHCOST 
OFFICE SPACE 





A new desk design that will make your 
selling easier—your customers save | 2/3 
square feet per desk. This means that your 
customers can install more desks in a 
given amount of floor space. 

And these new desks are more efficient 
—every inch of top space is within easy 
reach from working position. 

















Style-Master Associate Desk (size 60” x 30”) 


These famous “Y and E” features will help you sell 


we)! 


Handsome modern design 











Full-width legroom for working comfort 
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Attractive metal corner caps for extra protection 





The Style-Master Associate Desk is one 
more reason why the “Y and E” franchise 
is valued by dealers everywhere. 
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WRITE GIFTS FOR GRADUATES 


By W. F. Stoddard 
EGARDLESS of whether the graduate is going 
into business, a profession, social life or domes- 
ticity, a typewriter is always a much appreciated gift. 
And now that typewriters are coming on the market 
more freely every dealer in office supplies should 
feature them strongly as commencement gifts. Pen 
and pencil sets are likewise welcomed, as are the 

many little accessories for the desk. 

Meier & Frank, Portland, Ore., considered these 
gifts so important that they devoted three windows 
to publicizing them. The first bore a card, “Give them 
these grand gifts for graduation—Remington type- 
writers, pens, pen and pencil sets and leather goods.” 
On the green wall were shown several mortarboard 
caps and rolled diplomas, with long ribbons running 
to fixtures at each end. One section showed type- 
writers, leather books, stationery and bronze book 
ends, the other typewriters, social stationery and 
diaries, and the central section small leather goods, 
cards and pen and pencil sets. A second window was 
devoted exclusively to typewriters. It was backed 
with gray, with green ferns for decorations. A number 
of Remington Rand noiseless machines were shown. 
A graduation scene was depicted in the big corner 
window. On the stage, which was banked with ferns, 
palms and roses, were four graduates, two boys and 
two girls, with diplomas. At each side of the window 
were fixtures containing many worth-while gifts, in- 
cluding typewriters, and pen and pencil sets, with 
cards of congratulation attached. 


Ad Featured Typewriters 


Ben Tipp, Seattle, Wash., came out with an ad 
“Deluxe No. 5 Remington. Here is the ideal gift for 
your graduate.” Nearly all students name a _ type- 
writer as the one thing they would like to receive 
on that day of days. In the window was a tall card, 
“For the Graduate—a Remington.” Two typewriters 
were shown, and down front a number of pen and 
pencil sets, and desk clocks. In each of the show 
cases in which pens and stationery was displayed 
was one of the typewriters, with the card “The finest 
gift for your own particular graduate.” 

A display that attracted considerable attention was 
arranged by The Peoples, Tacoma, Wash. On the wal! 
was a blow-up of a college building, with four seniors 
standing in front of it. Five Remington Rand type- 
writers with cases were shown, and a card, “For the 
Graduate—The new Remington Noiseless Model No. 
7.” Newspaper advertising and store display was like- 
wise used to focus attention on a typewriter as the 
ideal commencement gift. 

But while a typewriter is THE gift for graduation 
there are many other practical gifts from which to 
choose. On the ivory-tinted walls of the window of 
Daly Brothers, Eureka, Calif., were figures in cap and 
gown, holding diplomas. At one side was the model 
of a sweet girl graduate. A large card read “Daly Bro- 
thers Salutes the Graduates.” In the display were 
shown fountain pens, small leather goods, books and 
stationery. At the rear of the store, beside the eleva- 
tors stood life-size cutouts of boy and girl graduates. 

Other Ideas For Graduates 

Rhodes, Seattle, Wash., used a full-page ad with 
bust figures of a pair of graduates at the top and a 
rolled diploma at the bottom. The ad was captioned, 
“Gifts with a ‘cum laude’ rating for graduation.” 
Among the items illustrated, priced and described 
were pen and pencil sets, scrap books, cameras, auto- 
graph albums, book plates, photo albums, loose leaf 
binders and stationery. 

The commercial stationery department of Lipman 
Wolfe & Company, Portiand, Ore., brought their pens, 
pencils and desk sets prominently to the attention of 
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the public by a half-page ad with the arresting title, 
“Give them gifts they’ll still have when they’re old 
grads.” They illustrated, priced and described eight 
different pens, pencils, pen desk sets, and at the bot- 
tom said “Let’s go to Lipman’s stationery department 
for this smart and much appreciated gift.” In the 
corner of the ad was a coupon which could be clipped, 
filled out, and sent in by mail-order patrons. During 
the graduation season a large pen cabinet stood at 
the front of the department, flanked on either side 
by glass cases holding typewriters and supplies. On 
top of the cases were a number of bronze, wood and 
crystal desk sets. On all the cases and cabinets were 
cards, “Here is the gift your graduate wants.” 


2] 
FOR THE om 


sco 


REMINGTON | 





PACIFIC NORTHWEST STRESSES GRADUATION PROMO- 
TION.—Emphasizing writing gifts for the graduate, many of 
the most progressive stores in Washington and Oregon are 
giving heavy promotion to portable typewriters and pen and 
pencil sets. Top, the Meier and Frank window in Portland, 
Ore. Center, an effective window display at the Ben Tipp 
store in Seattle, Wash. Bottom, The Peoples, Tacoma, devotes 
an entire window to the promotion of Remington noiseless 
portable machines. 
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FEATURES THAT MAKE CUSTOMERS BUY— 


Recessed back panel : 
Adjustable glides 29” to 30” Height 
Oak Drawer bottoms 

MPLETE LINE OF FLAT TOPS, Heavy interaal 

CRETARIALS AND TABLES Center Drawer locking mechanism 


CHAIRS TO MATCH BY Pen and Pencil tray — Center drawer 


MURPHY MILLER, INC. Top right double File Drawer 


















Fully partitioned 


, Decorative metal pulls 
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AMES 


SUPPLY CO. 


MANUFACTURERS - DISTRIBUTORS 
TYPEWRITER PARTS 
PLATENS ACCESSORIES 
AMES QUALITY ACCESSORY ITEMS 


% True-Mark Felt Typewriter Pads 










% True-Mark Stenographers’ 






Cleaning Sets 






True-Mark Liquid Type Cleaner 
True-Mark Plastic Type Cleaner 
Gold Crest Ribbons 

Gold Crest Stencils 

Gold Crest Duplicator Ink 

Gold Crest Correction Fluid 
Gold Crest Wrinkle Finish Polish 
Peerless Rubber Typewriter Keys 
A. W. Faber Erasers 

Toledo Guild Typewriter Stands 


+ + + + + + + H H H 





Specifically Request Above Items 


AMES SUPPLY COMPANY 


564 West Randolph Street 
Chicago 6, Illinois 


BRANCHES 






37 Murray St 
New York 7, N. Y. 










538 Market St. 1913% Commerce St 
San Francisco 5, Calif Dallas 1, Texas 

417 Wall St. 191 Cain St. 

Los Angeles 12, Calif. Atlanta 3, Ga 





Agents In The Principal Cities 
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Calendar of 
Industry Activities 











May 13-14. District No. 14, NSA, Los Angeles Bilt- 
more Hotel, Los Angeles, Calif. R. A. Thomas, Regional 
Governor, Grimes-Stassforth Stationery Company, Los 
Angeles, Calif. 

May 17-18. District No. 12, NSA, St. Francis Hotel, 
San Francisco, Calif. Thomas O. Taylor, Regional Gov- 
ernor, Schwabacher-Frey Company, San Francisco, 
Calif. 

May 20-22. District No. 11, NSA, Multnomah Hotel, 
Portland, Ore. Harper Jamison, Regional Governor, 
Harper Jamison, Stationer, McMinnville, Ore. 


May 23-26. Luggage and Leather Goods Manufac- 
turers of America, Inc., Tenth Annual Convention, 
The Shoreham Hotel, Washington, D. C. 

July 19-21. National Office Machine Dealers Asso- 
ciation Twenty-Third Annual Convention and Trade 
Exhibit, Hotel Pennsylvania, New York, N. Y. Richard 
H. Koch, Executive Secretary, Third National Building, 
Dayton 2, Ohio. 

September 26-30. National Stationers Association 
Forty-second Annual Convention and Twelfth Mer- 
chandise Exhibit, Hotel Stevens, Chicago. Paul E. Bur- 
bank, General Manager, National NSA Headquarters, 
740 Investment Building, Washington, D. C. 

October 25-30. Fortieth National Business Show, 
Grand Central Palace, New York, N. Y. Frank E. Tup- 
per, president, National Business Show Company, Inc., 
30 Vesey St., New York 7, N. Y. 


CUSHION COMPANY TAKES NEW ADDRESS 

The Perfect Rubber Seat Cushion Company is now 
located in a new business home at Adams Ave. and 
Leiper St., Building No. 5, Philadelphia 24, Pa., where 
larger and better fitted quarters are occupied. The 
new location enables the firm to provide better ser- 
vice for the customers. Manufactured are foam or 
sponge rubber filled office chair cushions and stool 
cushions. 










VICTOR VISIBLE SCHOOL—Attending recent Victor Visible training 
school at Cincinnati, Ohio are left to right: Front—Phillip Decker, 
Decker Bros., Inc., Anderson, Ind.; Paul F. Hooker, Decker’s, Inc., 
Lafayette, Ind.; Frank Horn, Jesse C. Shearer, Jr., Transylvania Print- 
ing Co., Lexington, Ky.; second row—Stanley M. Pounsford, Pounsford 
Stationery Co., Cincinnati; Leonard F. Williams, Foster-Bodman Office 
Supply Co., Akron, Ohio; Boyd Johannes, Thrasher & Co., Ann Arbor, 
Mich.; R. Clare Watson, City Book Store, Wooster, Ohio; third row— 
Robert Currie, W. E. Cloutier, W. B. Gregory & Son, Detroit, Mich.; 
John R. DeHaven, Findlay Printing & Supply Co., Findlay. Ohio; 
Richard J. Heer, Howard W. Gray. F. J. Heer Printing Co., Columbus, 
Ohio; in rear—F. C. Leonhard, district sales manager, and H. W. 
Barnes, educational director, Victor Safe & Equipment Co. 
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R.C.Allen Business Machines, Inc. 


580 FRONT STREET, N. W., GRAND RA Ds MICHIGAN 





MACHINES + CALCULATORS + BOOKKEEPING MACHINES CASH REGISTERS 








+1200 is my number 
One you should know 

For I’m a fast mover 
And keep on the go. 


From factory to dealer 


From dealer to master 


| never pause long enough 


To cool off one caster. 


Guess it’s no secret 
For I’ve often been told 
Dealers love me most 
Wearing a tag saying SOLD. 


HERE’S WHY 


Dealers Only 
Complete Line 
Honestly Priced 
Volume Sales 
Substantial Margins 
Price shown is for 
Versilan upholstery 
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MEETINGS — CONVENTIONS — DINNERS 
(Continued from page 80) 


Dealers Association was initiated. For president, the 
tall, genial Parker Southern, Southern Sales and 
Service, San Antonio, was elected, while M. W. Wood- 
liff, Woodliff Office Machine Company, Waco, and 
Mrs. Constance Ellison, Ellison Adding Machine and 
Typewriter Company, Houston, were selected as vice- 
president and secretary-treasurer, respectively. At a 
special meeting Tuesday morning, organizational bus- 
iness was transacted by the new group of executives 
to get the new local in action. Thus another local, 
with big and powerful prospects, will take its place 
beside the newly-formed Southern California OMDA 
and the slightly older Northern California OMDA. 

The imposing Hotel Adolphus, Dallas, was _ the 
scene of this highly gratifying regional conference. 
Visitors included many dealers from near-by states, 
manufacturers’ representatives, Director Rocky Jones 
of OAMI, Jim Ward, Dallas Marvil, and NOMDA 
Secretary R. H. Koch. 

DALEY HEADS CONNECTICUT STATIONERS 

At the thirtieth annual anniversary meeting of 
the Connecticut Valley Stationers Association at the 
Hotel Kimball, Springfield, Mass., Ronald Daley, 
Waterbury, Conn., was unanimously elected president 


as was the rest of the slate. Other officers are: vice- — 
presidents, Joseph F. Yates, Yates & Harrington, New ~ 
Haven, Conn.; Nils E. Anderson, Anderson’s, Bridge- © 


port, Conn.; Ray Scheppach, Scheppach & Goekler, 
New Haven, Conn.; John B. Dwyer, manufacturers’ 
representative; secretary, Charles B. Burt, Burt & 
Dell, Hartford, Conn.; treasurer, Gilbert F. Mulford, 
Kilborne Bros., New Haven, Conn.; auditor, E. A. 
Mackinnon, Standard Office Supply Co., Hartford, 
Conn.; directors, Stanley McGar, John F. Molloy Co., 
Meriden, Conn.; W. S. Blech, Gustave Fischer Co., 
Hartford, Conn.; Sidney Challenger, Frank R. Fargo 
Co., Bridgeport, Conn.; Thure Bengston, Adkins Print- 
ing Co., New Britain, Conn.; J. F. Chidsey, Bradley 
Scovill Co., New Haven, Conn.; James E. Feeley, 
Springfield Office Supply Co., Springfield, Mass.; 
Francis Clark, Davis. & Hye, Waterbury, Conn.; 
Charles W. Hennion, Jr., Mattutuck Stationery & 
Furniture Co., Waterbury, Conn.; Dave Abrahamson, 
Plimpton’s, Hartford, Conn. 

President W. S. Blech, Gustave Fischer Company, 
Hartford, Conn., reminded the 75 present that this 
was the thirtieth time the president had called an 
annual meeting of the Connecticut Valley Stationers 
to order. In doing so, he said he was both humble 
and proud. Among the present group he was de- 
lighted to find some who were present at the very 
first meeting of the Association. 

H. B. Van Dorn, vice-president, Joseph Dixon Cru- 
cible Company, was introduced as one of the founders. 
Mr. Van Dorn sketched briefly the conditions existing 
in the Valley back in 1918 and the reasons why the 
Association was formed. He hazarded the opinion that 
in bringing into an organization all the stationers in 
the whole Valley region, they conceived the first As- 
sociation in the country on the regional plan. He 
voiced his very great satisfaction that the efforts of 
a small group 30 years ago had brought together such 
a fine company of fellows in joint prosperity. 

Mayor Mitchell Introduced 

The mayor of Keene, N. H., Fred Mitchell, a sta- 
tioner of many years standing, acknowledged an in- 
troduction with appropriate remarks. 

G. E. Nelson, Jr., Joseph Dixon Crucible Company, 
as one of the original group, made the trip up from 
his territory in the South so that he might again 
greet his old friends. Mr. Nelson said he felt as though 
he were back home once again. To all, he wished con- 
tinued success. 

Joseph M. Towne, president of National Blank Book 
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PROTECTO) betuxe security Box 


eran YALE LOGE weceureee 





THE PLASTIC PAINT 
WILL NOT CHIP 
OR SCRATCH 











PROTECTO Has All 
These Features: 


Yale Lock with Two 
Keys 


Recessed Handle 


Two Complete Steel 
Walls 


Size Suitable for All 
Standard Business 
Papers 


Extra Protective Lip 
Under Hinge 


Quarter-inch Treated 
Asbestos Insulation 


No Metal Contact 
Between Outside and 


RETAIL PRICE | Inside Walls 
| Can be opened with- 


$ 95 
1 1. out removal from 
Slightly higher in the West / drawer of desk or 
dresser. 





—~ PU kh WD 





The PROTECTO DELUXE SECURITY BOX is made of two complete steel 
walls, insulated by a quarter inch of especially treated asbestos sheeting. 
The inside dimensions are 8’ x 12% x 3%. The weight is 10% lbs. Each 
box comes complete with two keys and is available in your choice of 
three colors . . . office green, office gray, or tan. The box is small enough 
to fit any dresser drawer. The recessed handle provides a flat surface 
so books may be placed on top, if you store it in a rack or bookcase. 
NOW is the time to protect your valuable papers. The simple, practical, 
inexpensive way is with a PROTECTO DELUXE SECURITY BOX! 





BISON DISTRIBUTING CO. e 1202 Hertel Ave Buffalo, N. Y. 
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...the Sengbusch HP-6 Handi-pen has 
the utility and appearance that please 
both hard-boiled office managers and 
demanding executives 


It appeals to busy executives and professional people 
—Smart and dignified HP-4 Handi-pens make a big im- 
pression on all who see them. In addition to good looks, 
they offer smooth, efficient, instantaneous writing service. 


Ideal for the entire office force—These efficient desk 
sets, with their effortless writing, save time and eliminate 
disturbing annoyances such as constant refilling, clogging, 
flooding. They are reasonably priced and find a sizeable 
market among quantity buyers. 

Has famous “Capillary Action” inking principle—The 
HP-6 holds 6-months supply of ink. Thanks to the scientific 
Sengbusch method of inking, there is no ink deterioration 


or waste; the last drop of ink in the container is as fresh 
as the first. 
For a sound inventory investment that turns over fast, 


and keeps on turning, concentrate on Sengbusch Handi-pen 
—the writing champion. Place your stock orders now. 
Write for circular P-47. 


Sengbusch Self-Closing Inkstand Co. 
348 Sengsbusch Building Milwaukee 3, Wisconsin 


IGS 
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| Company, made a comparison of 30 years ago with | 


| the present, citing the terrific pace at which sta- 
tioners now proceed. Just as the inventive and or- 
ganizing genius of man had made great strides in 
years, so would they proceed apace in the future, Mr 
Towne stated, firm in his belief that the future ig 
still more promising than the past. 

F. B. Chaffee, one of the founders of the Associa 
tion, now retired from active business and formerly 
of the Springfield News Company, was recognizeg¢ 
and replied. 

Charles C. Conklin, Conklin Office & Supply Com- 


the city of Springfield, Mass. 
Tells Value of New System 


Mr. Healy launched at once into the history sur- 
rounding the adoption of the centralized purchasing 
system used by the city. A little more than ten years 
ago, a survey was made of the city’s purchasing and 
it was found that 34 departments did their own pur- 
chasing with no regard for each other. The waste 
under this system was exposed and in 1939 the city, 
by public referendum, approved the adoption of a 


of everything used by the city was brought under 
control of one bureau. The speaker emphasized the 
fact that purchasing agents have now come to the 
realization that it takes two to make a transaction— 
the buyer and the seller. They have also come to 
realize that every transaction must be good for the 
seller as well as the buyer. Purchasing agents now 
believe the salesman is entitled to every possible 
courtesy. 

The successful evening concluded after the mem- 
bers had given President W. S. Blech a big hand for 
the exceptionally fine work he had done for the as- 
sociation during his term of office. 





PHILADELPHIA STATIONERS HOLD SESSION 

More than 65 members and guests assembled to 
attend the regular monthly meeting of the Philadel- 
phia Stationers Association held on Thursday even- 
| ing, February 19, at the Robert Morris Hotel, Phila- 
| delphia, Pa. President Larry Herr, L. B. Herr & Sons, 
|Lancaster, Pa., introduced the following guests: 
| Charles G. Peters and George J. Chiartas, both of the 
National Fiberstok Envelope Co.; Harold E. Sacher, 
Boorum & Pease Co.; Paul F. Steever, Office Equip- 
ment Co., Harrisburg, Pa.; Max Wetz and Sidney H. 
| Goldberg, both of the Zephyr American Corp.; A. M. 
Wagner and B. K. Conway, both of the Industrial 
| Tape Corp.; Harry M. Getty and M. R. Landes, both of 
| the Polar Manufacturing Co.; George Ramsdell, San- 
| ford Ink Co.; Harry M. Kennedy, Palmyra, N. J.; A. 
| Weber, Moore Push Pin Co.; D. M. Feldman, D. M 
| Feldman, Inc., Norristown, Pa.; W. A. Mitchell, Mutual 
| Stationers Supply Corp.; James G. Shearman, Acco 
| Products, Inc.; John J. Kearn, Stationers Loose Leaf 
'Co.; and Vaughn Fry, National Office Management 
| Association. Treasurer Irving Roth, Roth Brothers, 
| Philadelphia, Pa., reported that the treasury was in 
| fine condition with a good balance on hand. 
| Vice-president Joseph Snitzer, Automatic Printing 
Corp., Philadelphia, Pa., chairman of the membership 
| committee, proposed Ream’s of Lancaster, Pa., unan- 
mously voted to membership in the Association. 


To Meet At Allentown 


President Herr announced that the April 15 meeting 
| will be held in Allentown, Pa., in response to the in- 
| vitation extended by Joseph Roberts, American Stamp 
| & Stencil Company, on behalf of members located in 
that section. 
| The following members were then appointed to 
|serve on the Trade Custom Committee: Chairman 
| George Wustner, Wm. F. Murphy’s Sons Co.; Ed Eisen- 
'stein, Shanahan & Co.; Charles Lukens, Yeo and 
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pany, Hartford, Conn., introduced the speaker of they 
evening, Charles M. Healy, the purchasing agent for 


centralized purchasing system whereby the purchase 
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PROFITS TO THE DEALER...SAVINGS TO THE CUSTOMER 
Visible Records have proven their adaptability to all types of businesses. Record 
keeping has been made easy by the accuracy and speed in posting and reference, 
through the use of Visible Records. Most any record keeping problem can prof- 
itably be solved through Visible Records. 

The Shif-Dex Visible Record Binder with its numerous exclusive features 
gains immediate interest upon demonstration. It shows the way to direct sav- 
ings in the keeping of records and to indirect savings through the ready infor- 
mation and improved record control it provides. 


® SHIF-DEX FEATURES 


Wide range of stock forms for account- 
ing, payroll, sales, purchase and stock 
control, and other records are available. 
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@ Opens perfectly flat—affords perfectly flat writing surface. 










@ Single Lever, Finger-Touch Operation—Opens binder instantly 
to working position or for sheet changes. 







@ Balanced Construction—Assures smoothness of action with 
minimum effort. 






@ Built-in Automatic Shift—Opens space at any desired place 
for insertion of sheet; closes space when sheet is removed. 












@ Shift-Lock—A safeguard against accidental shifting and dis- 
arrangement of record sequence. 






@ Metal hinged covers of heavy binders board bound in black 
Levant grain imitation leather, with ‘“‘Resistal’’ steel rims ex- 
tending around four sides—assure lasting service. 








@ Patented Sheet Lifters—Automatically guide sheets into prop- 
er position when closing binder and preserve the records. 


Ask for Circular D1179 







WILSON JONES Co. 


GENERAL SALES OFFICES 


NEW YORK BOSTON CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
122 East 23rd Street 137 Federal Street 3300 Franklin Bivd. 816 Locust Street 500 Howard Street 


Main Plants at CHICAGO and ELIZABETH, N. J. 
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while V.P.D. plays the sweet music 
of quality business for you through 
satisfied customers and steady sales. 








$ For range and saleability V.P.D. Transparent Plastic 
Displayers have no reliable equal. 





They are the products of the longest experienced 
house in the business. 





Standardize on them and join the ranks of the dealers 
everywhere who are enjoying such time proved 
repeat sales on Meier’s V.P.D. Transparent Plastic 
Displayers. 


The ever expanding V.P.D. line offers all these advantages: 






© Widest range of trans- 
parent plastic products 
offered in the industry. 










© Finest quality materials 
and workmanship... smart 
styling . . . durability. 
Prompt, courteous reli- 
able service... with every 
accommodation. 








One of the new V.P.D. De Luxe Presen- 
tation Books. Handsome Florentine 
gold embossed heavy padded fabricoid 
covers. 22 ring metal binder. 20 trans- 
parent plastic windows, 11x8',. Room 
for more. 



















©@ Many years of supplying 
PROVED SELLERS to the 
trade. 










© V.P.D. is nationally ad- 
vertised for you in Sales 
Management, Advertising 
Age, Printers’ Ink and 
Advertising & Selling. 
















V.P.D. Transparent Envelope. Thermo- 
Welded closed three sides. In 17 sizes 
from 54,” x 3” to 14” x 844". 








For range, saleability and profit, 
WORK WITH V.P.D. 


For ideas that create more sales and 
profit, consult and use Catalog #48. 
Write for it. 
















JOSHUA MEIER CO., Inc. 


36 EAST 10th STREET, NEW YORK 3,N.Y 
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bringing together the three groups concerned, name 
ly: the consumer, dealer and manufacturer, in af 
effort to find a solution to the problem. Stating that 
standard products make for economy and are design- 
ed to improve service and increase profits, he declared 
that confusion would thus be eliminated and greater 
efficiency would prevail. If careful consideration 

given to wearing properties, service and profit, bet er 
products and values can be offered. “Research, he 
said, “has developed a need for standardization along 
the lines of size, consistency, color, operation methods 
office paper, forms, records and procedure, design and 
control, and many other lines, all of which are direc i 
ed towards reducing waste effort and lost motion.” & 
conclusion, he declared that “all have a stake today 
in tomorrow’s standards” and urged all to help Oy 
supplying information that will be helpful. Consider 
able interest was shown in Mr. Fry’s talk and he W 


Lukens Co.; Tom Stagg, Hoskins, Inc.; and Williay 
P. Reinhardt, A. Pomerantz & Co., all of Philadel 
phia, Pa. 

Charles Lukens, chairman of the National Station 
ers Association, District No. 3 regional conventic 
program committee, informed his listeners that @ 
excellent program has been prepared for the sessig 
March 11-13 at the Mayflower Hotel, Washingte 
D. C. 

President Herr declared that the Stationers Educa 
tional Association has developed an excellent educa 
ional program under the leadership of Chairman 
Eisenstein and extended the best wishes of the Ph 
delphia Stationers Association for their continue 
success. He expressed the hope that the younge 
members would receive a good deal of benefit frog 
the program and offered the counsel and assistang 
of older members to help further the good work. 
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Jaffer Commends Manufacturers 


Charles M. Jaffer, the Eberhard Faber Pencil Com. 
pany, commended manufacturers highly for their par. 
ticipation in this educational program. He declared 
that manufacturers are enthusiastic and glad to co- 
operate by having a representative address the group 
and pointed out that representatives can accomplish 
by this method as much as they could do in from six 
months to a year’s time under ordinary selling 
methods. 

Announcement was made that the next educational 
meeting will be given by the Parker Pen Company on 
March 3 and 4. Those attending will spend the entire 
day at each meeting from 9:30 a. m. to 4:30 P. M. and 
a luncheon will be served at noon from 12:00 to 1:0 
o’clock. 

The next order of business was the awarding of 
bowling league trophies by president Herr to the 
winners of the first half of the 1947-1948 tournament 
which ended with the Wm. F. Murphy’s Sons Conm- 
pany team an overwhelming winner. The standing of 
the teams in games won and lost is as follows: Wm. 
F. Murphy’s Sons Company, 43 won, 13 lost; Dieck- 
house Stationers, 36 won, 20 lost; James Hogan Com- 
pany, Ltd., 36 won, 20 lost; Yeo and Lukens Company, . 
20 won, 36 lost; Roth Brothers, 19 won, 37 lost; and 
miscellaneous, 18 won, 38 lost. 

Charles Lukens introduced the guest speaker of the 











evening, Vaughn Fry, staff director of research andj Maes 
standards, National Office Management Association} pe, 
who is heading the publicity on the American Stan- Nov 


dards Association’s office standards project. His talk 
was entitled “Standard of Stationers Future” in 
which he discussed the advantages of standard office 
products. Declaring that there is a definite need for 
standard products for office use and many reasons 
for a wide-spread interest in office standards, he went 
on to tell of the interest taken in the subject by 
NOMA and their plans for publicity. He pointed out 
that information is the basis of standards and in- 
formed his listeners that NOMA saw the necessity of 
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h and) Many times you have asked us—"'When will CASTELL be back ?” 


lation} § Because many times your customers have asked you the same question. 


oe Now you can spread the happy tidings. “CASTELL is back!” Carol 













re” in it out. Many customers are listening. Call the Architects, 
| office Artists, Engineers, Designers, Draftsmen and Executives 
ed fot in your town. Call the big industrial plant P_A’’s. 
aa Say, “I've got great news—CASTELL is back. Better 
ect by) as get your order in right away!” 

ed out Surely you remember what a reliable saJés producer 
ce CASTELL was for you in pre-war days. Those 


happy days are here again. Are you taking advantage 
of the rebirth of this proven profit opportunity? 
Have you sent in your order yet! 


name 


The mails are fast . . . telegraph faster . 
telephone fastest! Despite increased prices on almost everything else, 
CASTELL still lists at the old pre-war price of 
15c each...less your discounts 
Fair-Traded in 47 States 
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FINEST CUSTOM QUALITY 


HAS EVERYTHING 





Perfect Light for Comfortable 


Seeing. 
@ Fine Appearance. 
® Beautiful Durable Finishes. 


®@ Dependable Operating Serv- 


ice. 


@ One and Two-Tube Models for 
Every Supplementary Light- 


ing Requirement. 
@ Attractive Competitive Prices. 


2000 Series Adjustable 
Arm Floor Lamp 


NOTHING COULD BE FINER 





4200 Series Desk Lamp 


New Catalog Page and Price List on Request 


MIDWEST NATURLITE COMPANY 


228 WEST KINZIE STREET, CHICAGO 10, ILLINOIS 
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kept busy answering questions during the discussion 


period which followed. 

President Herr, in thanking Mr. Fry, was of the 
opinion that the movement would progress under the 
direction of the NOMA and expressed the hope that 
Mr. Fry would address the Philadelphia Stationers 
Association at some future meeting and inform them 
of the progress being made. 


CREDIT EXECUTIVES MEET JUNE 16-19 


Plans have been announced for the nineteenth an- 
nual conference of credit executives associated with 
manufacturers selling stationery, office and school 
supplies and allied lines. The group will meet at Hotel 
Breakers, Cedar Point-on-Lake Erie, Sandusky, Ohio, 
June 16, 17, 18 and 19. 

The meeting will serve as a medium for the de- 
velopment of industry opinion in credit and collection 
matters. . 

Speakers of outstanding reputation and experience 
will discuss problems of timely interest and oppor- 
tunity will be afforded for the mutually-beneficial ex- 
change of opinions with fellow credit managers. 

The leaders are: 

National chairman—R. Guy Echols, assistant secre- 
tary-treasurer of American Crayon Company, San- 
dusky, Ohio. 

Eastern chairman—wWilliam Rossway, assistant 
treasurer of Eberhard Faber Pencil Company, Green- 
point Ave., Brooklyn, N. Y. 

Western chairman—R. S, Phillips, assistant secre- 
tary of Sanford Ink Company, Bellwood, Il. 


PLAN STORE MODERNIZATION SHOW JULY 6-10 


Representatives of 15 retail associations, three 
retailing groups and three associations directly in- 
volved in store modernization comprise the advisory 
committee sponsoring the Second International Store 
Modernization Show to be held at Grand Central 
Palace, New York, July 6-10, it was recently announc- 
ed by John W. H. Evans, managing director. 

Retailing associations represented include 
covering the stationery field. 

Retail associations on the committee include Paul 
E. Burbank, general manager of National Stationers 
Association. 

Leading architects, store designers, retail executives 
and manufacturers of store modernization equipment 
will address the sessions. 

Admission to the show will be by invitation only. 
Retailers may obtain these invitations from exhibi- 
tors, or from the Store Modernization Show, 40 E. 49th 
St., New York 17, N. Y. 

EAST TALKS TO STATIONERS OF CHICAGO 

The regular monthly meeting of the Stationers Club 
of Chicago was held on Monday evening, March 15 in 
the Merchants and Manufacturers Club Restaurant. 
Elmer Long, Stevens, Maloney & Company, Chicago, 
recently elected president of the group, presided. He 
appointed the following committee chairmen: Enter- 
tainment, Whit Hansen, Chicago Stationers; Finan- 
cial, Monroe Ioas, Monroe Office Supply Company; 
Membership, Pete Orofino, Arrow Office Supply Com- 
pany; Manufacturers Contact, Harold Rossuck, Bet- 
ter Office Supply Company; Publicity, Ed Hooper, 
Stuart-Hooper Company; Committee on Committees, 
D. S. Bell, Graver-Dearborn Corp. 

Whit Hansen introduced Howard East, who spoke 
entertainingly and instructively on ‘“Service—Busi- 
ness, Social, Community.” Included in this sage ad- 
vice given by Mr. East were the following thoughts: 

“Approach your business with a service motive in 
mind . . . Love your work or your business . . .«Help 
your employees develop loyalty both for their sakes 
and yours ... Put a premium on courtesy ... Wear 
a smile as a badge of merit . Develop tact and 


those 
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@ Office people everywhere (your customers in- 
cluded) are getting more and more weary of 
“Business Bedlam”—the distracting din of bells 
and buzzers. That’s why there’s such a ready mar- 
ket now for NUTONE Office Chimes—the pleasant, 
two-way contact system between executives and 
their secretaries or general offices. 


Here is the same smart styling that has helped put 
NUTONE Door Chimes into more than 5,000,000 
American homes. Here is merchandise so sensibly 
priced that, to even the smallest businessman, it’s 
a bargain in better work. 


These are “package” items that the buyer easily in- 
stalls without involving you. For full details on 
the profit possibilities of NUTONE Office Chimes, 
fill in and mail the coupon. 


NUTONE STYLE COM-10 


Choice of walnut-bronze or 
office gray finish. Single note 
and double note for any num- 
ber of calls. Same quick in- 
stallation features as ‘Clock 
and Chime." Complete, list, 











NUTONE STYLE COM-22 «+» Walnut- 


finish cover with polished brass tubes. 
Single note and double note for any 
number of calls. Same quick installation 
features as “Clock and Chime.” 
Complete, list, $14.50. 
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NUTONE STYLE COM-38 . . . Choice of lustrous 


walnut-bronze or office gray finish. Nine-inch, 
easy-to-read, self-starting electric clock (Telechron 
movement) and chime signal—in one! Single 
note for one or more calls, double note for ad- 
ditional calls. Push-button block is “pre-wired” 
and has UL approved “plug-in” transformer for 
quick, easy installation. Clock and chime, trans- 
former, and pusl.-button block, list, $19.50 plus 
$1.00 Fed. Tax. 





EASY, QUICK INSTALLATION! 


Transformer plugs in- 
to any baseboard 
outlet or duplex re- 
ceptacle. Desk push- 
button block is “pre- 
wired" for quick 
installation, 





Merchandise Mart, Chicago 54, Ill. 


Send me full details on the profit possibilities of 
NUTONE Office Chimes. 











NUTONE, INC., Dept. No. 0-48 ; 
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| initiative in all your busines; relations . . . Build on 
the foundation of good servi:e to everybody.” 
Mr. East’s address was folowed by about a half 
an hour of discussion on dealer problems. 


sinvtaaitialoaneeleiGin 
O2ZLY | HENZY HEADS CLEVELAND FURNITURE GROUP 
U. L. Henzy, Wagner-Henzy-Fisher Company, was 
elected president of the newly-formed Cleveland 
Office Furniture Association, at the organization 


| meeting held February 19. Serving as officers with Mr. 
CC e) cr | Henzy are: 

Vice-president—C. W. Ketleman, Yawman and 

| Erbe Manufacturing Company 

Corresponding secretary—R. Thompson, Marshall- 

MARKING DEVICES geaua 

Treasurer—F. W. Wagner, Wagner-Henzy-Fisher 
Company. 

Directors—George Barber, Sterling & Welch Com- 
pany; W. R. Borneman, Brtoks Company; J. W. 
Smith, Marshall-Smith Inc.; C W. Kettleman; G. A. 
DATING STAMPS Gothburg, General Fireproofng Company; U. L. 
MAKE FOR MORE EFFICIENT BUSI- | Henzy; W. F. Lindner, Ohisc Desk Company; R. 
NESS OPERATION Thompson; and F. W. Wagner 
Named to committees are: 

Special Activities—J. W. Smith; Gilbert Sternberg, 


SUPPLY THE DEMAND Ace Desk Company; R. F. Douglas, Gunlocke Chair 
Company; and A. F. Van Arsdale, Remington Rand, 

HAVE A GOOD ASSORTMENT ON | Inc. 

HAND FOR IMMEDIATE DELIVERY Membership—W. F. Lindner, Ohio Desk Company, 










WHEN WANTED. chairman; R. F. Douglas; G. A. Gothburg. 
Finances—U. L. Henzy, F. W. Wagner and C. W. 
SALES — PROFITS Kettleman. 


President Henzy, who had visited the national or- 
ganization in New York City, called a planning meet- 
ing in January to which all office furniture dealers 
were invited. It was learned that formation of a 
Cleveland group was desired. With this in mind the 
February organization session was called. 

Meeting dates in coming months already set in- 
clude April 26, May 31, June 28, September 27, October 
25 and November 29. 


ORDER YOUR SUPPLY TODAY! 





NEW MEMBERS FOR GREAT LAKES TRAVELERS 

Five members were added to the roster of the Great 
Lakes Travelers Club at the business meeting held on 
February 27. The list includes Kenneth Reister, Min- 
nesota Mining and Manufacturing Company; James 
| J. Kenney, Robinson Manufacturing Company; J. La- 
zowski, Automatic Pencil Sharpener Company; Robert 
D. Mitchell, Blaisdell Pencil Company; Samuel A. 
| Armstrong, Columbia Ribbon and Carbon Manufac- 
| turing Company. The treasurer, Russ Ragan, present- 
| ed a budget for the year, which was adopted. The 
| committee in charge of the birthday party held Feb- 
ruary 21 reported a small profit on the event, to be 
turned over to the club treasury. 


* * 7 








Attendance at the meeting of the Great Lakes 
Travelers Club in Chicago on Friday, March 19 was 

| augmented because of a special meeting called by 
| Maynard Westring, Mid-City Stationers, Rockford, 
| Ill., governor of NSA District No. 6. GLTC and Sixth 
| District executives are working in close harmony to 
assure success for the district meeting to be held 
in the Drake Hotel, Chicago, on April 19 and 20. 

| Among the dealer guests who stayed for the com- 
| mittee meeting after the luncheon were Ollie Stevens, 
| Stevens, Maloney & Company, former governor of 
| District No. 6, NSA; Earl Hodge, Gary Office Equip- 


ast 
ment Company, Gary, Ind., and Whitney Hansen, ' 

| Chicago Stationers. { 

6) Following the usual _ self-introductions, dealers | 

. i | present were invited to speak briefly. Governor | 


D Ne Westring was given a little more time so that he 
MM. TAN , INC. could provide the latest information about the | 
| coming district meeting. He asked for assistance 


80 DUANE ST.NEW YORK & NLY. | in publicizing the convention by word of mouth. 


A report was requested, but not received on the 
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MODEL BI9E 


Barrett 10-KEY ELECTRIC PRINTING CALCULATOR | ,® 


“Precisioned by Monotype” nl 
9-COLUMN ADDING AND LISTING CAPACITY | * 


Electric Automatic Shift and Multiply Key | «. 


eVisibleAdding 4 nexclusive BARRETT feature—nothing else like it | = 


oe on any other adding and listing machine. Simple f «ro 


© Electric Automatic 
Clear Signal 


in operation and extremely fast. A printed proof } «tt 
is furnished, and multiplying of large decimalsis | 


® Electric Automatic 
Total 


® Electric Automatic 


—— possible as the capacity is increased beyond nine | «: 


® Electric Automatic 


Kerboaracre=™Y columns when using this key. dem 


ALL BARRETT MODELS ARE SOLD THRU THE OFFICE SUPPLY DEALER | ™* 


Barrett Adding Machine Division Febr 


LANSTON MONOTYPE MACHINE COMPANY, 24th at Locust Street, PHILADELPHIA 3, PENNA. | °°!" 
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recent activities of Dick Gingland, Esterbrook Pen 
Company, Harry Balch, Quality Park Envelope Com- 
pany, and Ollie Stevens in New Orleans. 


STATIONERY FAIR HELD AT SEATTLE 

The Pacific Northwest Gift Show, staged in Seattle, 
Wash., resembled a stationery fair, inasmuch as desk 
sets, stationery and allied lines were featured from 
the viewpoint of gifts. 

Among merchandise on display were products of 
the National Blank Book Company of Holyoke, Mass.; 
Frank Mashek Company of Chicago; Moore Pen Com- 
pany and Samuel Ward Manufacturing Company of 
Boston, Mass.; Universal Index Tab Company of 
Seattle, Wash.; and Trussell Manufacturing Company 
of Poughkeepsie, N. Y.—CML 


SPOKANE FIRM HOLDS ANNUAL MEETING 

A year of considerable progress, store expansion 
and sales far ahead of the previous year was re- 
viewed at the recent annual meeting of the stock- 
holders of John W. Graham & Company, Sprague 
Ave., Spokane, Wash. 

Chester L. Seeley was elected to the board of 
trustees. His progress has been rapid with the or- 
ganization since he has been associated with it 
beginning last June, he having served as vice- 
president and controller. The board also announced 
that Lee S. Libby had been re-elected to the presiden- 
cy; Mr. Seeley, vice-president and general manager; 
and Frank G. Peterson, controller. Mr. Peterson had 
formerly been employed with Arthur Anderson & 
Company, public accountants of Chicago. 

Mr. Seeley outlined the general plan for busi- 
ness expansion and improvements in the Graham 
organization during the current year——CML. 


KLOPFER ADDRESSES NOMA MEETING 

Barrett Klopfer, office manager of the Standard 
Register Company in Dayton, Ohio, addressed a din- 
ner meeting of the Triple Cities Chapter of the Na- 
tional Office Management Association in Endicott, 
N. Y., March 1. His subject was: “The Office as a 
Source of Profit.” 

Two new members of the chapter were introduced 
at the meeting. They are Thomas A. Best of Under- 
wood Corporation and K. J. Brown of Moore Business 
Forms, Inc.—GET 


GAYLORD MORSE TALKS TO CHICAGO OFFICE 
MACHINE MEN AT MARCH MEETING 

With an attendance of over 50, the regular 
monthly meeting of the Chicago Office Machine 
Dealers Association was called to order on the 
evening of March 9 by Vice-president Van W. Hav- 
erton, Van’s Business Machines Company, Peoria, 
Ill. 

Following routine business, Gaylord Morse, ex- 
ecutive vice-president of the Speed-O-Print Cor- 
poration, was presented as the speaker of the 
evening. Mr. Morse commented about the exten- 
siveness of the office machine market and then 
referred in some detail to the recently promulgat- 
ed FTC trade practice rules for the office machine 
industry. At the conclusion of his short address, 
Bruce Brown, secretary of the local association, 
demonstrated the new Model 200 Speed-O-Print 
duplicator. After the meeting was officially ad- 
journed, dealers present crowded around the new 
machine, exhibiting a strong interest. 

SYRACUSE GROUP HOLDS INAUGURAL DINNER 
The Stationers and Office Equipment Association of 
Syracuse, N. Y., held its inaugural dinner meeting 
February 17 in Hotel Onondaga. Robert Soule, presi- 
cent of the Syracuse Chamber of Commerce, and 
John S. Pendergast, manager of the Syracuse Better 
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2 NEW CHAIRS 


WITH | 


EYE-APPEAL 
SALES- APPEAL 


We take pleasure 


in presenting 









two 
beautiful new chairs. 
Upholstered for solid 


comfort. 








NO. 1600 





FINISHED IN .. 


@ Walnut 

@ Mahogany 

@ Ook 
JASPER SEATING CO. 
JASPER INDIANA | 
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Business Bureau, were guest speakers. They discussed 
the new Syracuse sales tax.—GET 


IBSA GROUP MEETS WITH THE GLTC 


Four Illinois stationers met with the Great Lakes 
Travelers Club at the Sherman Hotel Friday, March 5. 
The quartet included A. J. Markelz, The Book Shop, 
Joliet; M. T. Weingaertner, Egyptian Stationery Com- 
pany, Belleville; Homer Jacquin, Jacquin & Company, 
and Gene Crone, Business Equipment Company, the 
latter both from Peoria. These stationers with Tom 
Gillice of Rockwell-Barnes Company and Jim Lynch 
of Browne-Morse Company had an executive commit- 
tee session of the Illinois Booksellers & Stationers As- 
sociation following the travelers’ meeting. Mr. Lynch, 
a member of IBSA, but not a director, was invited to 
participate because of his office of president in the 
travelers’ organization. 


HELANDERS’ USES MOBILE OFFICE SUPPLY UNIT 


Helanders, an office supply firm of 648 N. Western 
Ave., Lake Forest, Ill., is making good use of a truck 
for a mobile unit to supply customers throughout Lake 
County, Illinois, an area of some 350 square miles. An 
ample stock of all office needs, from files and posture 
chairs to paper clips, is carried in furtherance of the 
slogan, “From Our Store to Your Door.” 

This is an outgrowth of the joint ideas of the former 





4 


HELANDER’S STORE-TO-DOOR MOBILE UNIT 


Master Sergeant Clayton G. Koskinen and Staff Ser- 
geant Orve Helander. The former served in the South 
Pacific and the latter in Europe but their ideas bridged 
many miles and were realized when they secured a 
new 1947 Crevrolet truck with a special urban panel 
body. The interior was arranged by the two former 
servicemen and was installed by a concern manufac- 
turing station wagon bodies. Special attention was 
given to the prevention of road shock. 
Helander’s is a 25-year-old organization. 
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VINCE 


THE BIG NAME IN FILING EQUIPMENT 
@ EXCLUSIVE 


Concealed Safe Unit is a patented fea- 
ture available only to Invincible users 
because only the INVINCIBLE line of 
metal filing cabinets has it! It offers 
security for your valuables and confiden- 
tial papers in your home or office. 
Concealed Safe Units are available in 
the 2, 3 and 4-drawer filing cabinets. 
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Invincible Filing Cabinets 

You have a choice of four beautiful finishes: olive drawer size. All fittings are metal. Cradle-type 
green, grained walnut, grained mahogany and the _— drawer suspension gives you super-strength for max- 
new Modernaire gray. imum drawer load. See your Invincible dealer or 


All filing cabinets available in either letter or cap _—write Invincible Metal Furniture Co., Manitowoc, Wis. 
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We Specialize In Your 


UNUSUAL 


Envelope Needs 
Sank Envelopes 


FOR EVERY BANKING 
NEED 





*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bonk Filing Envelopes 





Write for Prices and Samples 





Seed Enuelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 

*Inter-Fold Seal Styles 

*Gummed Seal Flaps 


fustrits 








Currency Gift 
Envelopes 
ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday % Everyday Designs 
*Genuine Steel Die Engraved 
*Used by Banks—Sold by Sta- 
tionery Stores 


Write for Prices and Samples 
| m8 Open End Filing 
| Envelopes 

DURABILITY FOR 


PERMANENT FILING 


*Flat and Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


fustrits 








Passe Sook Covers 


MADE TO STAND LONG, 
HARD USE 


*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donation to Schools. 


Write for Prices and Samples 
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NSA FIRST DISTRICT HOLDS 
ANNUAL CONVENTION IN BOSTON 


(Continued from page 39) 


The next speaker was Howard Gatewood, who pre- 
sented his talk on “Selling Office Furniture Crea- 
tively.” With the aid of colored lantern slides, Mr 
Gatewood dramatized the important points of mod- 
ern, creative selling and showed their advantages 
over old methods. 

The last speaker of the first session was Paul 
Buckwalter, National Blank Book Company, whose 
subject was “A Panorama of the Stationers Bound 
Book and Loose Leaf Markets.” Aided by the use 
of a set of comprehensive charts, whereon markets 
were divided into four parts and potentials were 
given for each market, he took his audience through 
each market, stressing kind of products suitable and 
where bought. He also gave the keys by which the 
stationer could secure a highly profitable share of the 
business in each category. In closing, he defined 
the “key” to the markets as a “sincere desire to serve 
the consumer” and declared that if that is practiced 
by everyone from the office boy to the head of the 
firm, a fine job will have been done and cash registers 
will ring. 

Tuesday A. M. Session 

The second session was called to order at 10:30 
Tuesday morning by Chairman Ronald E. Daley, 
Ronald E. Daley Company, Waterbury, Conn., presi- 
dent, Connecticut Valley Stationers Association. In 
opening the meeting, Mr. Daley stressed the import- 
ance of regional meetings, pointing out that they 
afford an opportunity for dealers to get together, 
discuss their problems, gather information and 
broaden their outlook. He suggested that dealers 
could keep up with fast-moving conditions and ob- 
tain many new ideas that could be used for the 
benefit of their businesses. He then introduced the 
first speaker of the second session. 

“Planned Store Lighting to Sell Stationery” was 
the subject of the talk given by L. S. Cooke in which, 
by the use of color slides, he showed store interiors, 
show cases and store windows, stressing light treat- 
ment as an important tie-in with modern merchan- 
dising. 

The next speaker was Frank R. Curtiss, who rend- 
ered his talk on “Extension of Related Merchandise 
and Missed Opportunities,” in which he propounded 
the advantages of selling related products to increase 
sales and render better service to customers. In con- 
clusion, he gave some good advice to both inside and 
outside salesmen. 

“Selling Filing Service” was the topic presented by 
R. A. Jonas, Jr., Oxford Filing Supply Company, in 
which his file “snooper” was to be found showing the 
correct way to do a good filing job under varied con- 
ditions. 

The next order of business was the appointing of 
a nominating committee by Governor McGar. They 
were: Chairman, Raymond E. Fletcher, National 
Blank Book Company; Omar Johnson, Thomas 
Groom & Company, Boston, Mass., and James Hayes, 
Blake & Rebhan, Boston, Mass. The morning session 
then adjourned and luncheon was served. 


Tuesday P. M. Session 

At 2 p. m. the last session was called to order by 
Governor McGar. He introduced the first speaker, 
John D. Horne, whose subject was “A Good Man to 
Know Better—Your Stationer,’ in which he told of 
an advertising campaign by his company designed 
to bring stationers closer to those he is equipped to 
serve. He was followed by Paul E. Burbank who spoke 
on “Inside NSA,” giving his listeners an insight of 
the workings of the National Stationers Association 
and its services. 

Governor McGar then called for the report of the 
nominating committee. Chairman Raymond E. 
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LEADERSHIP IN FINE WRITING MATERIALS 
for 99 years 
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For those buyers who quickly recognize the modern, 
efficient way of doing a job and also for those difficult, 
harder to please customers, suggest Barkley Plastic Tab 


Card Guides. They spell improvement in any card file 





| Fletcher placed in nomination Courtney F. Bird, M. 
T. Bird & Company, Boston, Mass. The nomination 
was unanimously approved. Governor-elect Bird, in 
accepting the nomination, expressed his thanks and 


making next year’s regional convention an outstand- 
ing event. 

Governor McGar then announced that in place 
of a forum this year, two meetings would be held 
at 3:30 p. m., one by the dealers and one by the 
| manufacturers. These sessions were devoted to the 
| discussion of matters pertaining to the welfare of 


each group. 





Over 200 Attend Banquet 
A reception was held between 6 and 7 P. M. in the 
cocktail lounge adjacent to the Grand Ballroom 
where over 200 guests assembled to attend the an- 
nual banquet. At the close of a fine steak dinner, 
Governor McGar, after a word of welcome, intro- 
president, New England 


Carter’s Ink Company, 


tioners Association; Ronald E. Daley, Ronald E. Daley 
Company, Waterbury, Conn., president, Connecticut 





| Valley Stationers Association; Mrs. R. E. Daley;) 


| Governor-elect Courtney F. Bird, M. T. Bird & 
|Company, Boston, Mass.; Mrs. Stanley F. McGar; 
|R. A. Jonas, Jr., 
vice-president, manufacturers’ division, NSA; 


‘Fred Downs, Downs-Randolph Company, Tulsa, 


| Okla., president, NSA; and Paul E. Burbank, general | 


| manager, NSA. 
| Good rausic was provided by the Marchard Or- 
|chestra of Boston and Bar Harbor, both for dancing 


between courses and for the balance of the evening.’ 


Convention committees were: 


General—E. P. Johnson, The James T. Towhill 
|Company, Boston, Mass.; Bernard Willander, Thomas} 


Groom & Company, Inc., Boston, Mass.; Courtney 

F. Bird, M. T. Bird & Company, Boston, Mass. 
Publicity—Arthur L. King, Ward’s Stationers, Bos- 

ton, Mass.; William Blech, Reyburn Manufacturing 


Bridgeport, Conn. 


resentative, and William J. Driscoll, Carter’s Ink 
Company. 


Hotel—Raymond E. Fletcher, National Blank Book 
Company. 


Company, Boston, Mass. 

Reception—James P. Inman, Carter’s Ink Com- 
pany; Fred T. Bowes, Eagle Pencil Company; Ray- 
mond P. Vincent, Eberhard Faber Pencil Company; 
C. J. Worth, Esterbrook Pen Company; James R. 
Armington, Eberhard Faber Pencil Company; 





system. The crystal clear plastic tab angled for greater | 


visibility is the feature that does the “trick.” Available in 
all standard sizes 3x5, 4x6, 5x8. 


Write for Illustrated Literature 
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Established 1921 


[. L. BARKLEY & CO. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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Frank X. McQuillen, Boorum & Pease Company. 





DIXIE CHROME OPENS NEW OFFICES 


Dixie Chrome Products Company, 2509 Oakland,! 


| Dallas, Tex., manufacturers of office furniture featur- 


'ing the Udylite process of chrome plating, recently’ 
| announced the opening of executive offices and show- 


|}rooms at 2815-17 Main St., Dallas. 


Previously housed at the manufacturing plant, the , 


removal of the company’s business offices to the new 
location was necessitated by rapid expansion and in- 


| creasing demand, and the addition of spacious, mod- 


ern showrooms to facilitate supply to the trade. 


STECK EXECUTIVE NAMED TO C. OF C. POST 

W. Luther Thompson, vice-president of the Steck 
Company, Austin, Tex., has been elected a director 
of the Austin Chamber of Commerce for the coming 
year.—_JHR 
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appreciation for the honor accorded him and de-} 
clared he was sure of the best of co-operation in’ 


duced notables at the head table: James P. Inman,’ 


Travelers Club; E. P. Johnson, The James T. Tow-) 
hill Company, Boston, Mass., president, Boston Sta-| 


Oxford Filing Supply Company,’ 
Miss © 


| Betty Blue Burbank, daughter of Paul E. Burbank; 


Company; Frank H. Fargo, F. H. Fargo Company,’ 


Registration—John B. Dwyer, manufacturers’ rep-_ 


Company and O. F. C. Giddy, Eberhard Faber Pencil 


Entertainment—Philip H. Bird, M. T. Bird & 
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FURNISH THE STEEL 


If you or your custumers can supply us with 12 
to 24 gauge sheet steel, we will buy the steel 
from you and ship pound for pound... 
EITHER 
. LYON standard products—any selection of 
items in production (see partial list below)— 
at regular published prices . 
OR 
. . your customers’ assemblies, subassemb- 
lies, parts, etc., for their product—to their spec- 
ifications — in an even wider range of gauges 


—8 to 30. 


WILL MAKE 
THE PRODUCT 














A PARTIAL LIST OF LYON PRODUCTS 


© Storage Cabinets ¢ Conveyors © Tool Stands Fiat Drawer Files 


* Shelving e Kitchen Cabinets 
* Lockers ¢ Display Equipment 
* Wood Working Benches © Hanging Cabinets 
* Economy Locker Racks © Welding Benches 


@ Filing Cabinets 


¢ Cabinet Benches ¢ Bench Drawers © Shop Boxes © Service Carts © Tool Trays ¢ Tool Boxes 


© Folding Chairs 
Drawing Tables 


e Work Benches 
@ Drawer Units 


© Bar Racks © Hopper Bins Desks ¢ Sorting Files 
@ Bin Units © Parts Cases Stools ® Ironing Tables 





— 


OFFICE APPLIANCES, 


April, 


1948 











Quality Since 
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Pelsuge 
NATIONAL 


The Ever Popular All-Purpose Scale 


Capacity, 4 pounds by ounces. Handsome 
and sturdy for office, store and home 
use. Shows clearly and exactly the post+ 
age required for all classes of mail, 
including parcel post by zones. 








_ Haitline Accuracy 
UN for Air Mail 
Use 


As the name implies, for more than half a century, this model 
has been the acknowledged “standard” by which all fine postal 
scales are judged. Now, completely modern in design, extremely 
sensitive and of precision accuracy, yet sturdily built to with- 
stand many years of severe service. Made in two sizes. Capa- 
cities 2 pounds by 2 ounce and 4 pounds by 2 ounce. 








Zt POSTAL SCALE 1S NDIVIDUALLY TESTED 
EC NSURING ENDURING ACCURACY 


MANUFACTURING CO. 


Evanston, Illinois, U.S.A 


EVERY PELOL 


PELOUZE 


1208 Chicago Avenue . 





| of Rochester playing host, the convention enjoyed 


spacious business quarters after dinner. 









GOV. HEINRICH NOMINATED FOR 
RE-ELECTION AT ROCHESTER MEET 


(Continued from page 44) 





(2) capital expenditures by business give no evideng 
of slowing down; (3) there isn’t much chance of 4 
reduction in government spending; (4) exports which 
are. largely tied to government will continue. | 

Another over-all method of forecasting is through 
the windows of finance. Here are factors which sug. 
gest some reason for caution. The financial world 
is using instruments in a delicate way to level off 
without causing depression. There has been much 
spending from bank borrowings and today there js 
evidence that it may be harder to borrow. The 
amounts available for speculation are being reduced 
The total bank deposits and currency in circulation 
have not been increased lately. Bank deposits sub. 
ject to checking have decreased somewhat. Con- 
sumer spending has reached its limit on the basi 
of its present earnings. Business is slowing down its 
rate of inventory accumulation but there is no eyj- 
dence of retarding of plant equipment buying. 

The first actual meeting began after the luncheon, 
when Governor Kenneth C. Heinrich, Heinrich-Siebol 
Stationery Company, Rochester, N. Y., welcomed the 
group on behalf of District No 2, NSA, and introduced 
the convention chairmen, guests and officers of the 
National Stationers Association. The speaker of this 
part of the program was President Fred Downs. 

The afternoon business session under the energetic 
Hy Goldstein, Rochester Stationery Company, Ine, 
was highlighted by an address by Fred Smart, Sta- 
tioners Build, Toronto, Ontario, Canada, who made 
“Observations of the Stationery Trade in Canada” 

At the same session Troupers John D. Horne and 
Frank R. Curtiss discussed their subjects with vim 
and vigor. 

Empire State Travelers Re-elect Officers 

At a meeting of the Empire State Travelers Club, 
plans were discussed» to further the usefulness of 
the club to the dealers in the territory. Midst the 
usual spirited discussions one finds in all travelers 
meetings, conclusions were reached. As a reward 
for the enterprise and energy shown by the officers 
of 1947, they were all re-elected by unanimous vote: 
President, W. Scott Purvis, Joseph Dixon Crucible 
Company; vice-president, George H. Parry, Carter’s 
Ink Company; secretary-treasurer, L. F. Fitzpatrick, 
Wilson Jones Company. 

With the stationers and office equipment dealers 














the informality of a cocktail party for an hour before> 
dinner. Many of the conventionites journeyed overf 
to The Rochester Stationery Company’s beautiful, 


The Friday morning session was under the leader- 
ship of Percy Fassett, Yawman and Erbe Manufactur- 
ing Company. Messrs. Gatewood, Jonas and Burbank 
delivered their respective addresses to an attentive 
audience. 

At the close of luncheon, Earl G. Hicks and L. T. 
Thomasma of The Todd Company, Inc., collaborated 
on the “Highlights of Scientific Sales Selection and 
Training.” Mr. Hicks gave a resume of the condition} 
his company faced when they decided to inaugurate § 
a scientific plan of selection and training and the 
superb results obtained after its installation as af 
company policy. In the beginning they realized the 
necessity of establishing a pattern to fit their special 
requirements. This they established by giving all 
their present sales staff various tests. He emphasized 
the importance of having essential information con- C 
cerning the personalities of all their men. Training 
and supervision are as important as selection, they 
discovered. He closed with a synopsis of their testing 
and training records, showing the remarkable results 
achieved. 

Mr. Thomasma followed with the assertion that 
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How many times has it happened 
that your mechanic makes a 
call to adjust a slipping roller 
. only to find that it isn’t 
the fault of the machine but 
the carbon paper! 












That puts you in a fix. You hate 
to charge for service when no service 
was rendered, since this always causes 
resentment. And yet you hate to take 
the loss yourself. 










Here's how alert machine dealers are solving 

this dilemma. When the mechanic determines that 

it is the fault of the carbon— instead of the type-: 
writer — he pulls out a box of 


IMPERIAL WRITEMASTER PLASTIC-TREATED CARBON 


and says: ‘‘Miss Jones, here's a carbon sheet that is guaranteed NOT to slip. Let me 
show you.” 







Whereupon he makes a simple test. Does he get an order for carbon? What do you 
think? Thus, a no-service call has been converted into a juicy profit and everybody is happy. 


Let us tell you more about IMPERIAL WRITEMASTER and its wonderful opportunities for 
you. Your inquiry will bring full information by return mail. 


GET FULL INFORMATION... PEERLESS-IMPERIAL CO., INC. 


General Office and Factory 
28 PEERLESS PLACE, NEWARK 5, NEW JERSEY 


NEW YORK OFFICE: 7, 321 BROADWAY @ CHICAGO 2, 179 W. WASHINGTON STREET 
DETROIT 18, 37 LINDEN ST., RIVER ROUGE, MICH. 
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Bassick Flo-7i/# 


The Top Quality Chair Control That Helps 
You Sell More and Better Chairs 


1. QUIET OPERATION . . . No metal-to-metal 
contact in tilting mechanism . . . self-lubricating 


swivel bearings . . . can't squeak. 


2. EASIER ACTION... 
smoother tilting action ... better balance... 
finger-tip adjustment. 
3. IMPROVED DESIGN .. . Neater, cleaner ap- 
pearance ... no springs. 


Floats in rubber... 
and 


Chairs equipped with the Bassick ‘'Flo-Tilt’’ 
control with the patented rubber torsion unit give 
you these important sales features which can 
mean business . . . to you! Look under the seat 
for chair quality. THE BASSICK COMPANY, 
Bridgeport 2, Conn. Division of Stewart-Warner 
Corporation. Canadian Division: Stewart-Warner- 
Alemite Corporation, Ltd., Belleville, Ontario 


Bassick patented rubber torsion unit .. . sets 
new standards for comfort and easy action. 


New, improved steel hub with 
self-lubricating bearings. 


“Diamond-Arrow" chair casters roll smoothly 


... Swivel easily ... protect floors. 








A chair with “Fio-Tiit” 
Smooth and quiet 
Makes your prospect 
Want to buy it. 
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before selective sales screening was used the com- 
pany not only lost money on their salesmen but, more 
important, lost customer good will. “You can’t afford 
to dissipate your sales potential by having poor sales- 
men misrepresent you,” he stated. “However, this 
testing is a supplement to, not a substitute for, good 
judgment in selection of sales people,” he contended, 
The ingredients for selling, Mr. Thomasma indicated, 
are: (1) intelligence, (2) organizing ability, (3) emo- 
tional adjustments, composed of five parts—drive, 
dominance, submissiveness, motivation and _self- 
confidence, (4) individual’s insight or understanding 
of people, (5) skill in human relations. The pros- 
pective salesman’s possibilities are judged by the 
percentage of proficiency in each of these ingredi- 
ents. 

The afternoon session was ably guided by Philip 
Yawman, John R. Bourne Company, Rochester, N. Y,, 
as chairman. At this time “Planned Store Light- 
ing to Sell Stationery” was ably presented by Mr. 
Warren and in the presentation, “The Equipment 
Man Gives and Takes,” by Mr. Isaacson, the group 
found much food for thought. Harold Graves, Wil- 
son Jones Company, addressed the meeting on the 
subject of “Sales Training.” This speech was reported 
in the August, 1947, issue of OFFICE APPLIANCES. 


Gov. Heinrich Nominated for Re-election 


The final business meeting of the convention 
found Governor Heinrich in the chair. Peter J. Mur- 
rett, Ryan & Williams, Inc., Buffalo, N. Y., chairman 
of the nominating committee, in a short address 
praising the governor for his leadership, energy and 
enterprise, placed his name in nomination for re- 
election. The group accepted the recommendation 
with enthusiastic and unanimous acclaim. The gov- 
ernor accepted in a few well-chosen words in which 
he gave credit for the success of the convention to 
the committee chairmen and their committees, and 
those who so graciously and ably took part in the 
program. For himself he pledged his earnest efforts 
to conduct the affairs of the governor of District 
No. 2, NSA, to the best of his ability. 

The Empire State Travelers Club were hosts at a 
cocktail party on the Starlight Roof where conven- 
tionites once more had opportunity to become better 
acquainted. ; 

Convention Closes With Banquet 


The banquet was a delightful affair, Harry Holm- 
lund, Scrantom Book & Stationery Company, Ro- 
chester, N. Y., proving his mettle as toastmaster. He 
introduced the distinguished guests at the head table 
with suitable words of appreciation for their efforts. 
President Fred Downs, General Manager Paul E. Bur- 
bank and Governor Kenneth C. Heinrich replied with 
brief and sincere talks. The Rochester dealers, 
through President Downs, then presented a fine 
fishing rod to Paul E. Burbank as a token of esteem 
and friendship. 

Following the banquet, the crowd adjourned to the 
adjoining ballroom for dancing. So came to a close 
a very successful two-day convention full of enthusi- 
asm and good fellowship. To Governor Kenneth C. 
Heinrich and to the committee chairmen and their 
hard-hitting committee members go the orchids. 

Convention Committees: Ford Kirker, Remington 
Rand, Inc., registrar; Phillip Yawman, John R. 
Bourne Company, Rochester, N. Y., treasurer; Law- 
rence Fitzpatrick, Wilson Jones Company, publicity; 
Hyman Goldstein, Rochester Stationery Company, 
Inc., entertainment; William J. Seibold, Heinrich- 
Seibold Stationery Company, Rochester, N. Y., pro- 


gram. Empire State Travelers Club Committee: 
Scott Purvis, Joseph Dixon Crucible Company; 
George Parry, Carter’s Ink Company; J. Sidney 


Croke, National Blank Book Company; Daniel Fox, 
American Pencil Company; George Anderson, Boorum 





& Pease Company; Lawrence Fitzpatrick, Wilson 
Jones Company. 


OFFICE APPLIANCES, April, 1948 





if 


er 


fe 
pt 








e com- 
it, More 
; afford 
r Sales- 
ar, this 
r, g00d 
tended, 
dicated, 
}) emo- 
—drive, 
1 self. 
landing 
> pros- 
by the 
ngredi- 


Light- 
by Mr. 
ipment 
| group 
s, Wil- 
on the 
2ported 
NCES. 
n 


vention 
|. Mur- 
airman 
1ddress 
zy and 
for re- 
idation 
ie gov- 
which 
tion to 
Ss, and 
in the 
efforts 
District 


S ata 
onven- 
better 


Holm- 
y, Ro- 
er. He 
1 table 
-fforts. 
;. Bur- 
d with 
ealers, 
1 fine 
esteem 


to the 
. close 
ithusi- 
eth C. 
their 
ids. 

ington 
in R. 
Law- 
licity; 
ipany, 
nrich- 
, pro- 


1ittee: | 
pany; | 


sidney 
| Fox, 
oorum 
Nilson 


|, 1948 





It is, of course, PRESTIGE OF MAKER... the 
result of more than 35 years of specialized 
engineering and manufacturing skill. More 
than 35 years of serving the office equipment 
field with the finest obtainable products — 
products which again and again secure con- 
sumer repeat business—and assure your getting 
maximum A-S-E quality always. 


xx*r* 


A-S-E STEEL PRODUCTS FOR MANY USES 


STEEL OFFICE FURNITURE « WARDROBE, STORAGE, AND COM- 
BINATION CABINETS * CLOTHING LOCKERS « FROZ-N-FOOD 
LOCKERS + INDUSTRIAL EQUIPMENT FOR FASTER MATERIALS 
HANDLING . ELECTRICAL OUTLET AND SWITCH BOXES 


ALL-STEEL EQUIPMENT INC. 


600 Cleveland Avenue, Aurora, Illinois 
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New satin chrome hard- 
ware smartly designed 
—gives this complete 
filing cabinet line added 
customer appeal. 






su won’t find it 
on any 

financial 
statement 
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CARBONS (/— \) RIBBONS 


Are Gauortles 


x GREATER VOLUME 


* EXCELLENT PROFIT 
* REPEAT BUSINESS 
* SALES ASSISTANCE 


GREATER VOLUME — Allied products 


offer the dealer greater volume _possibili- 
ties. Every facility of this highly skilled 








production and sales organization is de- 
voted to serving your needs for a quality 
line of competitive carbons and ribbons. 
Allied products are easy to sell, are real 
business builders for today and tomorrow. 


THE ALLIED LINE IS COMPLETE AND EACH 
PRODUCT IS A LEADER IN ITS FIELD 
¢ CARBON PAPERS e PENCIL CARBONS 
TYPEWRITER RIBBONS ©¢ HAND CLEANER 
SPIRIT FLUID e MASTER SETS 
CARBON PAPER RIBBONS FOR ALL MACHINES 
SPIRIT AND HECTOGRAPH CARBON PAPER 
TABULATING AND ADDRESSOGRAPH RIBBONS 


A few exclusive franchises are still avail- 
able for alert dealers. If you’re interested 
in building more sales, greater volume, 
larger profits, the Allied line is the answer. 
Write for free samples and full details to- 
day. Address Dept. A. 


ALLIED CARBON AND RIBBON 
MANUFACTURING CORPORATION 


GENERAL OFFICES AND FACTORY—165 DUANE ST., N. Y. 13, W. Y. 
WESTERN OFFICES—1629 SO. BROADWAY, LOS ANGELES 15, CAL. 
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NEW ENGLAND TRAVELERS CLUB NOTES 

Fellow members mourn the death of Jerome Gerska 
on February 3. He was a veteran of the Eagle Pencil 
Company, a member of the sales force for 20 years. 

* oY * 

Robert E. Johnson of Parker Pen Company and not 
James E. Johnson of Security Steel is a member of 
the NET Club’s executive committee. The error was 
made in the preceding issue of the club bulletin. 

It’s Grandpa Worth now. C. J. Worth of Esterbrook 
Pen Company and Mrs. Worth are the maternal 
grandparents of Martha Davis, born to Mr. and Mrs, 
Robert Siegfried on February 13. 

aK * a 


Guy W. Hart, charter and active member of the 
New England Travelers Ciub, is rounding out 38 years 
of association with Joseph Dixon Crucible Company. 

* * co 

Murray Shiro and Everett Levinson recently moved 

their Atlas Stationery Company of Providence, R. LI, 


from the old location on Prairie Ave. to a beautiful 


new store located at 153 Broad St. 
The New England Stationery Company of Provi- 
dence is also involved in a recent move, taking a four- 


story building at 261 Webosset St. Former location} 


was 253 Weybosset St. 


And still a third change of location at Providence} 
involves the State Office Supply Company, formerly? 
located at 36 Exchange Pl.. and now having an ad- ' 


dress of 239 W. Exchange St. 
* # 


* 


7 


These items are taken from the March issue of the 5 
New England Travelers Club News, edited by John F.@ 


Nackley, 63 Franklin St., Boston 10, Mass. 


HOUSTON FIRM MAKES AN APPOINTMENT 


Frank E. Miller was recently appointed advertising | 


manager of the ‘Wilson Stationery & Printing Com- 


pany at Houston, Tex. He will handle the firm’s ex-j 
panding program of newspaper and direct mail ad-} 
vertising, also assisting in the further development of) 


creative service for customers of the Wilson printing 


department. 
Mr. Miller is a former newspaper and advertising 


agency executive, having been associated with the} 
Kansas City Star and other midwestern newspapers. } 


Before joining Wilson’s he was engaged in public re-7 


lations activities, coming to Houston from Opelousas, 
La. 


CORPUS CHRISTI FIRM IS ROBBED 


Tne McInnis Book Store, Corpus Christi, Tex., was 
robbed of $132 in cash and a check for $15.00 recently. 
Unnoticed by any of the busy sales people, the thief 
managed to open a drawer underneath the cash 


register to secure the money. He left a trail of bills | 


on the floor in his haste to get out of the store —JHR 


Ot BO £ . 57 Oem 


Mr. and Mr. J. Francis Seymour announce the birth 
of their fourth child, a daughter, on February 21, giv- 
ing them three girls and one boy. The young lady, 
who weighed nine pounds at birth, has been named 
Linda Lee. Mr. Seymour is head of the Toledo branch 











of L. C. Smith & Corona Typewriters, Inc., and is well | 


known in the office equipment industry.—AK 





Bob Reynell, Chicago territory representative of the | 
Oxford Filing Supply Company, proudly announced | 


the arrival of a son on Wednesday, March 24. Roger 
Charles weighed in at seven pounds, nine ounces. He 


and his mother were reported doing very nicely at 


the Chicago Lying-In Hospital, while Sister Ruth, 
seven years old, was taking care of Bob, who has 4 
severe case of happiness. 
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This is the NEW, improved STYLE 
machine, featuring new feed arm easily 
adjustable for post cards and narrow 
paper. Automatic impression roll 
release; semi-closed cylinder; built-in 


Provi- | 
_four-) 
cation 





idence | 
men inking roller; fast print adjustments 
n ad —raise or lower and centering. 

: Dial control paper guides; accurate 
of the registration; all steel welded frame 
hn Fe — single unit construction... 


so MUCH for so LITTLE! 
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When closed, is dust-proof 

and occupies little 
more than a 
Square foot of 

floor space 
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MARR DUPLICATOR CO., Inc. 


eutn,| _Delivery also being made on 53 Park Place, New York City, 7 
las 8 MARR Electric ‘Model £”” 
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Always in the limelight—that’s TICONDEROGA -—the pencil with 


the easily recognizable green Plastip with double yellow bands. 


And TICONDEROGA is just as easy to identify by the performance 


of its firm, rich leads. This is the pencil whose life is an open book 


to millions of readers of ... 


The Saturday Evening Post, Time, and Liberty. And every day millions 


hear ‘““Ticonderoga Minutes” on the radio. 


Small wonder the greatest pencil-using public in the world permits 
TICONDEROGA no private life of its own! 
DIXON 


[é 


The famous pencil with green and yellow Plastip 








JOSEPH DIXON CRUCIBLE CO., DEPT. 98-J4, JERSEY CITY 3, N. J 
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The Perfect Combination i 


For stapling perfection, use 
MERCURY Staples with 
MERCURY Staplers, the only 
Stapler with ‘‘Double-end” open 
channel, making possible in- 
stantaneous correction of faulty 
stapling technique. 
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* Guaranteed by» 

Good Housekeeping 
\tor 


“ 
45 apveanisto WES 





Drop a strip of ordinary staples! Then drop a strip of 
MERCURY Staples! Hear the difference! 

The ordinary staples fall with a dull thud, gummed to- 
gether with heavy, action-retarding, jam-inducing 
adhesives. 


The MERCURY Staples spring apart 
with a crisp, clear “ping,” ready for 
instant action. Not held together by 
loggy adhesives, precision-made of 
highest-grade cadmium steel, 
MERCURY Staples slide down the 
channel with lightning speed, to pen- 
etrate at the very touch of the stapler 
head — for ‘‘first-try” efficiency. 


FITS EVERY STANDARD STAPLER... 


Mercury Staples do the job right the 
FIRST TIME — in every standard 
stapler. 


onsolidated 


wire products company 
145 SPRING ST.,NEW YORK 12, N. Y. 





NON-CURLING 
PLASTIC BACK 


Carbon Paper 


ARMORED FOR DURABILITY 


Build “repeat” business 
with this outstanding item! 


BRAND 


Sharp Uriing a Super tirade 


MADE IN; UL. S.A 


CC 
Vp 
80 
N & RIBBON MFG. CO. * SAN FRANCISCO, U-S-A 
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FACT No. 2 FOR GREATER FILING EFFICIENCY 


PERFORMANCE 





At Browne-Morse Research Laboratory, a test was devised 
to learn just exactly how much our famous File would 
“take” without “falling down on the job.” Therefore one 
of the regular stock Files was chosen at random and a 
66-lb. load placed in one drawer. Then the file was 
placed on the “Testing-Machine” and set into action. 


DRAWER OPENED AND CLOSED 50,000 TIMES 


During average office use, a drawer is opened and 
closed approximately 10 times per day. Therefore, test 
was equal to 5,000 work days or over 19 years of con- 
tinuous service. Because the drawer still operated smooth- 
ly, the test is being continued. 


The major reasons why Browne-Morse Files operate so 
effectively (not only in tests with one file . . . but every 
file we build for you) are design and quality materials. 
Drawers slide smoothly on newly designed channels 
and extension slides equipped with eight heavy-duty, 
extra-wide rollers and two Floating Rollers, which pro- 
vide greater bearing surface. 


This eliminates possibility of scored channels. The 
technically perfect combination of rollers insures smooth 
drawer action . . . free from binding. Solid, one-piece 
slide is constructed from the finest quality material. Years 
of proven and tested efficiency, plus economy, make the 
Browne-Morse Files the “Best Buy of the Year”! 


SEND FOR 
Architects of Efficiency Browne-Morse 
for America’s Office FILE FACTS 


Get the quick facts on 


Browne-Morse Steel Files — 
write for Bulletin 5000. Lists features 
ro Ww n ad vr 0 rs e and specifications plus a complete table 
of sizes. 
MUSKEGON MICHIGAN 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 38 YEARS 
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GLARO 


QUALITY 
ALUMINUM ACCESSORIES 
FOR 
OFFICES - HOTELS - RESTAURANTS, ETC. 
HIGHLY POLISHED AND BUFFED 
UMBRELLA STAND 


Height 19". Base 12" diameter. 
. Top 12" diameter. Post 2!/2" dia- 
meter. Shipping Weight 10 Lbs. 


LIST $15.00 
ASH TRAY STAND 


spun 












All aluminum, highly polished. 8" 
aluminum tray and 
base. 6" amber glass 
receiver. Height 
22'/2". Well weight- 
ed, individually 
packed. 


LIST $9.00 


Also No. 307A with handle 
LIST $10.00 





COAT TREES 


Made of 1'/2" aluminum 
tube. Height 72", Base 
12"" diameter with heavy 
iron loader under spun 
aluminum base. 


SHIPPING WEIGHT 
22 LBS. 


LIST $21.00 
SAND URN 


191/," high . . . Base 
10" diameter, Top II" 
diameter . . . 2'/2" tube. 
Shipping weight 10 Ibs. 


LIST $15.00 


All are highly polished and buffed . 
Packed set up...one to a carton... shipped F.O.B. Factory. 


GENEROUS DEALERS DISCOUNT 


SEND FOR NEW COMPLETE 
1948 CATALOG 


GLARO MACHINE Propucts ComPANY 
MANUFACTURERS 


No. 220 





No. 229 


. permanent finish. 





3711 EDGEMERE AVE. FAR ROCKAWAY N. Y. 
AT 
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NOMDA MIDYEAR CONVENTION 

(Continued from page 31) 

lished later. In closing he read a resolution calling 

for the abolishment of the excise tax on office ma- 

chines. The resolution, reproduced in its entirety in 
this issue, was unanimously adopted. 

The session came to a close with a few remarks 
by President Ritchie. It was also announced that the 
ladies attending the convention would meet for lun- 
cheon with the dealers and manufacturers, their pro- 
jected motor trip to the Ozarks having been cancelled 
because of inclement weather. 


Tuesday Luncheon 

Serving as master of ceremonies at the Tuesday 
luncheon was Jack Weiner, Belmont Typewriter Ser- 
vice, Chicago, who took over the task after Bob Ran- 
dazzo was suddenly called home to Kansas City. Mr. 
Weiner opened the activities by introducing a num- 
ber of regional governors of the association, together 
with several presidents of local associations who were 
present. 

He then introduced C. C. Williford, Springfield 
weather forecaster, who kept his appreciative audi- 
ence in an uproar by reading a number of serious, 
but screamingly funny, letters he had actually re- 
ceived, most of them berating him for his lack of | 
reliable prognostication. 

Following Mr. Williford’s talk, “Rocky” Jones ex- 
plained the reasons for the delay in the shipment of 
some of the dealers’ typewriters from the O.A.ML.I., 
pointing out that most of these delays were brought 
about by lack of parts for obsolete machines, or by 
too many machines of one make being received. He © 
suggested that a limit be put by the association on 
the number of machines in one shipment by any one 
dealer, and gave other instructions to dealers for ex- 
pediting shipments and service from O.A.M.I. 

The three Remington Five electric shaver winners 
at the Tuesday luncheon were C. K. Scarbrough, 
Scarbrough’s, Florence, Ala.; A. B. Crawford, Call- 
Crawford, Springfield, Mo., and a student of O.A.M.I. 

The afternoon was spent by many in sightseeing, 
but several returned to the school where a repetition 
of the Monday program was on the agenda. 


Banquet and Dance 
Climaxing the three-day meeting was the annual 


banquet and dance held at the Shrine Mosque at | : 


7:30 p. m., Tuesday, February 24. Toastmaster for the 
event was Maurice (Mossy) Newmark, Marstan Type- 
writer Company, St. Louis, who kept the various acti- 
vities moving smoothly throughout the evening. Near- 
ly 500 guests participated in an excellent roast turkey 
dinner, which was followed by the presentation of a 
certificate of affiliation to the Missouri State Office 
Machine Dealers Association by President Ritchie. 
Highlight on the entertainment portion of the pro- 
gram was a reperformance of a previous broadcast 
of a barn dance by the entire cast of “Korns-A- 
Rrackin’ ’’. 

Prizes distributed following the banquet were nu- 
merous and included three portable typewriters, a 
standard machine, an adding machine, several type- 
writer stands, various shop equipment, a cash regis- 
ter, several kits by a leading ribbon and carbon manu- 
facturer, and $25 cash donated by Lamont 
Midwest Typewriter Company, Kansas City, Mo. The 
evening closed with dancing which lasted until dele- 
gates from distant points had to leave to catch 
trains, all agreeing that the three-day meeting had 
been one of the most successful ever held in N.O.M.- 
D.A. history. 

The following manufacturers ‘maintained rooms at 7 
the Colonial Hotel for the display of merchandise and 
for the entertainment of customers and friends: 

R. C. Allen Business Machines 

Ames Supply Co. 
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Doctor, lawyer, merchant, chief face the problems of business with ease of mind across the 
top of a Starline desk. See for yourself how Gunn has custom-fitted the burden to the back 
through any one of a number of important advances. 


The natural fine-grained oak successfully deals with the question of eye 
fatigue resulting from excessive light glare. Its exclusive adjustable 
height feature and interchangeable drawers combine to further per- 
sonalize this desk to the particular needs of the individual as a modern 
tool for modern men of business . . . and yet the Starline is sensibly 
priced to permit sharing its beauty, comfort and convenience with the 
entire office staff. 
To the Retailer: This advertisement appears in cur- 
oe _ 7" rent issues of leading business magazines. It is part 
MODERN TOOLS for of a consistent and successful pat ane The 


M AODER Gunn dealership in your city / 
DERM NEEDS worth real money to you, Get f 


The Palomar Telescope a line on your business | 


This ‘mammoth new instrument. was de- niture Company, 8) 


Pioneer beyond today’s frontiers 
edge. The American mind, chal- 
y if Ses : ee Pacer 
ew tools with which to meet ere ae vit Gottet ADCOETTS 








YOU SELL 


Zuality 


When You Sell 


Staplers 


Today customers want the Best 





All Markwell Staplers have the 


Quality your customers demand 








ROBOT 
Staples, Pins & Tacks 


“RX 


FEATHERWEIGHT 
Staples & Tacks 


“RX” 








... Even our popular priced models — the 
FEATHERWEIGHT & ROBOT have the material, 
workmanship and style that mean QUALITY. 





Your customers will return 
again and again for Staples 
for their Featherweights & 
Robots because MARKWELL 
QUALITY keeps them on the 
job for years. 





Please write for information on all our 
Office STAPLERS and STAPLES 
and Office SPECIALTIES. 

Also our effective SALES HELPS. 


MARKWELL MFG CO. 


Dealer Division | 
200 HUDSON ST., NEW YORK 13, N. Y. | 
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Clary Multiplier Corp. 
Codo Mfg. Corp. 

Federal Cash Register Co. 
Lix Corp. 

Maso Steel Products 
Ohmer Corp. 
Peerless-Imperial Co., Inc. 
Peirce Wire Recorder Corp. 
Remington Rand, Inc. 
Royal Typewriter Co., Inc. 
Shipman-Ward Mfg. Co. 
Silent Sentry 
Speed-O-Print Corp. 
Tiffany Stand Co. 
Underwood Corp. 
Universal Business Machines Co. 
Victor Adding Machine Co. 
Wells Office Furniture Co. 
Woodstock Typewriter Co. 





LOS ANGELES FIRM MOVES TO NEW HOME 


Expansion made necessary by increasing business, 
the Kingsbacher, Murphy Company is moving to a 
newly-constructed building at 1081 N. Vignes St., Los 
Angeles 12, Calif. 

This firm has been in business since 1938 manufac- 
turing soil-proof, flame-proof and moisture-proof 


tears 














ALVIN KINGSBACHER 


acetate products and as a by-product they manufac- 
ture loose leaf protectors, wallet inserts, photo and 
wedding albums, presentation books, card holders, 
factory and office job holders, and custom-fabricated 
plastic specialties. 








AMERICA’S MOST BEAUTIFUL FINGERS FIT FINGER FORM 
KEYS ON NEW ROYAL PORTABLE.—Ronnie Gleason, re- 
garded by New York art directors as the girl with the mos! 
beautiful, most photographed fingers and hands in America 
finds that her valuable fingertips are cradled perfectly by 
the “Finger Form” keys of the new 1948 Royal Portable. 
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With New Presto-Touch Opening and Automatic 
Locking Mechanism...New Streamlined Design... 
New Durable Construction 


Here is a post binder that is headed for record sales. It 
results from months of work in our Product Research Depart- 
ment. Today there is not another post binder on the market 
with all the new selling features of the LOCKMASTER! 

The new LOCKMASTER is a beauty to look at. It will last 
a lifetime. And it provides.a new ease of opening and locking 
that will make a hit with every office manager. 

You'll want to feature this easy-working, streamlined, dur- 
able post binder in your 1948 selling and displays. It will pay 
you back in more... and more sales. 

For details, write direct or our branch office in Boston, 


New York, Chicago or San Francisco. Ask for Circular PB-1. 


*Trade Mark Reg. Appl. for U.S. Pat. Off.: National Blank Book Co. 





STER’ 


Presto! It opens. 


Patented opening mechanism 
works easily, instantly. A finger 
touch...and the cover can be lifted 
off posts. Automatically locks 
when replaced. 


it Can Take It! 


Rounded metal rim protects edges 
where cover -wear is greatest... 
takes all sliding wear. DuPont 
Fabrolite vinyl coated plastic bind- 
ing material is tough, soil-proof 
and scuff-proof. 


“What a Beauty !” 


Gleaming stainless steel rim... 
beautiful cover grain ... matching 
colors of cover and mechanism 
case ... streamlined design — a 
beauty for the finest office. 


NARIONAL BLANK BOOK COMPANY -. HOLYOKE, MASSACHUSETTS 
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NEW... 
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4 

= SINGLE PEDESTAL 
° STEEL DESK 


0 .. » With 
ISLAND BASE 





This attractive new desk is avail- 
able now. Strictly modern in 
design, compact and thoroughly 
efficient. Equipped with box draw- 
er, letter drawer, current work or a 
knee space drawer, and dictation 
slide. Floor space 42 by 30 inches. 
Height variable from 292 to 302 
inches. Covered with desk top 
linoleum. 


Brushed aluminum binding. 


Finish: grey or green. 


@ Further information sent 
promptly on request. 
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5631 WEST MADISON STREET 
CHICAGO 44, ILLINOIS 
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RE-ELECT GLOBE WERNICKE OFFICERS 
At the annual meeting of stockholders of The 
Globe-Wernicke Co., Cincinnati, Ohio, the following 
were re-elected as officers and directors of the firm: 


J. S. Sprott, president; H. M. Pendery, vice-presi- | 
dent in charge of production; H. L. Pfau, vice-presi- | 
R. H. Hammer, secretary- | 
treasurer; C. G. Lindeman, assistant secretary; and / 


dent in charge of sales; 


F. E. Kobler, assistant treasurer. 


Directors renamed were DeWitt W. Balch, H. E. | 
Frank H, © 


Coombe, R. H. Hammer, Norman S. Hill, 
Kunkel, R. E. Nelson, H. W. Nichols, John J. Rowe and 


| J. S. Sprott. 


A dividend of $1.75 per share was declared on pre- 
ferred stock, payable April 1 to holders of record 
March 19.—RCE 


KRILOFFICE FINDS ‘MISS IDEAL SECRETARY’ 
Miss Shirley Vanderlin, 2338 Walnut St., Blue Island, 
a quiet-spoken 25-year-old brunette, was honored on 


| February 19 at Kriloffice, Inc., Chicago, when she was 


named “Miss Ideal Secretary” to the accompaniment 
of popping flash bulbs and reporters’ queries. 

Honors, likewise, went to her boss, C. E. Goodman, 
assistant to the president of Whiting Corporation, 
Harvey, Ill. In fact, it was through Miss Vanderlin’s 
boss that she was chosen, for he had submitted a 


winning statement in which he referred to her as) 


industrious, dependable, efficient, amiable and loyal. 

The contest, sponsored by the energetic Louis I. 
Kriloff, president of the office furniture and supplies 
firm, was a feature of the annual office equipment dis- 





SHE’S IDEAL—Contest Sponsor Louis 
I. Kriloff (left), president of Kriloffice, 
Inc., and C. E. Goodman, her em- 
ployer, present “Miss Ideal Secretary” 
recognition to Miss Shirley Vanderlin. 
(Chicago Daily News Photo) 


play at the Stevens Hotel February 2-4 held by the 
Office Management Association chapter of Chicago. 
Executives and supervisors were invited to complete 


in 50 words or less the statement... . “My secretary 


” 


is ideal because. ... 

Judges of the contest were Mrs. Ruth McKay, con- 
ductor of the “White Collar Girl’ column in the Chi- 
cago Tribune; Samuel L. Workman, president of Work- 
man Service, Inc.; and Raymond T. O’Keefe, Jr., vice- 


president of the Kropp Forge Company and recently | 


named the “Outstanding Young Man of the Year” by 
the Chicago Junior Association of Commerce. 

To Mr. Goodman from Kriloffice, Inc, went a modern 
island base executive desk and matching chair and 
to Miss Vanderlin a stunningly tailored business suit 
and blouse. 
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INE TOOLS for fine work. With this idea foremost, Security Steel 
Equipment Corporation called upon its years of experience and 
research to build the CRESTLINE Secretarial Desk . . . to create a piece 
of office furniture with a matchless appearance and a new work-ease efficiency 


designed into its every part. For those who demand the best, remember: 


For an individual unit or a complete office installation 


.. look first to the finest... to Security CRESTLINE. 


SECURITY STEEL EQUIPMENT CORPORATION - AVENEL, NEW JERSEY 


OFFICE APPLIANCES, April, 1948 135 











HIGH STYLING! 
LIME OAK FINISH! 


ales Ape qoeal | 


They’re ultra smart in appearance... and supremely comfort- 
able! They're designed to fit today’s trend in office furniture. 
This demand is for the moderne... for high styling. That’s why 
this attractive set offers tremendous sales possibilities! 







All three are sturdy oak wood, available in Mahogany, Walnut 
or the popular new Lime Oak finish. Your selection of covers, 
from imitation leather; deep buff and full top grain genuine 
leather; Terson, plastic coated fabric; or Duran; and other beau- 
tiful upholstering fabrics. 


a 


g No. 675 v 


Channel back chairs, in the same styles, are also available. 


Lime Oak, Mahogany, Walnut finishes. 
Height of back 153%,” —Seat 22”x19i,” 
—Wt. 41 Ibs. 


















<-— 


No. 674. Lime Oak, Ma- 
hogany, Walnut finishes. Seat 
22" x19,” —Height of back 
153%,” —Overall height 32” — 
Wt. 23 Ibs. 


—— > 
No. 672. Lime Oak, Ma- 
hogany, Walnut finishes. Height 
of back 154,” —Overall height 
30”—Seat 17%. "x15" —Wt. 
21 Ibs. 









Murphy Gair @mpany | 


SINCE TO72@eeere srr eeeseees OWENSBORO, KY, 
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SCALE MODELS AID OFFICE PLANNING 


The recent trend toward the use of scale models in 
business has led to the introduction of a set of exact 
scale miniatures of office furniture, which is now 


available to office furniture dealers and to office ex- 
ecutives. This efficient new sales tool was developed 
by the Commercial Furniture Company of Chicago, 
manufacturers of Lincoln office furniture, primarily 
for the use of dealer-salesmen. 


The advantages it 


IN MINIATURE — The 
scale model layout kit 
with 230 plastic min- 
iatures scaled 1/4 inch 
to foot, developed by 
Commercial Furniture 
Co. for use of dealer 
salesman in planning 
of offices. 





presents, however, to all office planners will undoubt- 
edly lead to widespread use in large and small indi- 
vidual businesses. 

The officials of this company determined that a 
progressive, portable, visual sales method would great- 
ly simplify and encourage better office planning, and 
that besides facilitating and improving the presenta- 
tion of the salesman would be of invaluable assistance 
to office executives seeking the maximum utilization 
of space through new building, moving, or merely 
rearrangement of offices. 

No detail has been spared in this set of plastic 
miniatures. There are 230 pieces accurately scaled (14 
inch to the foot)—executive desks, clerical desks for 








LAYOUT KIT IN USE 


various types of work, tables, files, bookcases, walls 
and partitions, — all attractively colored. The desks, 
chairs, and so forth, are in the Soft-Tone Oak color. 
Particular attention was given to the wall and base 
(floor) coloring so as to demonstrate the proper color 
densities for offices in order to eliminate eye fatigue 
of occupants. Each model pins easily into a cork 
board base, making arrangements simple. The layout 
Capacity is 64 x 104 feet. The entire outfit is furnished 
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| In business publications like the American Business, 
Burroughs Clearing House, Dun’s Review, and The 
Office ads like this every month are helping to sell 


extra Liberty Storage Boxes. 


Notice the introductory offer. Once Liberty’s are tried 
there'll be repeat business for you. Ask for our com- 


plete dealer program of free sales helps. 


BANKERS BOX COMPANY 


72050. DEARB ORM te CHICAGO. 5. ILI 
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|} in a smart, convenient carrying case. ; 


| 
S t \ C | The salesman using this new, basic planning scale ' 
| model set is able to display a visual layout to every} 
e | customer. t 
* The businessman using these miniatures may see/ 
| exactly how the office will appear upon completion, | 
Y \ if For him it simplifies office moving problems, permits | 
| convenient experiments for space-saving and work? 
\ | flow, and in many cases replaces the use of floor plans | 


| and blueprints. 
So flexible are the possibilities of this scale mode 


= | outfit that salesmen or executives may arrange a lay- 
out, or several layouts, place them in the carrying 
| case and take it to a branch office or to an architect's 
office for-demonstration., Also the layouts may be 
| arranged and photographed for distribution, should} 
| this be desirable. 

| The manufacturers of Lincoln office furniture, the 
| Commercial Furniture Company, is making this time-? 
| saving, planning unit available to dealers and office? 
executives at cost as a contribution to better office? 


planning. 





TO YOUR 
FINEST CHAIRS 





en 





HORDER’S NEW WORLD-WIDE FORMS CATALOG 


@ The true measure of a chair 
(Story on page 11) 


is the mechanism, and many users now associate 
it with employee efficiency. More and more of VALLEY STATIONERS OPEN NEW STORE 

. Valley Stationers, Inc., held a grand opening recent- 
these thoughtful people nati learning the value ly in their new store located at 14261 Ventura Blvd. 


of the SENG trademark. Sherman Oaks, in the heart of the San Fernando 
Valley near Los Angeles, Calif. 

For SENG Chair Irons meet the most exacting The store, with 16-foot ceiling, high windows and 

modern design, was decorated with aqua green walls 


standards. They have oil-tempered spring-steel istsadhliedt tm onan ena. 
Warren Miller is president and general manager of 


tension controls that respond instantly .. . yon 
. ists the company. Sam Wasserstrom is in charge of all 
squeakproof bearings that never need oiling . . . outside sales and advertising. Retail sales are super- 
shock absorbers that stop off-balance tilts with- vised by Millie Miller, also in charge of buying of 
: . ‘ ; commercial stationery and supplies. Ruth Wasser- Ste 
out jarring . . . self-locking height holders. Add strom directs the personalized monogramming de- da 
/ a. partment. Others on the staff include Jackie Frankel, ne 
up Cate Tourer. 208 vanenies and you'll under Barbara Miller, James Elia, John Smith, Jr., Sid Roth-— on, 
stand why SENG-equipped chairs work so man, Jack Smith and Harold Kassarjian. ant} or 
. The stationer-office supply store and printing plan an 
smoothly they never interrupt a trend of thought. features leading makes of products and a staff of} $m 
: , , ide s i intained. 
These are selling points for your finest chairs, outside salesmen is maintaine ii 
which probably have SENG Irons. Sell SENG SWAN PENCIL EXECUTIVE HOME FROM EUROPE 
: —_ Fred Hosselet, president of the Swan Pencil Com- 
-. .and you sell satisfaction! pany, 225 4th Ave., New York, N. Y., recently returned 


from an extensive business trip through several Euro- 
pean countries, incuding Germany, declares that 
there is an increasing respect in the trade for Ameri 


1450 N. DAYT can products in the pencil field. 
> Mr. Hosselet found again and again that jobbers 
and dealers were impressed by the improvement im 


American manufacturing methods. “ 
batt Swan Pencil Company recently offered a comple 
TY PROVECTS YOR ee catalog illustrating and describing the lines of pencils. 


ier \clomy yea ea), lelb) 
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It pays to buy QUAL/7TY 
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"Steeh Age" Fitts Give You: 
WS . Feathtr Touch Orawer Attion 


Full progressive, ball bearing suspension assures 
effortless operation of drawers. 


Positive Locking Compressor: 


Side locking compressor in each drawer locks 


Steel Age files are built to last, to stand up to 
day-after-day use without losing the sturdi- 
ness and operating efficiency built into each 
one. Drawers open effortlessly, compressors 
are positive locking. The Steel Age 8A Line is 
an outstanding contribution to modern office 
filing. It’s a line you'll sell with pride and 
confidence! 





positively. oe 18 





This label is on every . 


genuine Steel Age file E_ 


CORRY JAMESTOWN MA 


CORRY, PENNA. 
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Here’s a Powerful Sales Tool for 
Every Office Furniture Dealer 


Scale 
Model 
Office 
FURN 


Desks, chairs, tables, files, walls, par- 
titions—230 pieces in all, in exact-scale 
plastic models. Cork board base scaled 
same as models 14 inch to the foot. 
Models fitted with steel pins, easy to 
press in exact place on cork board base 


(floor). 


Bases large enough to lay out an office 
64 by 104 feet. Set packed in a handsome 
carrying case, ready for use by your 
salesmen. For the first time the layout 
problem for every office furniture dealer 
and salesman has been solved. 





Eliminates the necessity for floor plans, 
blueprints, or drawings. Show each cus- 
tomer exactly how his office will appear 
when you furnish it. Permits customer 
to make changes without damaging your 


plan. 











AVAILABLE FOR ALL DEALERS 


Commercial Furniture invested many thousand dollars in 


dies and tools for these models. To encourage better office 
planning and to improve furniture selling we release it to 


every dealer, as well as our own dealers. 


Salesmen will want to carry this handsome case which 
enables them to show every customer a correct layout with- 
out cost. Speeds selling, saves time, cuts costs and GETS 
THE ORDER. 

a 


COMMERCIAL FURNITURE Co. 
2739 West Chicago Avenue, Chicago 22, Ill. 
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SURVEY MADE OF TYPEWRITER OWNERSHIP 


A recent American Magazine research survey made 
among subscribers scattered throughout the United 
States answers such questions as “How does type- 
writer ownership vary with size of city?” “What is the 
effect of family income on typewriter ownership?” 
“How are prospective customers divided as to age and 
income level?” “What are the makes they plan to 
buy?” 

Conclusions reached include: 

Typewriter ownership in large cities is approxi- 
mately the same as ownership in small towns. 

Family income has little effect on ownership of 
typewriters until income passes the $5,000 level. 

Seven per cent plan to buy a typewriter within the 
next 12 months. 

Age of prospective customers has almost no effect 
on buying plans. 

Sixty-eight per cent of the readers of the American 
Magazine can operate a typewriter, based on the 
sampling of 2,821 readers. Among the women readers 
71 per cent can use the typewriter as compared to 
65 per cent of the male readers. 

Of the total who reported they had typewriters in 
their homes and answered the question relating to 
ownership, eight per cent had borrowed the machines 
and one per cent had rented them. 


MANUFACTURE STENOTYPE AT INDIANAPOLIS 


Manufacture of the Stenotype will be moved back 
to Indianapolis, Ind., where it was made before World 
War I. The machine, now the property of LaSalle Ex- 
tension University, will be made by the Ideal En- 
gineering Company, Inc., on a sub-contract basis. 
Ideal has two plants in Indianapolis, and will also 
build a small plant in Lawrence, Ind., for assembling 
the machine. About 50 to 75 persons will be employed 
at the Lawrence plant, while many more persons will 
be added at the firm’s plants in Indianapolis, an- 
nounced Douglas Stewart, president of Ideal. Con- 
struction of the Lawrence plant will begin in a few 
months. 

T. K. Elliott, vice-president and general manager 
of Stenotype Company, Chicago, said a new model 
of the machine is being perfected and that after its 
introduction, production is expected to be somewhere 
between 10,000 and 25,000 machines a year. 

The Stenotype Company originally came to India- 
napolis from Owensboro, Ky., just before World War 





I. The firm met financial reverses and, in the re- | 
organization, the manufacture of the machine was 
turned over to the John Lees Company, Indianapolis. | 
This firm was sold to the Serrick Corporation in 1936 | 
and moved to Muncie, Ind. During World War II it | 
was transferred from the Muncie firm to a Chicago | 


company. 

Mr. Stewart said that a pilot run of 50 machines 
is expected to get under way in March. The new plant 
in Lawrence would comprise between 5,000 and 6,000 
square feet, and probably will be started early this 
summer, he said.—AK 


IDEAL SCHOOL SUPPLY MARKS ANNIVERSARY 
The Ideal School Supply Company, 8312-46 Birkhoff 


Ave., Chicago 20, Ill., manufacturers of the Ingento | 
line of trimming boards, is observing its fiftieth anni- 


versary. 


Founded in 1898 as the Chicago Art Educational | 


Company, the name of the firm was changed to its 
present one in 1913. In 1918, control of the company 


was assumed by William A. Parker and D. A. Bickford, | 


who died within four months of each other in 1947. 
At present, officers of the company are Clifford Park- 
er, president, and Dean Bickford, treasurer. 

In 1926, the firm moved to its present quarters 
which have been enlarged four times to handle the 
Steadily-increasing volume. 
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AM@RICAN 


NUMB@RING:MAC RINGS 


The New 
AMERICAN 


NUMBERETTE 


3 Movement 
Numbering Machine 


$20% 


Fully Automatic 
All Steel Construction 
Self Inking 
Drop Ciphers 
Safety Lock for easy 
setting and inking 
Weight—Only 7 ozs. 








Consecutive 
Duplicate 
Repeat 









654321 


Facsimile Impression 





For sharp, legible numbering, 
Number it with a NUMBERETTE! 





The New 
AMERICAN 


UATERETTE 


All Metal 
Dating Machine 


$16 


Automatic 
Inking 


Many Years Capacity 


Beautifully finished 
in Nickel 


Weight—Only 7 ozs. 


Easy 
to Set 


RING MACH. CO 
BROOKLYN &, ALY, 





NOV 18°72 


Facsimile Impression 
STANDARD 
NOV 18772 


For regular commercial work, | For 





TINY TYPE 
NOV 18°72 


dating in small spaces 
statements, bills, | as pass books, ledger cards, 


letters, 
| margins in books, cards, etc. 
| . 


checks, memorandums, et 





Specify size when ordering 





Clean — Economical — Necessary 
Date it with a DATERETTE! 





DESIGNED AND GUARANTEED BY THE 
AMERICAN NUMBERING MACHINE COMPANY, 
MANUFACTURERS OF THE WORLD FAMOUS 
“VISIBLE” AND “5 IN 1,’ HAND NUMBERING 
MACHINES. 


WRITE FOR DETAILS AND DISCOUNTS 


AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, N. Y 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILL. 
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presenting 
in DESK 


No. 1460-C Pedestal typewriter 
desk with adjustable height 
typewriter platform. 


Note these features—All rounded 
corners—Select walnut and oak veneers 
—Morticed and tenon construction 
throughout—Deep drawer on _ ball 
bearing drawer guides—Center drawer 
controlled automatic locking device— 
Convenience tray in knee drawer— 
Easily converted from leg to island 
base at small cost—Drawers planned 
and engineered for most efficient use 
—Adjustable height typewriter plat- 
forms—All drawers especially treated 
to insure permanent easy action. 


HIGH POINT, N. C. 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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construction jAN L M A 





Lbs long months of designing, planning and building, we are proud to 






announce the new ALMA Standardizer, the desk worker's desk with that pleas- 
ing “new look.” Gracefully styled into this new desk are the soft lines of the 


present trend, all the time proven practical features and many innovations 





which you would expect to find only in the highest priced desks. A truly sensible 
desk, thoroughly modern, yet it will harmonize with present installations. This 


is the desk you have been waiting for. Write us today for full information. 


} 


amreeenestinesrqneneneeteten 


encase tC NT CONN 






No. 1663-F Island base (ad- 
justable for height). 


Finishes—Standard Oak or Walnut and the 
new “Softone” color for Oak adopted by the 
Wood Office Furniture Institute. 





SK COMPANY 


HIGH POINT, N. C. 
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\, TIE IN YOUR MARKETS 








Complete Sales Analyses... Rapidly, Accurately 


Prepared by IBM Service Bureaus 


Sales organizations must have a// the facts 
to reach sound decisions for the promotion 
of their products and services. Availability 
of these facts is generally reflected in #he 
profit and loss statement. 


IBM Service Bureaus provide access to all 
these facts through sales analyses prepared 
on IBM Electric Punched Card Accounting 
Machines. These reports cover all phases of 
sales activity and may be classified by customer, 


salesman, territory, product, or by any other 
classification desired. Long experience in the 
confidential preparation of sales reports en- 
ables IBM Service Bureaus to furnish the 
facts quickly, accurately, and economically. 


IBM Service Bureaus are conveniently lo- 
cated in principal cities throughout the coun- 
try. Our representative will be pleased to 
discuss with you this and other applications 
of the IBM Accounting Method. 




















ZPQ2 Hj Meee eS n 


ELECTRIC PUNCHED CARD ACCOUNTING MACHINES; *« 
PROOF MACHINES...SERVICE BUREAUS...ELECTRIC TYPEWRITERS... 


International Business Machines Corporation, World Headquarters Building, 590 Madison Avenue, New York 22, N.Y.) ‘t 





TIME RECORDERS AND ELECTRIC TIME SYSTEMS to 
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MAUNSELL COMPANY HOLDS GALA OPENING 


The recent gala opening of the new Maunsell Com- 
pany retail sales agency offices in Montpelier, Vt., was 
also marked by the holding of a business machines and 
equipment show and observance of the firm’s twen- 
tieth anniversary. 

On display at the show were the new Underwood 
electric typewriter, the Sundstrand adder and Class 











as wr ae 
MAUNSELL COMPANY'S NEW QUARTERS.—Top, view of the 


store's general offices, finished in green-tinted knotty pine. 
Center, Mr. Maunsell at work in his private office. Below. 
Mrs. Ethel Murray, secretary to Mr. Maunsell. Though totally 
blind, she handles all his personal correspondence, does 
filing, mails monthly statements and invoices, and prepares 
packages for mailing with the aid of a sealing machine. 


A posting machine, Audograph Electronic Soundwrit- 
er, Marchant Automatic Silent-Speed calculator, VISI- 
record, Victor electric portable adder, and G-F alum- 
num office chairs. 

Top executives from the above-mentioned firms 
were present to discuss office problems with the cus- 
tomers. 

Visitors were charmed by the new offices which are 
completely sound-proofed and air-conditioned. The 
Store is completely finished in knotty pine, tinted 
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Collier-Keyworth presents 
outstanding engineering in 
revolving chair controls with 
patented “‘Equi-Balanced”’ 
action that assures smooth, easy 
motion. Modern in design and 
appearance, these all-steel 
chair controls are construct- 
ed to give enduring com- 


fort and satisfaction. 
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l Analyze Your Sales 


2 Keep Accurate 
Cash Records 


3 Simplify 
Tax Problems 


DIANA 


Ctudoyraphic 


CASH REGISTER 











For an efficient, practical, inexpensive way of 
keeping these three important records use the 


Indiana Cash Register. 





Just the machine for every kind of small business. 
Entries made when transaction occurs. At end of 
the day you have a complete record of sales and 


cash. Simplifies tax problems. 





Write us for full information 


CASH 


DRA WER 





IND. 








SHELBYVILLE, 
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green to harmonize with the wood. The service depart-| 
ment is completely modernized, equipped for speedy 
output of work. 

This business was started in April of 1928 as a smal] ” 
stationery store located at 95 State St. Founders were ™ 
F. R. Maunsell and his brother, George. Later, a move 
was made to larger stationery and office equipment © 
quarters. With the acquisition of additional agencies 
the stationery end of the business was dropped. March- 
ant Calculators, Woodstock typewriters, General Fire-/ 
proofing steel equipment, Ediphone and Victor adding 
machine agencies were secured. 

A few years later a change was made in agencies 
and the Visible Index and Underwood franchises were 
acquired. The firm now represents Underwood for the 
entire line throughout Vermont with the exception of 
typewriters and adding machines, for which sales are 
made in six counties. All of the other agencies cover 
the entire state. 

George W. Maunsell left the business in 1934 and a 
younger brother, Philip H., joined F. R. Maunsell. 
Philip H. has for some 16 years been in charge of the 
service and maintenance work while F. R. has handled 
the sales. 


Purchase-Business Block in 1946 


At the end of 1946 a change in location was neces- 
sary so purchase of a business block was made in the 
center of the city. The personnel grew to 20 people® 
and the rebuilding of quarters was started. 

Each department is managed by one person, who 
has an assistant. Among the personnel are lisited Ed 
Cutler, VISIcord, assisted by Wendyl Friberg; Carl 
Houghton, Underwood, assisted by Charles Holmes; 
Frank Keyser, G-F agency, assisted by William Jones; 
O. A. Vermette, Marchant agency; E. F. Dows, Audo- 
graph department, assisted by C. L. Graham; and 
William Joy, service department, assisted by John 
Johnson, Frederick Blackinton, Fred Keast, and An- 
drew Bowman. Miss Ethel Leighton is receptionist, * 
Mrs. Frank Keyser, treasurer; and bookkeeper, Mrs. 
Margaret Booth. 

Private secretary to F. R. Maunsell is Mrs. Ethel 
Murray, who is totally blind. This doesn’t prevent her 
from handling all of his personal correspondence, the 
filing of letters and many other details. 


Gives Speed Demonstration 


A feature of the gala opening was a new Underwood 
all-electric typewriter demonstration by Chester 
Soucek, claiming to be the world’s amateur speed 
champion. High school students were invited to see 
him in action. 

Among the visitors for the affair were vernon 
Haage, vice-president of the Gray Manufacturing 
Company; T. E. Atwell, vice-president of the Atwell 
Company, distributors for Audograph in New England; 
Oscar Zaun, general sales manager of Underwood Com- 
pany; Clarence H. Prentice, New England divisional 
distributor for Underwood; Eugene Auger, divisional 
manager for Underwood accounting machines; Wil- 
liam MacNamara, New England manager of Sund- 
strand sales; other Underwood representatives includ- 
ing C. A. Belyea and Charles Rogers; E. W. Gibson, 
governor of Vermont; Miss Barbara Campbell, the 
state’s “Miss America” contestant; B. A. Brown, Gen- 
eral Fireproofing Company, Youngstown, Ohio; A. F. 
Anderson, New England manager of the Mosler Safe 
Company; Harry Jetters, Victor Adding Machine Com- 
pany, Boston; Charles Ramsey, Smead Manufacturing 
Company, Hastings, Minn.; Mr. Dunn and Mr. Fisher 
of the Dictograph Company, Boston; Herbert Weston, 
president; Jack Topping, vice-president; Henry Gripe- 
koven, general sales manager; Jack Muir, assistant to 
the president; and E. C. Norrington, treasurer; all 
of the Visible Index Corporation, arriving by their 
private plane. 
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PACEMAKER CHAIRS... 
Complete the Picture! 


Chairs of the famous High Point 
Bending & Chair Company line 
always perfectly complete and 
complement ANY fine office 
furniture group. 

Built by High Point Bending 
& Chair Company with the fine 
skill and constructional integrity 
for which this organization has 
been known for over 44 years... 
Pacemaker Chairs contribute to 
the ready acceptance and to the 
sales impetus of the Pacemaker 
Desk Line. Pacemaker Chairs 


Complete the Pacemaker Sales 


Picture just as the other dis- 
tinguished High Point Bending 
& Chair Company chairs com- 
plete the sales picture of other 
outstanding desk and furniture 
groups. 

With doweled and bolted 
frames of solid pecan, High 
Point Bending & Chair Com- 
pany chairs possess a built-in 
ruggedness that allows full and 
proportioned grace of line with- 
out sacrifice of solid, long-lived 
strength. All upholstering is 


exclusively genuine leather. 


. . . to completely CASH-IN on Pacemaker Desk Sales .. . 
COMPLETE THE SALES PICTURE WITH PACEMAKER CHAIRS 


MEMBER 


...to add to the sales appeal of ANY office 


furniture group, specify High Point 
Bending & Chair Company Chairs. 


HIGH POINT BENDING AND CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 


No. 4855 
All-wood Executive 
Posture Chair 


No. 4854 
All-wood Stenographic 
Posture Chair 


No. 4857 
Executive Posture Chair with 
Upholstered Seat and Back 


No. 4856 j 
Stenographic Posture Chair with 
Upholstered Seat and Back 















TILT TOP 


A very special desk for users who 
have occasional or constant need 

: for a slanting top. Quickly ad- 
aphic lustable up to 6% inches from 








UTILITY SLIDE 
A generous writing slide for sec- 
retary or visitor is standard on 
executive models. 






FINGER TIP DRAWER 
CONTROL 


Side rail suspension, seasoned 
materials and a new scientific 
treatment of the entire drawer 
combine to assure finger tip drawer 
control, 













ee \ ee Oe) 


“SOMETHING NEW IN EVERY DESK FOR EVERY USER” 
is the Sales Slogan of the Year 


Since the announcement of the 
Pacemaker Line of Better Desks 
and its parade of long needed fea- 
tures...sales history has been made. 
Letters, telegrams and ’phone calls 
have poured into our office from 
dealers and large buyers through- 
out the country. The Pacemaker 
Line is fast becoming the Sales Sen- 
sation of °48. 

The reason is simple. Every Pace- 
maker feature fills a long and 
urgently felt need. Every Pacemaker 
feature is an outstanding sales leader 
in its own right. And Pacemaker 
combines many such outstanding 
features built into one of the finest 
lines of wood desks ever constructed. 

We urge all dealers who want to 
profit from Pacemaker’s unprece- 
dented sales momentum to inform 
us as to their future requirements as 
soon as possible. This will enable us 
to schedule production so as to make 


reasonable deliveries. 


The 
a7 Lv 
6000 Series 


MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 








NOW 
COMBINED 
VERTICAL & HORIZONTAL 


sorting in 


ORT-Q)-FILE 


S. Pat. Off Patents Applied For 





. 


Reg 





| 

The greatest advantages of the old method of sorting in 
a vertical file has to offer, are ONE HAND sorting and 
capacity. Among the many disadvantages of vertical 
sorting and other types of horizontal sorters is ‘finger 
gymnastics.” 


The dividers of SORT-O-FILE, made of thin spring-aluminum, 
are so light that ONE HAND sorting is easier than with 
any other type of equipment on the market. Papers slide 
in with glass-smoothness. The generous spacing of these 
dividers, together with maximum flexibility give capacities 
beyond requirements. 


HERE’S WHAT YOU DO. 


In order that you, too, may reap the rewards of this 
new, outstanding equipment, now being sold by hundreds 
of dealers everywhere, write at once for 


OUR NO-CAPITAL INVESTMENT DEAL 


How would you like to sell office specialites on the basis 
of having the orders before you buy? You invest nothing. 
We will tell you how to sell SORT-O-FILES. All you have 
to do is follow instructions. Better write now. 


ASSOCIATED INDUSTRIAL 
DESIGNERS 


SORT-O-FILE DIVISION 


3726 Effingham Place, 
Los Angeles 27, California 





e Sorter You've 
always wanted 
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Upholstered Seat and Back 


STATIONERS 12:30 CLUB NOTES 
Jack Hempling of Siltre Stationery Company, Brook- 
lyn, N. Y., and Mrs. Hempling are the parents of a 
daughter, Elaine, born February 9. 
cs as * 


Max Ditchek of Bayles-Ditchek Company and Mrs, i 


Ditchek are vacationing in Miami Beach, Fla. 


ae oe i 
Mr. and Mrs. Albert J. Trauring (Eagle Office Sup- © 
ply Company) have announced the birth of a son, 7 


Anthony, on February 14. 
* 


* * 


Joe Ross, buyer and manager, has purchased an | 
interest in the Herbert Lerman Stationery Company, ~ 


* * * 


Homer Lopez of Harvard Stationery Company has 4 


been spending two months in Paris. 


* * * 


Sig Engleberg of Eagle Pencil Company celebrated — 
a birthday on March 3 at the Sam Libien testimonial ~ 


dinner. 
* * ok 


The Brock Press, Inc., 39 Atlantic St., Stamford, 7 
Conn., burned out in a fire on January 25, has rented © 
an empty store at 11 Atlantic St. Co-operation of the © 
trade in sending three complete sets of catalogs and © 


price lists is desired. 
* * * 


These items are taken from Stationery Whitems, — 
edited by Gerard D. White, Acco Products, Long Island © 


City 1, N. Y. 


VICTOR DISTRIBUTES $187,238.65 FUND 


Through its profit-sharing program in 1947, Victor 
Adding Machine Company of Chicago distributed 
$187,238.65 to more than 1000 employee participants 
.. . bringing the total of the company contributions 


to this fund to over $1,000,000 in the last seven years. ~ 
The acceptance and successful operation of this job © 
security plan, which is financed by company and em- ~ 
ploye contributions, is playing an important role in ~ 


Victor’s post-war expansion and production program. 
Members of the Victor Employes’ Security Fund are 


all employes who have been continuously employed ~ 
for more than one year and are over 21 years of age. © 
Shares in the fund are based upon the employee’s © 


earnings and length of service with the company. 

Now in its eighth year, the V. E. S. F. furnishes 
financial protection against inability to work and loss’ 
of income caused by accident, illness, lack of employ- 
ment or advanced age. 

Since 1941, beneficiaries of fund members, and 
members who retired or terminated their employment 
have received cash benefits in excess of $316,000— 
more than 65 per cent of which has been contributed 
by the company. 

In addition to this sum, employes’ families have re- 
ceived over $138,000 through group insurance, an im- 
portant phase of the over-all Victor Employes’ Se- 
curity Fund plan. This group coverage includes life 
insurance, accidental death and dismemberment ben- 
efits and weekly income indemnity for employes; hos- 
pitalization and surgical expense protection for em- 
ployes and their dependents. 

Two new trustees have been elected to assist in ad- 
ministering the fund in 1948, Walter Jaske, superin- 
tendent of the stamping section, and Fred Hulburd, 
director of advertising and sales promotion. They join 
Vice-Presidents G. H. Turner and Carl Buehler, and 
Assistant Treasurer A. T. Sprich, Jr., who were re- 
elected as trustees for the current year. 


STATE STATIONERS TAKE NEW LOCATION 
The State Stationers recently announced a move to 
a new ground floor location and much larger quarters 
at Indianapolis, Ind. Since March 1, the address has 
been 619 Virginia Ave., Indianapolis 3, Ind. 
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oyee’s COMPLETE WITH SUPPLY KIT 
ay. _ 
1ishes ae " 
d loss’ | Imprints over 2,000 perfectly centered cards No mother ever felt prouder of her ‘‘babe’’ than the 
:ploy- per hour...(People who work under pressure will thousands of retailers who have bought and sold the New e 
oppreciate this feature) National Postal Duplicator to their customers. And one 
and of the main reasons for their pride in the new National 
a Precision-designed of the best available 18 oe eee tag gp compen of two srt years wae e 
VUU— ; mechanical defect. Almost as important, there’s no fuss 
auge steel, all chrome trim...(A real toughy) ’ : 
buted goug F ( i or bother for you, Mr. Dealer. Customer sends machine 
ro al Interchangeable drums for color reproduction 2d 35c to cover cost of mailing direct to National Postal e 
» on Set any customers who are “artistic’'?) Duplicator and receives machine back directly from 
» oa , factory—the dealer’s guarantee of customer satisfaction. 
;’ Se y & 
s life Unique rubber cup feet adhere to any smooth --—— 3-3 See = 
ben- 1 ag)4x | THE HARGLEN CORPORATION, 232 South Spring St., Los Angeles 12, Calif. 
: surface...(Ever watch a fly walk across a ceiling?) 
- hos- | PLEASE SHIP ME: SHIPPING INSTRUCTIONS: 
r em- Fee eee wae CHECK ENCLOSED: CJ 
** , . r _. | 6 OR MorE () recutar Oren Account: (1) (GIVE REFERENCES) 
— Though the New nemanes Postal Duplicator will almost stick 12 or More C) DISCOUNT Ste i tate oO 
ee to the ceiling, we dont recommend it because it makes the blood l (INDICATE EXACT NUMBER) HAVE SALESMAN CALL 
iburd tush to the operator's head. ALL PRICES INGEUBE BACIOE TAX ADDITIONAL STENCILS, $1.05 PER QuirRE CJ 
y join | NAME 
, and | 
e re- THE NATIONAL POSTAL DUPLICATOR [== a | 
MANUFACTURED BY | i 
T H : H A R re q F IN | city ZONE STATE a 
sn in. aes si emi a ci ei ia ch ie sia mia meme nan: ee 
IN 
»ve to eof os 2ONy |S 
arters . . . 
s has SALES OFFICE 232 South Spring Street, Los Angeles 12, California. 


let the National Postal Duplicator do a job for you! * National advertising in consumer publications ~ Window displays * Bill stuffers * * _ 
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t SELLS because it TELLS all about it! 








152 





mi ClU/ [el Gelel yay, 
PROTECTION” 


Attractive Display Sleeve 
Answers All Questions... 


Baasts Sales af, 


 LLAALILY 


SAFE-T-VAULT 


Yes, it literally sells itself . . . because the 
colorful sleeve gives customers all the facts in a jiffy. 
This selling star of the Hercules line offers double-wall, 
electrically-welded steel construction with Thermo-Cel 
insulation. Bears SMNA Certified ONE-HOUR label. 
Handsomely finished and lined. Lists at $24. CHECK 
YOUR STOCK . . . AND ORDER TODAY! 


another AGASULES SALES BUILDER! 


SALES-DISPLAY STAND TURNS 3 FEET OF FLOOR 
SPACE INTO A PROFITABLE SAFE DEPARTMENT! 


Dealers everywhere report substantial sales increase with Hercules Sales- 
Display Stand. Sturdy tubular steel construction, displays at least eight 
units to best advantage. Also features ‘‘topper’ for advertising material. 
Get yours without delay. Write for details. 





MEILINK STEEL SAFE CO. 


TOLEDO 6, OHIO 
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CANADIAN NEWS NOTES 


S. J. Luddington, Correspondent 





Sophoe Michas has been appointed director of the 
educational division of Underwood, Ltd., Victoria St., 
Toronto, reports Joseph L. Seitz, president. 

Following her graduation from the University of 
British Columbia, Miss Michas pursued the teaching 
profession with one of Canada’s largest business col- 
leges, acquiring a vast amount of practical classroom 
experience. Later, representing the Underwood school 
department, she travelled from coast to coast in 
Canada demonstrating modern typewriter techniques 
to thousands of commercial school students. 

oe o* a 

Gross value of the production of Canada’s pulp and 
paper industry during the year 1946, the figures for 
which were recently made available, set new records 
in all departments. Gross value reached the peak of 
$527,814,000, compared with $398,804,000 the previous 
year. Net value at $258,164,000 was up 43 per cent from 
1945. 

The 87 mills manufacturing pulp produced 6,615,000 
tons valued at $287,624,000. This compared with 5,600,- 
000 tons worth $231,873,000 in 1945. The 82 mills mak- 
ing paper produced 5,347,000 tons of paper and paper 
boards valued at $396,956,000, compared with the 1945 
total of 4,359,000 valued at $282,614,000. 

Newsprint tonnage made up 77 per cent of the total 
paper output in 1946, and it amounted to 4,162,000 tons 
with a value of $280,807,000. This compared with 3,- 
324,000 tons valued at $189,023,000 the previous year. 

* a * 


The Hay Stationery Company, wholesale and retail 
office and general stationers, London, Ont., is now 
observing its thirtieth year in business. The firm which 
is headed by J. B. Hay, president, now has a full sales 
coverage in western Ontario, the territory it serves 
exclusively. In all, 20 trained salesmen cover the area 
thoroughly at regular intervals. In the city of London 
12 salesmen look after the firm’s growing list of cus- 
tomers. 

* * ok 

Lee Trenholm recently severed his relations with 
Underwood, Ltd., Victoria St., Toronto, to accept the 
position of public relations manager of Provincial 
Paper, Ltd., 388 University Ave., Toronto. 

President of the Canadian Circulations Audit Board, 
Mr. Trenholm is also vice-president of the Association 
of Canadian Advertisers and twice past president of 
the Advertising and Sales Club of Toronto. He is co- 
director of Canada’s first academic course in public 
relations at the’ University of Toronto. 

* a a 

William Henry Helmer, an employee of Office Spec- 
ialty Manufacturing Company, Newmarket, Ont., for 
47 years, where he was superintendent of the papers 
department for 25 years, died recently at the home 
of his daughter in Newmarket. He was in his seventy- 
third year. 

Mr. Helmar was born in Sharon, near Newmarket. 
After learning the printing trade and working for a 
time at a foundry he joined the Office Specialty Man- 
ufacturing Company. He married Elizabeth A. Flana- 
gan, who died ten years ago. 

Mr. Helmer’s daughter, Mrs. C. R. Near, Newmarket, 
and a brother, Robert Helmer, New Liskeard, Ont., 
are the only survivors. 

OK ve * 

J. Bevan Hay, president of the Hay Stationery Com- 
pany, office stationery and equipment firm, London, 
Ont., is one of the directors of a new company organ- 
ized to operate the P. M. Ballantyne textile plant in 
Stratford, Ont. 

* * * 

J. P. Innes was recently assigned to sales activities 

in a number of Ontario cities for Dennison Manufac- 
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Sell BETTER COPIES 


from 


Hand- written Snap-a-parts 





Clear, crisp copies and conven- 
ience in carrying are two of the 
many features of the Hano all 
aluminum Snap-a-Part Holders. 
Every user of hand-written 
Snap-a-Parts (one-time carbon 
unit sets) is a prospect. 








CLOTH AND METAL 
ECONOMY MODEL 


TILT - TOP FOR 
DESK OR PHONE 


Snap-a-part holders are only one of the saleable and 
profitable items in the complete line of Hano Litho- 
graphed Business Forms and Devices. 







WRITE FOR OUR 
DEALER PROPOSAL 
Central, Southern 
and Western States 





PHILIP HANO Company 


INCORPORATED 
HOLVOKE ,MASS. 
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Chest Tempered 
Retempered 


CHAIR MATS 


POLAR CHAIR MATS ARE MADE OF HEAVY 4” 
CHEST TEMPERED RETEMPERED MASONITE PRESD- 
WOOD. THIS MATERIAL HAS BEEN ESPECIALLY 
DEVELOPED FOR CHAIR MAT USE. 








= 
a 


Retempered 
Chair Mats 

will last for 
years under 
normal use. 
They add many 
years of life to 
carpets, rugs 
and linoleum 


floors. 








TWO STANDARD SIZES ONLY 
BROWN — GREEN — MAHOGANY 




















OUR NO. 1247 FOLDER & PRICE LIST 
AVAILABLE FOR DEALERS ONLY 


POLAR MANUFACTURING CO. 


323-25-27 N. 13th St. 
PHILADELPHIA 7, PA. 
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turing Company, Toronto. C. M. Smith will cove 
western Ontario, including the Niagara Peninsul 
During the war, Mr. Smith was in the Royal Canadiap 
Air Force. Mr. Innes served with the paratroopers. 


* eo * 


Stationers in Ottawa Ont., recently heard Normap 
Kelcey of Le Page’s, Ltd., Montreal, speak on adhe. 
Sives. 

* * ca 

The Longlac Pulp & Paper Company, Ltd., 2% 
Adelaide St. W., Toronto, Ont., a subsidiary of the 
Kimberly-Clarke Company of Neenah, Wis., report 
that it has the eastern portion of its new town, Ter. 
race Bay, on Lake Superior half completed. There ay 
150 houses now and 65 more to be erected this year 





The town, which is to be the site of a new $23,000,0%) 
pulp and paper mill development, is located 140 mile 
east of Port Arthur, Ont. The mill now under cop. 
struction will process daily upwards of 600 cords g 
spruce, jackpine and poplar from northern Ontary 
forests. 

ak 1K * 

The Rochester firm in Kincardine, Ont., is now pro. 
ducing two new checkwriter models to handle check 
of virtually all sizes and styles. The manually-operate 
unit is designed for disbursment operations averaging 
not more than 300 checks at one time. 


a. * 


Following its recent reorganization, the 88-year-oli 
firm of Bixby-Beattie Company, Ltd., stationers, §§ 
Catharines Ont., has changed its name to Beattie 
Hill, Ltd. L. F. Beattie remains as president but tw 
new members, Lloyd Hill as vice-president, and Mis 
Kay Everest as secretary-treasurer, have been addeé 
to the firm’s directorate. 

This well-known firm was founded in 1860 by D. W. 
Bixby. After his death in 1906, it was operated unti 
1926 by his widow. Since then, the company has been 
developed at a surprisingly rapid rate. Sales repre. 
sentatives now cover the Niagara Falls and Grimby 
districts. They are A. R. Perry for the St. Catharine 
territory and J. W. Baker for the Grimsby area. 

Mr. Hill, new vice-president, has been with the 
company ever since he left school, except for tim 
spent in the armed forces overseas. Miss Everest hai 
been in charge of the book department for a numbe 
of years. 

oe * * 

The recent meeting of the Hamilton and distrid 
stationers held by the Hamilton Stationers’ Associa 
tion, Hamilton, Ont., was largely attended and prove 
a most enjoyable affair. All enjoyed the fine addres 
of Richard S. Greenwood, sales manager, Warwit 
Brothers & Rutter, Toronto, who spoke on “Where Di 
Profits Go.” 

Reports on activities for 1948 were given by Lordl 
W. Jones, Jack Cloke, Arthur Baxter and H. P. Nichol 

* * * 


The Robert Simpson Company, departmental stot 
operators with head offices in Toronto, Ont., hav 
taken over the mail order offices of Sears, Roebuck & 
Company in Vancouver and Victoria, B. C. Official 
of Sears explained that Canada’s import restrictiom 
made it impossible to supply customers in Canal, 
and it was decided to close offices in Vancouver ait 
Victoria that were opened last year. 

In addition to mail order houses in Halifax, Toronll 
and Regina, Simpson’s now operate 167 order offices 
and agencies from coast to coast in Canada. 

oa co oa 

W. McPhillips, Ltd., 85 Carling St., London, Ont. 
was recently appointed sales, service and installatio 
representatives of Dictagraph electronic inter-com: 
munication systems. 

* bi ca 

Hinde & Dauche Paper Company of Canada, To 
ronto, showed a net profit of $935,347 during the pas 
year, compared with $536,796 for the year 1946. Pro 
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Paine Vaslng sduassduhetssespeunpnsrscerweaoueneaaes Smart dealers everywhere are capitalizing 


on the extra refinements of the IMPERIAL 
line of filing supplies. 

ee 

age ROLL LABELS 






They help you to stimulate sales, get new 
customers and create a larger measure of 
good will. 





Send for your copy of our latest price list 
No. 46—today. 


Imperial 
Miethrda Congenny 


FOREST PARK, ILLINOIS 
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a4 mersonal as 


A MAN’S BILLFOLD! 


When a business man selects a JACKSON DESK 
for his executive office, that desk becomes as 
personal to him as his own bill fold. Both are 
possessions whose contents are never opened to 
public scrutiny. It’s strictly “hands off.” The 
Chippendale Desk illustrated above embodies 


all of the skill and wood craftsmanship for which 


—JASPER OFFILE FURNITURE LO 


JASPER, INDIANA 











Jasper Office Furniture Co. is famous. This is the 
ideal “private office” desk for the business man 
who likes to be surrounded by the rich beauty 
of traditional furniture. The new era of office 
interior decorating will find this JACKSON DESK 
an indispensable condition to functional office 


beauty. 


REPRESENTATIVES 
James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion V. Follin, 220 Fairbanks Road, Riverside, Ili. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
Howard Moley, 115 Tarbell Ave., Bedford, Ohio a 
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L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Ralph A. Bender, 813 Bona Allen Bidg., Atiente, Ge. 
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duction and value of sales were at all-time highs of 
95,935 tons of paper, 47,811 tons from box factories, 
and total value was $13,375,171. 

x * * 

Hugh T. McConkey was recently named advertising 
manager of Underwood, Ltd., typewriter manufactur- 
ers, Victoria St., Toronto, and Robert G. Fitzpatrick 
as director of public relations. Mr. McConkey has 
been associated with the firm for a number of years 
and has served as manager of its sales promotion 
division. Member of the sales department for several 
years, Mr. Fitzpatrick has been concentrating on ex- 
panding the portable merchandising division of the 
same firm. 

ok * ca 

J. C. K. Madsen was recently appointed sales man- 
ager of Dominion Envelope Company, Ltd., Toronto. 
A native of Edmonton, Alberta, Mr. Madsen gradu- 
ated in commerce from the University of Alberta in 
1938. Following a post-graduate course in business 
administration at Northwestern University in Chica- 
go, he joined the staff of the Robert Simpson Com- 
pany Ltd., Toronto, and was associated with this 
firm until his new appointment. 

* * cS 

The Consolidated Paper Company, Ltd., Anticosti 
Island, Que., is planning to erect a large garage at 
its paper plant on the island. 





NEW SWINGLINE SPEEDPOINT DISPENSER 


SPEED PRODUCTS OFFERS NEW DISPENSER 


Speed Products Company, Inc., 37-18 Northern 
Blvd., Long Island City 1, N. Y., has introduced a new 
counter dispenser for the new extra-sharp Swingline 
Speedpoint staples. The display unit is designed of 
bright blue molded masonite, light wood and Lucite. 
It carries the familiar color scheme of Swingline 
packaging and holds 20 boxes of the new Speedpoint 
Staples. This dispenser unit is available to dealers 
free of charge with an order of 40 or more boxes of 
No. 3 or No. 4 Swingline Speedpoint staples. 


M. WITTSTEIN NOW REPRESENTING J. L. HANSON 

Mrs. Jack Gram, president of the J. L. Hanson Com- 
pany, Chicago, has announced the appointment of 
Mary Wittstein who will sell the Hanson line of al- 
bums to stationers in Michigan, Indiana, Ohio, Ken- 
tucky and West Virginia. She sells for Midwest Natur- 
lite Company and Columbia Steel Equipment Com- 
Pany in the same area. Mrs. Wittstein traveled the 
territory for her husband during his illness and has 
Carried on as a manufacturers’ representative in her 
own right since his passing. 
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0-day 
delivery! 


New Gopher Filing Cabinet 
Retails for only . . $45.50 


(Regular trade discount) 








52 YEARS of experience manufacturing sheet steel 
merchandise is represented in the New Gopher Grade 
D rigid front non-suspension type letter file. 

This four drawer economy steel letter file sells on 
sight. The beautiful harmony-tone grey finish and 
fine construction stamp it as a quality product for 
the front office. Built of best quality furniture steel. 


Specifications: Channel-roller drawers. Removable guide rods. 
Notched drawer partitions. Drawer stops. Silver-finished brass 
hardware. Baked enamel finish. Width 15”, height 52%”. One 
set of rollers in frame under drawer. Other set in rear of drawer; 
drawer is always suspended by four rollers. Net weight 86 Ibs. 
Shipping weight 99 Ibs. 


Pee SS ae ee See ee ee ee 


f i 
i AIRMAIL YOUR ORDER TODAY! i 
| American Gas Machine Company J 
t Dept. 058, Albert Lea, Minnesota 3 
i PURE Ah TI VIE vase os viens douse sWbenain ss eunnnane ,f.o.b. § 
i Albert Lea, Minn.............. (Quantity) Gopher Grade D_ ff 
§ ‘Steel Letter Files @ $45.50 less 40 % discount. i 
H Naina. 5 oe no Ss Gigs ka ee he ee | 
i PMID 55 ak 5 Siads dees c+ dnedés tne shots esein a tee ae - 
‘ RMD seidcasbadndakiiaan ROG. onc os ss cccesccecdmenasnen 

i Write for quantity discounts. i 
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U. S. Patent #2,145,780 


DON’T YOU FORGET 
to order a supply of this 
SENSATIONAL NEW MEMO PAD 


Permanote, the ONLY continuous and reversible memo pad, 
is winning a host of friends among busy executives, doctors, 
lawyers, office workers, salesmen and housewives. 

For Permanote keeps both new and old notes instantly 
available for quick, easy reference. It contains a generous 
supply of paper, enough for months without refilling. And 
there’s a 3-year calendar at the top under a transparent 
plastic window. 

The handsome, streamlined, plastic case is available in 
Walnut, Ebony and Ivory. Retail price —$2.50 each. Liberal 
trade discounts. Order a supply from your jobber TODAY 

—or write us direct if he can't supply you. 







oi For a fresh, clean writing sur- 


face, merely turn over the writing 

ia? board. To refer back to past notes 

of, . just twist the knob and they return to 
view — instantly. 


The Memo Pad with the Permanent Memory 


Hermanole 


INC. 
4th & CHESTNUT STS. - PHILADELPHIA 6, PA. 
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PACIFIC NORTHWEST NOTES 





C. M. Litteljohn, Correspondent 





The Portland, Ore., sales and service branch office 
of International Business Machines Corporation has 
been relocated in a fine new setting with improved 
facilities. The new quarters are now at 1212 S. Ww 
Sixth Ave. 

oo ae 

H. D. Baker Company, Inc., a business machines 
corporation with sales and service headquarters at 
739 St. Helens Ave., Tacoma, Wash., recently installed 
new business machines at Zarolli’s modernistic cafe, 

* * * 

McGinnis & Gillilan of 22 S. Second St., Yakima, 
Wash., were recently appointed as the exclusive cen- 
tral Washington dealers for the Friden calculators. 

* ok x 

Robert E. Sheets was recently named as new store 
manager of the Tacoma Office Supply Company, Ta- 
coma, Wash. George Abelsett and Al Osborn, co-own- 
ers, stated that Mr. Sheets comes to his new position 
with a wide background of experience in the Office 
supply field, and is well known in Tacoma, where he 
has lived for the past 20 years. The commercial sta- 
tionery and office supply house recently, having out- 
grown its office building quarters, moved to its pres- 
ent spacious ground floor and street location on “A” 
wie * * * 

Effective March 1, Charles W. Adams, credit man- 
ager and assistant treasurer of John W. Graham & 
Company, Spokane, Wash., resigned his position to 
manage the Gibson Products Company Inc., wholesale 
and retail drug sundry business established in Spo- 
kane in 1946, in which he has purchased a 49 per 
cent interest from Gordon M. Fielden. 

* * * 

The Transpacific Merchandise Company, 300 Occi- 
dental Avenue, Seattle, Wash., has recently enlarged 
its salesrooms. The general offices of the company 
have been moved to an upper floor to give 35 per cent 
more merchandise and display space. Herb E. Matz- 
dorf and Ray Rapp, company executives, went out 
on an extended buying trip to the East. 

eo oo bd 


Flemings, Inc., of Yakima, Wash., was recently 
duly formed and incorporated, with capitalization of 
$50,000, as an office store supplies and equipment 
company. Incorporators are Delbert B. Fleming and 
Helen W. Fleming of Yakima, Wash., Helen Jean 
James of Ellenburg, and Charles R. Lyon of Yakima. 

* * * 

The Bank and Office Equipment Company, office 
furniture store of 609 3rd Ave., Seattle, helped to 
furnish the new offices of radio station KOMO. 


BROCHURE TELLS OF SUNROCO PARTY 


“Sun Gives a Party” is the front cover caption of 4 
lavishly-illustrated special souvenir brochure issued 
by the Sun Rubber Company in giving a picture story 
of the party held on the afternoon of last December 
28 for 2500 employes, their families and friends. 

The publication tells how the throng jammed af 
improvised auditorium to receive felicitations for the 
year past, encouragement for year forward, and t 
watch the amateur show which followed. 


CARL DUPRIEST OFFICE SUPPLY FIRM SOLD 

The Carl Dupriest Office Supply firm, 714 Taylor St. 
Amarillo, Tex., was recently sold to N. L. Abraham 
of Canadian, Tex., the transfer becoming effective 
March 1. Mr. Dupriest plans to retire from the office 
supply business but will continue to be with Mr. Abra- 
ham for a few months. No changes of business policy 
are planned. 
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EVERY OFFICE CAN INCREASE EFFICIENCY 









Save Time... ay 


Save Steps... & 
Cut Costs! a, 


Executive decisions and production problems swiftly, 





EXECUTIVE 
MASTER STATION 





clearly carried to the key men in your organization to be 
executed and solved immediately. FLEXIFONE is quality 
engineered and built... modern and functional in design 
to meet your demand for a lightning-fast method of 
intercommunication. Choice of several models with 


capacities up to twenty connections. 


ay 








OFFICIAL OR 
SUPERVISOR MASTER STATION 


oPERADIo 


FLEAIF INE 





ie TS & ¢C:O M 


SPEAKER 
STATION 





OPERADIO 
Dept. OA.48 


Please send fr i 
ee literature as 
checked: 
CU] FLEXIFONE Intercommunication : 


MFG, co. 
St. Charles, iif, 
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COMPARE 


| MAGAKA POS OGESS 


...WITH ANY OTHER 
STENCIL DUPLICATING 
METHOD 












THE Only MODERN 
STENCIL DUPLICATING LINE! 


f LOOK AT THE FA —s 


FOUR new basic models... make into 16 model combinations... 
THE ONLY newly redesigned, tooled, stocked and in production 
post-war stencil duplicators available in the world today. 





MOST COMPLETE line of stencils... blue, white, yellow-amber 
.. soft or tough coating, at your option... all sizes and head- 
ings. . . long life. 


COMPLETE range of black ink, and all colors... finest vegetable 
and mineral oils... never.clogs ink pads... hard-set, water soluble. 


IMPRESSION PAPER ...Watermarked NIABOND...100% sul- 
phite bond... clear white and 6 rich, clean colors... exceptionally 
uniform and free from lint...exclusive with NIAGARA dealers. 


ALL INTEGRATED SUPPLIES... correction fluid... lettering 
guides...styli...ink pads...stencil cement ...type cleaner... 
hand cream... etc. 


FACTORY TRAINING SCHOOL STARTS EVERY TWO WEEKS 


HAIR-LINE YW Lela DUPLICATOR CO. 


REGISTRATION 


128 Main Street., San Francisco, California, U.S. A. 
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Seen and Heard 


in Southern California 


By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


The growth in the number of stationery and office 
appliance stores in the Los Angeles area can perhaps 
be sensed when one reads the report of the city clerk 
in Los Angeles, Walter C. Peterson. Mr. Peterson’s re- 
port states that the city has 8,713 more business firms 
(including professional men) than it had at this same 
time last year. 

During the license payment period just closed 65,263 
firms (including professional men) paid $1,952,814 as 
against 56,550 paying $1,359,094 at a corresponding 
period in 1947. 

Mr. Peterson believes this represents a very large 
growth, a growth which apparently shows no sign 
of abatement. 

* * * 

John Glasgow, portable division manager of the 
Royal Typewriter Company, Los Angeles, was the 
principal speaker at the February meeting of the 
recently organized Southern California Office Ma- 
chine Dealers Association held at the Roger Young 
Auditorium. All committees gave encouraging re- 
ports and ten new members were voted into the 
Association. 

Paul Jensen, assistant to Sol Smith, executive 
secretary, reports that plans for tracing lost and 
stolen typewriters and other office machines are 
being formulated as a valuable service for the mem- 
bers. 

The March meeting was held on Monday, the 
15th. Gordon E. Miller of the Southern California 
Adding Machine Company, Los Angeles, the presi- 
dent, who attended the National Office Machine Deal- 














GORDON E. MILLER 
ers Convention at Springfield, Mo., February 22, 23, 
24, as a delegate from the Los Angeles Association, 
gave a complete report. Mr. Miller classified the con- 
vention as a great success with 500 dealers present. 

He made several pertinent points interesting to 
Californians. One was the fact that he brought home 
a good many compliments on the plan in vogue in 
Southern California of having a paid neutral secre- 
tary. This plan was recommended as an effective and 
feasible one for similar organizations. Another point 
of interest was Mr. Miller’s statement that portable 
typewriter division sales managers agreed quite uni- 
versally that a greater proportion of machines than 
received last year would be shipped to the state this 
year, now that all knew that growth in the Southern 
California area is a permanent and stable thing, not 
“a flash in the pan”. 

At the Springfield convention the Southern Cali- 
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WEW LOW PRICES 


ATLAS UNIVERSAL 
TYPEWRITER 
COVERS 


WITH YOUR 


LAL 


IMPRINTED 


=fu,p Go 
> 
— 


as 


\ 
‘ 


YOUR ‘AD’ 
RETIERE OD 
FREE! 


’ 


\ 
\ 
‘ 





DELIVERY 


The greatest cover buy on the market! You get 
genuine pre-war quality, heavy weight rubber 
cloth—available for the first time in 6 years! 
Covers are cut for full form fit. All imprinting 
is done by hand silkscreen method. We will fol- 
low any layout submitted—if desired, follow let- 
terhead style of copy, ete. 


UNIVERSAL COVERS 
ONE SIZE FITS ALL MAKES OF TYPEWRITERS 
WITH THE SAME SIZE CARRIAGE 
New Style Eliminates Large Stock—Fits All 
New or Old, Regular or Noiseless Typewriters! 





CARRIAGE é k ? 
SIZE 10 11 12 14°: 1 18" | 26° 3 


UNIVERSAL | .49 | .51 | .54 | .61 | .69 | .73 | .86 
































Above prices for lettered covers in lots of 100. 
In lots of 50, an additional charge of $1.50 made. 
Sizes may be assorted to obtain lowest prices. 





REORDERS WITH SAME LETTERING— 
2c OFF PER COVER 





Plain Covers Without Imprint Also Available 


Net F.O.B. Chicago. Open account on ap- 
proval of four commercial references. 


Send for complete price list of custom fit covers 
for individual makes of typewriters and al! office 
machine covers—including adders, calculators, 
duplicators, etc. 


ATLAS SPECIALTY MFG. CO. 


SHIELDS AVE. at 33rd ST., CHICAGO 16, ILL. 
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IMMEDIATE 
DELIVERY 


for 
DOMESTIC & EXPORT 


TRADE s 
REBUILT 
DICTAPHONES 


EDIPHONES 


QUALITY REBUILTS 
SINCE 1923 


CHOOSE YOUR MODEL 


The one you want, from a stock of approximately 
1000 machines; all models available. Modern ef- 
ficiency and voice clarity are assured when you 
purchase our guaranteed rebuilts. 


CLEARTONE 
CYLINDERS 


Our economical, lined, smooth textured product of 
long years of experiment and research, is the ideal 
cylinder for dictating perfection. Complete satis- 
faction guaranteed with every order. 


Write Us Today 
Regarding Your Needs 


AMERICAN 


DICTATING MACHINE CO., Ine. 
» 235 FIFTH AVE., NEW YORK 16, N. Y. 

















fornia Association was formally accepted into the 
National Association, President Miller reported. 

The president also stated that he put in a bid for 
the next national convention for Southern California 
and he believes the invitation has a good chance of 
being accepted. 

A complete, but concise, report was given on the 
addresses and other activities of the Springfield con- 
vention, and Mr. Miller said it would pay any member 
to spend the time and money to attend such national! 
gatherings, provided the visitor went with an open 
mind and was ready to accept new ideas. 

* * * 

The Globe Desk Company has moved from 239 
South Main St., Los Angeles, to 1006 South Olive St. 
The new location, a former automobile show room and 
garage, has been completely remodeled and modern- 
ized. A new front of vitrolite glass has been installed. 


Sse, ieegits 


| GLOBE DESK CO. AT LOS ANGELES, CALIF. 


The walls of the interior are light green. Part of the 
floor is of red tile and the rest is carpeted. Fluores- 
cent lighting is used throughout. 

The new building which has 8,000 square feet of 
floor space, affords ample storage room as well as 
offices and an attractive show room. Henry and David 
Goodman are the proprietors. 

* * a 

The Southern California Office Furniture Associa- 
tion held a special meeting March 12 at the Oakmont 
Country Club in Los Angeles. An afternoon of golf was 
followed by an evening dinner. Fifty-seven sat down 
at the table. 

Winners of honors at the golf meet are as follows: 
high score, R. W. Schultz; second score, Abe Segal; 
third, J. R. Rich; fourth, E. B. Young. 

This association conducts meetings of this kind 
more like a luncheon club. Fines amounted to $42, 
which sum was given to the American Red Cross. 
Six new members were added to the group. An item 
of new business was the naming of a grievance com- 
mittee by the vote of the members. Representing the 
manufacturers on this committee is F. M. Harold 
of the Capital Cabinet Company; representing the 
manufacturers’ representatives is W. D. (“Billy”) Poil 
of the Wholesale Office Equipment Company; repre- 
senting the dealers are Harry P. Ryan of the Pacific 
Desk Company, Art Willis of the Atlas Desk Com- 
pany, and Arthur E. Fleck of Barker Brothers. 

The club accommodations were secured for the 
occasion through the courtesy of Douglas Holman 
of the L. A. Desk Company. Mr Holman was chair- 
man of the event. Presiding was Ben Tufeld, presi- 
dent. 

The main speaker at the dinner was E. C. Roberts 
of the Hunting-Roberts Company, who talked on the 
subject of steel desks. Floyd A. Fenn of the Califor- 
nia Desk Company is secretary of the Association. 
This event was held in addition to the regular 
monthly meetings, and the monthly meetings will 
continue as usual. The Association has shown good 
growth since its organization and the members are 
enthusiastic in their support. 

* ” a 


D. C. Walker of Remington-Rand, Inc., 711 South | 
Olive St., Los Angeles, announces the appointment 
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Orders are being filled for Allen-Wales 
Ke Keb bate mb sake Ko! sb ba0-y— as rapidly as possible. 
That the demand still exceeds the supply 
item | is a tribute to the reputation Allen-Wales 


‘the eRe Ke bbakembaqkoKeod bb at-W-YopbbhosacK-satm@atel-Bic) at) od 2) De 
ACCURACY and DEPENDABILITY. 


ALLEN W WALES 


ALLEN-WALES ADDING MACHINE DIVISION 
OF | 


THE NATIONAL CASH REGISTER COMPANY 
444 MADISON AVENUE 
NE We teeaK 22, Nie 








DARNELL 


Office Chair 


CASTERS — 


Complete Customer 


SATISFACTION 


Protect Business 


REPUTATION 


Every Guarantee of 
FUTURE PROFITS 
‘ 


\ 

7 FOR THIS BOOK 

, 
DARNELL CORP. LTD. 60 WALKER ST. NEW YORK 13. NY. 
LONG BEACH 4, CALIFORNIA 36 N. CLINTON, CHICAGO 6, ILL. 


A SAVING AT 
EVERY TURN 
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of five new salesmen. E. A. Ferguson, Oscar Maier and 
C. D. Reynolds have been added to the Los Angeles © 
staff, Robert Vinson to the San Diego staff and Ralph © 
Alden has been appointed to the Phoenix office. 

ca a * 

Frank Riggio, vice-president and general manager | 
of the Anderson Desk Company, 1715 Johnston St., j 
for the past 12 years, died suddenly of a heart attack 7 
at his home, 1820 Sierra Vista St., Alhambra, on Feb- | 
ruary 11. Mr. Riggio leaves a widow and two daughters. | 

ok oe * t 

The Pioneer Printing and Rubber Stamp Company, 
1320 East 16th St., Los Angeles, has added a stock of | 
commercial stationery. Sol Delevie Jr. is the proprietor. 7 

* * * 

Mrs. Evelyn DuBois, who some years ago was a 
member of the office force at the Friden Calculating 
Machine Agency, 836 Wilshire Blvd., has again joined 
the company, according to J. R. James, the manager. 

a * * 

The Commercial Typewriter Company, 752 South 
Spring St., Los Angeles, recently purchased a three- | 
wheeled motor scooter delivery truck to facilitate 
delivery service. 

* * oe 

Joe D. Hale, proprietor of the Joe D. Hale Stationery | 
Company, 314 North Robertson Blvd., left by plane 
March 11 for a three weeks trip to Denver and the 
North West. He planned to visit his northwest repre- | 
sentative, Dave Rudnick, in Portland and Raymond 
R. McDonald, representative for the Rocky Mountain = 
states, whose headquarters are in Denver. 

Robert V. Sweet, assistant to Mr. Hale, reports that ~ 
Harry Yager, vice-president of David Kahn Inc., man- 
ufacturers of Wearever pens and pencils, spent the * 
first ten days of March on the West Coast and with | 
Mr. Haile visited wholesalers and dealers. 

co * * 

Harley E. Haas, as of March 1, was appointed as- | 
sistant division manager for typewriters at the Los 
Angeles branch of the Underwood Corporation. He 
will assist T. L. Sloat, who is division manager for | 
typewriters. Mr. Haas, who has been with the Under- | 
wood Corporation for many years, started as a type- | 
writer salesman at Rockford, Ill., and later was trans- 
ferred to Davenport, Iowa, but has been on the West 
Coast during the greater part of his service with 
Underwood. 

New salesmen recently appointed at the Los Ange- | 
les branch are L. S. LaRue from the Washington, D. C. 
office, F. J. Laughlin and G. A. Boyle, adding machine © 
salesman, and C. S. Powell, supply salesman. 

* * * 


G. Austin, assistant to R. N. Allabach, proprietor of 
the Allen-Wales Adding Machine Agency, 912 South ™ 
Olive St., Los Angeles, reports that P. E. Edwards on 
March 1 took over his duties as head of the service ™ 


department. 
* * * 


On March 9, W. E. deGeneres opened a new sta- | 
tionery store at 109 E. Broadway in Glendale. The 
firm name is deGeneres Stationers. 2 

Mr. deGeneres some years ago was proprietor of 2 | 
store located at 312 W. 9th St., Los Angeles, and later” 
moved to 702 W. 6th St. The latter store, The Sta-7 
tionery Supply Company, was sold in 1944 to Louis 
Racklin, the present owner. Since then Mr. deGeneres | 
has been vacationing and with his family spent some } 
time recentiy visiting in New Orleans their former 
home. 

The new store has been completely remodeled and 7 
is finished in natural light wood. New fixtures and} 
other furnishings have also been installed and Rub- % 
berlock flooring has been laid. A complete line of 
commercial and social stationery and greeting cards 7 


is carried. 
* * * 


Carl G. Grimes Jr., purchasing agent for the Grimes- 
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IN SITTING LUXURY 


With this chair, the Gunlocke President, comes a soft, loose cush- 
Rola Pmilelelali-re Mela MoMy olalalem ol(ohacelauPamst-1 lL <-mc Lillie elie! am 2-11 
with plenty Ohi 10) 9) ocean IA item siacleloMaiclimolele cet mactiaill nel your 
customer's favorite lounge. Made in genuine walnut and mahog 


any finish on walnut, covered with genuine top grain leather 


H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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are adjustable 
detachable and 
interchangeable 





(.. detachable heads of Twirlit Sr., the multiple drill shown 





are adjustable and interchangeable. They may be adjusted with 





scientific accuracy, to space cleanly cut wrinkleless holes, from a 

: : ¢) maximum center to center distance of 834” or a minimum distance 
r of 134”. The base may be fitted with 2, 3 or 4 heads, in the following 

hole diameters: 14”; 9/32”; 11/32”; 13/32”. All heads include 

ee hollow cutter of special induction heat treated steel to withstand 


PAPER CAPACITY 


years of hard service. 


Both Twirlit Paper Drill models, Twirlit Sr. (multiple drill) 


¥ WIRL) and Twirlit Jr. (single drill) are light and compact. but power 


ful office tools capable of drilling cleanly through up to 150 sheets 


p A p F R D R [ L S of paper. Both are of streamline design, finished in durable crackle 


enamel with heavily nickeled fittings for long wear. 
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WRITE FOR 
CATALOG TODAY 


MITCHELL CORPORATION 


105 MATTHEWS AVE. - HAGERSTOWN, MD. 
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Stassforth Stationery Company of 737 S. Spring St., 
Los Angeles, was married February 25 to Mary Eliza- 
beth Variel, daughter of Mr. and Mrs. Clarence Variel 
of Los Angeles. The wedding took place at the Shatto 
Chapel of the First Congregational Church and was 
followed by a reception at the home of the bride’s 
parents. The bride and groom returned March 15 
from Arizona, where they spent their honeymoon. 
* * 


* 

E. V. Sinclair, proprietor of the Co-operative Type- 
writer Company, 1601 Cosmos St., Hollywood, states IS YOUR | BES T BET 
that H. W. Bornhoft, who spent many years with the 
L. C. Smith Typewriter Company in Chicago, joined 
the Co-operative sales force March 1. Mr. Bornhoft 
is particularly happy to be in Southern California 
pecause his son and family, including a new grand- 
child, are living in the Los Angeles area. 

* * * 

O. E. Boyd, president of the Stationer’s Corporation 
at 525 S. Spring St., Los Angeles, reports the tem- 
porary closing of the Hollywood store due to loss of 
location. However, plans for reopening at a new loca- 


tion will soon be announced, Mr. Boyd states. 
* * * 





Howard V. Sanders who purchased the Fidelity 
Typewriter Shop, 4925 South Broadway, from Albert 
Bernard January 1, has redecorated the building and 
added new fixtures. He has also added some new office 
supply lines. Mr. Sanders, for a number of years, work- 
ed for several local typewriter firms. 

oo * * 





Mrs. L. J. Beiswinger of the Pasadena Typewriter 


shown and Adding Machine Company, 1188 E. Colorado St., — mr — 
, Pasadena, says that the one-half cent sales tax re- sate 3 
d with cently passed by the city, effective as of April 1, means If your eye is on the future . . . if you want to 
froma more bookkeeping and no doubt more headaches. enjoy the profits from modern filing equipment, 
——— then Rock-a-File is your best bet! 
— ANDREW McNALLY III SUCCEEDS FATHER Only Rock-a-File offers so many outstanding 
Andrew McNally III was recently elected president advantages, each one an exclusive feature . . 
llowin of Rand McNally & Company, publishers and map- side-opening compartments, the first basic filing 
8 makers established in Chicago in 1856. He succeeds improvement in over 50 years—up to 40% saving 
— his father, Andrew McNally, who had been president of floor space—easier, faster, more efficient filing. 
since 1932, and who now becomes chairman of the Only Rock-a-File gives you exclusive sales punch 
thstand board. that can’t be matched by competition. And only 
Mr. McNally III is the great-grandson of the first Rock-a-File makesevery file user a prospect, because 
Andrew McNally, who was one of the founders of the only Rock-a-File provides truly modern filing. 








> drill) 
COMPLETE ACCESSIBILITY —Entire con- 








power: 
tents accessible to two or more persons 

) sheets at once. All compartments can remain 
open. 

crackle TIME SAVING— Open compartments do 


not block access to others in cabinet. No 
waiting to get at contents. 





LESS TIRING—Perfectly balanced com- 
partments open and close effortlessly at 
finger touch. Fewer openings and clos- 
ings. 











ANDREW McNALLY Il TOPPLE PROOF—Open compartments, 
firm. He is a graduate of Yale and spent his first two project only slightly—gravity center al- 


years after school in the company’s Chicago plant. i ene y: eae 


From 1933 to 1942 he resided in New York,N. Y., as ECONOMICAL—Supplies last longer. 
vice-president in charge of the Rand McNally office Folders slide in and out sideways. No 
and Rockefeller Center retail store in that city and more mutilated tabs and guides. 


the ticket factory in Ossining. He joined the Corps of 
Engineers, Army Map Service, in 1942. With his dis- 
charge in 1945, he returned to the Chicago offices of 


t 
he company. A NATIONALLY ADVERTISED PRODUCT 


JOIN SALES STAFF OF BUFFALO FIRM 
Roland P. Taylor and John B. O’Mara have joined ROCKWELL-BARNES CO MPANY 


the sales staff of Swan Printing & Stationery Com- 

















For complete 
details write 
or wire Dept. 





Specialists to the Stationer since 1903 


pany, Inc., 123 Franklin St., Buffalo, N. Y—GET KP ST -l4 eh UC MLE today. 
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NEWS NOTES FROM NSA DISTRICT NO. 8 





Gene Mitchell, Correspondent 





Gov. Ed Shelpman of the Eighth Region and Presi- 
dent Bill Bohart of the Midwest Travelers Club called 
a final pre-convention meeting of officers and com- 
mitteemen in Kansas City on March 6 and completed 
all plans for the Wichita convention of April 15, 16 
and 17. A golf game on the afternoon of the 15th, 
a get-together that evening, registration Thursday 
night and Friday morning, meetings Friday morning 
and afternoon, a sumptuous banquet Friday evening, 
with fine entertainment, a House of Friendship and 
meetings on Saturday comprise the agenda. Excellent 
entertainment awaits the ladies Friday and Saturday, 
with planned luncheons on both days. The speakers’ 
program, with J. L. Wren, Jr., of the House of Wren, 
Oklahoma City, will be one of the most interesting 
yet presented, with excellent talkers from several 
lines of endeavour and a choice array from our 
own field. 

Present at the pre-convention meeting, in addition 
to those mentioned above, were Earl Scott, general 
convention chairman, of Bauman Office Equipment 
Company; Cuba White, Southwestern Staty. & Bank 
Supply; Lewis Shore, Duke Ptg. & Office Supply, all 
of Wichita; Roy Moreland, J. D. Landes and Vaughan 
Williams, all of Schooley Ptg. & Staty. Company, 
Kansas City; Paul Baird, George E. Baird & Son, and 
Ray Baldwin, Gallup Map & Staty. Company, also 
of Kansas City; F. A. (Art) Reed, Latsch Brothers, 
Lincoln, Nebr.; L. B. Wilcox and Bill Bond, Roberts 
Ptg. & Staty. Company, Hutchinson, Kans.; Ralph 
Kettler, Joplin store and Winfield White, Ponca City 
store of Southwestern Staty. & Bank Supply; I. Voda, 
Wallace Pencil Company; Bill Pickering, Eberhard 
Faber Pencil Company; Walter Kane, National Blank 
Book Company; Roy Wood, Esterbrook Pen Company; 
Art Pfister, Smead Mfg. Company; Dan MacDougall, 
Stationers Loose Leaf Company; John Lathrop, F. S. 
Webster Company; George Wall, Art Metal Construc- 
tion Company; Dale Fenton, Carl Swanson and your 
correspondent. 

* *” * 

Mr. and Mrs. John Ford, Jr., Peterson Lithograph 
Company, Omaha, will miss the Wichita convention 
in order to visit their daughter in California. This 
will be their first miss for many a year. 

oe a of 

Peter C. Masterson, Acco Products, Inc., hopes to 
leave his new Far Western territory long enough to 
attend the Wichita meeting, where a hearty welcome 
will await him. For those who wish to drop a line 
to Pete, his address is 9131 Hoxey Ave., Los Angeles 
45, Calif., his new home. 

* * * 

John Brain, Sr., of Brain Staty. Company and 
Omaha School Supply Company, Omaha, Nebr., spent 
another couple of weeks in a hospital bed during 
March, but is reported recovering nicely. Our best 
wishes to John. 

* ca * 

Shaw-Walker Company held a three-day school in 
Des Moines, Iowa, in March and invited their dealers 
from several Illinois, Iowa, Nebraska and Minnesota 
cities to attend. A nice turnout was reported. 

eo * * 

John Marshall, head of the office furniture house 
of that name in Kansas City, reports he has been 
enjoying a fine vacation in Arizona. 

* * * 

Art Pfister, Smead Mfg. Company, is busily working 
on plans for a Colorado lodge he intends to build 
this coming summer. Kansas, Texas and Oklahoma 
stationers who desire a Colorado vacation, please 
note. Rent and food free, Art? 

* * 


* 


R. D. (Bob) Latsch of Lincoln, Nebr., had his bags 
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aN OLD FAVORITE! © 


This Colonial Desk built by Jasper Desk Co. follows the traditional pattern 


of turned leg styling with recessed center legs. No effort has been spared 





to make the Colonial Desk outstanding in every respect. Four sizes are 
available to meet any office need—66” x 34” — 60”x 34” — 54” x 32” 
48” x 26”. Genuine walnut tops, drawer fronts and panels help to create 
maximum eye-appeal and “buy-appeal.” Yes . . . here’s another Jasper 


Desk that anyone in business would be proud to own. 


The JASPER DESK Company 


SPER, INDIANA 
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Designed for the executive who seeks comfort at 
his desk. Ma p Grain leather with 
padded arms, d seat of foam 
rubber and he for immediate 
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corner bumpers an 
ix filling. Available 
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d finishes. 


Depth of seat 
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all packed when word came that the NSA officers 
would meet in Washington, and before headquarters 
could wire him that the meeting must be postponed, 
Bob was on his way. That’s what is known as a 
speedy response to the call of duty. 

* * 7 

We hear there is a new Acco Products man in the 
territory and look forward to meeting him ere long. 

* * 

William E. (Bill) Smith, Ace Fastener Corporation, 
late in February made a hurried trip to Kansas City 
and Minneapolis, where he was met by Dan Mac- 
Dougall, who accompanied him on several of his 
business calls and arranged a luncheon in each city 
for Bill’s older friends, all of whom enjoyed a good 
visit with Bill. 

pa * oo 

George Ohland, Metal Office Furniture Company, 
returned to his Grand Rapids, Mich., home early in 
March after several weeks at Miami Beach recuper- 
ating from a siege of illness. He reports that he is 
much improved and will be back on the job soon. 


MORSE TO DIRECT SCHERMACK SALES 


Joseph J. Schermack, president of the Schermack 
Products Corporation, 1164 West Baltimore Ave., De- 
troit 2, Mich., has just announced the appointment of 
Frederick H. Morse as sales director. 

Mr. Morse is widely known throughout the office 
machine field, having had more than 30 years as a 
sales executive in the typewriter business, both in 




















F. H. MORSE 


this country and England. Prior to joining the Scher- 
mack Corporation, Mr. Morse had been the district 
manager at Detroit for Royal Typewriter Company 
Inc., for the past 18 years. 

The Schermack Products Corporation is an old 
manufacturer of machines for the sale of postage 
stamps for the United States Government and other 
customers in the United States. 

Plans are now being made for an intensive sales 
program to introduce the latest models of the Scher- 
mack postage machines, announced last fall. 


PERFECT CUSHION ADDS REPRESENTATIVE 


Martin M. Moldow, a manufacturers’ representative 
with offices at 394 Broadway, New York, N. Y., has 
taken on an additional line, that of the Perfect Seat 
Cushion Company, Philadelphia, Pa., manufacturers 
of a complete line of foam or sponge rubber chair 
cushions and _ stool cushions. Mr. Moldow travels 
through the New England states, New York, Pennsyl- 
vania and New Jersey. 


OPEN NEW BOOK STORE AT HOUSTON 


The new Pillot’s Book Store, at 801 Fannin St., 
Houston, Tex., was formally opened to the public 
recently. The new store consists of two floors and 
a mezzanine devoted to the sale of books, stationery 
and allied items.—JHR 
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Lue Del 
PIKE 
"BETTER MOISTENER" 


Two Useful Models 


3A — Black Porcelain 
Base, Glossy Baked 
Enamel Finish, Chro- 





mium Cover. 


*3.25 


each list 


3C—Cast Iron Base, 
Attractive Black Wrinkle 


Finish, Chromium Cover. 


gt 5 


each list 


Moisten envelopes—one or a dozen in a single 
operation. 


Moisten labels and stamps. 
Base is rubber-padded to protect your desk. 
3” brush is adjustable. 


No moving parts, no replacements, self-clean- 
ing. 


IMMEDIATE DELIVERY 
Usual Dealer Discounts 


SEND IN YOUR ORDER TODAY 


E.W. PIKE «CO. 


DEPT. A, ELIZABETH 3, N. J. 


ALSO MANUFACTURERS OF FLASH-O-LENS, THE ILLUMINATED MAGNIFIER 
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WESCO’S 
DESK COMPANION 


In Letter and Legal Wordtha 


CHECK THESE FINE FEATURES: 


* Constructed of High Grade Furniture Steel. 


* Reinforced Upright Construction for Greater 


Strength. 


* Positive Center Locking Easily Adjustable Fol- 
lower Block and Recessed Guide Rod in each 
Drawer. 


* Drawers Operate smoothly and easily on a set 
of Four Rollers. 


* Electrically Welded construction throughout. 


* Pearl Grey or Olive Green Baked Enamel Finish. 


For Dealers Price Lists and Illustrative 
Circulars, Write 


ESTERN MPG. C 


WESTERN MANUFACTURING COMPANY 


=D AURORA, ILLINOIS & 





EASTERN AND EXPORT OFFICE: 50 CHURCH ST., NEW YORK 7 
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POTLATCHING WITH OREGON TRAIL TRAVELERS 





Wilson G. Turner, Correspondent 





It saddens me to report the death on March 1 of 
James J. Scott of Lowman and Hanford in Seattle. 
Also, Harold King of Black and King in Everett passed 
away. 

co * * 

I suppose all of you who travel know by now that 
Grace has severed her connections with the Northern 
Hotel in Billings. Whoever plays that ol’ organ in her 
place will have to be mighty good to uphold her 
reputation. 


* 2 © 


Joe Dwyer has a new employer. He is now with the 
Automatic Pencil Sharpener Company. That means 
we probably won’t see much of Buckley any more. Joe 
had been with the Carter Ink Company for about 27 
years, which leaves quite a hole for Bill Quackenbush 
(the new Carter man) to fill. Bill was Mr. Johnson’s 
right hand man at Johnson and Doell in Wenatchee, 
Wash. 

a * oF 

Ray Flaherty of the Office Supply Company in 
Missoula, Mont., had to go to Portland, Ore., for an 
operation. It is usual for the Oregon Trail Travelers, 
on such occasions to present flowers, so Ray was ask- 
ed how many and what kind he would like. Ray said 
he thought four roses would do. 

aa a oe 

Clark Cram has a new job. He is traveling for White 
and Wykoff and seems very pleased with his new 
position. 

* * aK 

This sort of thing isn’t usually mentioned and I 
wouldn’t mention it if I hadn’t seen it myself. One of 
our leading Seattle stationers was so touched at a 
parting with one of our leading West Coast managers 
for one of the leading pencil concerns that he kissed 
him goodby. 

* * * 

The Southern Oregon News Review of Ashland, Ore., 
has a new location and is putting in quite a line 
of stationery. I think we will probably see _ the 
owners, Mr. and Mrs. Wendell Lawrence, at the con- 
vention in Portland this May. 

* * * 

Did you hear about Jack Ellis of F. S. Webster Com- 
pany chopping down a coniferous tree on his place? 
It fell against two other trees and he had to chop 
them down to get rid of the first one. It’s a good 
thing he ran out of trees or it could have gone on 
forever. 

You’ve heard me—and you’ve heard Chet Williams 
before me—in talking about the Pacific Northwest say 
“Out where the hand clasp’s a little stronger.” Weil, 
you know it’s really true. For example, I don’t believe 
there are stationers anywhere in the country that 
express it more than the stationers in Tacoma, Wash. 
Do you know that they have monthly meetings and 
that there is always at least one person present from 
every stationery store in town (and some from out of 
town). Tacoma has at least ten stores and I don’t be- 
lieve they’ve ever had less than 20 people present 
and it usually runs well over that. Let me tell you 
how they get so many to come. For each meeting they 
have a different chairman and he personally calls 
each stationer and extends a personal invitation. 
That means that each stationer must attend because 
he is the chairman’s personal friend and he wouldn't 
let a friend down. You can imagine, with this whole 
hearted co-operation how many outstanding things 
they, as a group, have accomplished. 

ae + 

Oh, yes! I almost forgot. Next time you see Charlie 

Nunn ask him how come his new nickname is “Windy.” 
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YOUR PROFIT 
GROWS WITH 
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Installation made for Peoples’ Bank by Office Equipment Co., Canton, Ohio 









NE sale of Leopold office furniture leads to another and an- 
other. For each Leopold customer is an enthusiastic salesman 


for you. Time and again sales are traced to satisfied users. 


There’s something about the inherent quality and richness of 
a Leopold desk which makes proud users want to tell their 
friends. They are anxious to explain the efficient design and 


to show off the distinctive, functional styling. 


All of this means more and more sales for you. Profit grows 
with Leopoid office furniture for each Leopold customer helps 
to pyramid your future. Every detail of design and produc- 


tion, since 1876, has been planned just that way. 





tnt Keqo/d ‘vurany 


BURLINGTON, IOWA 
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Gault FOOL-PROOF 
a Simple to Operate 











2. ony - nite 
Electric EL-47 
(illustrated) 


Hand models 
also available 
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dealership information. Act = PY DLIC ATORS 


covered. 


Ky [ iy F DUPLICATOR & SUPPLY CO. i202S25"2"P Enon 


Copy-nite.. A Name Recognized By Leading Dealers The World Over 





Write us for Cong- 
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GRAND FILING SUPPLY TAKES NEW LOCATION 


The Grand Filing Supply Company recently moved 
from Spring Lake, Mich., to Grand Haven, Mich., 
where on Beech Tree St. at Colfax the firm has erect- 
ed a strictly modern one-story brick factory. 

Twice the manufacturing space formerly available 
is now used in the manufacture of Macey systems 
supplies, file folders, bank ledger cards, vertical 





GRAND FILING SUPPLY CO., GRAND HAVEN, MICH. 


guides, record cards, printed office and factory forms 
and Plast-I-Grand plastic-coated guides. The factory 
is completely air-conditioned and is equipped with 
additional pieces of machinery to speed up produc- 
tion. Gerry J. Botbyl and Ralph J. Buit, Jr. head the 
business, both having been active in the manufacture 
of office supplies for a dozen years or more. 

New salesmen recently added to the national sales 
force of the company include George Gage, covering 
the state of Indiana; and Horace Stetson, covering 
the six New England states out of the Boston, Mass., 
headquarters. 


STEMPEL BUSINESS EXPANDS AT DALLAS 

A new building has been purchased at Dallas, Tex., 
by W. A. Stempel, 5410 Farquhar Lane, to house the 
expanding business which started with the manufac- 
ture of Long-life pencil pointers before the war. The 
new building provides 6,400 square feet of floor space. 
The manufacture of a number of the smaller items 
of office accessories is planned. There is opportunity 
for further expansion on the two acres of ground now 
available. 

The firm started as family business after Mr. Stem- 
pel perfected a draftsman’s pencil pointer. Operations 
ceased during the war for a time and then Mr. and 
Mrs. Stempel did the work. They were joined in part- 
time work by a friend, Bill Clayton, a machinist with 
Continental Can Company. Purchase of a machine 
shop gave opportunity to carry on with the pencil 
pointers and also the introduction of Long-life wood 
arch boards and clipboards. 


E. A. MCDEVITT OPENS NEW STORE 

The McDevitt Office Equipment Company was re- 
cently opened by E. A. McDevitt at 130% Bull St., 
La Grange, Ga., where the owner is the Remington- 
Rand agent handling the entire line in the five coun- 
ties of Troup, Merriweather, Coweta, Carroll and 
Heard. 

Mr. McDevitt has been selling this same territory 
for the past two years out of Columbus, Ga., but de- 
Clares that the increased demand for Remington- 
Rand products made it necessary for him to open an 
Office in closer contact to the area. 

In addition, a service department is maintained for 
typewriters and adding machines of all makes. 


ECONOMY FIRM TAKES NEW CHICAGO LOCATION 
The Economy Office Supply & Equipment Company, 
now located at 1018 S. Wabash Ave., Chicago, has an- 
hounced removal to larger quarters located at 1132 
S. Wabash Ave., effective May 1. The larger space will 
enable the firm to carry a larger stock for better ser- 
vice to customers. Manufacturers have been asked to 
make necessary address changes on their records. 
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Bigger ... Better... 
New lines added .. . 
Showing the most com- 
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MARKING DEVICES 


OF EVERY DESCRIPTION 


F sta 

DOMESTIC & EXPORT TRADE 
SOMPLETE LINE 
FOR EVERY PURPOSE 














Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, ete. 


CONSOLIDATED STAMP M6. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


15 DEY STREET, NEW YORK 7, N. Y. 
a 
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HAZEL RECORD BINDER PLANT MOVES 


Ernest Hazel, Jr., recently announced the remova) 
of his county record binding manufacturing plant to 
a new home in St. Louis, Mo. Having purchased con. 
siderable new and modern equipment, it is being in- 
stalled in the Shelton Building at 703 N. 16th St, 
where the plant will occupy the entire sixth floor, 

















ERNEST HAZEL 


This provides eight times the space Mr. Hazel’s plant 
occupied three years ago when he started the busi- 
ness. Mr. Hazel claims to be the only exclusive manu- 
facturer of county record binders in the nation. 

This business was originated in January of 1945 at 
218 S. 7th St., moving to larger quarters at 1825 Ar- 
senal St., late in 1946. The firm serves county supply 
houses in 30 states. Mr. Hazel is now selling four 
county supply houses which were his competitors 
when he was on the road for Lockwood-Hazel Com- 
pany, Atchison, Kans. 


CARLTON-SURREY, INC., OUTGROWS PLANT ... 


Carlton-Surrey, Inc., latest entry into the office 
furniture manufacturing field at Grand Rapids, Mich, 
has already outgrown the present factory at 11 Com- 
merce Ave., S. W., and expects soon to move to con- 
siderably larger quarters in the city. The firm already 
has salesrooms in Chicago, Los Angeles, Dallas, and 
Washington, D. C. 

Carlton-Surrey, Inc., specializes in the manufacture 
of high-grade office and household upholstered furni- 
ture in exclusive designs, declared to be “not mass- 
produced, but built by fine furniture craftsmen for a 
limited number of discriminating clients.” 

Most items are offered with matched companion 
pieces and a considerable amount of special-order 
custom work is also done. The president, Arthur A. 
Liberman, an officer in World War II with much Pa- 
cific combat experience, comes from a well-known: 
family of Chicago furniture manufacturers and has 
spent his entire business career in that industry. 


CAPITOL SCHOOL TAKES LARGER QUARTERS 

The Capitol School of Typewriter Mechanics, Wash- 
ington, D. C., recently announced the removal to lar- 
ger quarters which will permit an expansion of train- 
ing “facilities. Now centrally located in the city of 
Washington, the school is easily accessible from al) 
sections of the city and from near-by Maryland and 
Virginia. The new address is 1328 New York Ave, 
N. W., Washington 5, D. C., and telephone numbers 
are STerling 9044 and 9045. 


UTICA FIRM IS DAMAGED BY FIRE 

Heavy damage, chiefly by water, was suffered re- 
cently when fire hit the building occupied by the 
Walter S. Purvis stationery and printing shop at 
84 Genesee St., Utica, N. Y. 

The store has been reopened and co-operation in 
filling orders was given by the Utica Office Supply 
Company. 
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PAY YOURSELF *5”° per drawer! 


For that’s your normal profit on the 
sale of each drawer of Pendaflex 


It’s a nice profit, especially when you multiply it by 10, 20, 50—or 
whatever the number of filing drawers in the filing department. Nicer yet 
— it’s a protected profit. Pendaflex is sold under fair trade laws. 


Compare this big profit with your small margin, if you sell conventional 
folders for the same files — perhaps against cut-rate competition. It just 
doesn’t make sense (or dollars) to sell anything but Pendaflex hanging 
folders for filing. 


But go a little deeper, and make this comparison, too: 


When you sell Pendaflex, you take the fumble out of filing for the custo- 
mer. You save his time and money. You help him to reduce misfiling. 
You win his confidence by serving him with equipment that will smooth 
away his filing troubles. 


Wouldn’t you rather do that, and profit in dollars, than sell the same 
quantity of conventional folders, and profit in pennies? 


Pendaflex is easy to sell! 


It’s easy to demonstrate and sell Pendaflex in four simple steps: 

1. Carry the demonstrator kit. 

2. Put the Pendaflex demonstrator frame and folders in the prospect’s file drawer. 
3. Dramatize the difference between conventional filing and Pendaflex filing. 
4, Offer to install a trial drawer, with a money-back-if-dissatisfied guarantee 


Hundreds of dealers are selling millions of Pendaflex hanging folders 
this easy way. You and your salesmen can do it too. 


a few of many thousand installations 





Dealer’s profit on this 
installation. . $300.00 


Oxford PENDAFLEX’ 


OXFORD FILING SUPPLY COMPANY, Inc. 


125 S. 8th St., ST. LOUIS, MO. 


Dealer's profit on this 


installation. . .$80.00 lation 


340 MORGAN AVE., BROOKLYN, N. Y 
"Reg. U.S. Pat. Of. 
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Dealer’s profit on this instal- 








Dealer's profit on this 


installation. . $100.00 


$4,000.00 


Some territories open 


A few territories are still open 
for dealers. Write for details. 
Pendaflex is sold on franchise 


only, and under fair trade laws. 
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Sell 


Ne tesa prefer fo 
KIL-KLATTER 


¢ IT’S NATIONALLY ADVERTISED 
+ IT SELLS FASTER 
+ IT SATISFIES BUYERS 


i iidbibbis prefer eo hm 


IT ABSORBS SHOCK ¢ IT DEADENS NOISE 
IT DOESN'T SLIDE 


Cobaiiliteies appreciate city. 


IT INCREASES EFFICIENCY 
IT LASTS LONGER @¢_ IT COSTS LESS 


for free illustration of avoilable mats ond catalog cuts write to 


AMERICAN HAIR & FELT COMPANY 
DEPT. B-84 MERCHANDISE MART = CHICAGO 54, ILLINOIS 


Ta 


THE SCIENTIFIC TYPEWRITER PAD 





PARKER TRAINING HELPS NOW AVAILABLE 


A retail sales training “package” is now available 
on a “lend-lease” basis to Parker Pen Company ac- 
counts interested in using it for a store-wide training 
program, James N. Black, vice-president of Parker 
has announced. 

The package consists of four slide films selected 
from the Parker $200,000 visual program for training 
retail sales people. The complete show has been tour- 
ing the country since last fall and will have been seen 
by 300,000 persons by mid-summer of 1948. 

The need for a sales-training package became evi- 
dent, Mr. Black said, as letters poured into the home 
office at Janesville, Wis. from all parts of the country 
requesting return showings of the films or first show- 
ings in those instances where sales people had missed 
the original run. 

“We are leasing the package on a one dollar ($1) 
per month basis for one year charged to the account © 
in advance,” Mr. Black said. “This informal arrange- 
ment can be canceled at any time by the dealer and 
credit will be issued for the unused ‘rent’. 

“Our only requirements are that the pen depart- 
ment personnel in any store shall have seen the 
films first before the package is released for store- © 
wide use, that all four films be shown and that their | 
presentation be confined to store personnel.” 

This project will enable Parker accounts to take | 
further advantage of the $200,000 training program © 
at only the small cost of replacing films and record- 
ings. 

The four films to be released are: “How You Talk,” 
which demonstrates that it’s not only what you say © 
but how you say it that will make or break sales; ~ 
“Road Signs to Your Future,” which tells how to 
succeed on the retail selling road; “How to Sell the 
World’s Most Wanted Pen,” which gives pointers on 
selling Parker products but which might be help- 
ful in selling many other items, and “Your Manners | 
Are Showing,’ which demonstrates good sales man- 
ners. 


WALTER HANSON RETURNS TO FIRM HE BUILT © 


Walter “Doc” Hanson, for the last 17 years a repre- 
sentative of the manufacturers of the Vari-typer, is 
now back with the Hanson Business Machines Com- 
pany which he organized in 1913. He plans to spe- 
cialize in selling Vari-Typer supplies and rebuilt Vari- © 
Typer equipment on a national scale. Christ E. Kel- | 
dorf, who also has had 17 years of Vari-Typer ex- 
perience, will be associated with Mr. Hanson in the 
Hanson Business Machines Company. The present ad- — 
dress is at 303 Buckeye Building, Cleveland, Ohio, and © 
the two men are seeking the agency for a line of | 
office appliances in the Cleveland territory. 

Mr. Hanson’s long experience included 12 years in 
an agency proposition for the Ralph C. Coxhead Cor- 7 
poration, manufacturers of Vari-typer, and the last | 
five years as branch manager of the Cleveland office, 
covering 38 counties in Ohio. 


HEDGES APPOINTS STANLEY LOOMIS q 
Hedges Manufacturing Company, 2931 S. Wentworth 
Ave., Chicago, recently announced the appointment 
of Stanley Loomis as Pacific Coast representative. Mr. © 
Loomis will cover all of the Pacific Coast territory in | 
behalf of Hedges, manufacturer of filing supplies. A 7 
background of experience in the commercial station- 
ery field is possessed by Mr. Loomis, who will make | 
his home at 2409 Spurgeon St., Redondo Beach, Calif. ” 


STARK CALENDARS, INC., MOVES TO JOLIET 
Stark Calendars, Inc., recently announced removal | 
of their offices from Chicago to a new location in} 
Joliet, Ill., at 100-112 Bissel St. ‘ 
The new location will provide larger quarters and | 
better facilities for filling orders. 
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Automatic feed. Post card to legal size. 


Letter Size, Quire... ......$3.35 


Legal Size, Quire... 3.50 Ss ; J ad @g | 
overetqn rAaAEe nrR 
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wide or narrow mouth cans. 
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In 1 Ib: wide mouth cans only. 
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Letter Size, Quire... $2.60 Ideal for menus and post cards. 
Legal Size, Quire... 2.85 : 


SPEED-0-PRINT CORPORATION + 161 £. GRAND AVE, + CHICAGO 1, ILLINOIS 














TIME PROVEN 
OFFICE CHAIRS 


Comfortable — Durable — Adjustable 


No. 8500-17 
Chair 


Send for Catalog and Price List 


The Toledo Metal 
Furniture Co. 


1102 HASTINGS ST. TOLEDO 7, OHIO 








ROY D. JACKSON LEAVES SHOE COMPANY 
Of interest to this industry through his long con- 
nection with several of its prominent firms, is the re- 
cent resignation of Roy D. Jackson from the presi- 
dency and position on the directorate of the G. Edwin 
Smith Shoe Company, Columbus, Ohio. 


Mr. Jackson, who is by profession a management 


engineer, plans to open an office in Columbus and re- 
sume business management and labor relations 
work as a consultant. 

In his years with the G. Edwin Smith Shoe Com- 
pany, Mr. Jackson accomplished what is generally 
recognized in the shoe industry as a remarkable job 
of building up a business which had appeared doom- 











R. D. JACKSON 


ed to failure. He was called to Columbus by a group 
of banks and asked to consider the reorganization 
of the Smith company and its wholly-owned sub- 
sidiary, The Nisely Company, consisting of 65 retail 
shoe stores. Here, he started the reorganization as 
general manager of the business but shortly after- 
wards was made president and director, in which 
capacities he has served during the past ten years, 
Today the company is held in high regard by the 
consumer, its sources of supply, credit agencie 
and banking world. Mr. Jackson developed a deale 
sales organization which consists of 600 dealers, 
operating in cities where there are no Nisely stores. 
This is regarded as one of the radical changes con- 
tributing to the firm’s recovery. 

In this industry, Mr. Jackson started his career 
with the National Cash Register Company, becom 
ing assistant general sales manager. Later he be- 
came associated with Holcomb & Hoke Manufact- 
uring Company, Indianapolis, Ind., and his success 
attracted the attention of the Safe-Cabinet Com- 
pany, Marietta, Ohio, leading in 1916 to the post 
of executive vice-president. When the firm was 
sold to Remington Rand, Mr. Jackson went to New 
York to open an office as a business engineer. On 
of his important assignments was that of assisting 
in putting together all of the units of what is now 
known as the Underwood Corporation. 

The Todd Company of Rochester, N. Y., becamé 
a client in 1932 and, operating under the title of 
general manager, Mr. Jackson accomplished a gen- 
eral reorganization over a period of six years. i 
was this work which attracted the attention of the 
G. Edwin Smith Shoe Company and led to the 
connection just terminated. 


G-F ISSUES REPORT ON 1947 ACTIVITY 
An elaborate brochure was issued by the Geners 
Fireproofing Company, Youngstown, Ohio, on March 
1 in connection with the publication of the com 
pany’s annual report to shareholders. The bookle 
gives a clear picture of the company’s activities ané 
accomplishments during 1947 and is elaborately il 
lustrated with pictures of the management, the plan 
employee activities and products. 
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Now. VICTOR Adding Machines 


with Compre AVC tlecG 
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The world's larqest exclusive 

manufacturer of adding machines 

Now in our thirtieth year 

is, subtracts, multiplies, divides— Wherever fast, exact figuring is-re 
PN LOD’ Meet ttaeseot-tater- beh ameeyechel thea quired—-whether in giant corporations 
KEDIT BALANCE. Even more ver- or the one-man business—you'll find 
e than before, this famous all-pur- Victors doing an outstanding job. 
Victor Electric does more figure They’re precision built, sturdy—with 
lems ... accurately, quickly, and a reputation established by Victor’s 


y. Anyone can operate it. thirty years of progress. See them now. 


Now Add These VICTOR PLUS FEATURES! 
Cushioned feather-touch @ Natural reading angle. 


; | keyboard and ‘“‘live”’ con- Eye-eose cofors cut glare, 
i trol keys give speed, ac- reduce opetetor fatigue, 
curacy, ease of operation. and eye strait. 
Light weight, about 15 Fully guaranteed. Nation- Simply flick the 


“TOTAL key and 
CORE OPET GENE UNGER 
is computed and 


? pounds. Easily carried. Ca wide service points con- 
Covers almost same space veniently located to insure 
as 8" x 11’ letter. prompt, efficient service. 


printed on the tape 





instantly. auto 
matically No extra 
key! No extra opera 
tion'Fast Easy Exact 


SR ERE 


Also available in 
full keyboord model— 
hand and electric. 





VICTOR Adding Machine Co. Chicago 1 Illinois 


rect factory branch offices and authorized dealers everywhere. Consult your local phone book for nearest represer tative, or writ 























290% to 75% SAVINGS 


in binding costs are possible with 


ACCOPRESS BINDERS |: 






FINANCIAL 
REPORTS 





























Tell your customers! ACCOPRESS BINDERS of . 
genuine Pressboard provide an economical binding p 
medium for all records transferred from active ; 
office binders and counter registers. Normal capac- 4 
ities utilized in these ACCOPRESS Binders are m 
from 1” to 3”, but ACCO Fasteners with 4”, “ 
5”, or 6” capacities are available when desired, is 
at no increase in price. = 
19 
ACCO Fasteners in eight standard - 
sizes to match loose leaf punchings 
WHY store Binder-dollars need- nee available in ACCOPRESS | 
lessly on the shelf or in your files Binders. fo! 
when ACCOPRESS Binders can “4 
effect such considerable savings? de 
Sal 
mé 
] 
Ka 
the 
Capacities up to Sizes 4.x 6 sal 
2000 Sheets to 36 x 40 4 
me 
Bind these Records Economically in ACCOPRESS Binders cor 
Orders . Invoices . Vouchers . Sales Slips . Delivery Slips . Inventories . Requisitions C 
Receipts . Counter Register Forms . Sales Data . Accountants’ Forms . Specfications oe 
me 
Mr. 
ten 
ed 





ACCO PRODUCTS, INC. ‘ 


Ogdensburg New York] , 
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BUSY WATERLOO FIRM USES NEW TRUCK 

The expanding Waterloo Typewriter Exchange, op- 
erated by Ivan M. Fifield at 225 E. Fifth St., Waterloo, | 
Iowa, has put a new Ford V-8 truck to good usage. 
The firm is the authorized exclusive representative | 
for new Royal typewriters, standard office machines | 
and portabe typewriters; A. B. Dick mimeograph | 
duplicators and Mimeograph brand products; a com- 





“OF course | use 
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WATERLOO STREAMLINES FOR QUICK SERVICE.—The new 

service truck of the Waterloo Typewriter Exchange, Waterloo, | 
lowa, owned by Ivan M. Fifield. Driver of the truck is Ray 
Conway, who specializes in servicing Mimeograph duplica- 


of tors and handles all of the companv’s maintenance contracts. | 
ng plete line of Victor adding machines as well as handl- | 
ing Rotype ribbons, carbon papers and other supplies | 

ve exclusively. 
c- Mr. Fifield maintains a service department of four | 
men, servicing mimeographs, typewriters and adding | 

re machines. The office staff comprises the owner, a | 
1/7 bookkeeper and secretary and two salesmen. Mr. Fi- | 
: field, who started the business in November of 1934, | 
sd, is the oldest independent office machine dealer in | 


the territory, operating at Waterloo for the past 23 | 
years. He was previously in business for himself in | 
1934, associated with manufacturers as a salesman | 
in Des Moines, Minneapolis, Davenport and Sioux | 
rd City. 


igs 
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PITNEY-BOWES, INC., APPOINTS NORDBERG 


Harry M. Nordberg, manager of postage meter sales 
for Pitney-Bowes, Inc., Stamford, Conn., was recently 
appointed general sales manager, according to an 
announcement by Wilbur R. Greenwood, vice-presi- 
dent for sales and service. He will direct domestic 
sales of the company’s full line of mailing and office 


“Right on. through the year, from 
one season to the next, I use a 
wide variety of Dennison products. 
Canning Labels, Crepe Paper, 
Transparent Mending Tape, and 
Key Tags are just a few that come 
to mind, but I know there are 
dozens of others.’’ 


machines. 
o Mr. Nordberg joined Pitney-Bowes as a salesman at 

Kansas City, Mo., in 1934, served as branch manager Housewives are only one of the many groups of people 
there and at Minneapolis, Minn., became regional who are regular customers for Dennison Goods. Every- 
sales manager for the central states, and was called day, in home, school, and office, there are hundreds 
to Stamford in 1944 to direct national sales of meter- of instances where Dennison products can be of help. 
ed mail machines. He is chairman of the Office Equip- Acquaint your customers with Dennison quality, and 
ment Manufacturers Institute’s market and research always remember to stock and display the full line of 
committee. Dennison Goods. It is a sure way to build customer 


satisfaction and real profits for yourself. Don’t forget 


p 


CENTURY DESK ADDS S. J. ARNOLD TO STAFF the home market. 


Century Desk Company, New York, N. Y., recently 
announced that Sydney J. Arnold is now an executive 
member of its office and furniture design department. 
Mr. Arnold is known as a leading exponent of con- 
temporary offices and furniture planned and design- | 
ed to utilize traditional concepts. He has been associ- 
ated with a number of outstanding manufacturers 
during the past several years. 








Wb 





ork DALLAS REM-RAND AGENT WINS TRIP 

: _ George Sarrafian, Dallas representative of the sys- | 
tem division of Remington Rand, Inc., has been | 
; awarded a one week’s trip to Mexico as “top man” in 


a recent contest staged by the company.—JHR | Essential Stationery Supplies for HOME, SCHOOL, and OFFICE 
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POPULAR 








FOR PROFITS! 


Popular in public demand ... popular 
for dealer profits . . . that's the reason 
Fount-O-Ink Writing Sets have been the 
popular pen choice for over 14 years! 
Distinguished beauty of design plus 
proved-in-performance years of service 
have increased Fount-O-Ink popularity 
every year since its invention in 1934, 





A wide range of styles and sizes... 
lovely models for the ladies . . . massive 
models for men .. . standard sets for 
students .. . utility sets for large com- 


mercial installations provide dealers with 





extra steps to added profits. Consistent 
national advertising keeps Fount-O-Ink 
Writing Sets moving over your counter 
for greater profits. This year, feature 
Fount-O-Ink and please yourself with 
added profits. 


The Only Set with All These Features 


AUTOMATIC INK SUPPLY FEEDS 
THE PEN THAT FILLS ITSELF + 
CONTROLLED INK SUP- 
PLY « INSTANT ACTION 
WRITING « SAVES TIME 
¢ SAVES INK « SAVES 
PATIENCE «+ SAVES 
MONEY «+ NO SLOP + 
NO DRIP « NO WAITING 
* NO MESSY WELL 
FILLING EVER. 


“14 Years Preferred” 






GREGORY 


Fount-0-Ink 


Writing Sets 


Write for Price List and Catalog of All the Beautiful Models 
GREGORY FOUNT-O-INK COMPANY, LOS ANGELES 41, CALIF, 
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ROYAL ANNOUNCES MANAGERIAL PROMOTIONS 


David B. Starrett, office typewriter sales manager 
of Royal Typewriter Company, recently announced a 
series of managerial promotions. 

James D. Farr, former Charlotte, N. C., manager, 
has been appointed assistant sales manager of the 
office typewriter division, to fill the vacancy created 
when former Assistant Sales Manager John B. Eccles 
was named district manager at Washington, D. C, 
Manager Farr started with Royal as a salesman at 
Knoxville, Tenn., in 1934, after eight years of experi- 
ence in selling office supplies and business equipment. 
In 1936, he was selected to manage Royal’s Mont- 
gomery, Ala., office and in 1937 he was transferred 
to Charlotte as branch manager. 

To succeed Mr. Farr at Charlotte, Royal has called 
upon R. H. Greenlee, former Birmingham, Ala., man- 
ager. Mr. Greenlee began his career with Royal as a 
salesman at Knoxville, Tenn., in April, 1940. In July 
of that year, he was promoted to the managership at 
Birmingham. 

J. B. Longley, former Montgomery manager, has 
been promoted to district manager at Baltimore. 
Starting with Royal as a government salesman in 
April, 1932, Manager. Longley was made assistant 
manager at Washington, D. C., in April, 1937. In 
September, 1945, he was chosen to head the Mont- 
gomery Office. 

Succeeding Manager Longley at Montgomery is a 
former Houston salesman, Paul H. Seay. Manager Seay 
joined Royal as a salesman at Little Rock, Ark., in 
April 1940. He was transferred to Houston in August, 
1945. 

In the New York City office, a former Fort Wayne 
manager, N. M. Quist, and former New York salesman, 
L. H. Siemering, have been appointed group managers, 
effective April 1, under J. H. Forshay, district manager 
at New York. 

To replace Manager Quist at Fort Wayne, Royal has 
decided upon John Camp whose entire career with 
the company has been spent selling typewriters at 
Fort Wayne. 





NEW RUDCO PLANT.—The new plant of the Rudco Manufac- 
turing Corp., located at 504 Waugh Dr., Houston, Tex. The 
firm now manufactures the Duplicard Postcard duplicator, the 
Pronto hectograph duplicator and a full line of supplies and 
accessories for both stencil and fluid type duplicating ma- 
chines. Gus Rutherford, the president, has had 28 vears of 
experience in the duplicating machine business. 


EL DORADO FIRM INCORPORATES 

A charter of incorporation was recently granted 
Bishop Office Supply Company, Inc., at El Dorado. 
Ark., permitting the corporation to manufacture and 
sell letterheads and office equipment. Authorized 
capital was listed at $25,000 and the incorporators as 
Grace M. Bishop, W. D. Bishop and V. R. Russell. — 
EEC 


TWO NAMED MEMBERS OF DICTAPHONE CLUB 
Fred C. Hayner, district manager, and Walter L. 
Sykes, Jr., salesmen for the Dallas, Tex., branch of 
the Dictaphone Company, have been elected mem- 
bers of the Dictaphone Achievement Club for out- 
standing sales records during the past year.—JHR 
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The all-purpose couch with unlimited headrest positions. 
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SPECIFICATIONS 
® 


Custombilt 

Covers: Duran, Boltaflex. 

Colors: Red, Green & 
Brown. 

Frame: All hardwood with 
8/4 legs. 

Filling: 50% Hair, 50% 
Cotton. 

Leg Finishes: Natural, 
Walnut or Mahogany 
on Birch or Maple. 


Price: Net $57.50. 
F.O.B. Gardner, Mass. 
Weight: 115 Ibs. 


Terms: 2% 10 Days Net 
15 Days. 














FEATURES 
& 


Adjustable headrest couch 
with the "“MAGIC-LIFT" 


mechanism. 


Fingertip control, to any 


desired position. 


PATENT NUMBERS: 


1576881-2010290-2010292 
2013006-2364191 -2405013 


Other patents pending 


ESSKAY PRODUCTS 


445 CHESTNUT ST. 


TELEPHONE 
GARDNER 40 


GARDNER, MASS. 
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ew WELLS Desks 
buitiened to Sell 














e Quality Construction 
e Greater profits 
e Factory inspected 
Wells ——— rth. ore high 
adjustable to 301/2 through aa . Guaranteed 


casters. Note recessed center panel in 
back of desk. This model also available 
in sizes 54”x32”, 60”x xox and 60”x34” 




















Secretarial desks, in white oak and gen- The beautiful new, easy-selling, profit-making Wells 
uine walnut. Full commercial grades " " ” , — 
Streamliner” desks are designed for sales and satisfied 
ALL SALES customers. Quality construction by skilled craftsmen, 
DIRECT TO DEALERS fine design, seasoned wood, full dovetailed drawers, resin 


intestiiit the Meinhns or glue ...all the selling features that mean sales and 


Other Sales Office profits for you. Write today for complete 


details about the new prestige-building, 
profit-making Wells “Streamliner.” 









S Furniture Manufacturing Co. 





“WELLS-MADE MEANS WELL-MADE" 


Manufacturers of Office Furniture Since 1934 @ Laurel, Miss. 
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JAMES S. BALL 


James S. Ball, general manager of Kilham Station- 
ery & Printing Company, Portland, Ore., died sudden- 
ly March 22 in a Portland hospital from a heart 
attack after less than a week’s illness. 


To stationer manufacturers, their travelers, to 
members of the printing industry as well as to his 
feliow stationers, the decedent was an _ institution. 
In Portland, many of the present stationer executives 
and salesmen received their early training under his 
guidance. 

James Stuart Ball was born in Ontario, Canada, 
December 15, 1877. At the age of 12 he came to Port- 

















THE LATE JAMES S. BALL 


Jand, and shortly thereafter began his stationer 
apprenticeship working as a delivery boy for the 
pioneer Portland firm of Stuart and Thompson. 
Howard D. Kilham (deceased in 1929) was also an em- 
ployee of this firm. Beginning in 1897 Mr. Ball worked 
for the Lowman & Hanford Company, Seattle, for 
several years. In i898, Howard D. Kilham bought the 
firm of Stuart and Thompson to start Kilham Sta- 
tionery & Printing Company and soon persuaded Mr. 
Ball to join him. On the death of Mr. Kilham in 
1929, he became the senior member of the firm and 
served as its president and manager until his death. 

During June of 1940, a large group of friends in 
the industry honored Mr. Ball with an anniversary 
dinner observing his fiftieth year as a stationer. In 
Northwest stationery affairs he was always an anchor 
man for all activities to improve industry conditions. 
He participated in the meeting of June, 1909, when 
the Pacific Northwest Stationers Association was first 
organized. He served on its merchandising committee 
for many years, and was president and regional gov- 
ernor twice, during which terms he actively promoted 
affiliation with the National Stationers Association. 

Surviving are the widow, Blanche; a son, Stuart; 
two grandchildren and a brother, Frank, all of 
Portland; another brother, Charles, Long Beach, 
Calif.; and a sister, Mrs. Fred Johnson, Altadena, 
Calif. 


EDWIN A. KISTLER 


Edwin A. Kistler, 78, secretary of the W. H. Kistler 
Stationery Company of Denver, Colo., passed away 
on February 25, after a brief illness. Born in Spring- 
field, Ill., he came to Colorado with his parents when 
he was less than one year old, the last leg of the 
journey being made by covered wagon. Mr. Kistler 
began his business career early in life by working 
after school hours for the Denver Republican. When 
he was 16, he joined his older brother, W. H. Kistler, 
who had organized his own book binding business. 
For the next 63 years, Mr. Kistler was closely associ- 
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“How TO USE,” “‘what to use,” 
are two important questions in selling or 
using filing supplies. Wabash dealer's 
salesmen have the answers, for Wabash 
does not consider its job completed until 
the salesman has the ‘‘know-how”’ to 
pass along to the user. If you are an 
exclusive Wabash Dealer you can sched- 
ule an evening sales meeting of your 
entire sales organization with a qualified 
Wabash filing expert in charge. Write 


now for dates open. 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


‘HAT 
Mm: THe 


>: uy 
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LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY YEARS constant 
adherence to the above 
policy has created confi- 
dence and good will which 
means much more to our 
dealers than price and ; 
selling promises. > 


Write for details and samples. 


company until just three weeks before his death. 

Surviving are his widow, Mrs. 
Kistler; a daughter, Mrs. Georgie A. Wood; a grand- 
son, Edwin A. Wood; a sister, Mrs. Julia A. Hensler; 
a brother, Augustus Kistler; and a nephew, Erle O. 
Kistler, the president of the W. H. Kistler Stationery 
Company. 





CHARLES R. SNYDER 


Charles R. Snyder, 53, owner of the Charles R. 
Snyder Company, 706 Jefferson Ave., Toledo, Ohio, 
for 25 years distributor for the A. B. Dick.Company, 
died suddenly February 20. Born on a cattle ranch 
near Loup City, Nebr., he was graduated from the 
agricultural preparatory school and the University of 
Nebraska, majoring in dairying. He became general 
manager of the Alamito Dairy Company of Omaha, 
Nebr., remaining for six years. 


Though his work in the dairy industry was success- 
ful, he felt that the competition and variety of selling 
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THE LATE CHARLES R. SNYDER 





offered the greatest challenge, so in 1924 he pecame 
the distributor for the A. B. Dick Company in Detroit, 
Mich., remaining there until 1933, when he became 
the Mimeograph distributor for the Dick Company 
in Toledo. 

Having a vital interest in young people, he became 
an outstanding trainer of young men in business. 
There are many young men who owe much of their 
success to Mr. Snyder’s patient and understanding 
guidance through their difficult years. 

His love of nature and the outdoors, carried over 
from childhood, was manifested in his keen interest 
in his farm near Fremont, Ohio, where he was breed- 
ing and developing a large herd of pure-bred Holstein 
cattle. 

Surviving are the widow, Jessie Ford Snyder; two 
daughters, Virginia and Mrs. Dale W. Toms, both of 
Toledo; a grandson, and a brother, F. G. Snyder, of 
Loup City, Nebr.—AK 
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ITTLE. 
Inc. 
N. Y. 


MANUFACTURERS 


Factory, Rochester, 


1948 








“*QUALITY EXCLUSIVELY SINCE 1888’ | 


JOHN R. GREGG 
John Robert Gregg, 80, inventor of the shorthand 


system bearing his name, died February 23 in his 
home at New York, N. Y. 


The “speed writing” system he began creating as a 


boy in Ireland has been adapted to eleven languages 
and is taught the world over. 


But he recalled upon a visit to Chicago in 1941 that 


he had to borrow $50 to start his first school in that 
city in 1895. 


In 1930, Boston University awarded him an hon- 


| orary doctorate, citing him as follows: 


“John Robert Gregg, pioneer and outstanding eon- 
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ated with the development and expansion of this 
business from the little one-room bindery to what 
is now the W. H. Kistler Stationery Company. In 
spite of his advanced years he was active in the 


Crisley Jenkins 
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ANOTHER Swingline “FIRST” 
SPELDPOINT STAPLE DISPENSER! 


hrs NEW! 
(Fame FREE! 


Colorful display with a tremendous 
counter punch — exclusively designed to . 

SELL MORE SPEEDPOINT STAPLES! And 

is it handsome? Gracefully constructed of 

wood, lucite and streamlined moulded 

masonite—in the familiar red-white-and 

blue Speed colors. It’s compact! It’s com- 

See Swingline’s NEW “fashionable-for- pelling! Holds 20 boxes of No. 3 or No. 
the-office’’ gray stapler ...a handsome 4 Speedpoint 100% Round Wire Staples 


desk accessory. And it loads quicker, ... the wonderful NEW staples that are 
works slicker, because of its “open POINTED for extra penetration, POINTED 


channel.” for extra profit! 


— 
IF os a 


STAPLERS STAPLES 


SPEED PRODUCTS COMPANY, INC.,, LONG ISLAND CITY 1, N. Y. > SAFE 
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EXCLUSIVE 
FEATURE OF 
THE JASPER 
CHAIR CO. 












PATENT 
PENDING 





JASPER, 


REPRESENTATIVES: 
Geo. A. Litchfield, Sales Mer. 





Fred Deutsch (Southwest) 
3525 Southwestern Blvd. 
Dallas 5, Texas 
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e Rest our Sales Case 
on this New Back Rest/ 


Jasper Chair Co.’s exclusive new BACK 
REST feature is a real sales producer. It's 
the clinching point that always wins your 
case. Aside from the numerous advan- 
tages that have always identified our 
chairs, Jasper Chair Co. dealers now 
have the extra sales leverage of a qual- 
ity BACK REST. Judged by any standard 
—Comfort . Efficiency . Beauty—you can't 
beat this new line of posture chairs. 


Let your customers try it. . . they'll buy it. 








S. H. MacDonald, (West) 
511 Orpheum Bldg. 
Seattle. Wash. 


James S. Fowls, (Southern) 
327 Sunset Drive, North 
St. Petersburg, Florida 

&. J. Freeman, (Eastern) 


W. H. Brown, (Chicago-Midwest) : a 
6708 Glenwood Ave., Chicago 26 — - nee Ave., Room 712 
(Phone ROgers Park 3644) New teek 17, N. ¥. 
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tributor to the development of commercial education; 
orginator of a system of shorthand that has become 
world wide in its use, and which has combined with 
the art of typewriting to revolutionize the economic 
outlook of young men and young women everywhere.” 


In 1932 he was married to the former Janet Kinley, | 
daughter of Dr. David Kinley, late president of the | 


University of Illinois. 


His widow and two children, Kate and John Robert 


Jr., survive. 


R. J. HOPPINGER 
Robert J. Hoppinger, 55, senior partner of the Hop- 
pinger Loose Leaf Company, Cleveland, Ohio, died 
February 20 at his home in suburban Rocky River. 


Described as one of Rocky River’s most civic-mind- 


ed citizens, Mr. Hoppinger had lived in Greater Cleve- 
land all his life. 


The Hoppinger Loose Leaf Company was founded | 


by Jacob J. Hoppinger more than 60 years ago. Robert 


Hoppinger entered the business after attending West 


High School and became senior partner on the death 
of his father in 1933. 


His service with the company, which manufactures | 


loose leaf binders and ruled forms, was interrupted 


in World War I, when he spent several months over- 


seas as a first lieutenant in the quartermaster corps. 


Surviving are the widow, Mrs. Mildred Miller Hop- | 
pinger; a daughter, Susan Marie; two sisters, Mrs. | 
Hazel Gibson and Mrs. Jeanette Schanz; and two | 


brothers, J. David and Mark A., both partners in the 
loose leaf company. 


DAVID S. PETERSON 
David S. Peterson, 60, for more than 25 years a 
resident of Floral Park, L. I., died of a heart condi- 
tion at his home in that city on March 24. 
Mr. Peterson had been in the office furniture busi- 
ness for more than 36 years. He started with Hahne 
& Company, Newark, N. J., and in 1919 joined Clark & 


Gibby, Inc., with whom he remained until 1931, when | 
he opened his own office furniture business on Canal | 


Street. Two years later he returned to Clark & Gibby, 
Inc. He became associated with Danes, Dancker & 
Sellew, Inc., in December, 1933, remaining with that 
organization until his death. 


A former fire chief in Floral Park, he was also a 


director of the Office Equipment Dealers Association, 
and was an honored guest at the recent Old Timers’ 
Dinner at the Hotel Sheraton, New York. 

He is survived by his wife; a son, Spencer, and a 
daughter, Beulah, both of whom are married. 


JOSEPH JAMES SCOTT 


Joseph James Scott, manager of the five stores of 
Lowman & Hanford Company, Seattle, and a member 
of the staff of that organization for the past 45 years, 
died at his home recently after an extended illness. 

Mr. Scott had been a resident of Seattle for nearly 
half a century. Born in Big Point, Ont., 60 years ago, 
he was but 12 years of age when he came to Seattle 
in 1900. He had served on the board of directors of 
the Highline school district for 30 years and was a 


member of the Engineers Club and the Kiwanis Club | 


of Seattle. 

Besides his widow, Lenora, and a daughter, Betty, 
he leaves three sons, James E. and T. Richard Scott 
of Seattle, and John D. Scott of Yakima, Wash., as 
well as other relatives—CML 


CHARLES J. PLANKENHORN 


Charles J. Plankenhorn, 71, proprietor of the Plank- | 


enhorn Stationery Company, Williamsport, Pa., died 


February 5. Although he had been in poor health for | 


a year, his death was unexpected 


He estabished the stationery and printing business | 
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Products 


that Speed 
Production 
THE FAMOUS TEMPO FILM STENCIL 


ne 








—the ORIGINAL Film 
Stencil, pioneered by 
the Milo Harding Com- 
pany since 1938. Still 
the outstanding stencil 
. .- Operators prefer it 
because it produces the 
kind of copy they want. 


TEMPO 500 INK 


Dries immediately on 
impression paper. No 
offset... No waiting. 
Gives that “press 
printed finish.” 


TEMPO INTERLEAVING TRAY 


Slipsheets up to 200 
copies per minute. 
Nothing like it on the 
market... One demon- 
stration will sell any du- 
plicator user. 


Write for catalog show- é 
ing full line of Tempo § 


duplicating supplies. 





MILO HARDING CO. 


Established 1904 


432 West Pico Boulevard e Los Angeles 15, Calif. 
317 Third Avenue @ Pittsburgh 22, Pennsylvania 


DUPLICATING SUPPLIES 


I colalhaclaitia-la-aeh i tT, Lad 


REG. U.S. PAT. OFF 
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odors 


YOU INCREASED 
SALES AND PROFITS 


hows ou. 
CARBON PAPERS 


TYPEWRITER CARBON — BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 


ee cam 


401 Wood St. 
Pittsburgh 22, Pa. 
Factory: Loraopolis, Pa. 


529 So. Franklin St. 270 Lafayette St. 


Chicago 7, Ill. 





New York 12, N. Y. 


bearing his name in 1899 and moved it from Market 
Square to its present location on West Fourth St. in 


| 1910. His son,Charles F. Plankenhorn, is also associat- 





ed with the business. 

Mr. Plankenhorn was a veteran of the Spanish- 
American War. 

Surviving are the widow, 
four brothers.—RCS 


son, two grandsons, and 


CHARLES STIEGLITZ 

Funeral services for Charles Stieglitz were held in 
Chicago, Ill., February 14, 1948. After a short visit to 
Texas with his son, Robert, he entered the Columbus, 
Ohio, hospital where he died February 12 of heart 
failure. Charlie was born July 25, 1876, in Chicago, 
Ill., where he lived all of his life. After having finish- 
ed grade school he was sent to Stuttgart, Germany, 
where he spent four years completing his education. 

Since 1913 he had represented the Imperial Desk 
Company, Evansville, Ind., in the north central terri- 
tory and for the past 35 years had enjoyed a wide 
acquaintance among dealers and salesmen of the 


office furniture industry. 





| WILL HUGHES—The death of Will Hughes, veteran repre- 
sentative of the Weis Manufacturing Co., was chronicled in 


| York, N. Y., 


the February issue of Office Appliances. 


CHARLES W. SCATZLEIN 
Charles W. Schatzlein, 58, former vice-president of 
the American News Company, 131 Varick St., New 
wholesalers of stationery and toys, died 
February 23 at his home in Queens after a long ill- 
ness. He retired in 1944. 
Mr. Schatzlein started work for the company as a 


| billing clerk in 1912 and became head of the station- 


| Cory Company, 





ery department in 1940. Surviving are his widow, Mrs. 
Lillia A. Schatzlein, and a daughter, Mrs. Gertrude 
Soulby. 


WILLIAM MAHLER 

William Mahler, 48, a salesman with the Alling and 
wholesale paper concern at 133 W. 
21st St., New York, N. Y., died March 1 after collaps- 
ing while walking to his home. 

He was formerly associated with Remington Rand, 
Inc. 

Surviving are the widow, Mrs. Mary Dunn Mahler: 
his mother, Mrs. Catherine Bohling Mahler; a broth- 
er, Gustave Mahler, and a sister, Mrs. Elsie Syska. 





JAMES FLETCHER TATE 
James Fletcher Tate, for many years associated 
with Frank E. Tupper of the National Business Show 
Company, died February 24. His home address was 
188 Bellevue Ave., Upper Montclair, N. J. 
Surviving are the widow, Anna Colman Tate; a sis- 
ter, Margaret Tate Carson, New Rochelle, N. Y.; and 
a brother, Robert ee Tate, Dallas, Tex. 


JOHN O. STRONG 


John O. Strong, 71, veteran typewriter salesman of 
Erie, Pa., died March 8 in Hamot Hospital, Erie, fol- 


1948 
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“C” label safe, featuring 
Underwriters’ Laboratories, Inc. 
label at low cost, for volume sales. 


O . Insulated reaps ame 
nalified dealers combining the efficiency of a 
pe filing case with the safety of a safe Asmat anak sedate 


, } ~-every business a prospect. Underwriters’ Laboratories, Inc. 
can still obtain an approved relocking device. 


‘ i og Various sizes, with or without 
Exclusive Franchise insuring locking inner door. 
future profits the MOSLER 

















Flat Sill Vault Door. No grout is 
necessary and installation is 
quicker, more economical—typi- 
cal exclusive Mosler advantages 


that make selling easier. _ label safe with money 


dias a dual protection against 
fire and burglary. The finest 


with the finest line me Se 
of products backed by the 4 

cooperation and sales 

help of the greatest name Sle 4? “my on hy 

in safes oa safety. Your 


territory may still be open 


— write today for full —— on — Sate G 
details ! re Zz NG Z 


Builders of the U.S. Gold Storage 
Vault Doors at Fort Knox, Ky 


LARGEST BUILDERS OF SAFES AND VAULTS IN THE WORLD 


Zola tel di-t-tam a lelialiiielipen Clalie) 
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TIME SAVING 
SALES MAKERS 


LETTERING GUIDES 


. : to retail at 
Only C-Thru modern engineering 
methods turned the trick. So simple 


to use that an amateur can operate 9 


these rigid, yet pliable transparent fora set of 
plastic guides on sight. Complete 6 Guides 

alphabet, signs and numbers on each guide. 
Sizes 1/8”, 3/16”, 1/4”, 5/16”, 3/8”, 1/2”. 
Packed in handsome gold colored box that forms 
its own display. 


TRIANGLES 


Improved with thicker, clearer 
plastic, true edges, round cor- 
alclaPanelale Milehmeitlaiela-+3 


FRENCH CURVES 


Made of sturdier plastic. Bevels 
on working surfaces eliminate 
nk smudges. Non-inflammable. 


ADJUSTABLE TRIANGLES 


8’’ size of sturdy, clear non- 
inflammable plastic. No pro- 
truding rivets or sharp/ points 


A complete line of other quolity 
drawing, ruling and computing devices. 


SEND FOR FREE CATALOG 
RULERS - TRIANGLES - WAVIGATIONAL INSTRUMENTS + STENCILS + PROTRACTORS - OTHER DEVICES 


Ha | fadet impuny 


an: Gok e . Cc ON N 


lowing a year’s illness. Mr. Strong, who retired ig 
November, 1946, was for 25 years a salesman for the 
Underwood Typewriter Company. He operated 
own business at his home for 20 years before he res 
tired. Surviving are three daughters and two brotherg 


L. J. CLARKE 

L. C. Clarke, associated for the past 14 years with 
the Darnell Corporation, Ltd., as division manager of 
the Chicago office, died recently at his home in Chi 
cago. He is survived by his widow and two children) 

C. B. Johnson, who has served as Mr. Clarke’s assis 
tant for a number of years, and who is well known 
the trade, has been appointed to fill the vacan 
created by Mr. Clarke’s death. 


PAUL M. WELCH 


Paul M. Welch, manager of the bookkeeping ang 
adding machine department of Remington Rand, Ine 
at Little Rock, Ark., for many years, died at a Little 
Rock hospital on March 12. He was 60 years of age~ 
EEG 


NATHAN L. CARO 


Nathan L. Caro, 60, a salesman for the Commercia 
Controls Corporation at 610 Fifth Ave., New York 
City, died on March 6 at New York Hospital. He liveg 
at 229 E. 79th St. 


JOHN J. SPAETER 


John J. Spaeter, 45, sales representative for Dennisom 
Manufacturing Company, died January 21 at his hom 
in Philadelphia, Pa. He had been associated with 
Dennison’s for 24 years.—PJP 


ALEXANDER C. SPIES 
Alexander C. Spies, 51, manager of the L. C. Smith 
& Corona Typewriter Company office in Wilmington 
Del., for 20 years, died January 16 at his home in tha 
city. Mr. Spies was prominently identified with sey. 
eral fraternal and civic organizations.—PJP 


OFFICE EQUIPMENT FIRM ORGANIZED 

The General Office Equipment Company recen 
opened offices in the Comstock Hotel building 2 
Moorhead, Minn., and at 315 Broadway, Fargo, Minn 
The four partners will handle office equipment, sup? 
plies and printing. A repair department will be com 
ducted at the Moorhead office. 

Associated in the firm are James F. Williams, wh 
has worked 22 years in Fargo and Moorhead in simi 
lar business; Albert Lund, six years in sales and sem 
vice; David S. Gellatly, formerly with Burroughi 
Adding Machine Company; and Lee M. Hall, depuij 
county auditor and for three years employed 
printing and office equipment sales and service. 


ALEXANDER HEADS PITNEY-BOWES BRANCH 

Pitney-Bowes, Inc., recently announced the ap 
pointment of Wilfred C. Alexander, Jr., as es 
of its Kansas City, Mo., sales and service branch. 
succeeds J. J. Connell, who joins the company’s Chk 
cago branch. 


Mr. Alexander has been a member of the Pitney: 
Bowes sales organization in St. Louis for the pas 
year. Other principal cities served by the Kansas Cif 
branch include Topeka and Wichita, Kans., and Jop 
lin, Springfield and St. Joseph, Mo. § 


WASHINGTON FIRM CHANGES ADDRESS 
AAA Sales & Equipment Service has announce 
change in-address from 412 5th St., N. W., Washi 
ton 1, D. C., to 1811 19th St., N. W., Washington 
D.C 
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No. 5469 EXECUTIVE DESK 
Size 69” x 36” 





e 
streamlined 
: - s ( ee : | 
Nor 543s clemcat Dee see st | 
s * ae eee | he a 
with imperial’s new | 
wiltshire modern... 


al 





The wood desk line 





No. 5650 TYPEWRITER DESK 

Fixed bed. Size 50” x 30” af the year : 

combining modern styling 
in walnut finish 


with the latest 





sales-wise improvements 





No. 5786 PEDESTAL TABLE i” 
Size 86” x 45”. Also in in wood desk design. 4 





7§" = 46”, 69” x 36” and 
58” Y 32” 





Write for your 











wiltshire modern 











brochure: 


today. 





No. 5445 CONSULTATION DESK _ 
Size 45” x 30” 











Group also includes Secretarial desk, 
bookcase and telephone cabinet 































, 

I 

1 

4 ; 

No. 5486-69 C 
CONFERENCE DESK a I 
in 067 a CERgDe=neha 
desk compaf 
MANUFACTURERS OF WOOD OFFICE FURN a 
EVANSVILLE 7, INDIANA { * 
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All desks and tables adjust- 
able between 29” and 30/4” 





MEMBER WOOD OFFICE FURNITURE INSTITUTE 




















































STEEL-PARTS FIRM TO NEW FACTORY 

The Steel-Parts Manufacturing Company of Chica- 
go, manufacturers of all-steel office appliances and 
equipment, recently announced the opening of a new 
factory located at 4630 W. Harrison St., Chicago. The 
move, according to Gilbert L. Wasserman, sales man- 
ager of the firm, has been necessitated by the large 
increase of demand for S-P products 

The factory, housed in a new, modern building with 
approximately 250,000 square feet of floor space, will 
permit the addition of new items in the office appli- 
ance field. 

Parent organization of the Steel-Parts Manufactur- 
ing Company was the Blackstone Manufacturing 
Company, for 20 years a leading manufacturer of pre- 
cision automotive repacement parts. 





REYBURN DISPLAY.—This attractive display of the Reyburn 
Manufacturing Co., Inc., products was seen at the recent 
Wholesale Stationers convention in the Drake Hotel, Chicago. 


C. E. HOWES APPOINTED BY BERGER 

C. E. Howes was recently named manager of sales, 
steel equipment products, Berger Manufacturing Di- 
vision, Republic Steel Corporation, Cleveland, Ohio, 
according to an announcement by R. W. Helms, gen- 
eral manager of sales for Berger. Mr. Howes has been 
associated with the sales department of Berger since 
1922. 

Mr. Howes joined the Chicago Branch of Berger 
after service with the U. S. Navy during World War 
No. 1. In 1928, he was made New York branch man- 
ager and later in 1934 was assigned to the home office 
in Canton as manager of special products sales. Then 
he became manager of kitchen cabinet sales, keeping 
that position until he became assistant manager of 
sales in 1945 for the entire equipment division. 


VICKSBURG FIRM APPOINTED BY REM-RAND 


The C. and S. Office Supply Company, 1416 Clay St., 
Vicksburg, Miss., recently announced their appoint- 
ment as exclusive agents for Remington Rand prod- 
ucts. In this connection, the firm also announced 
availability of more than 40,000 other items for the 
offices of Warren, Claiborne, Sharkley and Issaquena 
counties, and East Carroll, West Carroll, and Madison 
parishes. C. and S. is managed by A. C. Strickland. 
—EEC 


ABEL STATIONERS OPEN NEW STORE 

The Abel Stationers formally opened their place of 
business recently at 113 East Seventh St., Austin, Tex. 
The business is owned and operated by J. D. Abel. 
Associated with him is W. J. Britt. Mr. Abel, who is 
a graduate of Ohio University, at Athens, Ohio, has 
been connected for a number of years with a nation- 
ally-known office equipment concern, while Mr. Britt 
is a graduate of the University of Texas.—JHR 
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Take the WRITE way 
to Increased $ale$ 


WRITE products are always in demand by 
office workers who want the best in type- 


writer ribbons and carbon paper . . . they oe 
know WRITE quality products give superior ase 
results. 2 ® 


WRITE Typewriter Ribbons produce dear, 
crisp, uniformly sharp letters. WRITE Carbon ee 
Papers give more copies and cleaner car- e 
bons. 


WRITE Typewriter Ribbons and Carbon 
Paper are guaranteed for long wear and 
top performance. Make your store head- 
quarters for WRITE products and see how 
fast they move off the shelves! Your cus- 
tomers will return time after time for WRITE 
quality merchandise. 




























Stock and Sell WRITE Products 
for Profits 











Volume Production permits lowest prices. 
Send for samples and discounts today. 
Prompt Deliveries 











420 Lexington Ave. 
New York 17, N. Y. 



















701 Main Street 








HERE’S ONE ITEM 
That Never Needs Dusting! 


Speed-Mo Sponge Rubber Stamp Pads 
never stay on your shelves long enough 
to collect dust. That's because thousands 
of enthusiastic users demand Speed-Mo 
for all their stamping needs. 

Ever since their introduction, Speed-Mo 
Sponge Rubber Stamp Pads have been 
favorites with stamp pad users every- 
where. 


Here’s Why You Should Sell Speed-Mo Pads! 


1. MORE PROFITS — A fast selling line—a key to new 
profits. Sell Speed-Mo for greater sales—bigger 


profits, 


2. PAD NEVER BUCKLES— Speed-Mo's Sponge Rub- 
ber Pad always stays flat—never bulges in middle, 
causing poor uneven impressions. 


3. RE-INKING SIMPLE — Here's one stamp pad that 


requires no complicated re-inking devices — just 
brush. the ink on! 


4. NO INK SEEPAGE — Dirty fingers are unknown t& 


users of Speed-Mo. Ink doesn't flow onto cover, 
edges or onto valuable papers. Cleanest pad ever 
produced. 











There’s a Speed-Mo for every 
purpose—special pads made to 
order. To help you sell, we'll 
send you free display material 
and advertising literature with 
your first order. WRITE FOR 
COMPLETE PROFIT DETAILS 
NOW! 
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Orange, Massachusetts | 





JACK D. GREEN NAMED CARPENTER MANAGER 


Jack D. Green, who has been a salesman operating 
out of the Topeka, Kans., office of the Carpenter 
Paper Company, was recently appointed manager of 
the Topeka office. He will have charge of a large dis- 
trict in the Topeka area. 

The Carpenter Paper Company, which has seven 
envelope manufacturing plants scattered over its 
trade area, is wholesale distributor of paper and paper 
products, operating warehouses in 32 cities from Chi- 
cago to the Pacific Coast. Carpenter’s recently cele- 
brated its sixty-first anniversary. 

Mr. Green has been a salesman for the company 
at Topeka since his release from the Army Air Forces 
in October, 1945. He spent five years with the AAF, 
attaining the rank of lieutenant colonel. His overseas 
service was in the Pacific Theater—GMH 





VICTOR VISIBLE TRAINING SCHOOL AT OMAHA.—lIn attendance 
at the school, held at Omaha’s Blackstone Hotel, February 16-20, 
were left to right, front row: Joe Woodmansee, Woodmansee Sta- 
tionery, Bismarck, N. Dak.; Harrington Buck, Matt Parrott & Sons 
Co., Waterloo, lowa; Lewis K. Dunham, Marshall Office Supply Co., 
Marshalltown, Iowa; Robert E. Davis, Standard Office Equipment 
Co., Sioux City, lowa. Second row: Bob Woodmansee, Woodmansee 
Stationery; H. W. Barnes, Victor Safe & Equipment Co., Inc., N. 
Tonawanda, N. Y.; Sydney F. Lindsley, Norman D. Holland, Zai- 
ser’s, Des Moines, Iowa. Third row Wallace R. Butler, Standard 
Office Equipment Co.; Roger C. Iliff, John F. Hope, Rader Office 
Equipment Co., Omaha; Earl C. Lindy, Kleinkopf Stationery, Bur- 
ington, Iowa. George Sievert and William H. Miburn, Latsch Bros., 
Lincoln, Nebr., were not present when the photo was taken. 


ATLANTAN DEVISES NEW KEYBOARD 

After years of experiments, L. C. Algee, court steno- 
grapher of 17 Cumberland Rd., N. E., Atlanta, Ga., has 
invented and copyrighted a new typewriter keyboard 
which he says will give 15 to 20 per cent greater effi- 
ciency than the old standard keyboard. 

Mr. Algee says his invention is chiefly for the 
younger generation learning typing in commercial 
schools. He says: 

“Manufacturers are now equipped and prepared to 
supply a modern keyboard to students. To be satisfied 
with the antiquated keyboard of 1873 and the few 
changes made on it would be like holding on to the 
use of earlier models of the automobile rather than 
accepting and using the modern cars of today.” 


HOUSTON FIRM ADDS PRINTING PRESS 


A new Kluge flat-bed press has been added to the 
equipment of the printing department of the Atlas 
Office Supply and Printing Company, Houston, Tex., 
according to John K. Stone, proprietor. A number of 
fonts of new type faces have also been added in an 
expansion program recently undertaken by the com- 
pany.—_JHR 


ROLLIT PEN OPENS NEW YORK OFFICE 
Diversey Machine Works, Inc., recently announced 
the opening of its New York City office to expedite 
eastern sales and distribution of their Rollit ball 
pen. The new office is in Suite 860, 200 5th Ave., 

New York 10, N. Y. Jack Walder is in charge. 
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BETTER than EVER 


The NEW WELLS POSTURE:RITE™ 





x 


NOW EQUIPPED WITH 


CHAIR ACTION CONTROL 
No. 127 


Indestructible all-steel frame. Back frame and NEW § 4.0 

base TRIPLE PLATED HARD CHROME FINISH PRICE i 

1” steel tubing—2” ball bearing rubber casters. LOW Ea. list 

spring filled seat and foam _ rubber back. 

Adjustable seat height 17%” to 21%”. Back FOUR EASY ADJUSTMENTS 

rest with positive adjustment (size of back rest 1 ADJUSTABLE HEIGHT 

13” x 7”). Adjustable tilting back frame and 

adjustable spring tension. Seat size 16” x 1314” 2 ADJUSTABLE BACK FRAME 

x 4”. 3 ADJUSTABLE SPRING TENSION 

UPHOLSTERY: Duran—Tan, Red, and Green. 

Packed 1 to carton—Shipping Weight 35 lbs. 4 ADJUSTABLE BACK REST 
*" $ELL WeLts GENERAL OFFICES 
«SELL WISELY 725 S$. LA SALLE ST. 
. CHICAGO 5, ILLINOIS 


TELEPHONE 
HARRISON 1100 





CABLE ADDRESS 
WELLOFF, CHICAGO 


OFFICE FURNITURE COMPANY. 
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DEALER’S PROFITS and 
CUSTOMER’S by ot cas 
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A sale to a custo 















. iN business is expanding me 

le ps of repeat sales. As his: 
Wis grow, so grow your pro 
yy his need for additional 
¥ . sections to house his ‘inc 
a records will bring him righ 
a: | to your store. 
<a \ 






Victor Visible steel sections | 
light and easy to handle, and ' 
stack conveniently and rigid 
any desired height. Availak 
sizes for 8x5, 6x4 and = 
pockets. 


Your profits grow as ‘you 
customer’s record expands, 
section by section. 





















VICTOR WOOD 








SECTIONAL 
VISIBLE 
EASY- SHIFT Built in 3 slide wood units 
POCKETS with all the usual features of 


Victor Visible. Smoothly 


Victor Flexible Lug Butt- 
finished in olive green or Victor 


type pockets are used in 
era Sy eae grey, wood sections cannot 
Socttanal Vietkta: Gecucd scratch or mar desk surfaces. 
Equipment. The Easy-Shift Light, easy to handle and stack. 
ili eng Am-einenl oe they're built to stand many 


re-inserted at any point, years of active use. 





without any mechanical Sell Wood Sectional as 
adjustments. customers’ capacity demands. 


Advertising literature. eid 
: rices available on request. | 
ViQTOR ¢ ; 
> 





VICTOR MET ay ae EQUIPMENT CO., INC. 





NORTH TONAWANDA NEW YORK 


200 OFFICE APPLIANCES, April, 1948 








out 
ing 
pra 
dist 
pro 
par 
con 


‘a 








as 








48 





NSA STARTS REGIONAL CIRCUIT 
WITH WASHINGTON, D. C. MEET 
(Continued from page 36) 
would appear that this demand will still prevail, even 
though it may not be as widespread as heretofore.” 
Telling of the importance of the industry which 
he represents, Mr. Downey referred to the enormous 
number of records which must be kept in the com- 
plex modern economy. 
Travelers Give “Carnival Night” Party 
On Thursday evening “A Night at the Circus” 
party was given by the Penn-Mar-Va Travelers Club 
in the main ballroom of the Mayflower Hotel. 
Suitably decorated, the large ballroom presented a 
circus atmosphere, with banners flying, sawdust on 
the floor and games on every hand. Yes, even an 
organ grinder with his monkey were in evidence. 
The antics of four clowns were well disguised, but 
your reporter learned on good authority that they 
were none other than George England, Eberhard 
Faber Pencil Company; Dick Graff, Esterbrook Pen 
Company; Chris Tomford, Carter’s Ink Company; 
and Mark Kenna, American Pencil Company. Pres- 
ident Jerome J. Savage, Carter’s Ink Company, on 
behalf of the Penn-Mar-Va Travelers, extended a 
hearty welcome and introduced the master of cere- 
monies, Bart McClusky, American Pencil Company, 
who announced Dave Field’s Collegians, an acrobatic 
troupe, as the first act. The Penn-Mar-Va Quartet, 
suitably costumed, rendered some real harmony. The 
singers were George Harscheid, National Blank Book 
Company, J. Ed Conlon, Rockwell-Barnes Company; 
Ed Johnson, Wilson Jones Company; and Norman 
Stockett, Stockett-Fiske Company, Washington, D. C. 
The surprise of the evening’s entertainment was 
the last act, “The Ballerina,” a chorus of fair bare- 
back riders with but one horse between them. The 
ringmaster was John J. Kerns, Stationers Loose Leaf 
Company; the bareback riders were William F. Vogel, 
Sengbusch Self-Closing Inkstand Company; Earl 
Prentzel, Speed Products Company; James Shear- 
man, Acco Products, Inc.; Stanley Woodruff, Weis 
Manufacturing Company; and Henry J. Mehserle, 
Yawman and Erbe Manufacturing Company,. The 
much-abused horse was composed of Taylor Kellog, 
C. Howard Hunt Pen Company, and John Bassford, 
Esterbrook Pen Company. Walter P. Nichols, Weis 
Manufacturing Company, was invaluable as matron 
of the dressing room. The grand finale consisted 
of a circus parade embracing the entire cast. 
Good music was furnished for dancing. The enter- 
tainment committee responsible for a grand eve- 
ning’s entertainment was composed of Chairman 
Stanley Woodruff, Weis Manufacturing Company; 
George Harscheid, National Blank Book Company; 
William F. Vogel, Sengbusch Self-Closing Inkstand 
Company; Mark Kenna and Bart McClusky, both of 
American Pencil Company; Chris Tomford, Carter’s 
Ink Company; and John J. Kerns, Stationers Loose 
Leaf Company. 
Friday, March 12, A. M. Session 
The Friday morning session, with Governor Run- 
nels presiding, got, under way with P. R. Holmes, 
General Electric Company, Philadelphia, Pa., as the 
first speaker. His topic was “Planned Store Lighting 
to Sell Stationery,” in which he showed how lighting 
ties in with modern merchandising. Pointing out that 
87 percent of impressions reach us through our eyes, 
he declared that “the more a customer sees, the more 
he buys” and, therefore, good light is necessary for 
outstanding displays. Stressing three important light- 
ing aids (1) attraction, to arouse interest: (2) ap- 
Praisal, to see better and quicker; (3) atmosphere, 
distinctive character and lasting impressions, he 
proceeded by the use of colored slides to show a com- 
Parison of good and bad lighting for use under all 
conditions in store of all sizes. 
“The Equipment Man Gives-Takes” was the sub- 
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No. 6618S 


FOR THE MAN 
WHO KNOWS QUALITY 


SERIES No. 18 
Modified Georgian Style de- 
signed to meet the requirements 
of present day executive offices. 
The suite is complete with desk, 
table, secretarial desk, bookcase 
and telephone cabinet. Beautiful 
figure and matched American 


The double 
drawer of the desk is equipped 


Walnut veneers. 


with complete set of legal size 
hanging folders. 


On Display at Furniture Mart, Chicago, Ill. 
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ect of the next speaker, Theodore Lemcke, Standard 
Brands, Inc., New York, N. Y., in which he presented 
the point of view of office managers. Declaring that 
suppliers’ salesmen must know methods and stand- 
ards to talk intelligently to purchasing agents and 
office managers, he pointed out that in order to sell 
constructively a salesman must know his products 
thoroughly so as to give complete information and 
demonstrations in order to serve his customers prop- 
erly. He told of the methods and procedures of 
buying used by the larger companies, of the number 
of hands a purchase order goes through and of the 
difficulties confronting the suppliers’ salesman in 
securing his order. 

The next speaker was Vaughn Fry, National Office 
Management Association, Philadelphia, Pa., whose 
topic was “American Standards Association—Office 
Standards Project.” 

The speaker related how American Standards As- 
sociation subcommittees are at work in five areas, 
namely: office supplies, business machines, office 
furniture, paper in the office, forms, records and pro- 
cedures. Each of these areas contribute to the items 
which make up office merchandise. 


A “Democratic Effort” 


“The efforts of the organizations working on the 
office standards projects are democratic, voluntary 
and representative, too,’ declared Mr. Fry. These 
organizations, he stated, include Office Equipment 
Manufacturers Institute, Wood Office Furniture In- 
titute, National Office Machine Dealers Association, 
American Paper & Pulp Association and Business 
Forms Institute. 

In conclusion he asserted, “You have a stake today 
in tomorrow’s standards—greater profits, better ser- 
vice, better performance, greater satisfaction and less 
cost.” 

Frank R. Curtis, Director of Sales, Neva-Clog Prod- 
ucts, Inc., gave his talk on “Extension of Related 
Merchandise and Missed Opportunities.” Dividing his 
talk into two parts, (1) the extension of thought on 
how to sell related merchandise; and (2) missed op- 
portunities, he pointed out that lack of knowledge 
was often the reason for the loss of sales of related 
articles, whereas in the case of missed opportunities 
the cause is very often mental inertia. His advice to 
saiesmen was to give more thought to what is to be 
accomplished by the article to be sold which, in many 
cases, would lead to additional sales of related 
articles. 

Ladies Luncheon, 12:30 P. M. 

A luncheon was given for the ladies in the Blue 
Room of the beautiful Shoreham Hotel. After lunch- 
eon a fashion show was presented by outstanding 
Washington shops. Following the fashion show, 
bridge tables were set up and the ladies spent an 
enjoyable time competing for some beautiful awards. 
The committee responsible for the fine ladies pro- 
gram was: chairman, Ann (Mrs. Charles) Sinisgalli, 
Ruth (Mrs. Paul) Burbank, Gen (Mrs. Fred) Haines, 
Marjorie (Mrs. Ward) Taylor and Louise (Mrs. 
Joseph) Runnels. 

Friday, March 12, P. M. Session 


Luncheon was served at 1:30 p. M. in the Sapphire 
Room and at 2:30 Pp. mM. two separate meetings were 
held. The dealers voted to set up a group of liason 
officers—representatives from each of the six local 
areas in the district to confer on all matters referring 
to the welfare of the dealers in the district on pro- 
posed changes in general methods of manufacturers’ 
operations, and so forth. A suggestion was made to 
NSA that information be prepared and kept available 
to prove the essentiality of the office equipment and 
stationery business. 

R. A. Jonas, Jr., Oxford Filing Supply Company, 
first vice-president, manufacturer’s division, NSA, 
presided at the manufacturers’ session. At the request 
of dealers, the chair introduced the subject of net 
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prices versus discounts from selling prices and cash | 


discounts. The main subject of discussion was the 


1947 District of Columbia tax. Many questions were | 
raised and almost as many definitions of its various | 
factors were received. It was the consensus that all | 
manufacturers should seek competent legal opinion | 
and advice for their immediate and future course. A | 


brief discussion on the _ standardization 
concluded the meeting. 


Banquet Is Well Attended 


program | 


With an attendance of over 300, the annual banquet | 


was held in the Main Ballroom on Friday evening. 
At the close of a delicious roast beef dinner, Gov- 


ernor Runnels introduced the following guests: | 
Jerome J. Savage, Carter's Ink Company; R. A. | 
Jonas, Jr., Oxford Filing Supply Company; Mrs. | 


Joseph C. Runnels, wife of the governor; NSA Presi- 
dent Fred Downs, Downs-Randolph Company, Tulsa, 
Oklahoma; Mrs. Paul E. Burbank; Mrs. R. A. Jonas; 
Charles V. Sinisgalli, Andrews Paper Company; Mrs. 
C. A. Stott; Paul E. Burbank, NSA general manager; 
Mrs. Charles V. Sinisgalli; and C. A. Stott, Charles G. 
Stott & Company, Inc., Washington, D. C., treasurer 
of NSA. 

Fred Downs expressed his pleasure at attending 
such a fine regional convention and congratulated 
those who took part in making it such a huge success. 


Paul E. Burbank expressed his thanks and apprecia- | 


tion for a grand send-off to start the NSA Troupe 
on its way around the circuit. 
Entertainment was then presented in the form of 


a number of variety acts, after which the tables were | 


cleared away and the balance of the evening devoted 
to dancing and good music by Jack Minovitch and 
his orchestra. 


Saturday, March 13, A. M. Session 

The Saturday morning session with Governor 
Runnels, began at 10:00 a. m., with Howard Gate- 
wood, director of trade relations, Wood Office Furni- 
ture Institute, Washington, D. C., as the first 
speaker. Mr. Gatewood gave his talk on “Selling 
Office Furniture Creatively,” aided by the use of 
colored lantern slides. 

This speech was published as a feature article in 
the February issue of OFrFicE APPLIANCES. 

Howard S. Sanders, Stationers & Publishers Board 
of Trade, whose topic was “We Need Not To Be Told 
But We Need To Be Reminded,” advised dealers to 
watch their inventory. The wise dealer will not carry 
more than from four to five months’ inventory, he 
declared, and warned, if bad times come, many who 
do not clean house now will have to write off some 
heavy inventories. He emphasized the point that 
unless a dealer has a sufficient supply of cash to 
meet his debts, he will be in difficulties. He cited a 
number of cases giving actual figures, both good and 
bad, to illustrate his point. Suggesting that stationers 
keep well informed on business conditions, he pointed 
out that what affects general business also affects 
the stationer, although the stationer is generally one 
of the last to feel bad conditions. His parting advice 
to dealers was, “Watch business, watch ratios and 
try to maintain an equilibrium.” 

The last speaker on the morning panel was J. D. 
Horne, Eberhard Faber Pencil Company, whose topic 
“A Good Man To Know Better—Your Stationer.” 
With the aid of large placards to dramatize his mes- 
sage, Mr. Horne told the story of a publicity cam- 
paign his firm is inaugurating to acquaint the pub- 
lic with the true functions of the stationer. Through 
a series of advertisements in consumer publications, 
they aim to inform business executives that the 
Stationer’s knowledge acquired over a long period of 
Service is at their disposal, that the stationer is well 
equipped to give counsel on and supply business 
Systems, office modernization or rearrangement, and 


many other problems of business procedure, all of | 
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Now — * “SMO-KING” Products 
the NESTLER-FIELDS smoker line 


Bring You KING-SIZE Profits! 


*The "Smo-King" label identifies the Nestler-Fields quality 
line of smokers, outstanding for beauty, service—and profits. 


é “SMO-KING” No. 25 


Streamlined and durable, this smart stand 
favors office or residence. Smoke-proof. Re- 
quires infrequent emptying. Skillfully designed, 
it is finished in plated chrome or English 
bronze, Tray 8”; Ash compartment in tube 
18” long; Solid steel 8” base. Height 26”. 
Packed set up in individual 
cartons. 


“SMO-KING” No. 10 


Attractive, sturdy accessory 
for varied surroundings. 
Walnut finish shaft; Heavy 
metal, 8” removable amber 
tray; broad tip-safe base; 
Height 28”. Packed set up 
in individual cartons. 


Nester-Fields ‘’ SMO-KING ” 
quality stands for every of- 
fice and purpose come in 
chromium and bronze. Liter- 
ature on request. 
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which are based on a knowledge of their customers’ 
businesses and requirements. 
Officers Nominated 

The next order of business was the report of the 
nominating committee headed by Chairman Charles 
V. Sinisgalli, who placed in nomination the following 
slate: Governor Joseph C. Runnels for re-election; 
lieutenant governors, Charles W. Lukens, Yeo & 
Lukens Company, Philadelphia, Pa.; Samuel S. Rosen- 
dorf, Southern Stamp & Stationery Company, Rich- 
mond, Va.; and J. Neil McCardell, Maryland Office 
Supply Company, Baltimore, Md.; lieutenant gov- 
ernor, Northern Pennsylvania, Robert D. Raeder, 
Kingston, Pa.; treasurer, John Link, Jr., Lucas 
Bros., Baltimore, Md.; sergeant-at-arms, E. Russell 
Ashley, Ashley-McCormick Company, Bridgton, N. J. 
All were unanimously accepted. 

Governor Runnels then called for the report of 
the resolutions committee and the following resolu- 
tion was read by Chairman William H. Cravens: “Be 
it resolved: That the members of the NSA Third 
District, meeting at the Mayflower Hotel in the City 
of Washington, D. C., March 11-12-13, 1948, wish to 
convey their appreciation of the fine spirit of co- 
operation and the excellent results secured from all 
of those individuals and groups who have partici- 
pated in these meetings, especially including the 
National Headquarters Office of NSA, the president 
of NSA and his traveling regional team, the governor 
of the third district NSA, the chairman of the general 
convention committee with all his assistants and 
sub-committee men, the Penn-Mar-Va Travelers Club, 
and all the speakers and those who participated in 
the discussions. 


GOLON REJOINS AIR FORCES 


Stanley Golon, Chicago, sales representative of the 
American Pad & Paper Company, recently returned 
to the Army Air Forces at Greenville, N. C. He holds 
the rank of first lieutenant now, but promotion to a 
captaincy is indicated for the near future. 

Mr. Golon first joined the air force overseas during 
the war, functioning for three years as a ferry trans- 
port pilot. He had previously been in the Royal Cana- 
dian Air Force. Before the war, he was in the sales 
department of the American Pad & Paper factory for 
four years. 





REMODEL STORE—The Waltz Typewriter & Adding Machine 
Co., located at the corner of 7th & Main Sts., Cincinnati, Ohio, 
recently remodeled the store and has provided attractive dis- 
p'~y space both in the window as well as inside. Establish- 
ing the business 56 years ago, F. C. Waltz (right) is still 
active in the firm. Associated with him (behind counter) are 
his son, Paul, and daughter, Mary (Mrs. R. L. Smith). This 
picture was erroneously identified with the Picayune Item and 
Ken Kyte of Picayune, Miss., in the March issue. 
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the desk thal fuels INDIANA DESK veakrs 
yours ahead of thet competitor! 








COMPLETELY NEW IN COLOR AND DESIG 


Every one of the many FLOW DESK features add up to greater dealer profits and 
more customer satisfaction. Remember ... .. only Indiana Desk Company offers 
all these features: Set Back base with diagonal skids. Lock on upper right hand drawer. 
Smartly styled wood pulls. SOFT TONE FINISH—sponsored by W. O. F. I. All rounded 
edges. 29 in. height. 32 in. x 58 in. size. 


* Designed by Henry P. Glass—industrial Stylist. 


RIDE the DESK CREST with THE FLOW DESK 


intianu desk co. — 


JASPER, INDIANA 
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MULTISTAM 


STENCIL DUPLICATOR 


MANUFACTURED ONLY BY THE MULTISTAMP CO., INC. “7 a 
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Does printing, marking, labeling, ad- 
dressing jobs that no other duplicator 
can do! Prints anywhere, on practically 
any surface. No type to set—just type, 
write or draw on stencil, snap it on, and 
print! Every MULTISTAMP Outfit is guar- 
anteed five years. 


No. 3 MULTISTAMP OUTFIT. 


Prints up to postcard size+— 
as many as 19 lines of type 
5%" wide. 40 to 60 clean, 


sharp copies per minute. 
F.O.B. Factory 


Complete Outfit 


en a is cam | Thé #3 Rocket 
mae a 
| metal SHIPPING TAGS 
LABELS 
POST CARDS 
beaters CARTONS 
sone BOXES 


profitable LETTERS 


Dealer Plan 


= OFFICE FORMS 


Other MULTISTAMP outfits from 
$7.50 to $82.50. Write for illustrated folder. 











Dozens of other uses! 
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NEW EQUIPMENT, DEVICES AND SUPPLIES 
(Continued from page 64) 


have produced as many at 40 different variations 
from the same guide, although the possibilities are 
limited only by the imagination of individual .. . 
First we adapt a lettering guide to be used with India 


ABCD|ABCD] ABCD 
ABCD |ABCD|ABCD 


ABCD | ABCD|ABCW 
ABCDE |ABCDIABCD 
































zw RADIOs 


COMAA-DOLAN CO. 
GEORGE MONROE craton 


MAJOR-ART LETTERING GUIDE AND SAMPLES 
ink and therefore produce lettering suitable to all 
mediums of commercial reproduction; then, by using 
our technique to produce different styles, attractive 
lettering suitable to stationery, advertising literature 
and other printed forms is produced.” 


e for better reception 











INTRODUCE FLO-TEX CUFF PROTECTOR 
Florence Textile Products, 1178 S. LaBrea Ave., Los 
Angeles 35, Calif., has introduced the Flo-tex cuff 
protector manufactured from Vinyl plastic film. The 





FLO-TEX CUFF PROTECTORS 
protectors can be quickly put on or off and the elastic 
adjusts itself. Extra large size retails at $.79 a pair, 
large size at $.59 and regular at $.39. 


ALL-METAL SLIDE RULE INTRODUCED 
Pickett & Eckel, Inc., 1111 S. Fremont Ave., Al- 
hambra, Calif., has introduced a new all-metal slide 
rule which has a plastic cover for the magnesium 
alloy replacing the customary wood. The material 
used in this the Ortho-Phase log slide rule, accord- 
ing to the manufacturers, makes possible enduring 
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THE MIRACLE PAPER 
THAT ERASES 


WITHOUT A TRACE 


EATON’S CORRASABLE BOND 


Thousands of new customers for this amaz- 
ing paper will be created by Eaton’s Na- 
tional Advertising appearing in SATUR- 
DAY EVENING POST e LOOK e AT- 
LANTIC MONTHLY e THE WRITER 
e WRITERS’ DIGEST. 
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National Analysts, Inc. 
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of a series of 


NATIONAL 


W, -) || MAGAZINE 
we po i ( Advertisements! 
~ DEALERS! ORDER NOW—CASH IN! 


@ Dixon Rite-Rite Viewpoint i is the most out- | 
standing development in mechanical pencils in 
many years—and now it's backed by an out- 
standing national magazine campaign! So— 
stock Viewpoint quick—and cash in! For all | 
fine writing Viewpoint is the last word in pen- | 
cils. For stenographers, draftsmen, book- 
keepers—Viewpoint is a must! So—ORDER 
VIEWPOINT NOW! 
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DOWNERS GROVE, ILLINOIS 








Subsidiary of JOSEPH DIXON Crucible Co 
























TRANSPARENT PRODUCTS 





Manufacturers of 
Soil Proof — Flame Proof — Moisture Proof 


ACETATE PRODUCTS 


* Loose Leaf Protectors 
* Wallet Inserts 
* Photo and Wedding Albums 
Presentation Books 
“ Individual Card Holders 
“ Menu Card Holders 
* Convention Badge Holders 
“ Factory and Office 
* Job Card Holders 
* Custom Fabricated 
* Plastic Specialties 


| 
Send for Free Illustrated Catalog. | 
| 


Kingsbacher-Murphy Ca. 


1081 No. Vignes St. Los Angeles 12, Calif. 
Members: National Association of Manufacturers 
Los Angeles Chamber of Commerce 
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accuracy and precision manufacture to .001-inch 
tolerance. 
Features include a cursor window kept away from 


scale surface by cursor centering-groove and spring 


SCALE ARRANGEMENT 



































FRONT BACK 
ORTHO-PHASE SLIDE RULE 


channel, optical groove centering the slider for hair- 
line settings, and non-fading surface unaffected by 
constant handling. 

The rule bears standard log log scales, is 12 1/8 
x 1% x 1/8 inches in size and weighs four ounces. 
Priced at $9.75 it comes complete with case and an 
illustrated instruction manual written by Prof. M. L. 
Hartung of the University of Chicago. 

DIEBOLD ADDS TO CYCLE BILLING LINE 

An eight-drawer V-line cycle billing desk, Model 
78-38, is the latest addition to the cycle billing line of 
Diebold, Inc., 1411 Fifth St. S. W., Canton, Ohio. 

For media filing, the lower tier has four drawers 


| with a 96-inch overall capacity and the upper tier 


has four drawers with a 63-inch overall capacity. Two 
double storage drawers under the lower tier offer an 





DIEBOLD CYCLE BILLING DESK 


additional 55 inches of accommodation for inactive 
accounts. An all-stee] work organizer and letter tray 
attached to the desk top offers 16 closed back filing 
compartments for holding incoming media. 


The unit is 41% inches in width. Separators are 
equipped with roller bearings and plastic finger knobs. 
A ‘V’ pocket for stuffing media or fully exposing ac- 


| counts for reference may be opened at any point in 


the trays with a flick of the wrist. 
E. J. FLYNN PERFECTS CARD-HANDLING DEVICE 
E. J. Flynn, 181 W. 238th St., New York, N. Y., a vet- 
eran card index man in the field in New York City for 
20 years, has patents pending for and has brought to 
the construction stage a new device for handling cards 
mechanically so that they may be viewed one at a 
time. The product, for which the inventor will enter- 
tain propositions in manufacture or investment as- 
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ADJUSTABLE METAL TABS on Guide-O- 
folders make it easy to set up or add to 
any filing system. The tabs, slanting at a 
45-degree angle for better visibility, fasten 
into place quickly. Once fastened, they 
are locked in place, but can be easily 
unlocked and shifted to any position. 


GUIDE-O-FRAMES set right into any 
standard file drawer — adjustable for a 
snug fit. No cutting of frames is necessary. 
Made of steel, they will last a lifetime. 



















Gade 0 folelr 


THE HANGING FOLDER WITH ADJUSTABLE 

METAL TAB 
One demonstration proves how quick, easy 
and effortless it is to file and find with Guide- 
O-folders. Because they hang, they are always 
in a vertical position. No sagging, no pushing 
and hauling to find a piece of correspondence, 
Guide-O-folders simply glide along on the 
metal frame. 

The metal strips at the top are securely an- 
chored to Guide-O-folders, hence they are 
always in position, in the file or out. The ad- 
justable metal tabs make it easy to set up any 
system and easy to make changes if and as 
required. Of high grade folder stock, Guide- 
O-folders make a permanent installation. At 
transfer time the contents of each folder is 
transferred to an inexpensive folder. 

Feature Guide-O-folders in your sales work. 
Equip all your outside men with a demonstra- 
tion unit. If you demonstrate, you'll sell—at a 
handsome profit. Write for a sample today. 






















SLID-O-MATIC of 0 A 
=> DISAPPEARING TOP ass 

A personal file, desk high, where information may be kept instantly 
available. The Slid-O-Matic top completely disappears at a slight 
push of the finger. It slides back into place with equal ease. Gray 
finish. Sturdy all steel construction. Mounted on rollers, the Guide-O- 
file can be moved about as required. 

The Guide-O-file is equipped with 25 Guide-O-folders complete 
with adjustable metal tabs and an assortment of inserts for tab head- 
ings. Guide-O-file is also available without the stand. 


Guide Otay 


STEEL DESK DRAWER UNIT 

Made to fit the lower deep drawer of all 
standard desks. Using this unit, the desk 
worker always has important and vital 
data at the finger tips—always in an up- 
right position. Instantly available and in- 
stantly replaced. The unit consists of a 
metal tray and 25 Guide-O-folders com- 
plete with adjustable metal tabs and an 
assortment of inserts for tab headings. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Here’s a SALESMAN”’ 
FOR YOU! 


Put NEV-R-KURL, the qual- 
ity plastic-backed carbon 
paper, in the hands of your 
customers. It will sell for 
you! 


Ask typists to note how 
easy it is to handle. Doesn't 
slip or slide, curl or wrin 
kle. Has more body al- 
though it’s no thicker. 





Ask office managers to 
note that NEV-R-KURL produces up to 50% more 
clean sharp copies per sheet. Cuts office produc- 
tion costs. 


Once they try NEV-R-KURL, they keep using it, 
keep coming back for more. Don’t ever be without 
it in any size. 


PROCESS CO., INC. 


192 MILL ST., ROCHESTER 4, N.Y 
* PROTYPE “ 
TYPEWRITER CLEAR-PRENT 
RIBBON WOOD STAMP rigors” 













‘ CARBON PAPER 


\ 
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RITE-LINE 


Reg. U. S. Pot. Off 


COPYHOLDER 


The Rite-Line All Metal Copyholder is portable, 
compact, efficient and attractive. Dealers $475 
and stationers find it a ready seller at 15 


Price includes 10" eye guide. Tax extra. 
Extra for 15” extension eye guide $1.10 
Extra for 20” extension eye guide $1.25 

Write for Full Particulars 


RITE-LINE CORPORATION 











MORE THAN 1,000 SALES- 
OUTLETS ARE RELYING ON 


FROM EVERY ANGLE 


% PROFIT 
te SERVICE 


> CUSTOMER 
SATISFACTION 


“these machines 
lead the field’ 











Instant HY 
Iso avail- 
“ble as 
Voucher 
Wachine 


BEAUTIFUL 
WINDOW 
and 
COUNTER 
DISPLAY 


SAFEGUARD CORP. 
LANSDALE, PA, U.S. A. 


SAFEGUARD INTERNATIONAL, OVERSEAS DISTRIBUTOR 
3312 LANCASTER AVE., PHILA., 4, PA. 











1129 Vermont Ave., N.W., Washington 5, D. C. 
















TABLE TOP > COMPLETELY 
ALSO HANDLES ROLLS y ADJUSTABLE 
AND PACKAGES 
DOMESTIC 
RATES ALL 
EASY-R CLASSES 
MECHANISM 
ENCLOSED 


POStarstaLe The “Accurate” 


for Accuracy 
STURDY, COMPACT, HOME and OFFICE POSTAL SCALE 


All-metal construction with mechanism enclosed. 
Cantilever spring (no coils) construction for 
accuracy. Colors: Office Green, Red, and Ivory. 
Individually boxed. Minimum RETAILS FOR 


order—1 dozen. Liberal profit +450 
* 


for dealers. Order through 
S$48-2 


jobber or write direct to: 
ACCURATE PARTS MFG. CO. + 12441 Euclid Ave. Cleveland 6, Ohie 
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sociateship, is essentially an endless belt with the 
cards mounted at right angles so they will oscillate. 

Mr. Flynn declares that with this mechanical index 
the operator has only to press a switch and the cards 
are brought to him or her and are mechanically sepa- 
rated one at a time at a convenient point for viewing. 

In the accompanying illustration (top view) an 


CARD GEPARAT OR 
o 
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SKETCH OF FLYNN CONVEYOR INDEX 


endless belt is installed on a regulation 60 x 36-inch 
desk. View at lower left shows the installation with 
convenient switch arrangement, also location of the 
card separator. At right is displayed how this belt or 
conveyor type of index can be employed to store 
large quantities of cards. The cards are carried in 
pockets which oscillate when they are separated for 
viewing. 


MASO IMPROVES MONARCH UTILITY STANDS 

The Monarch No. 1418 line of utility stands with 
hardwood tops is now being manufactured with hard- 
wood rail braces and other improvements, according 
to Maso Steel Products, 500-32 S. Throop St., Chicago 
7, Ill. 

The newly-improved Monarch line is also now 
equipped with the desirable elbow type of drop leaf 





MONARCH UTILITY STAND 


arm and 15-inch black composition casters. Choice 
of two hardwood tops is available—oak finish top with 
green baked enamel legs, and walnut finish top with 
walnut baked enamel legs. Hinges are the continuous 
piano type. Legs of one-inch tubular steel are curved 


OFFICE APPLIANCES, April, 1948 











rs 


Still means GOLD 
to STATIONERS 


Roberts Model 49 represents to the 
numbering industry, the hardiness 
of the original Forty Niners. Light 
weight, precision made, this model 
has ben the most sought after num- 
bering machine of the century. 











3 movements self inking 
guaranteed 


wore.» LZ.00 


Immediate Delivery 





ROBERTS 


NUMBERING MACHINE CO. 
700 JAMAICA AVE. 
BROOKLYN 8, N. Y. 





Precision Built 


INGENTO 


Quality TRIMMERS 


Build Good Will 
for Your Store 


’ Blades of tem- 
pered tool steel. 


° Bed of seasoned, 
kiln-dried birch. 


Mitered cleats 
dove tailed into 
board to prevent 
warping. 


Available in the 
following sizes: 
612”, 812”, 1019”, 
12 14”, 18 45.”, 
1815” 24” and 30”. 





Prices and discounts on request. 


Manufactured by 


IDEAL SCHOOL SUPPLY COMPANY 


8318 Birkhoff Ave. . Chicago 20, Ill. 
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IMMEDIATE DELIVERY | 
NEW LOW PRICES! | 











HECTOGRAPHIA Double Service | 
GELATIN TRAY DUPLICATORS | 


A beautifully lithographed, lacquered tray filled 
with the famous and widely used Hecfographia 
HI-TEST composition. Packed complete with 
ink and sponge. Manufactured and stocked in 
LEGAL SIZE...LETTER SIZE...NOTE SIZE. 
HECTOGRAPHIA HI-TEST Gelatine Refills 
The famous orange and black can with the 
same superb grade of gelatine duplicating com- 
position that has won high consumer acceptance 
for Hectographia Hi-Test for the past fifteen 
years. Manufactured and stocked in | lb., 2!/2 
lb. and 5 Ib. cans. | 

for DOMESTIC and EXPORT trade ae 

Send for NEW CATALOGUE "O" 


HECTOGRAPHIA CORP. 


Manufacturers 


110 West 17th Street New York 11, N. Y. | 

















Slerid fet sioly ledined, puyori 
KOM iwc. $0165 DIVISION 2808568) 
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for greater leg room. Overall, the Monarch stand méa- 
sures 14% x 36 x 27 inches high with two nine-inch 
drop leaves. Packed two to a carton, knocked down, 
the stands have shipping weight of 41 pounds. 


NATIONAL BLANK BOOK OFFERS LOCKMASTER 

National Blank Book Company, Holyoke, Mass., 
recently announced Lockmaster as a new highly- 
advanced post binder. Its patented, opening mech- 
anism is declared to provide easy, sure lifting of the 





THE NEW LOCKMASTER POST BINDER 


cover from the posts with just a slight pressure of 
the finger. The same device acts as a completely 
automatic locking mechanism and assures secure 
gripping of the cover to the posts when replaced. 





SELCO GUIDE-FOLDERS INTRODUCED 
Sell Corporation, 531 S. Jefferson St., Chicago 7, 
Ill., recently introduced Selco guide-folders designed 
for use in deep drawer executive desks, secretary or 











SELCO GUIDE-FOLDER DISPLAY SET 


desk side filing cabinets; where rapid location of 
important information is desired. 

Filing is done behind the tab and the folder’s con- 
tents are exposed by simply pulling the tab forward. 
Special inserts are available for larger alphabetical 
installations, numerical systems, states, daily o 
monthly files. 





MOLDMASTER OFFERS NEW CARD CABINET 

A hinge-covered card cabinet is now offered by 
Moldmaster, Inc., 899 E. 149th St., New York 55, N. Y, 
to meet the demand for such a product for the busy 
office, small business or factory. The item is made of 
phenolic sides with metal and employs what is term- 
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RECORD BOOKS 


LOOSE LEAF—FOR ALL PURPOSES 


BOOKS 2 
auenise Lore 
SDIMPLE AND FLERE AS A CARD FILE Saree Lars 
eEASY TO CARRY *ACWAYS NEAT AND IN DIROER — rescrwowt 

oA MORT EFFICIENT RECORD BOOK mao ere WINS wR 





REAL ESTATE—INVENTORY—PHONE-RECORDS 
ADDRESS LISTS—TELEPHONE LISTS—CLUB and 
SOCIAL LISTS—SALES—PASTORAL—BLANKS, ETC. 


70 VARIETIES 
In sizes 2%2x3% to 11x9” covered in 
high grade imt. leather—high quality paper 
THE RECORD BOOKS THAT SELL 
Get our attractive counter display rack FREE. 
A nominal order for an assortment of RECORD 
PLATE record books brings you this silent salesman. 


SEND FOR LIST—SIZES & PRICES TODAY 





THE RECORDPLATE CO. 


16 E. Holly St. Pasadena 1, Calif. | 
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METLHED MAPTACKS 


PSHAPES AND COLORS 


Plain, numbered, lettered and spe- 
cial markings. 


Over 3,000 different combinations. 
Sturdily made with sharp steel points, 
Nationally advertised. 


Map companies sell the Moore line— 
Exclusively. 


Use Moore Marking Tacks for price boards, 
bin markers, counter and window displays 





Makers of famous Moore Push-Pins and Pushless Picture Hangers 


MOORE PUSH-PIN COMPANY 


Since 1900 
113-25 Berkley St Phila. 44, Pa 
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DESK PADS 


AVAILABLE NOW 


PLUS HELPFUL 
SELLING 
AIDS 


Smart, 
distinctive 


Sturdy, attractive 


Individually packaged 


SEND FOR SUGGESTIONS, ‘‘HOW TO 
SELL MORE DESK PADS"’ 


Chicago Sales Office 336 So. Jefferson 


PRODUCT S | ati mee 


CELLULOSE SPECIALTIES 
PROTECTIVE HOLDERS 









































AUTOMATIC COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 


‘Steel-Strong” Products are sold through Stationers and 
Office Supply Dealers only. We have no retail salesmen to 
pirate your customers and cash in on your missionary work. 


Write for liberal discounts and sales help on: 


Coin Wrappers Lead Seals 

Bill Straps Seal Presses 

Coin Bags Teller’s Moisteners 
Currency Bags Manual Coin Counters 
Draw String Bags Currency Racks 
Metal Clasp Bags Wrapper Cabinets 
Night Depository Bags Sorting Trays 

Linen Shipping Tags Coin Storage Trays 


Downey Change Trays 


THE C. L. DOWNEY CO. HANNIBAL, MO. 
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@ A Glass Smooth Plastic Fibre Board 
@ Vise-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 

Furnished in the Following Sizes 


Stock Stock 
No. Size No. Size 
200 64%4"x11” 205 9” x15%” 
203 Cus 206 S -27- 
204 9” x12%” 207 15” x20” 


Packed 24 to Carton Packed 12 to Carton 


Write for descriptive circular and latest price list. 


WoOoDALL [NDUSTRIES [NC. 





2035 So. Calumet Ave. ° 





When you need 
MARKING DEVICES 


FULTON 
has them for you 


Prompt Shipment of 
Service and Fulton Daters and Numberers 
DeLuxe and Special Business Outfits 
Sign Making Kits 
Dri-Kwik Stamp Pads and Ink 
Fulton Stamp Pads and Ink 
All Weather Wood Block Pads and Ink 








Write for Catalog 


Fulton Specialty 








COMPANY 
Factory and Showroom 
82 Fulton Street Elizabeth 1, N. J. 











Chicago 16, Ill. 
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» ZIPTIPPER 


D N PENCIL POINTER 








Once you “get the knack” of how to use your 
ZIP-TIPPPER you will find that it gives you a perfect 
point—ALMOST AUTOMATICALLY. 
Makes any kind of point desired—long or stubby; 
round or “chisel point.” 

CLEAN ® FAST ® CONVENIENT 


Sells for 25c each 
Packed 3 dozen to a box, each ZIP-TIPPER 


enveloped. 
IMMEDIATE DELIVERY 


CROFOOT, NIELSEN & CO. 


205 WACKER DRIVE CHICAGO, ILL. 
TELEPHONE—RANdolph 3341 


individually 








BRUSH-IN-CAP 














HALF PINT 
CAN 








Outstanding Features | | 


* Attractive lithographed package. * Du- 
plex Quick Opening & Resealing Cap. | 
* Sturdy Brush. * Package is well bal- 
anced—not easily upset. * Excellent refill 
package. *Contents—PREWAR quality 
“BEST-TEST” —Preferred for every paper 
joining need. Other sizes from tube to 
5 gal. drum. At your distributor or write 
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MN. cl. 


UNION RUBBER EASBESTOS Co YVrentor 
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ed an ‘ingenious’ hinge principle. 
Illustrated is M-835, a card cabinet 
house approximately 800 cards. The approximate size 





MOLDMASTER CARD CABINET 


of the cabinet is 6%4 inches wide, 8% inches deep 
and 3%4 inches high. The item will come in a series to 
house 3 x 5, 4 x 6 and 5 x 8-inch cards. 
ADIRONDACK IMPORTS POLISH CHAIR 
Adirondack Chair Company, 1140 Broadway, New 
York 1, N. Y., is again importing folding chairs made 
by Polish craftsmen. Flat-folding, non-tipping, these 





ADIRONDACK IMPORTED CHAIR 


chairs are declared to be easy to carry and simple 
to stack and store. Finest hardwood is used in con- 
struction, this material polished to a smooth finish. 





EBERHARD FABER ISSUES COLOR CHART 


After extensive research, Eberhard Faber Pencil 
Company, 37 Greenpoint Ave., Brooklyn 22, N. Y. has 
introduced a “Color Systems in Business Guide” as 
pictured here. This was produced after study of office 
Systems in scores of major industries as represented 
by the 22 major business and industrial classifications 
covered by the guide, plus the six departmental uses 
shown. 

The guides are available without charge to office 
Managers, purchasing agents and buyers as well as 
OFFICE APPLIANCES, 


April, 1948 
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CE}-U-DEX 
SHIELD TABS 


10 TABS 


IN ENVELOPE 






MADE IN U S.A. 
USED IN 
POST BINDERS 
LEDGERS 
SCRAP BOOKS 
NOTE BOOKS 


USED IN 
CARD FILES 
LETTER 

ALBUMS 
RING BOOKS 


EIGHT COLORS 
CLEAR GREEN 
RANGE AMBER 
LEMON PINK 
BLUE RED 


CEL-U-DEX CORPORATION 


1 MAIN STREET BROOKLYN 1, N. Y. 











THREE SIZES OF DIES 


154” ee 1% 4a amc! 





N 


POCKET SEAL 
@ Fastest selling seal on the 
market! — priced to return 
you a fine profit against any 
competition. Display it and 
you will sell it. A base attach- 


ment converts it t6 a desk seal. 

For Sale by Leading Stationery 
and Marking Device Dealers 

pacrmere 

















MEYER « WENTHE inc 


ESTABLISHED 1854 


30 SOUTH JEFFERSON STREET, CHICAGO 6 
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EDWARDS STEEL 
all purpose TABLE 


A GOOD 

PROFIT ITEM 
Easy to Stock 
Easy to Sell 
Every home needs 


one or more of 
these tables. 


Colors Brown 
or White 


Top Sizes 16x20 
or 20x24 inches 


Height 29%4 inches 





Non-Skid Rubber Feet 


Shipped K.D. and One to a Carton 
Immediate Shipment 


Available Through Your Jobber or 
Write Direct for Circular and Prices 


Tue Enwaros Manuracturinc Co. 


901-921 Eggleston Ave. Cincinnati 2, Ohio 











W 
Ye aLt-over FELTED Base DESK LAMP 
i A if k N Super Secretary 









901 SUPER SELLING FEATURES: 


Felt covers every part of base 


No 

* 

% Embossed metal base 
for instant cleaning 

* 

* 

* 


Sagless flexible arm 
is super-serviceable 


Rich auto-body baked enamel 
bronze finish 


Super Secretary is individually 
packed and easy 
to merchandise 


if PRICES ON REQUEST 


MARKS MANURACTURING COMPANY 


700 N. Carpenter St. @ Chicago 22, Ill. 
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hi 


ALUMINUM WASTE BASKET 





New Low Price 


ae, 


Beautifully finished in hammertone metallic grey, 
brown and standard olive green. Satin aluminum 


trim. Size, 14” high, 13” Icng by 834” wide. 


HUNTING-ROBERTS COMPANY 


2223 E. 37th St. Sy Los Angeles 11 











‘STEEL OFFICE EQUIPMENT 











— Combination Cabinets — Wardrobe and 
Storage Cabinets. 


Specialty items for office and industry. 


Keystone Steel Equipment Co. 


Cabinets—Wardrobes—Counter high cabinets | 
| 
| 
| PHILA. 48, PA. 


2608-28 SO. FRONT ST. ... 
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GELATINE 
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for 
DOMESTIC 
and 
EXPORT 
Trade 


In over thirty years GRAPHIC Duplicator 
rolls have earned an enviable reputation 
for their outstanding quality, recuperative 
uniformity 
Made of fine materials they keep their fine 
copying qualities over a long period. For 
all makes of duplicators. 


HECTOGRAPHS AND REFILL 


composition 
containers. 


and dependability. 


in attractively 
Two and 


lithographed 
four surface Oak 


Frame duplicators in five sizes. 


GRAPHIC DUPLICATOR CO. 


473 BROADWAY 


NEW YORK 13, N. Y. 


GRAPHIC. 


| 








AVAILABLE FOR IMMEDIATE DELIVERY 


TIME TRIED 
ae PROVED 


TESTED 


(In Metal with Adjustable Rods) 






Faster Cleric>' Operation—Accessible all Sides 
@® POSTING Without @ FLEXIBLE All sides 
@ REFERENCE’ Removing @PORTABLE available 

@® FINDING Cards @ VISIBLE No interference 
—SECTIONAL— 


—ADJUSTABLE— 





Any Size Card One, Two, More Rows 
up to 8% x 11 Card 


DEALERS — ROMESTIC AND EXPORT 


TERRITORIES AVAILABLE 
Roto Circular Tables—Forms—Indexes—Signals 


MANUFACTURED & SOLD BY 


ROTO-CARD FILE CO., INC. 


125 W. Commerce St.—Phone 6-2231 
YOUNGSTOWN 3, OHIO 





No. 1509 illustrated) 


@ Capacity, 5 lbs. by 
14 ounces. Computes 
stage for air mail, 
first class mail and 
merchandise up to 
Ibs. Easy to use, simply 
place mail matter on 
the platform an 
pointer automatically 
indicates the correct 
weight and a of 
ostage requi ; 
pee and durable. 


SPECIFICATIONS 
14” diameter, glass 
ay . Red and black 
figures on white, red for 
postage, black for 
weight. 
Platform: 512” square. 
Dimensions: 612” x 642 
ei carton 
ing: One to a Ca le 
Posveight packed 6 Ibs. 


See your supply house. 


HANSON, 
SCALE CO 













L POST SCALE 
a. ee 


acity 50 Ibs. by 1 
ptm Computes postage 
for merchandise up to 
Ibs. for all posta ae. 
Dial 8” diameter. shen 
form 7” omaare. es 

imensions 8” x 
10". Weight packed 9 Ibs. 
















525 North Ada Street, Chicago 22, iWNllinois 
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ZIPPER RING BINDERS 
With Disappearing Handles 


Available in black or brown Top Grain cowhide, smooth 
Analine dyed Cowhide or Imported Pigskin. Extra large 
capacity rings, 3 inch expanding leather gussets. 

Write for Catalog of complete Brief Case line—wide 


variety of styles in all leathers. 


. NATIONAL BRIEF CASE 
LNATIONAL Hi @® MANUFACTURING CO. 
= 


512 S. Peoria Street, Chicago 7, Ilinois 
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The 
Ideal Typewriter 
Support 










Sharp eyes, nimble fingers and 
clear brains are essential to con- of MODEL No. 1 
stant speed and accuracy in business > METAL 
service. KARLO, the Ideal typewriter — wees 
support, is unique in this service. No * 
other Stand is so rigid, so free from FROM 
wobble and vibration—no other so easily 26 TO 38 
moved or adjusted—no other so nearly coeeanes 
indestructible. “Proven high- 

ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 
prefer it because they can do 
more work with less fatigue 
by having their typewriters at just the right height. Their 
increased output and greater accuracy soon pay the cost. 





Patent 
“D90848” 


DEALERS: Every business furniture display should include 
this business producer. Write for information and prices. 


MANUFACTURING 
au COMPANY 
32 lonia Ave., SW., GRAND RAPIDS, MICH 

















MERRIAM METAL BOXES 
Durable — Colorful — Practical 
Heavy Gauge Steel 
All Merriam Boxes Finished 
In Scratch-Resisting 
Polychromatic Enamels 


ee ae in 





Blue 
Silver 
Turquoise 


= Red 


Olive- 
Green 


Gun-Metal 


No. 10 Letter File Complete with 20 Folders 
Unusual Depth 5°.” 


BAINBRIDGE, KIMPTON & HAUPT, Inc. 


218 Greenwich St. New York, N. Y. 























ORIGINATORS OF 


Homogenized Inks 


CANODE TAKES, — 
ANOTHER STEP 
FORWARD 
ob 
NO OIL 
SEPARATION 
HIGHEST QUALITY | 


FOR 45 YEARS THE | 
LEADERS IN THE 
MANUFACTURE 
OF DUPLICATING , , 

INKS panics 


a be 
TRY THIS NEWLY o. GD 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 











PREMIUM 











A TRIUMPH 
IN MODERN 
DESIGN 


GOOD TO 
LOOK AT! 





It sparkles in four fresh modern color combinations: 
Gray and clear transparent plastic. 
Gray and clear green plastic. 
Gray and bright red plastic. 
Gray and clouded green translucent plastic. 


IT IS EASY TO USE: 


Positive Point-Stop, precision ground Cutters, ac- 
curately cut smooth operating gears and Easy-grip 
Handle. Simple to adjust for mounting on horizon- 
tal or vertical surfaces. 


IT POINTS 


AND NEVER DISAPPOINTS! 





Rite-Rite Mfg. Co. Downers Grove, Ill. 
Subsidiary Joseph Dixon Crucible Co., Jersey City, N. J. 
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to the sales personnel of many stationer customers. 
The color systems guide is declared to present 286 
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EBERHARD FABER COLOR GUIDE 
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ANOTHER VIEW OF COLOR GUIDE 


ideas for color systems in business, serving executive, 
clerical, accounting, sales, drafting and _ statistical 
divisions. 


LEATHERCRAFT MARKETS NEW BRIEFBAG 


Leathercraft, Inc., 2320 S. Western Ave., Chicago 
8, Ill., is presenting to the trade a new luxury brief- 





LEATHERCRAFT’S NEW LUXURY BRIEFBAG 


bag made of carefully selected Shell Cordovan. It 
is designed with copious room for papers, catalogs, 
books and the essential personal requisites of the 
overnight traveler. 


OFFER NEW EXACTO STAND 
A new utility stand, the Exacto, is being manufac- 
tured and distrjbuted by the Perfection Products 
Company, 6747 §. Wentworth Ave., Chicago 21, II. 
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SIGNALS 
and 
MAPTACKS 
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GRAFF CO. 
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GEORGE B. CAMBRIDGE 40, MASS 





government 
Surplus 


SUBJECT TO PRIOR SALE 


LINE-A-TIME 


UNITS 
IN ORIGINAL CARTONS 


12" SIZE SECRETARIAL MODEL—ORIGINAL PRICE $27.50 
OUR PRICE $14.00 EACH LIST 


16" SIZE—Original Price $30.00—OUR PRICE $19.50 EACH LIST 
30" SIZE—Original Price $39.60—OUR PRICE $25.00 EACH LIST 


GENEROUS DEALER DISCOUNTS—QUANTITY PRICES AVAILABLE 


INTERNATIONAL OFFICE APPLIANCES, Inc. 


29-31 EAST 22ND ST. NEW YORK 10, N. Y. 
ORegon 4-6400 
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, BOX FILES 
on CARDBOARD 
For Delivery 
NOW 

With Suitcase 
Clasp Lock 


“a 
“i pal 





bd 









Dust Proof Box File, made in both letter and cap sizes 
Sides, top and bottom made of binder board. Has leather 
pull attached. Equipped with 16 leaf A to Z Index, which 
keeps papers sorted and easily accessible. One gross 


or more one size—no charge for imprinting. Gross lots 


No. Doz. per Doz. 

3 Letter Size 10%, x 115g x 234 inches 
inside, Alphabetical index_____-~_-~ ~- $17.35 $16.50 

6 Cap Size 10%, x 1412x234 inches 
inside, Alphabetical index_-_ -—_____-__$20.00 $19.00 

JUMBO SIZE FILE 

9 Letter Size 107, x 115g x 434 inch 
inside, Alphabetical index_______~ ~-$27.50 $26.25 

12 Cap Size 10%, x 141!2 x 434 inch 
inside, Alphabetical index_____ ~----$30.00 $29.00 


WRITE FOR CATALOG 


THE MAYFAIR COMPANY 
315 N. Desplaines St., Chicago 6, Ill. 











It’s a fast selling, 
big profit item! Over 


200,000 NOW IN USt 


It sells — and we do mean sells 


for only | > i 
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IT’S THE 


von igttning, MACHIN 


You'll find that your customers just can't leave it 

pe New y , 

—_ ee alone. Thot's why we're so often told that the Light- 
1s s ning “sells itself.” This Desk Model Portable adds 


Ce 





My dhe ee B, end subtracts as easily as dialing a telephone. It's 
customer - stoppi simple to use and easy to demonstrate. Built to take 
d foe 

isploys you've constant use, it's every inch @ man's machine . . . and 
ever seen. Write for 

these individuel fully guoranteed for one year. Write for details, and 
Disploys for your life-size color photo of the Lightning Adding Machine. 


windows or counters 


IMMEDIATE DELIVERY 
LIGHTNING ADDING MACHINE CO., INC. 


543 So. Spring St., Los Angeles 13, California 
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The stand is intended for use in offices, shipping 
departments, delivery and receiving platforms where 
there is need for carrying records easily from one 
place to another. 

The Exacto Utility checking stand is made of 1%- 
inch steel tubing in one piece. The top, of %-inch 





Ee 


EXACTO CHECKING STAND 


tempered laminated Masonite, is of precise writing 
height and an angle for the average standing worker. 
The top contains a ring binder for holding punched 
invoices or forms and a spring seel clip for pad. 


VIRGINIA NEWS NOTES 








J. F. Howison, Correspondent 





In spite of some uncertainty over future business, 
every typewriter office in the state of Virginia is 
busier than ever. Most of these firms are profiting 
by good executive management and by improvements 
in mechanical service augmenting the selling end of 
the industry. 

* * ms 

It was a real pleasure recently for me to meet my 
old friend, J. A. Finigan, manager in Richmond, Va., 
for the Addressograph, Multilith and Multigraph, 
handled at a two-story office building on Seventh St. 
He is just as affable as usual. Mr. Finigan was man- 
ager of the Multigraph offices in Washington, D. C., 
when this correspondent was connected with the 
American Multigraph at Philadelphia, Pa. 

* ae * 


Lawrence N. Mauck, owner and operator of the 
American Typewriter Exchange of Richmond, Va., re- 
cently reserved a well-deserved honor when he was 
elected a member of the board of National Office 
Machine Dealers Association at the mid-year meeting 
in Springfield, Mo. He was appointed to the board 
last year and now has been elected to the director 
post. 

co a a 

G. W. Cole of Cole, Harding and James, Inc., 
firm of stationers in Richmond, believes in keeping 
a full stock—something which helps to explain his 
success. 

* a ao 

A fine location for his offices is possessed by Mr. 
Semmes, the genial manager of the Royal Typewriter 
Company at 312 Plum St., Norfolk, Va. 

a a * 


Woodson Waddy is among the Richmond stationers 
being kept busy attending NSA regional meetings. AS 
an officer, he has made many acquaintanceships in 
the organization. 
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impression” 


| "y iCpallenee 


Pte Stencils 


GIVE BETTER RESULTS AND 
NOW YOU CAN GET THEM AGAIN, 


Challenger stencils are well known—used exclusively in many large 
firms. When you try them, you'll find you get clearer impressions 


and more of them—that they are really better in many ways. 
STOCK DIRECT—ON 


DENLENS. [i555 0rrne 


You don’t have to gamble. We want you to let your best customer 
try them. The results are guaranteed. We'll refund the amount of 
your entire order if you are dissatisfied. Set yourself , 4 

up as the Challenger dealer in your city. _ — 


Challenger Duplicator Ink 
alse and Correction Fluid 


CHALLENGER, INC. 


125 WINDER ST. DETROIT 1, MICH. 


NN GE RCE tL 


ORDER YOUR INITIAL 
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WARSHAW INDEX CARDS 


MR. DEALER: 


To meet the demand we are now 
in a position to supply... . 


ROLL LABELS 


GUIDES 
INDEX CARDS WHITE INDEX CARDS 
FOLDERS Size 3x5 plain or ruled for 
| cen IMMEDIATE. DELIVERY 
STICKONS Made on fully automatic machinery, of good 


quality stock, with smooth edges and uniform 
margins and rules, they sell rapidly and at a 
good profit. 


MENDING TAPE 


GUMMED 


INDEX TABS Place your order today while the supply lasts. 


THE WARSHAW MéFG. CO., INC. 


BROOKLYN 1, N. Y. 





1 MAIN STREET 
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YX, sO“Yes Sir! Those 


r - ‘Special Items’ 








are really 
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profit-makers!” 


JUST A FEW SPECIAL ITEMS IN THE 
U. S. LINE 


@ Exclusive Dealer Imprint Carbon Papers 

® Carbon Rolls for Tailors and Sign Makers 

® Pencil, One-time and Book Carbons 

® Ribbons for Adding and Bookkeeping Ma- 
chines, Time Clocks and Stamps, Cash Registers, 
etc. 

@ Type Cleaner, Typewriter Pads and Stencils 


PRICE LIST AND SAMPLES UPON REQUEST 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY STREET 
allo. ee 2 
Established 1895 











ZIPPER RING BINDERS 
BRIEF CASES 
PORTFOLIOS 


TO RETAIL AT ~ 49 AND UP 
IMMEDIATE 
DELIVERY 


No. 8097—Plastic- 
finished Leatherette 
3-way Zipper 
Portfolio, with 
disappearing  han- 
dies, 3 pockets, 
re-inforced gussets 
and hand-turned 
edges. Size when 
closed: I6 x 12 
x 3 inches. Color: 
light brown only, 
Antique finish. 
Will outlast the 
cheaper grades of 
leather. 


Suggested 
Retail 
Price 
$6.95 


No. 5097.—Same model in smooth finish deep buff Cowhide. 
TO RETAIL AT $10.95 


Send for Catalog of Complete Line 


Major Leather Goods Mfg. Co. 


1840 So. Michigan Ave. Chicago 16, Ill. 
Manufacturers of Outstanding Items 
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“FRITZ-CROSS" 


BUSINESS CHAIRS 





STYLED 
TO SELL! 





PRICED TO 
COMPETE! 





BUILT TO 
REPEAT! 








No. 350 


Steel Chassis construction . . . Balanced-Posture Design .. . 
Production and Deliveries approaching current basis. Write 


for new catalog. 


THE FRITZ-CROSS CO. 


300 E. 4TH ST. e¢ ST. PAUL 1, MINN. 

















That Boston “New Look” 


BOSTON 


PENCIL SHARPENERS 





Here's the modernization of the famous BOSTON KS. 
Note how the free flowing graceful lines blend with the 
massive all metal strength of the stand . .. heavier 


. years ahead in design. 









BOSTON” KS 


C. HOWARD HUNT PEN CO., CAMDEN, N. J. 


MNFG. BOSTON, SPEEDBALL, AND HUNT PRODUCTS 
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SQUIRES 
Perfection 


SELF CLOSING INKWELLS 


Thousands of SQUIRES Perfection SELF CLOSING 
INKWELLS are proving every day that they are 
the first dependable inkwells at an attractive 
low price. They are just so simple—yet so amaz- 
ingly positive and effective in operation. There 
is just nothing to wear out. They will last a 
lifetime. They are attractive, too, harmonizing 








bf well in all surroundings. Because they are so 

simply constructed—only 3 parts—they are easy 

= to keep clean and easy to refill. You can sell 
SCHOOLS 


them in quantity at a nice profit for yourself. 


ptr Write for a sample today. 
INSTITUTIONS ASSOCIATED STATIONERS 


SUPPLY CO. 
CHICAGO 6, ILL. 


E. RUSSELL WHITE 
Portland 13, Ore. 


A. J. MeCRAE 


Toronto, Ont., Canada 


OR 
SQUIRES 
INKWELL COMPANY 


Pittsburgh 15, Pa. 


TYPEWRITERS 
ALL MAKES 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13,N. Y. 
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TEXAS TRAVELERS CLUB NOTES 





Virginia Leonard, Correspondent 

Joe Roddy, Mayton & Roddy Office Suppy Company, 
Ft. Worth, Tex., governor of the NSA District No. 9, 
has announced the committees for the convention at 
Corpus Christi May 6 and 7, of which Thomas B. 
Tucker is general chairman. 

Committees are: Entertainment—Tom Brown, chair- 
man, Fred Cole, Art Carrow and O. D. Mann; registra- 
tion—H. S. Patterson, chairman, H. T. Patterson, 
Garland Spencer and Lester Gunst; hotel reservations 
—Jack Kiedaisch, chairman, and Lloyd Handley; golf 
Jack Bonner, Jr., chairman, Art Pfister and Dick 
Lowe; publicity—E. R. Anderson, chairman, H. H. 
Hickey, Bob Blake and Mrs. Philo H. Leonard; ladies 
reception—Mrs. Tom Brown, Mrs. Fred Cole, Mrs. Jack 
Bonner, Jr., and Mrs. Jack Kiedaisch. 

* * * 


The quarterly meeting of the Texas Travelers Club 
was held March 9 at the White-Plaza Hotel in Dallas. 
Much of the meeting time was devoted to preliminary 
plans for the Corpus Christi regional session. Dick 
Gage, president of the Travelers, appointed the fol- 
lowing committees to serve during the convention: 

Registration—Jack P. Fleming, chairman, H. E. 
“Gene” Collins and Philo H. Leonard; reception— 
Jack C. Kern, chairman, O. D. Mann and George 
Smith; entertainment—Bart Fulton, chairman, John 
Lamond and Ward Silliman; friendship room—Frank 
J. Link, chairman, Fred Deutsch and H. J. Stephens. 

The Travelers Club will hold their convention meet- 
ing on Wednesday evening, May 5, at 7 Pp. m. at the 
Driscoll Hotel. On Friday evening, May 7, a joint 
banquet of the dealers and travelers is scheduled 
at the Driscoll Hotel. 

Arrangements are headed by Thomas B. Tucker, 
Maverick-Clarke Company, Corpus Christi. 


* * * 


The Texas Travelers Club is planning to print a 
new roster immediately following the convention. 
All members must have their dues paid for 1948 in 
order that their name might appear on the roster. 

Present at the .Dallas session were R. C. “Dick” 
Gage, Art Carrow, Philo Leonard, Bart Fulton, O. D. 
Mann, Ward Silliman, Jack Fleming, L. H. McDaniel, 
Jack C. Kern, Fritz Gregg, George Smith, Bernard 
Waltman, John Lamond, Gene Collins, W W. Cannon, 
Loraine Saxon, Fred Deutsch and H. J. Stevens. Visit- 
ors were Joe Roddy, governor of NSA District No. 9; 
Wayne V. Stephens, assistant sales manager of Wa- 
bash Filing Supply Company; Charles Ferrell and 
Mrs. Jack P. Fleming. 

* * * 

Frank E. Miller, a former advertising agency execu- 
tive and newspaper man, has been appointed adver- 
tising manager of Wilson Stationery & Printing Com- 
pany, Houston. He will handle the firm’s expanding 
program of newspaper and direct mail advertising 
and also assist in further development of creative 
service for customers of the Wilson printing depart- 
ment. 

* * * 

The Freeman Printing Plant at Gatesville, Tex., has 

opened an office supply department. 


* * * 


Don Wilson, Wilson Office Supply, Wichita Falls, 
Tex., and Guy E. Meacham, Graham Office Supply 
Company, Tresham, Tex., have purchased the job 
printing plant of the Midland, Tex., “Reporter” and 
are opening up in Midland as the Midland Office Sup- 
ply Company just as soon as desirable space can be 
secured. 

* co a 

Houston’s oldest book store, Pillot’s held its formal 

opening in the new store at 801 Fannin on February 
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Maso’s Aluminum Personal File! 


The 
“BANKETTE” 
Has the 
Mark-Up 

For Profits! 

The Features 
That Win 

Sales! 


‘7.95 


Suggested Retail 


Meets The Big Unfilled Demand For 
A Top Quality Personal 
File! 


customers want in a 





Has everything our 
t chamber, swivelled front, 
2d equipped with 20 Oxford 
File Folders 5 storage Made of 
aluminum for rugged lifetime 

rything provided for safe, handy, 

orners are rounded, 
t opens a full In your 

f baked enamel green hammerloid or 
13’ x 12” x 5%’’ deep. Packed 
wet. 8 Ibs. F.O.B. 


ersonal e: se 
ifferent locks 


envelopes 


safe-keeping ( 
} inches 





1 carton; shipping 


STRONG HANDLE tobiene ta 





Sturdy all steel rivetted 
handle makes it easy to ORDER YOUR NEEDS TODAY 
carry, take any place 


MASO STEEL PRODUCTS 


Dept. A, 500-32 South Throop Street, Chicago 7, II! 





Part No. 1005 
immediate Delivery 
Shipped Knocked Down 
Individual Cartons 
Shipping Weight 14 Lbs. 
Work Area 34x 15” 
Height 264“ 


ALL METAL 


OFFICE 
TABLE 






@ MODERN DESIGN 


@ UNUSUAL 
STRENGTH 


@ CHANNEL LEGS 
@ RIGID BRACING 
@ ROUNDED EDGES 


@ SELF LOCKING 
WINGS 


Nothing was spared in the construction of this streamline table. New 
production tools and methods make this table more compact, stronger 
and lighter. The wings have a new type bracket that eliminates the 
danger of accidental falling when in use. GUILD craftsmanship assures 


safety, comfort and beauty of style. 


TOLEDO GUILD 


H N Ce 


515 MADISON AVE., TOLEDO 4, OHIO 
666 LAKE SHORE DRIVE, CHICAGO 11, ILL. 


PRODUCTS, 
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Every Office a Prospect . ee 


LEWIS 


LEATHER 
CONDITIONER 








IMPROVES THE APPEARANCE OF 
LEATHER and PLASTIC UPHOLSTERY 


LEWIS Leather Conditioner is an emulsified, 








that not cleans, 


leather 


non-alkaline solution 
but also conditions 


| upholstered furniture. 
| 


only 
and plastic 


—DEALER INQUIRIES INVITED— 


| LEWIS BUSINESS FURNITURE CO. 


INTERIOR DESIGN ®@ OFFICE PLANNING 
| 1218 Madison Ave., Toledo, Ohio 








THEY SEE! 
THEY WANT! 





This is the ‘“‘sales punch” delivered by 
THE WRENN SHOWBLOTT 
as it beckons to your customers from ‘top of 
your counter with a fast selling assortment 
of Wrenn Desk Blotters. 
This attractive counter display is stocked 
with 250 Wrenn’s Mosaic or Wrenn’s Basket 
Weave Desk Blotters in your choice of five 
of its 12 striking colors and white. These 
popular designs assure you quick turn-over 
. plenty of desk blotter sales. 
Send for folder describing 
The Wrenn Showblott in detail 


THE WRENN PAPER COMPANY 


MIDDLETOWN, OHIO 
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| 16. Opened in the early years after the Civil War, it 





prospered and in 15 years was one of the landmarks 
in the state’s book business. In the early 1890’s the 
store was on Congress. It was then that the late 
Teolin Pillot bought the store. A few years later the 
store moved to 409 Main and in 1920 it moved again, 
this time to 1014 Texas, where it remained for 27 
years. 

In the new store are more than 25,000 books on 
display and in stock. On the first floor are all general 
and fiction titles, as well as some of the store’s other 
departments, including fountain pens and pencils, 
greeting cards and the stationery department. Other 
sections of the stationery department, as well as more 
book departments, are on the balcony that rings the 
main floor. Pillot’s lending library, as well as the gift 
department, is on the second floor. 

E. F. Cuenod has operated Pillot’s since 1938. L. C. 
Bauerkemper is manager of the store and Miss Minnie 
Sproemberg is manager of the book department. 

* * * 

Miss Madeline Galbreath, formerly manager of 
social stationery at the Houston division of Maverick- 
Clarke, has been transferred to the San Antonio 
division to replace Mrs Ruby Teller, who has retired. 

* ok * 

Hanson’s pen and card shop in Ft. Worth has 

moved to handsome new quarters a 203 W. 7th. 
cg cg * 


If you are a Texas Traveler, you cannot but be a 


| good sport. Here’s a chance to prove it. Send your 
| check for 1948 dues now to Jack Fleming, treasurer, 
| care of Vance K. Miller Company, Dallas. Jack will 


|| be at Corpus Christi and is entitled to have as much 


| fun as anyone and not spend his time chasing de- 


linquents. Right? 


* * % 


Charles Small writes that he is again representing 
the Fulton Specialty Company in the entire southern 


| territory. It’s good news to hear Uncle Charlie is feel- 


ing pert and able to again be active in the industry. 


ee Oe 


The Carl Dupriest Office Supply, 714 Taylor, Ama- 


| rillo, has been sold to N. L. Abraham, who has taken 


THEY BUY! 


| 





over operation of the business. Mr. Dupriest will re- 
main with the firm for several months. 
* x 
The Coleman Chronicle at Coleman, Tex., has added 
an office supply department. 
A * co 
An interesting avocation was turned into a suc- 
cessful and profitable vocation when Joe A. McInnis, 
after 25 years in the drug business, turned his in- 
terest in books into a venture into that field. Two 
years ago Mr. and Mrs. McInnis orened the McInnis 
Pook & Stationery store at 1702 Alamedo in Corpus 
Christi, specializing in trade, technical and text 
books, gifts, cards, social stationery and some office 
supplies” On January 15 the store was moved next 
door to handsome new and larger quarters. The new 
store measures 30 x 65 feet and is going strong. The 
new address is 1704 Alamedo. 
* * co 
The marriage on March 6 of Miss Janet Cramer, 
daughter of Mr. and Mrs. A. L. Cramer, Edinburg, 
Tex., to Sam Jones, partner in Jones & Jones, Mc- 
Allen, Tex., was a happy event in the Valley social 
season. Mr. and Mrs. Jones will live in McAllen. 
* * * 
Morris-Vance Business Equipment at 411° Miller 
St., El Paso, has opened an office supply department. 
a * * 


DEATH TAKES CHARLES M. MARSHALL 
As this issue goes to press, news comes of the death 
of Charles M. Marshall, 65, president of the office 
outfitting firm of Ivan Allen-Marshall Company, At- 
lanta, Ga., until his retirement in 1944. A complete 
obituary will be carried in the May issue. 
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Smosth-Stroke 
LETTERING PEN 





THREE 

QUARTER 
View 

SHOWING 
INK 
RETAINER 
INSIDE 
BLAOES/ 


















One dip assures long-lived flow, thanks to 
patented ink retainer—glides over any surface— 
light as a feather—-easy handling—no smudges 
—pen tip removable for easy cleaning. 

Sizes: %”, 3/16", %”, %”, %”, %”, %” 
1”; Also in STANDARD “A” Sets of 4 pens: 
a", SS; ws 

If your jobver is unable to supply you, please 
write direct. 





A product of 


THE BRIDGEPORT PEN CO. 


Established 1921 


237 John Street Bridgeport, Conn. 








FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 

Colors: Brown, Green. Sizes: 
17” x 1e"—IS" x 17142" 
x 15/7". 


THE Sofseat STOOL CUSHION 


Transforms Hard Stcols Into 
Soft Seats 


“Perfect” 








Elastic grip holds 
on stool firmly. Cush- 
ion is instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
piece spofige rub- 
ber and covered 
with sturdy mate- 
rial. Available in 
13-14-15 inch diame- 
ters. 





WRITE FOR NEW ILLUSTRATED FOLDER 
GIVING COMPLETE INFORMATION 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 Philadelphia 24, Pa. 





— - sprseascemeamnmmenssees ween - soso 








, Yn t, ae 
NEW STEEL BOX FILE 
An Amfile adaptation of the old-time box file, but 
made from steel for greater safety and long life. Gray 
hammerloid finish. Metal pull at back with slot for in- 
serting contents card. Piano type hinge. Suit-case catch. 
Equipped with letter-size A-Z index. Packed 12 to carton. 

12” high 3%” wide 
File No. 899 retails for $2.70 each 

Higher west of Rockies and Canada. 

ORDER TODAY. Send for Amfile Catalog show- 


ing complete line of filing specialties. 


AMBERG FILE & INDEX CO. 
1608 Duane Blvd., Kankakee, Ill. 
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BUCKEYE 


CARBON PAPER 
AND RIBBONS 


<a 
SUPREME 


CARBON PAPER 


\ | 


¥: 





ne BECHETE HINEOH §* 












Buckeye SUPREME carbon 
papers are curl proof, smudge 
proof, long wearing, easy to 
handle. The SUPREME coating 
formula provides uniform color, 
strength and durability. Five 
weights and five finishes for stand- 
ard and noiseless typewriters. 





RIBBONS For 


All typewriters 
Teletype Machines 
Adding Machines 
Tabulating 
Machines 
Addressograph 
Machines 
Photostat or 
Photographic 
Blue-print 
Multigraph 
Machines 


€ 
1 DBGE RIBBON & CARBON CO. 


CLEVELAND 3, OHIO 








Buckeye SUPREME typewriter 
ribbons recover more rapidly and 
provide cleaner, sharper impres- 
sions than ordinary ribbons. 














7209 ST. CLAIR AVENUE ° 
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\ 
WHERE DO YOU 
DRAW THE 

__ LINE IN 

1 PENCILS f Sitio depen 


\ want the very best? Do you look for the finest 
4 


mo eee 
eqrenseen Me 


Where do you draw 
the line in the selec- 
tion of the material 
you work with! Are 


straight grained cedar and the smoothest lead? 
In short do you look for the KOH-I-NOOR pencil? 


ti Perfect uniform grading in every degree makes 
| KOH-I-NOOR the PREFERRED pencil for the a:- 
' tist and technician. 


Send for Leaflet No. 18 


KOH-I-NOOR PENCIL CO., Inc. 


BLOOMSBURY, NEW JERSEY 





Suspend-O-Folder 
PERSONAL DESK FILE 


Complete with 


THE SUSPENSION FOLDER 
Letter and OF MANY 
Legal Sizes EXCLUSIVE FEATURES 


Write for Illustrated Price List $4 
oo 
ADVANCO °] 
ADVAACo DIiVIs!iOn OF CO PRODUCTS 


MANUFACTURERS OF Suspend-O Folder D FILING 
148 WEST 241 STREET WEW YORK f C 


SUPPLIES 
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HANG-A-FILE FOLDE 
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* 4 


2 Major Advantages 


@ NO TAB BREAKAGE 
m@ NO DISCONNECTED HANGERS 


Louis H. Farber 


31 E. Congress St., WEB. 3217, Chicago 5, IHinois 
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NEWS NOTES FROM NSA DISTRICT NO. 7 





Al Nordstrom, Correspondent 





Reece Roberts celebrated his eighteenth wedding 
anniversary on February 19: Reece has been associat- 
ed with the News Printing Company of Aberdeen, 
S. Dak., for the past 35 years. 

* * * 


Bill Smith, ace of the stapling machine business, 


was a Twin City visitor in February, as was Matthew | 


“Ambitious” Dillon, the Omaha flash. 
* * + 

Fingel’s leading citizen, Herbert Pierpont Morgan, 
zipped thru the Twin Cities on his way to a sales 
meeting along about February 20. 

* * 5 

Harold Reinke was “Ceeing” his way through the 

Twin City area also during the month of February. 
” * * 

I haven’t seen “Speed” Kaufman for some time. 

When you coming up our way, Carl? 
* * * 

Art Grayston, Ed Mortimer Hansen, and Bob Davies, 
better known as the “Happy Threesome,” are going 
by air to the Des Moines regional meeting on April 22. 

* oe + 

Thanks, Gene, for the nice letter of February 11 

and the spirit of co-operation. 
* oa * 

Bob Davies announces that progress is being made 
in the remodeling of the Miller-Davis store at 219 
South Fourth St., in Minneapolis and he expects to 
announce the grand opening date in the very near 
future. 

>” On ok 

Oscar Hug, former Webster representative, is. now 

in the radio and electrical supply business in Omaha. 
* * aa 


Arthur E. Bergstrom is an expert in knitting minia- 
ture sweaters, in addition to being one of Sioux City’s 
outstanding citizens. 

* a * 

Bill Emarine was chosen as the outstanding young 
man of Council Bluffs, Iowa, by the Junior Chamber 
of Commerce. Bill is the boss man of the Emarine 
Company, office supply dealers of Council Bluffs. 

oo * * 


Harry Woodmanse is sporting a brand new Buick 
sedan. Harry says the office supply business is very, 
very good. 

* * * 

And speaking of good business, the big furniture 
man of St. Paul, none other than Robert Blanchard 
Valleau, is vacationing during the month of March 
with his charming better half. Florida is the state 
enriched by the presence of these two charming 
people. Bob became a grandpappy when his daughter, 
Mrs. Vic Lydon, became the mother of a baby girl in 
February. Vic is associated with the R. B. Valleau 
Company. 

* * * 

Stan Bina of Grand Forks and Joe Roller also are 
loafing, Stan in California, and Joe in Florida. My, 
my, the office supply business in Grand Forks must 
be booming. 

* ak * 

Jim Gaffaney is spending much of his time in 
Bemidji, Minn., where he has opened a new store. 
Could be the fishing in Bemidji will be good this 
summer, Jim? 

* * * 

George Ohland is reported recuperating in Florida 

after illness of some duration. 
a * * 

The Sage of Omaha was seen at Post No. 1 recently 
expressing himself most volubly to Matt Dillon on the 
weather, politics, football and the European and 
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SOME EXCLUSIVE 
DEALERSHIPS 
STILL AVAILABLE 


/ 


© 
Yncrease your sales with 


INDICATOR 
CARBON 


PATENT APPLIED FOR 


Hs New... Its Different” 


e INDICATES END OF LETTER 
e CLEAN TO HANDLE 
e CARBONS REMOVED QUICKLY 


@ EVERY OFFICE NEEDS IT 





SALESMEN: 
SOME TERRITORIES OPEN 


ALLEN & COMPANY 


Manufacturers 


CARBON PAPERS INKED RIBBONS 
11-15 Vandewater St., Dept. M, New York 7, N. Y. 





























Another Source of Income 


For 


Printers - Dealers - Stationers 


NE-TIME CARBON INTERLEAVED FORMS 




















Your customers will be delighted to have Snapeasy 
one-time carbon interleaved forms CUSTOM MADE 
to suit their needs! With Snapeasy, they can save time, 
eliminate errors, simplify systems! At no extra cost 
our form efficiency experts will analyze your customers’ 
business forms and design one-time carbon interleaved 
forms that will effect great savings in their office 


routines. 















We do the work! 
You make the money! 


Write Dept. A-4 


The ARTHUR J. GAVRIN PRESS, Inc. 


50 WEBSTER AVENUE e NEW ROCHELLE N. Y 
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Are Recognized 
Standard for 


over 30 years 


Consistently high quality 
...Up-to-the-minute packag- 
ing...a profit-and-prestige 
line you'll sell with pride. 
Inquire about our Franchise 
Sales Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., 
409-411-413 PEARL ST., NEW be " 











Exceptional Value 


Managerial File 


Formulates 


Efficiency & Convenience 


A Desk-side Unit 


Assures 
security for 
private papers 


FEATURES 


(1) Desk height. 

(2) Sliding, fallaway 
top, 

(3) Expanding upper 
compartment, per- 
mitting greater 
accessibility and 
working space. 

(4) Two locks indi- 
vidually keyed. 

(5) Lower drawer on full ball- 
bearing rollers. 


LETTER 
$49.75 (Green) 
$56.50 (Grained) 
LEGAL 

$54.75 (Green) 
$61.50 (Grained) 


PROMPT DELIVERY 
ORDER TODAY! 


(6) Large rubber casters. 
(7) Built of 
steel. 


FINISHES: Olive green, Gray, 
Walnut or Mahogany grained. 


NORTHWEST METAL Products Co. 


1337 E. Mason St. Green Bay, Wisconsin 


electrically welded 
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Asiatic situations. And don’t forget the A. for Associ- 
ated and ambition, says Matt. 
a oo a 

Seems as if I forgot to forward a little payment to 
Mr. Shepard of the Midwest Beach Company. It will 
be in the next mail. You were right, Michigan did 
have a good, or should I say super, team. 

ok oa * 

Jack Ruhe has his golf clubs polished and ready for 
you traveler or dealer golfers on your next visit to 
Watertown, and extends a particular invitation to 
those who shoot in the late 70’s or low 80’s. Art Pfister, 
take note. 

* * ca 

And thanks again to Fred Schaefer for the follow- 
ing culled from the Northwest Travelers Club Notes 
of April, 1928: 

“Arthur Walker of the Farnham Printing and Sta- 
tionery Company has returned from a trip to Cali- 
fornia. Art said he had a delightful trip, but was glad 
to get back and get into harness again. 

“B. J. Bristoll of Koch Brothers, Des Moines, Iowa, 
is the proud father of a leap year baby girl born 
February 29, 1928.” 


NEWS NOTES FROM NSA DISTRICT NO. 5 








Bill Wintrich, Correspondent 





Mr. and Mrs. A. C. “Chet” Harrer, Wilson Jones 
Company, celebrated their thirtieth wedding anni- 
versary on March 24. 

* * * 

George Handorf, who travels the states of Indiana, 
Kentucky and Tennessee for The Globe-Wernicke Co., 
suffered, among other injuries, a broken hip, when 
his car went over an embankment outside of Florence, 
Ky., near Lexington. He is in St. Elizabeth’s Hospital. 

* oa * 

A daughter, Mary Eileen, was born to Mr. and Mrs. 
Emerson Laird, University Bookstore, Ohio State Uni- 
versity, Columbus, Ohio. 

6 * *” 

After 35 years service with the Burrows Brothers 
Company of Cleveland, J. Fecho resigned, effective 
February 16. 


* * * 


Cleveland Chapter of the Fifth District Travelers 
Club held their regular monthly meeting at the Hotel 
Cleveland, February 23, with a very fine attendance. 
Gov. Syd Glueck attended and outlined in detail the 
plans for the regional meeting to be held at the Book- 
Cadillac Hotel, Detroit, April 12 and 13. A swell pro- 
gram is in the making for travelers and dealers who 
arrange to arrive Sunday, April 11. 

* * * 


Hi Bronson of Heinzle & McCann, Columbus, was 
stricken with pneumonia in Chicago while attending 
the Wholesale Stationers Meeting at the Drake Hotel. 
He was confined at St. Lukes Hospital, but is at home 
now and recuperating very nicely. 

* co * 

Mr. and Mrs. Miles Fox, Miles Fox Company, De- 
troit, Mich., recently returned from a trip to Mexico 
where they vacationed in and around Acapulco. 

* * * 

Mr. and Mrs. Lynn Emery, Lynn B. Emery Company, 
Detroit, are among the stationers enjoying the Flori- 
da sunshine. 


* * cg 


Herb Murdock just returned from California to take 
over his new duties as store manager for the Miles 
Fox Company, Detroit. He takes the place of Fred 
Hart, who died suddenly in February. Herb is now a 
bachelor as his wife left February 11 for South Ameri- 
ca on a 38-day cruise, stopping off at Rio De Janeiro, 
Santos, Montevideo, Buenos Aires and Trinidad, re- 
turning to New York March 22. 
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PROMPT SHIPMENT 
‘GLBE)_ RING BINDERS 








All popular grades, sizes, ca- 
pacities. Canvas or simulated 
leather. Stiff or flexible covers. 


Nickeled ring mechanism. 


Metal-Hinge Ring Binders now 
available in all popular sheet 
sizes and capacities—22 new 


stock numbers. 





Write today for catalog of our complete line 


REPRESENTATIVES WANTED for 


the country. Advise territory you cover, give references and full 


various territories throughout 


details. 


“GL86) 
ncn ae UNE 


GENERAL OFFICES 


22 — FALL RIVER, MASSACHUSETTS 





a 
Modern Factory and Equipment - 15 Acre Site - 5 Acres af Floor Space 





New York Office—200 Fifth Ave. Boston Office—10 High St 

















NOV 26 1938 


Model 450 


OCT 28 '39 


Model 440 


IMPROVED 


FORCE Models 440 and 450 


METAL DATER 


Save time and work by legibly dat- 
ing all paper forms with new Force 
Models 440 and 450 Metal Daters fea- 
turing the Automatic Lever Change. 
Just press down plate to advance day- 
wheel. Other features are deep, clean- 
cut brass figures — colorful, 
easy-to-grip plastic handle — 
self-inking — non-clogging 
wheels — strong, metal con- 
struction. Available for imme- 
diate delivery. 
4 
Send for free catalog describing 
these Force Models, Model 400 
(for small spaces) and other 
Force Marking and Numbering 
Devices for every purpose. 






















A. FORCE G COMPANY 


216 NICHOLS AVENUE BROOKLYN ; NEW YORK, U.S.A 








DEALERSHIPS OPEN 
CHOICE TERRITORIES 
AVAILABLE . .. 


THE NEW 


FANDEX 


UNIQUE 


REVOLUTIONARY 


FANDEX 
VISIBLE RECORDS 
FOR SPEEDY 
REFERENCE 


Continuous visibility at 
a glance. 

Eliminates card mis- 
placement. 

Rapid insertion and 
removal of cards. 

Use own cards—no re- 
writing necessary— 
simply transfer to 
FANDEX. 

5. FANDEX UNIT FITS 
standard file cabinet. 


USES STANDARD INDEX CARDS 
SIZE3x5—4x6—5x 8 


DEALERS WRITE FOR COMPLETE INFORMA- 
TION AND ILLUSTRATED FOLDER 


FANDEX, INC. 


15 SPRUCE ST. NEW YORK 7, N. Y. 
Beekman 3-6893 


\ 
\ 
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Autocopy Correction Fluid, like all 
Autocopy products, is compounded of 
highest quality ingredients, skillfully 
blended for best results. Here is a 
correction fluid that is easy to use and 
one which can be depended upon to 
give complete satisfaction always. 


AUTOCOPY, INC. 


458 W. Superior St. 18 W. 18th St. 
Chicago 10, Ill. New York, N. Y. 
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* PEDESTAL COSTUMER 


Ard’s handsome 8-hook Revolving Pedestal 


) REVOLVING CHROME 





Costumer is designed to accommodate 
many coats and hats and provide easy 
accessibility to wearing apparel. The 12” 
diameter wheel, with its triple-bend hooks, 
revolves smoothly on the glistening 158” 
tubular chrome column. The 25-lb. black 
crackle finish base is joined with a fitted 
neck for added rigidity. Specify No. 14CB 
in ordering. 

This is the costumer for use where space 
is limited but necessity for accommodation 
in unlimited. Shining example of Ard 
workmanship and quality, this is just one 


of Ard’s seventy-five chrome furnishings 





and accessories—incuding settees, chairs, 
wall coat and hat racks, table bases and 


costumers. 


Write for free color catalog today 





Address all correspondence to 
13 Vine Street—Box 442 





MANUFACTURING GC we i NC. 


EVANS V ELA, INDIANA 





HAMMERED 
SILVER-GRAY 
FINISH 


One Large Size (Il!2 x 6 x 4%") 4 STYLES 

Beautifully designed, rugged for long service, 
these sell readily on sight! All corners rounded, one 
piece construction, counter-sunk handles, every de- 
sirable structural refinement! 

All styles are individually boxed, and are packed 
12 of a style to a shipping carton. Available with or 
without 6 compartment interior tray 


List Prices 
BOXES WITHOUT TRAYS 
No. 923 (Flat Key Lock) $ 2.30 
No. 923CL (Combination Lock) 3.10 
BOXES WITH 6 COMP. TRAYS 
No. 1923 (Flat Key Lock) 3.70 
No. 1923CL ‘Combination Lock) 4.50 


(Priced Slightly Higher West of Rockies) 


DEALERS: If your jobber cannot supply you, write us for literature 


ENTRAL CAN COMPANY 
2415 West 19th Street 


Export Representatives 
FRAZAR & CO., 50 CHURCH STREET. 


CHICACO 





NEW YORK 7. N. Y 
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NSA DISTRICT NO. 13 MEETING 
(Continued from page 41) 


the making of paper. 

The next subject was “What of Paper in 1948?” 
E. W. Tinker, executive secretary, American Paper & 
Pulp Association, expressed the hope that as a result 
of the installation of over 3,000,000 tons of paper- 
making capacity during the past three years, supply 
and demand would come into balance by the end 
of the year. 

The last speaker on the morning panel was R. A. 
Jonas, Jr., Oxford Filing Supply Company, vice- 
president, manufacturers division, NSA., who gave his 
talk on “Selling Filing Service.” 

Luncheon was then served in the Penn-Top Room 
after which the guest speaker, Moe Turman, Met- 
wood Office Equipment Corporation, New York, N. Y., 
president, National Office Furniture Association, ad- 
dressed the assemblage on the subject of “Why Co- 
operate with Competitors?” 

P. M. Session, Tuesday, March 23 

The first speaker of the fourth session was Louis 
Caracci, The Nor-Wood Company, New York, N. Y., 
president, Stationers Association of New York, whose 
topic was “Stock Control and Balancing of Inventory.” 

The next speaker was Howard S. Sanders, Stationers 
& Publishers Board of Trade, whose topic was “Main- 
taining Proper Balance Sheet Ratios.” 

The next speaker was Henry Frank, Henry Frank, 
Inc., New York, N. Y., whose subject was “A Proper 
Profit Objective”, in which he warned against price- 
cutting. 

“Let’s Turn the Tables” was the next subject, two 
stationers telling what they would do if they were a 
manufacturer and two manufacturers reversing the 
procedure. R. E. Wahrman, R. E. Wahrman, Inc., New 
York, N Y., suggested that manufacturers familiarize 
themselves with retailers’ operations and problems. 

Tracy Higgins, The Higgins Ink Company, Inc., 
warned retail stationers to be cautious in buying, keep 
their inventories in good balance and guard against 
multiplication of lines and sizes. 

M. C. Lazarus, M. C. Lazarus, Inc,. New York, N. Y., 
declared that if he were a manufacturer, he would 
prevail upon the dealer to join the NSA so as to bene- 
fit by the many helpful services available and culti- 
vate a better relationship with both competitors and 
manufacturers. 

F. Stanton Webb, Speed Products Coripany, Inc., 
said that if he were a retailer he would feature and 
recommend known products of tested and proven- 
quality—products backed by reliable manufacturers. 

The last speaker of the afternoon session was Ro- 
bert Reichman, Mooney’s, Inc., New York, N. Y., whose 
talk was entitled “And So What? Where Do We Go 
From Here?” 

Governor Libien then called for the report of the 
nominating committee and Chairman Mortimer H. 
Chute, Jr., arose and placed in nomination Governor 
J. S. Libien for re-election to the office of governor. 
He was unanimously approved. The meeting was then 
adjourned. 

Banquet Well Attended 

By 7 Pp. M. close to 350 guests had assembled to at- 
tend the annual banquet held in the Penn-Top Room 
of the Pennsylania Hotel on Tuesday evening. After 
singing our national anthem, they sat down to a 
turkey dinner with all the trimmings. As dinner drew 
to a close, a bouquet of sixteen roses and a large cake 
adorned with sixteen candles were presented to Mr. 
and Mrs. J. S. Libien in celebration of their sixteenth 
wedding anniversary by genial toastmaster William 
H. Greenleaf, Bainbridge, Kimpton & Haupt, Inc., New 
York, N. Y., who then introduced distinguished guests 
and officers of both the national and local associa- 
tions. The floor was then cleared and the balance of 
the evening was devoted to dancing and socialibility. 
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‘Taylor 


To the outstanding value of our Bank of England wood chairs, add a shaped, form 
fitting. built in, air cooled seat of foam rubber supported by springs and you have 
a comfort picture of the new Taylor 662142VR. Sell the revolving chair with this 
feature, and matching guest chair No. 6620 with wood seats. 

The Taylor line is complete. Full line of other Taylor Comfort- 
able-Posture Chairs for every office duty. Other lines in full range 
of models and pricing in All-Wood Bank of England and Com- 
mercial Flat Back. Also Turned Leg and Modern Chairs. Uphol- 
stered Models. Special finishes to match 






qo 


No. 6621 2. VR 
CHAIRS 
9% ° 

Coron, OF 


any new desk colors, wood or steel. Write 
for dealer proposition—a few choice ter- POON RRA TT iON EN EEE IN A ee Rid oe TR i 


| THE TAYLOR CHAIR COMPANY 
| Bedford, Ohio Date 






ritories not covered. 


| Please send dealer proposition and open territory. 
Name __. 

The*Jaylor Gitte Company Address 

BEDFORD, OHIO, U.S.A ae vote | City a a - State 


| By Parrae: Position 
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For volume sales, feature Presto Prod- 
ucts. New improvements and new 
items keep Presto in the lead. 





PERSONAL PAPER 
PUNCH 





PRESTO DELUXE STAPLER 





Streamlined design . . . ruggedly construct 


Mak inst ing-bi 
ed. Gives years of trouble-free service PRESTO STAPLE REMOVER ane RE ee eee 


pages of all papers. 


Every desk needs one. Quickly—easily—removes all wire staples Punches standard 1%” hole. 
from checks, reports, and other papers. Col- For use in home, office, and 
orful, attractive. school. 





STAR Gummed 
Tape Sealing Ma- 





chines are also 


PRESTO 2-HOLE PAPER PUNCH made by the mak- PRESTO ALL-PURPOSE PAPER PUNCH 
x ! 
ers of Presto Prod- Punches 2 to 7 app: 
Another New Presto Product. Punches the It's new! It's sensational! Easy to adjust for punching 2 to 7 
Standard 234” centers for arch boards, ucts. holes. This husky, efficient punch does the work ordinarily 
post binders, etc. Sturdy construction. requiring larger and more expensive punches. 

















Watch for other New Presto Office Specialties to be announced soon! 


METAL SPECIALTIES MANUFACTURING CO. thicaco 227 titinors 
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CHECK THESE 
EIGHT HILCO 
FEATURES 


Front Paper Stop. Assures Accurate Registration. 


Automatic Roller Release. Eliminates Smudged 
Sheets. 


Automatic Counter. Counts only printed sheets. 
Enclosed Drum. Automatic Inking. 

Hilco Slipsheeter can be attached. 

Automatic Feed. 


$552 50 Plus Tax 
IMMEDIATE DELIVERY. Paper Pusher is automatically lifted and carried 
back to feeding position, to eliminate lint on the 
stencil. 


oot aaa iden © eb ay 8. Drums are quickly interchangeable for color printing. 


TECHNVYGRAPH Company 


TECHNY 
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ENVELOPES 


Customers come back again and again for 
more and more Champion Clasp Envelopes. 
Wide seams mean greater protection for 
contents . . . improved plated metal clasp 
with rounded edges is easier to handle... 
heavily gummed flap seals securely 

when sealing is desired. Now 

available in 21 sizes. 


SOLD THROUGH DEALERS ONLY 








PARK ENVELOPE CO, ( Ctuslity far 


General Office and Factory, Quality Park, St. Poul 4, Minsesote a 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
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Order the popular Weldon Roberts 
Eraser No. 1010 HEXO Cleaner NOW, 
to supply the demand! 


WELDON ROBERTS RUBBER COMPANY 


Newark 7, New Jersey 




















, a ge 
We ae UNG OT AA bHT 


in trying our best to satisfy the heavy demand for our 
products. Every effort is being made to ship as rapidly as 
the maintenance of ''PEERLESS" quality will permit. 


PEERLESS STEEL EQUIPMENT CO. 


UNRUH AND HASBROOK STS., PHILADELPHIA 11, PA. 
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Kobler Model 90 Copyholder 


INDISPENSABLE FOR 
REQUISITION CLERKS AND SECRETARIES 


Vibration-proof metal construction. Line guide and paper clamp interchangeable left or right 
side. Reading angle fully adjustable. Heavy metal base with non-skid rubber mat. Non-glare 
gray finish. Ideal for key punch machines, standard and electric typewriters. $18 each, $16.80 
for 6 pieces, f. o. b. Lynbrook, N. Y. 








One of our large line of special-duty copyholders, cardholders and 
bookholders—since 1924. “Ask for your territory.” <a 


KOBLER & CO. iynbrook, N.Y. 


























Sag 


Drafting Pencil a 


ARK/ILO 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need 
Write us for details. 


Markilo Company. Mfrs. 








BREAK von . Sell g. 


Lead is gripped by rubber collet that cushions lead and prevents slippage 
or breakage. Roll step keeps pencil from rolling. Knurled chuck in hard- 
ened steel prevents damage when sharpening leads on file or sandpaper. 
Indexed tip identifies lead in pencil. All standard leads usable in ELASTI- 
CHUCK pencil. List $1.25 ea. single end—$1.75 ea., double end. Reg 
trade discount A guaranteed pencil. 

SOLD BY LEADING JOBBERS 


WINSLOW PRODUCT ENGINEERING CORP. 
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614 S. MAPLE AVE. . LOS ANGELES 14, CALIF. 3633 S. Racine Ave. Chieago 9, U.S.A s 
Cramer Posture Write for MEILICKE CALCULATORS 
Chairs in use details. , Users say Meilicke a 
all over the Dealer inquiries Calculators are a_ | ; 29 
Oe. necessity where pay- 
world. are invited. roll and tax calcula- 
tions are involved. 
re With a Meilicke you 
A Chair for Special Designs — just tip a card and the 
Every Seated To Fit a want ha Hewiar in 
ront of you—to the fraction. 
Worker — individual Needs No <n ne machine ad- : 2 
; : justments. You just tip a card a 
Over 60 Models 2 and save time—worry and mistakes. Meilicke Calculators 
; ee . are compact, attractive, handy. Dealers should acquaint 
Cramer POSTURE CHAIR COMPANY. Inc. their customers with Meilicke Calculators. 
: o13 3458 North Clark St. 
1205 Campbell Kansas City 6, Mo. Meilicke. Aystems, Inc. Chicago 13, Illinois 











MARTENS 

















TYPE CLEANER You can 
THE @ multiply your volume r 
of business by sellin \ 
PERFECT FLUID stationery and office specisl- Ss | 
ARRTEW AND NEW ties to your customers. We 
TYPE PATENTED supply all necessary advertising 





matter. Send for Price List. Full 
details and a richly illustrated 

100-page catalogue describing 
many unusual items will be 





Ss) APPLICATOR 


Request sample and 








































eee eer sent upon receipt of 25 cents if 
— = (coin or stamps) to pay part of cost fo—«—s a8 
THE MARTENS TYPE CLEANER CO. /a\ D Pengad Building 
DIAMOND POINT 2, N. Y. | Bayonne 25, N. J. 4. 
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DAYTON STENCIL 
WORKS CO. *cnic™ 


SELL 
Spring Keys 


UNIQUE DIFFERENT 


for typewriters, bookkeeping 
and billing machines 
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Stenographers are astonished and de- 
lighted with the soft cushioning 
effect, and easy action which MASTER SPEED KEYS provide 
when installed on their typewriters. 





Write for full information. 


SPEED KEY CORPORATI 


340 COLUMBUS PLACE ° BROOKLYN 33, N. 


Zz 
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CASH REGISTER 


World-Wide Service 


WRITE FOR LATEST CATALOG 


Chicage Cash Register Parts Ca. 


2810 W. ADDISON ST. CHICAGO 18, ILL 








ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





vend for Folder 
and prices. 





Manufactured by 


I. D. COTTERMAN “” res Ave. 











OFFICE APPLIANCES, April, 1948 














Yes, today maps are business necessities 
—in constant daily use by thousands of firms—for 
sales planning, shipping, travel and many other 
business purposes. 

MAPS OF EVERY DESCRIPTION 


MAPS FOR EVERY PURPOSE 


American Map Co. can supply up-to-date CLEARTYPE maps 
for your every need. 


Write for information and 
special arrangements for dealers. 


AMERICAN MAP CO. INC. 


16 EAST 42nd ST.,N. ¥.17,N. Y. @ MU 2-7581 














Make Those Extra Commissions 





RS 
ECK COVE 
BOOKS PERSONALIZED ves 
aro nae KS STATEMENT SHE St oasieiene 
pone eee oesueoons MACHINE POSTIN 
; PS 

COMMERCIA pore 
pocket CHECK CASES po pony 


pASSBOOK ENVELOPES 
peEPosit SLIPS 


William QXLINE Me. 


Cleveland 13, Ohio 


PEN RULED FORMS 


1270 Ontario Street 








WOLCOTT’S 
ALL PURPOSE / 


TRANSFER FILE . 


Built of MASONITE and STEEL for long lasting 
durability . . . metal runners for easy gliding .. . 
edges of drawer and drawer front metal bound 

. aluminum handle and card holder . . . bail 
suspension drawer . . . easy stacking to any height 
. . « follow block adaptability for every day use 
(extra charge). 

Natural finish—metal bindings olive green. 


LEGAL AND LETTER SIZES 


WOLCOTT STEEL PRODUCTS, INC. 


739 East New York Ave. Brooklyn 3, N. Y. 
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PREFERENCE! 


More and more typists 
prefer NORTA, the mod 
ern plastic type clean 
er. No liquids to spill 
or splatter...no mess 

. quick, efficient and 
longer lasting. A favor- 
ite since 1924 


THE ORIGINAL 


NORTA 
PLASTIC TYPE CLEANER 


Norta Distributing Co., 1123 Broadway, New York 10,N. Y. 





ie Di id % SQUARE WASTE BASKET 
| a Prompt Delivery 


} = 





High Quality Construction. 
Rubber Bumper Corners. 
Flat Foot Rest. 


List Price $3.00 each 


Liberal Trade Discounts to Dealers. 


t.-0.b. Wheeling, W. Va. 








SIZE _|GAUGE STEEL “COLORS ~ PACKING 
| 13” square Office green, mahogany, 1 dozen 
| 13” high 24 walnut brown, steel gray pp. color 


IMEX CORPORATION 
108-110 W. Third St. Cincinnati 2, Ohio 


the original and still the best! 


a 
BINDER CLIPS 
Ati! 


fees! 3 Sizesr' %"", 1%", 2” 


In demand — because they are strongly 
made, long lasting, economical to use. 
L.E.B. Binder Clips are precision made 
of rustproof tempered spring steel. 
Nickel-plated removable handles. 

Order now for volume sales and turnover. 


CUSHMAN & DENISON MFG. CO. 









135 West 23rd Street, New York 11, N. Y. 















Credits—Collections 


Prevent Losses Get Money 


How to keep closer control of Credits and Collections.-— 
Speeds up Collections—Better Credit Authorization.— All 
facts at a glance at fingertips—ten Handifax show 200 items. 
Color Signals. 


Ask for FREE Samples and information. 


H A N f) . AX Ross-Gould Co. 


313 North 10th Street 
VISIBLE RECORDS St. Louis 








"The boss sure gets around on those new casters.” 
[ "Yeah! He'd rather roll than walk now.” 
C2 


£2 + wHOOPEE COAST ON 
> CAVANAUGH 
CASTERS 


Cavanaugh Casters for office and home furniture, 
business and light industrial equipment, are 













AVAILABLE FOR IMMEDIATE DELIVERY—LOW PRICE. 


Rugged construction, single or double ball-bearing swivel. Wheels highest quality 
with molded-on cushion tread of first grade non-marking rubber or solid composi- 
tion. Plate casters with rubber or cast steel wheel also available. 

ORDER FROM YOUR DEALER TODAY, or write for free literature. 





JOHN CAVANAUGH COMPANY 


628 South Clarence Street, Dept. OA, Los Angeles 23, California 


Cheat NO smoxt* ie a 


ALL METAL SMOKERS 























with the exclusive patented dispensing feature LITTLE 

BLACK 

NO SMOKE * NO ASH + NO ODOR KNOB 

‘s THAT 

Reduces Fire Hazard DOES 

Truly an air ‘‘conditioner’’ . the magic button that THE 

cpens the trap door, dropping everything into the bow] JOB 
sie then automatically closing. Ideal for offices, 
lounges, waiting rooms, rest rooms, display rooms, 

restaurants, stores—anywhere people smoke! 


Write for folder showing THE HOLLYWOOD 
our complete line. NO. 50 SHOWN 


DISTRIBUTORSHIP AVAILABLE 











666 LAKE SHORE DRIVE 
CHICAGO 11, ILLINOIS 





a 
| Soe a 4 i | 





Made of strong lurable leather Walrus-grained Mason te Has 20 com 

yartments, marked — abetically $3/8’’ high, %” wide i 7/8” deep 

Partitions have cut for easy inspection and removal of envelopes 

Divider mad of rT kwood—more lurable than pahabaal 1 or fibre No 
301 Retails for $5.08 

Statement siz 8 high, ¢ 

Ni 2 “Retails for $7.00. 


Sl in individual wrugated cartons 


ean ‘Trial Order. Regular Tr ide Discour 


wooD Oe ae INC. 
120 N. GREEN ST. CHICAGO 7, ILL. 


25/8" wide, 8% ’’ deep 








Have You 


a Friend_., business acquaint- 
ance who might, like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us the 
name, address and business and we 
will send a sample copy with our 
compliments. 


THE OFFICE APPLIANCE COMPANY 
600 WEST JACKSON BOULEVARD, CHICAGO, U.S.A. 
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FOLDING CHAIRS 


MANY STYLES—ALSO 


NON-FOLDING CHAIRS 
TABLET ARMCHAIRS 
—FOLDING TABLES 

Immediate Shipment 
from N. Y. Stock or 
Factory 
Don’t Turn Down Chair 
Inquiries! 


No.2-M All styles—for classrooms, cafeterias, 
sales meetings, etc. 


ADIRONDACK CHAIR COMPANY 


DEPT. 15-1 1140 BROADWAY 
Near 26th St. MUrrayhill 3-1385 we. 1) BY. 











No. 600 











NUTYPE 


Reg. U.S. Pat. Off. 


TYPEWRITER TYPE CLEANER 


Sold at most of the 


LEADING STATIONERY STORES 


and 


TYPEWRITER SUPPLY DEALERS 


from 


COAST TO COAST 
WALTER G. GIES COMPANY 


Manufacturers 
CROWNSVILLE MARYLAND 














GLACIER MOVAIRE 


Air Circulator 


The All Season Utility Three 

Speed Fan Unit which elimi- 

naes dead air spots while it 

filters the air. 

An outstanding development 

; in air circulating equipment 

erty, —attractive and _ attractively 

IY YY iy riced. 

MN ny <é : 

‘ewe oe The Sales are there with 
fa Glacier Movaire.” 

Write now for literature and 

prices. 


A. MANDEL & CO. 


Makers of Amco Ventilating 37 East 12th Street 
Equipment since 1933. New York 3, N. Y. 





Increase SALES and PROFITS 
with ROTO-SHEAR 


Advertised in Business 
Week, Time, Saturday 
Evening Post... sold 
by office supply dealers 
from coast to coast 


used by hundreds of = fen , 
ding Ameri = 
lea ing American firms 2 FASTER, BETTER 







the new, improved 1948 
model ROTO-SHEAR 


will bring you quick sales and the envelope to expose but not 
profits and pave the way for other damage contents. Opens envelopes 
sales. on one, two or three sides. Less 
A precision machine, built of the fatigue for operators. 

finest materials, recently improved Make more friends, customers, sales 
to make machine fool-proof, easier and profits with ROTO-SHEAR. 
and simple to operate, the ROTO- Write or wire for further informa- 
SHEAR opens mail faster, better, tion and dealer proposition. 


safer. Its razor-sharp, self-sharpen- 
ing blade cuts off just enough of LIST PRICE $34.95 f.o.b. Dallas 


ROTO-SHEAR CO., Ltd. 4503 Travis St. Dallas, Texas 








'DEALERS. .. 
NO LARGE 
INVENTORIES 
NECESSARY @ 


IMMEDIATE SHIPMENTS 


Made from our large stock of office equipment 
on hand at all times 


DESKS — CHAIRS — FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 


Write or call for complete information, 
prices and dealer discounts. 
OFFICE FURNITURE WHOLESALE 


DISTRIBUTORS 
74 Broad St., New York 4, N. Y. Bowling Green 9-8231 











nie 400" Precise (em 


Nationally Advertised 
Fully Automatic 






ADDING 
MACHINE 

Most remarkable adding machine 

ever developed Adds subtracts 

automatically—always shows mag 

nified cumulative totals 7 col 

ee ee ee ee uae we Weighs un- 
Clears with touch — of handle der 5 Ibs 

Accurate speedy easy to use Size 4%" 

Stylus operated. Precision built a h, 1%” 
sturdy, durable, handsome. Non ” base. 
skid protective rubber feet. Life 


time guarantee Free advertisi: Retail 

program Price 195 
WRITE TODAY only 

E. Cc. A. MFG. co. 


2518 W. Montrose Ave., Regular _ 
Chicago 18, III. Dealer Discounts 














Your Profit 
$5.90 to 15,°° 


on average order of 
Wedding 
Announcements 


Lowest Prices 
in America 








Social Engraving Sample Book mailed for deposit of $1.00 which is 
refunded after receiving $10.00 net of engraving or return of sample book. 


~ NATIONAL ENGRAVING COMPANY 
BIRMINGHAM 5, ALABAMA 
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PREFERRED BY 
STENOGRAPHERS 


More than 4500 dealers will tell 
you that Clarotype is the one type 
cleaner which repeats consistently 
and makes worth while profits. 








The Clarotype Company, Inc 
261-D Broadway, New York 7, N.Y 


CLAR. O TYPE | 





THE BEST KNOWN TYPE CLEANER 
KNOWN AS THE BEST 
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No. 1900 Sofa 


BR I¢ | LEATHER 
FURNITURE 
BRIGHT creations give a wealth of charm and distinction 
to every business establishment. They enable an executive 
to express his own individuality in his daily surroundings. 
Rich, luxurious. comfortable and durable, all BRIGHT 
numbers are within the reach of the buyer’s purse. 
Though the material situation remains somewhat unre- 
liable. we are now able to resume some of the services 
you used to find so convenient and profitable in your 





operations. 


BRIGHT CHAIR CO., INC. 
127-133 BLEECKER ST. NEW YORK 12, N. Y. 
ateterere tarataratarareraretacarareretacerarererareraferetarereracererecerarererecereiecerererecereieit 


THE sass 
CHAMP ome 


ALUMINUM 


DESK TRAY ots 


TREAMLINED CORNERS 





No. 28 RC 






































Here is the Letter Tray that you will be proud 
to show your customers. Precision made by ex 
pert craftsmen, the delicate streamlining and 
smoothness has instant Eye Appeal. Eliminates 
from the desk the bulky and cumbersome ap 
pearance of other Letter Trays. 

Although this Aluminum Tray weighs only 
14 ounces nevertheless it is both as strong and 
rigid as steel. The hard baked finish will not 
chip or scrape off, and the pleasing colors will 
harmonize with all types of office furniture. Trays 
may also be ordered in the Natural Satin Finished 
Aluminum. 

Everyone follows the Champ and everyone will 
want this new Tray. When the bell rings make 
sure you are there to answer it. 



































, "FIVE FINISHES 

» . ° MAHOGANY — WALNUT - GREEN 
Write today for illustrated circulars and GRAY=SATIN FINISHED ALUMINUM 
complete information on dealers prices 


— a AVAILABLE IN LETTER AND LEGAL SIZES 








95 Atlantic Avenue, Brooklyn 2, N. Y. 
TRIANGLE 5-8831 Dept. A 
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i, |T WON’T SMOKE — 
mea iT WON'T SMELL— 

IT RESISTS TIPPING — 

IT HOLDS PLENTY OF BUTTS— 
IT KEEPS THE FLOOR CLEAN | 










“Air-Pressure 
Control” 
KEEPS SMOKE AND 

SMELL IN— WITHOUT 
TRAPS OR SPRINGS 
TO GET OUT OF 

ORDER OR BOTTLES 

TO EMPTY 





















Simvloted leather cover- 


ing available in maroon, 


. > 
mil ODORLESS 
3 SMOKER 





brown, green, grey, 


oyster white 





$19.95 list 


F.O.B. Detroit 
Shipping Weight 10 Ibs 


YOUR CUSTOMERS WANT IT! 


The smell and smoke are trapped by air pressure control no Here’s Where They Want ht: 


t out of Th ith | k 
trap doors or gadgets to get out of order The Smith Odorless Smoker OFFICE LOBBIES CONFERENCE ROOMS 


needs only an occasional wiping to keep it clean. Cigars and cigarettes 
CLUBS DOCTORS' WAITING ROOMS 


drop right down. Plenty of capacity, requiring only occasional empty- 


s Be REST ROOMS HOSPITAL LOBBIES 

ing. 24" high, sturdily built of heavy steel tubing covered with simu- 
HOTEL LOBBI AUTY P - 
lated leather. Step up your sales .. . sell Smith . . . the finest and OSaee ears AMOS 
THEATERS RECREATION ROOMS 


most useful smoker on the market! 


> } Write TODAY for Our Restricted Dealer Distribution Plan. 
* 
LARRY SMITH INDUSTRIES ~- 600 Michigan Bidg., Detroit 26, Michigan 


BILLFORM Ros 














VN 47 
PROcESSED BACK sroiees? saseuiiie ences: canal 


free from curl, easy to handle, and durable. MAY NOW 
CARBON PAPERS BE feos WITH ATTRACTIVE IMPRINT DESIGN 


ON BACK AT NO ADDED COST. 








IMMACULATE Another “Different” TYPEWRITER CARBON 


CLEAN TO HANDLE, CLEAN 
“SUPER CLEAN’ TO ERASE, FREEDOM FROM 


FEED ROLL OFFSET. 


CARBON PAPERS ; 
H. M. STOBMS CoO. itrooxtwien y. 
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The Ink Pad That is NOT a BAROMETER 


Superior’s VIKING ink pad does not dry out when the air is dry, nor does it become 
over-saturated when the humidity is high. Imprints made from it always dry quickly 


(by penetration into paper surfaces) regardless of climate. 


5 SIZES 5 COLORS 
GEM ______25¢x1% in. BLACK 
Oe... Fee ee 
Be. KZ in. 
; VIOLET 
eee eee 
© 
| oe 83¢x4' in. 
RED 
Distributed in East by BLUE 
R.A.STEWART & CO. « 
80 Duane St. 
GREEN 


New York 7, N. Y. 





SUPERIOR MARKING EQUIPMENT 
COMPANY 


1800 W. LARCHMONT, CHICAGO 13, ILL. © 533 MISSION ST., SAN FRANCISCO 5, CALIF. 














6 REASONS Why BICKETT / 
“RUFBAK” MATS are Preferreds 


Noiseless 

All Rubber 

Creep Resistant 

Will Not Curl 

Full Range Sizes and Thicknesses 

Color Throughout—Brown, Black, Green, Maroon 


QA Gi ha SS DS = 
Ss ee 6h fee Eee 








L. M. BICKETT CO. WATERTOWN, WISCONSIN 


Rubber Manufacturers for 35 years 
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Nis | pe, Y Abgain! 
with the Yew “SPIRITCLEAN’ 7//).ster Urits 


* NO SLIP SHEETS NECESSARY * PRACTICALLY NO OFFSET 
OR BLEED * REQUIRES NO SPECIAL FLUID * CLEANER TO 
HANDLE * LONG RUNS * EASY TO TYPE AND PRINT 


Pitvuibe Imprint Brands  rathabde 


SPIRIT CARBON PAPER e MASTER UNITS, PRINTED or PLAIN 
HEKTOWRITER ROLLS e DUPLICATING FLUID e HAND CREAM 


LOSE 


bbon onilh (ar me General Office and Factory 


MANUFACTURING CO., INC. 701 SPRING STREET, ELIZABETH 4, N. J. 




























* "CONVERT-O” 
HANGING FILE 
FRAME 


Equips any file for hang- 
ing folders. Slide adjust- 
ment fits any file drawer . . . no cutting to size 
necessary. Can be assembled in seconds . . . 
requires no nuts or screws. Constructed of 
heavy gauge steel and available in Office 
Green, Gray or Walnut finish. 


* DELUXE WASTE BASKET 


Heavy Gauge Steel, 






styled for lasting ume 
beauty, with rolled 


edges, rubber cor- 
















ners and rubber- 


* EXECUTIVE 
DESK TRAY 


The ‘‘silent secretary’ that 
eliminates desk clutter. Exclu- 
sive add-a-tray feature gives 
separate compartments for 
each work classification. Can 
be tiered to suit individual 
requirements. No wires, no 
screws. Rubker grommets prevent marring. Of heavy (22 
gauge) steel with baked enamel finish in Office Green, 
Gray or Walnut. feature for faster, neat- 


* SECRETARIAL 
FILE CABINET 


Designed to promote 


tipped legs to pre- 
vent snagged 
clothing, scratched 
floors. 1242 x 1242" x 14/2". Gleaming maximum efficiency at 


baked enamel finish in Office Green, minimum effort, this 





Gray or Walnut. sturdy cabinet has the 


no-sag, hanging file 








er sorting and filing. 


STEEE- -PARTS MANUFACTURING CO. Large, silent casters pro- 


vide complete mobility. Letter size only. In Office 
4630 W. HARRISON STREET * CHICAGO 44, ILLINOIS 
Green, Gray or Walnut finish. 
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You Can Doa Gi RAND BUSINESS 


on our Quality Line of Gast-Selling 
MANILA AND KRAFT FOLDERS --- ALPHA INDEXES 


Vertical Guides --- Record and Ledger Cards 
Factory and Office Forms 


Priced to give dealers a good profit margin 
So made and devised as to assure repeat business 
A trial order will convince you 


Write today for our 


MANUFACTURERS OF FILING SUPPLIES 
Complete Price List 


THE R' \ ) FILING SUPPLY CO. 


GRAND HAVEN, MICHIGAN Phone 499 


EXCLUSIVE 
BUILT-IN LOCK 


Another Sentry ‘talking point’ 


Dealers find ‘Sentry’ sells fast when its tamper- 
proof features, its superior design and construction 
are demonstrated. For example, the dial sleeve in 
“Sentry’s” built-in lock is welded to the 12-gauge 
one-piece door. 2 of its 3 lock wheels are fastened 
to this sleeve making it impossible for the lock to 
be punched. Even if the dial is knocked off, 2 
wheels remain to hold the bolts. 




















“Sentry’s"’ tam- 
per-proof diai 
ring is embossed 
in door, can 
never be moved 


improvements make 


Always a fast seller, other recent 
“Sentry” still more profitable to sell today. 


Recessed door hinges—no screws or rivets 
ryt x 171 1742 
° / Vo" «x y 
Heavy, all-welded construction inside— . 
1s” =x 32” =x 1242’ 


Baked-on bronze metalescent finish—handsomer than ever 


Get your share of quick profits that develop from “Sentry’s” 
acceptance. Your territory may be rich in sales possibilities. 


Write for information. 


f BRUSH-PUNNETT C0. 


chree , 945 West Avenue, Rochester 11, N.Y. 


SAFES 
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Just ask yourself 


Who gets the Blame 
for High Prices? 


It’s over your counters that your customers shell out those high 
prices that hurt so much. They don’t pay the manufacturer. They 





can’t pay labor. They pay you! 
And so they blame you! 


You can fight this stigma, and at the same time strike a major 
blow at the inflation that threatens your entire business, when 
you advertise U. S. Security Bonds. 


Purchase of Security Bonds by your customers reduces the 
potential for credit inflation, stabilizes business, keeps money 





in your community, makes better customers for you. 


To restore the confidence of your customers in you, to demon- 
strate that you are side-by-side with them in the same battle, 
advertise and display this symbol and slogan! 







IGH PRICES “America’s Security is Your Security” 
BUY security BONDS 





This campaign will be nationally advertised, nationally broad- 
cast, nationally displayed. Customers will look for the slogan 
and symbol in your advertising, in your store. 

You benefit yourself and your country by making this plan 
work. If you haven’t yet received your complete Advertising 
and Promotion Kit, write to Retail Consultant, Advertising 
Section, U. S. Savings Bonds Division, Treasury Department, 
Washington, D. C. 


Treast.ry Department acknowledges with appreciation the publication of this message by 


OFFICE APPLIANCES 
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YOU’LL HIT A NE 


IN BIG VOLUME SELLING 



















-_* 
e ao 
_ —_ —_— 
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J Posture Chair 


li’s Royal-built for extra-long wear—Royal- 








designed for extra-comfort and utility. Yet 
it’s priced so low, you offer customers 
today’s best posture chair buy—when you offer 
them this new quality chair! Best of all, you 
can offer it with Royal’s 10-year guarantee! 


Write today and order now! 


MODEL No. 764 


----—----- A] Padded backrest with easy-tilt mechanism; 





adjustable. 
i age ait wicks o Backrest mounted on twin flexible spring steel 
uprights. 
------@ Removable, reversible seat cushion that won't 


break down at the edges. Upholstered in brown 
or green service weight twill or Royal cloth fabric. 
_.O Heavy gauge steel seat pan holds cushion firmly 
in place. 
-@ Exclusive hand-wheel adjustment for “in-out” 
Z backrest movement. 
_-@ Exclusive ball-bearing swivel mechanism. Locks 
and swivels at any height 17” to 23”. 
@O----@ Tubular steel all-welded frame with footrest leg 
\ brace. 





enamel finishes. 
-@ Smooth-rolling, noiseless, hard rubber casters. 
a 
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_ CLEAROSCOPE 
Facilitates skillful: 
drowing and tracing 
| wih reflected 
light. Takes all 
stendard stencils — 
adjusts to uny 
angle—portable. 


DUPLICATORS and SUPPLIES 697 até DUPLICATORS 


STENCILS & INKS 
GELATIN ROLLS & FILMS 
SPIRIT FLUID 

SPIRIT MASTER UNITS 
STYLI 

ETC. 


» 
Higher Qua lity 


products ainee 19034 
for: 


LETTERGRAPH 
MIMEOGRAPH 
MARR 

NIAGRA 
SPEED-O-PRINT 
DITTO 

VIVID 
STANDARD 
WOLBER 

ETC. 


THE HEYER CORPORATIO 


Yes, HEYER has 4 complete line 
dependable Duplicators, and supplies 
for every make and type of machine 


_. Stencil, Gelatin and Spirit. 


For almost half-a-century the name 
HEYER has represented quality and 
dependability today it’s doubly 
good to know that all duplicator sup- 


plies are available under this one 


accepted name- 


One source of supply means—reduced 
stock control problems, less duplication 
of shipping charges, and assurance of 


consistent high quality. 


wy cHucAco 23, ILLINOIS 








way oe. e 
THE VHOERWOOCO 


A RECEIVING DEPARTMENT 


Mr. Quinby 
the Underwood 
All-Electric 





| » MR. QUINBY — OFFICE MGR. 
e 


SCURRRRAIRRe 





D200. ARES I LABORED LOLA LICE IP IODA 


Mr. Appleby 
the Underwood All-Electric 


is here! 


Mr Willoughb Yoo 
the Underwood Allklecrric 
is here! 





MR. WEATHERBY... 
THE UNDERWOOD 
ALL-ELECTRIC 

is HERE! 





o_o 


4 MR. WEATHERBY — GEN’L MGR. 
- e oa” 


MR. SMITH... 
THE UNDERWOOD ALL ELECTRIC 


IS HERE! 

















Yes, and your boss will make you 
the happiest secretary in the world 

. when he gets you an Under- 
wood All-Electric Typewriter. 

It’s the easiest-operating type- 
writer you've ever used. Every key 
responds electrically to your light- 
est touch. 

You'll be surprised . . . and 
your boss will be delighted . . . at 
the perfection of work you attain. 


All impressions uniform. Charac- 
ters perfectly spaced and aligned. 
All carbons clear, neat, legible. 
Every letter .. . better! 

Until you’ve tried an Under- 
wood All-Electric you simply can- 
not imagine how wonderfully easy 
and clear-cut typewriting can be. 

Telephone your local Under- 
wood representative for a demon- 
stration .. . right now! 


Underwood Corporation 


Typewriters... Adding Machines... Accounting 
Machines . . . Carbon Paper .. . Ribbons 
and other Supplies. 

One Park Avenue New York 16, N. Y. 
Underwood Ltd., 135 Victoria St., Toronto 1, Can. 

Sales and Service Everywhere ©1948 


9 
a* 


Underwood... “= 


TYPEWRITER LEADER OF THE WORLD! 





